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It answers by personal letters all inquiries upon matters germane to the field, it furnishes special 
reports upon articles of office equipment, supplies names of manufacturers of any article 
wanted, puts man and job together, prepares advertising copy, furnishes lists of 
desirable agents and dealers in nearly every country, aids foreign dealers 
= in securing U. S. A. lines and in many other ways performs useful 

z service, all without charge. Subscribers in every land 
= have made, and are making, good use of this 
bureau; manufacturers in every section of the 

field have had evidence of the service. 
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FROM THE PUBLISHERS’ POINT OF VIEW 


Then comes the final scene of all. The bear is dead. Upon 
the stage he had pranced about a bit and the calcium rays had 


Hil OFFICE AND STORE OUTFITTER is no more. The lluminated him and then—grist for the consuming maw of 
sequies ere held a co ple of weeks ago It was fit time 
York 


Requiescat In Pace. 


ngly and decently interred in a Ne weekly, a if somebody from your organization started a rival venture 
e] small space sufficing to hold the remains \ magnificent and made boasts about how they would presently have you 
epitaph was written to commemorate the passing indone, if every lead you made was followed, if your ideas 


ind if the fruit of your genuine and unremitting 


Under ordinary circumstances we would lay our little wreath were copied 
luplicated and you knew it was not so; 


oses upo the box mingle our tears wW th the tears oft WOrk W4aS Cla ned to | al 
those vho put up the capital, and proceed with the day’s f the group had had every advantage of capital, facility and 
Wol But ovr concern with The Office and Store Outfitte1 convenience ind if ou knew the institution was going the 
‘ ra word i issin , of all institutions founded upon such policy, and if you 

The Office and Store Outfitter started as The Office Out- presently heard that the end had come, what would your feel- 

f is designed ; a surprise party on Office Appliance —_ <6 
about nine years ago y men who had been connected with our " ', - 

lication When the interest of one of these men il But ve must get back on the job. 
Office \ppliances had been purchased, it was expected that q-o=> 
he ‘ ld retire from the field, but he started Office Outfitter 
nstead Now. that vould have been ill right, but at the Our Locse Leaf Number. 


startir there were frequent boasts that The Office Outfitter HIS issue of Office \ppliances is devoted prin- 


throw a monk wrench into the drive wheels of Office : , oe . 
Siisiiesmen msi bekine Chak sade tc ak ee cipally to loose leat in the stationery store. 
Bu ou can never tell what may happen.” as the late M1 Dealers who are alive to their opportunities 
Bonapart , = pat et. Murat when he observed Fouch€ — realize the advantages of a well-equipped loose leaf 
withis ee = a pean The Office Outfitter was offerea “partment. But there are others who are indiffer- 
ery modest figure. It ent to this phase of the business. To such as these 


the owners of Office Appliances at a \ 
had t entirety hook, bob and sinker but the : ; . ° ““: . 
in to thos \ thoug nt re are seek y 
hook was declined, likewise the rest of the tackle and to those who though not indifferent, are seeking 
Chicago publisher in another field ecame the Barkis ror more light on this top! a this issue ol ( thee Appli- 
occasi« the subject of some fresh announcement ances 18 es] e( tally addressed. 
hich set forth the wonderful things to be eee , . . . 
(Jur present loose leaf section is larger than ever 
thin a vear and a half the Chicago publisher, finding } I . 
S he sition of the Dutchman wrestlil with the eal before 1 fact which indicates an awakening among 


one to help 1} let 2 md again th 1 1 ° : . 
yo rg = the trade with regard to loose leaf, and a quickening 


Office \I liances declined with thanks 


Presently another group composed famous p f interest in all brancnes of the business—an appre- 
prtere A Te ee ae ae onderful ciation of co-operation in its practical as well as in 
sel here was a dinner at the Annex—a good its sentimental aspects. Part of this development is 
at Age ponte ey . peer =o ae “gpa gern © gays no doubt due to the influence of the National Associa- 
M says, “The chaps who try to hit the bull's eye with a tion. Office Appliances believes that this magazine has 
rian = ry pte portage ates randy y to wend out Likewise had something to do with this fortunate con- 
scouts for somelody to hold the animal. Ways and means were dition, because it has labored early and late for many 
Te a cr aati. pireng ny : ee petadlageingy t ccere years, through its pages and by daily correspondence, 
H 1 be he gentlest bear in captivity. The pet to create an increased interest in the development of 

e low ence ‘ ihe Sco ec oO ry re = the é efter 7 

wel of Offic ee . ilities of ae practt al business 

highly trained animal. But without avail So cordial was the response to our request for ideas 
Ae he te ne the Golqueh leaks the aninul over nq on the loose leaf department that we were conteoutes 
whavtatee tha ic . repetition of the former announcement with an embarrassment of riches. Instead of present- 
’ : aa we ; Jes Pasar tongey yy = Poon esters . ing ten or twelve pages on the subject, we have been 
igen Cateeitn ahaa Cilnetn Gabi tee eal ind ai aia obliged to use twenty-five pages, and this does not 
2 aod a yd See Pa mange Magee sey : Rg they oe represent all of the articles, for two or three came in 


neements no The real thing' Alas! Alas late and had to be deferred for a future issue. 
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The loose leaf articles in this number were written ize a determined resistance to any reduction of pa 
by practical men whose ideas have survived the test following the close of the wat It is apparent, | 
of daily use. We attempt no review of these articles, ever, that present wages cannot last indefinitely, jus 
but advise subscribers to read them. , as it would be foolish to expect that the present rat 
Manufacturers of bookkeeping machines have con of earnings would continue forever. The solution of 


tributed information with regard to the application of the labor problem, therefore, is of supreme imy 
world is trying to fi 


their devices to accounting by the loose leaf method. tance at a time when the 


The invention of these machines has given a strong way back to a peace basis again 


impetus to the use of loose leaf, especially in banks <--> 
and large mercantile houses. \Mlachines which com Russians Alive to Commercial Opportunities. 
bine the facilities of the typewriter with the efhciency Y OOD evidence that Russian commercial hous 
of the adding and listing machine are found to bring are looking more and more to the Unit 
about such emphatic economies that certain lines of States as a source of supply for manufactur 
business can not afford to ignore them. The manu products, is found in the fa . that = eubecrihes 
facturers of bookkeeping machines have pertormed a ( yi, Appliances in Russia recently sent us a ch 
great service for $40 to be used in subscribing for him to ten Ame 
Not the least interesting feature of the present loose jean jndustrial publications. We have selected a r 
leaf department are the contributions with which se\ resentative list of industrial and manufacturing 
eral manufacturers of loose leaf have favored us. jjeations which in our belief will be of value 
Their advice and suggestions are of great value subscriber, and have purchased the subscriptiot 
(thice Appliances extends its cordial thanks to all cording to his instructions Phie is ad iti mal 4 
those who have given so freely of their time and gence. if more were needed. of the active and v1 , 
thought to the production of this issue of the maga interest of Russian business men in American 
zine. factured products. 
<-> eae a ' 
Russia is looking more and more to .\meri 
The Business Outlook. merchandise of all descriptions, and it is expect 
Hike monthly letter of the National City Bank this trade will grow for mat ears. It certain! 


sents big opportunity to .\merican manufacturet 
of Chicago under date of May 1 states that ents a big Op] unity [ \merican manutracture 


from present indications winter wheat will <-> 
be from 100,000,000 to I 30, 100 OOO bushels below the Typewriter Service 
yield indicated by the April forecast a year ago. This, READER of Office Appliances has inquire 
of course, will mean much higher prices for winter if there is any reason why that important 
wheat. The volume of general business is very great of the typewriter oreanization whicl 
; . : { LV] OrganizZaliol W T11é 
in this central western section. High prices rule tor for the thousands of machines that are sold « 
e : *f t et: oO i< » . ‘ S 1 
steel products, and notwithstanding this the demand 1 month—the department whos » it ke to 
in excess of the supply. The railroads have bought the gmallest particular the mechanical excellence 
heavily of rails and equipment at prices ranging from tp,¢ product—should not be called the “Service Dé 


oO to 50 pel ‘ent above those ote a year ago. . a ‘ . ‘h ' 
3 50 per cent above those quoted a year ago partment,” instead of the “Repair Department 


Railroad trathic shows large increases. \lercantile Phere has been an ever-increasing volume of! 
' as b : increasing volu f 

tr: ce vives evidence oO improvement over a vear avo, ] ° } 1 
we Ss evidence of ' ro ion that the very highest importance should | 


and it 1s sal hat the Easter business surpassed tha . ' 
: ud t the aia ; irpassed that tached to the idea of servic« In nearly every line 


of any previous year. Wage earners have more : 
7 | aA . ' business the leaders have lost no opportunity to 
money to spend and this is having its effect on general 1 . wa ' 
ie ae 5 ated . press their public with the id that the “giving 
conditions. Ihroughout the west a great deal ot , + ...4°° ' 
buildi : a : ' oa the order does not close the dea that the in 
nulding is being carried on in response to demands - ' a 
‘ a; & * sans item of subsequent service is a pertinent and valuabl 
for additions to plants, and the taking up of new ee : , P 
. é consideration in any transaction of purchase 
enterprises which had to be abandoned during the ar ; ; oR 
“ : Hundreds of times every day the term “Repair De 
hrst vear of war ' " ‘ | : 
partment” is used in the typewriter business of 
In conclusion the bank says: - Pa “—— 
\ orm ay country. Would not the substitution of the name 
“After peace has been concluded, one of the most “we 7 re ; 
Service Department” be an enterprising one? Wo 


difficult tasks is likely to be the straightening out of ;' <_ 
not that name for this large part of a typewritet 


the labor problem. Because of the shortage of un ae 
ganization contain more of a promise than a thre 


skilled labor, there are in some industries nearly two 


. ° : <o—> 

jobs for every available man. For months past the 

country has been doing business on the basis of “war A Problem for the Manager. 

wages,’ which means that emplovers have difficulty OME years ago the vice-president and general 
in getting proper help at even the best wages paid for manager of a big American manufacturing con 
such labor. The labor unions are alive to the situation pany visited Europe and one day, while talking 


and in some industries are beginning work to organ to a German friend, an old, efficient and successfu 





manager, said that, although he had been away less 


] 


han two weeks, he must hurry home to take up and 


carry on the work he knew would have accumulated 


for him in his absence. The German picked up the 


\merican’s card and read the somewhat imposing list 


of offices he held, then remarked, “My dear friend, 


uu must be a very poor manager if you can't remain 


iway from your office at least a month.” 


This observation is pertinent to conditions which 
we had almost said the aver 


\nd yet it 


are to be found in many 


age—successful American establishment 


is a peculiarly American remark that no man is essen 


if built 


tial. When death overtakes him, his business, 


right lines, goes on and another man steps into 


the place he has left vacant. 


Che American is essentially an individualist, and his 


business, in spite of the vast amount of co-operative 


effort we see all around us, is an individualized busi 


ind nine times out of ten it is the expression of 


ne 
ess 


his personality, 


| created by the daily guidance of his 
h 


brain. The owner or the manager has worked up 


1 


from the bench, the road or the cout ting room. lie 


of the business and he too often, 


KNOWS everv detail 


perhaps, insists upon keeping in touch with every de 


tail and insisting that the details be handled in the 
wav he would handle them if he were in a subordinate 
Site \More often than otherwise his methods ars 
best, and knowing this, he attempts more than he 
ught. 
That which a man discovers for himself afte 
proper and reasonable instruction is what he retains 


What 


less perfectly, 


most clearly because he sees all phases of it. 


he is simply told, however, he retains 


because he sees only one part, and has no perspective 


view of the matter in relation to other phases of the 
business \ little time spent in giving the “reason 
vhy’’ would add much to general efficiency \broad 
em] és are taught a business; here we expect then 
to know it as soon as they can bring us a grammar 


school diploma. The spirit of the man who “carried 
he message to Garcia” was in every way praise 


worthy and commendable. He could have been a 


famous six hundred—‘theirs not to 


theirs but to do and die.” Lut somebody, 


must “reason why,” and the more loyal 


omen there are in an organization who can 
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and do reason why, the more vim and go there is in 
better the chance for new 
gain a foothold. Nor does the 


the organization and the 
and practical ideas t 
capacity to reason why prohibit any man from riding 
in the charge of the Light Brigade or from carrying 
lhe better one’s brains are the 


the message to Garcia. 


more willing his legs ought to be. 
<-> 


Advance in Price of Office Machinery. 
_LSEWHERE in this issue is the announcement 


of an advance in the Protectograph series of 
check writing and check protecting machines. 
This advance was made necessary by the rapid in- 


crease in the price of steel and other raw materials 
Conditions of supply which con- 


face other 


of manufacture. 
tront the Todd Protectograph Company 


manufacturers of office machinery, hence it is only 


fair to suppose that other office machines will sooner 
or later be compelled to advance their prices. 

{—_-°-> 
Statement of the Ownership, Management, Circulation, Etc., 


Required by the Act of Congress of August 24, 1912, of 


Office Appliances, published monthly, at Chicago, 


til., for April 1, 1916. 
state Oo lilir ‘ Cou! Cook, ss 
Before me nota ) lic in and for the state and county 
or i ers ill eared C. F. Malatesta, who, having 
een dulv swor iccording to law, deposes and says that she 
the secr he Cf \ppliance Company, publishers of 
ffice Ay es, and that the followng is, to the best of her 


cnowledge and belief, a true statement of the ownership, man- 


grement, ete the aforesaid publication for the date shown 
n the above eaptior ‘ ed by the Act of August 24, 1912, 
mbodied in Section 44 stal Laws and Regulations: 
That the 1 nes iddresses of the publisher, editor 
nagil editor ind s S managers are 

| lishe lice \; Company, 417 S. Dearborn St., 
hicago, Ill 

Editor—E\v Johnso ! N. Kenilworth Ave., Oak Park, 
1 

Managelr Icditor i johnson, same address 

Business Mat r—!| Johnson, same address. 

2. That the ownet ré Evan Johnson, 115 N. Kenilworth 
Ave., Oak Parl 11 \lbert H. Hitehcock, 3417 W. Monroe St., 
Chicago, UL: ¢ I Malates 6221 Drexel Ave., Chicago, Il. 

That tl know ondholders, mortgagees and other se- 
curity holders owning « holding 1 per cent or more of total 
imount of bonds, mortg es or other securities are—None. 

$ That the two pal raphs next above, giving the names 
of the owners, stockholders and security holders, if any, con- 
‘ t o1 the list tockholders and security holders as 
the appear upon the books of the company but also, in cases 
vhere the stockholde or security holder appears upon the 
books of the compar trustee or in any other fiduciary rela- 
or he 1 rf rson or corporation for whom such 
trustee is acting is iver ilso that the said two paragraphs 
contain statements embracing affiant’s full knowledge and be- 
lief as to the circumstances and conditions under which stock- 
holdet | security holders who do not appear upon the books 

the compa is trustees, hold stock and securities in a ca- 
pacit ithe } that bona fide owner, and this affiant 
has no rea to believe that any other person, association or 
orporati« has al terest direct or indirect in the said 
stock, bor ther securities than as so stated by her. 

- ed) Cc. F. MALATESTA, Sec’y. 

Swor su before me this 3lst day of March, 

ELMER E. SANDERS 
Notary Public. 
iv commission expires Sept. 20, 1919.) 

iii ihn MO 




















™ OCCASIONALLY YOU FIND A VERY 

; RICH MAN WHO IS REALLY 

3 SUCCESSFUL—BUT YOU HAVE TO 

| HUNT A LONG TIME. 

; iid HUNAN ULL 
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In the never settled debate as to whether “sales- It gives us pleasure to introduce here a man who 
men are born, not made,” Walter Ledyard Todd, has made a fine record in the advertising world 
for the last four years sales manager of the Todd EC. Tibbitts. advertising manager of the B. F. 
Protectograph Company, is a valuable exhibit tor Goodrich Company. Mr. Tibbitts has just cele- 
the affirmative. brated the nineteenth anniversary of the commence- 

Walter Todd has been selling something ever ment of his labors as Goodrich advertising manager. 
since he went to A-B-C class, but the hardest propo- Nineteen years ago, on April 7, to be exact, this 
sition he ever put over was to induce his father, young easterner started for the northwest, but tar- 
G. W. Todd, to let him sell Protectographs. ried at Akron, Ohio, where he called on a news- 

In high school he sold so much advertising space paper manager, a brother of Frank Pixley, | now 

eminent in drama and musical comedy. He found 


in the school paper that nobody else was eligible as : ; 
Mr. Pixley ill and before the end of the interview 


business manager. In his freshman year at one of nM 
the smaller universities, he induced his Grandfather the Pixley physician called and announced that Mr. 
Todd to give him the exclusive selling rights to a Pixley had the smallpox, nd put the entire house 
patent map, with which he increased his own and in quarantine. Mr, Tibbitts remained as a guest 
: perforce until the quarantine was lifted His stay, 


his grardsire’s income. 


' ; however, was not irksome, and very soon after tl 
In his senior year at Cornell he shocked his ’ S BON _ ‘ ke <P sapere Sop 


quarantine was removed he joined the staff of the 


father by returning the paternal expense checks, > ie . one Bh a 
Br . a | local newspaper and married Mr. Pixley’s  siste1 
saying that he had money enough of his own t ice enaeha aint: tied Eenatines 
. . Oo resided 1 ¢ pro er. 
appeared that while studying hard enough to grad ah erage Rieger cg ing eee iii 
. j Sno -- - ie re { Spape nan 
uate with college honors and attending to numerous : “pa “a pal 
Ber Akron, the Goodrich Company called up to inquire 
undergraduate activities, he had been piling up a : + 
. : if the paper had a bright young man who could 
bank account with the commissions from the sale “¥ 
. . : 3 : : \ - RB k ; | write advertisements. Tibbitts savs that he was 
of advertising space in the Cornell Year Book and : bagi 
. se, Mom » ; the Goodrich factory before the operator had hung 
other university publications. In fact, he won the L ; 
the receiver back on the hook, and has been there 
annual competition by selling more space than any 
other student, thus qualifying as advertising man- a Srpepctae iced ; 
ager When Mr Tibbitts first came to the Goodricl 
ba , Company he was the whole advertising department 
On finishing at Cornell he asked his father for a ie had to lay down th lvertising policy, writ 
job selling Protectographs, but the application was the copy, interview the printer, buy the paper, O. K 
. ° ‘ . ’ \ ! ° al ’ 
rejected, and he had to spend a year in overalls in the proofs ind oversee the distribution L'’nder his 
the factory, and another year in the office before he management, the department grew and helped 
was finally given a sample case. Once on the road, make the huamess grow Poday the advertis 
however, it was found that Walter Todd knew more department alone employs 130 people and touches 
’ - ‘ } | . . > . e 
about the Protectograph business than anyone else, great many lines of endeavor. One of the most 
for he knew every screw and shaft in the machine, important divisions is called the Goodrich National 
just how each was made and assembled, how the Touring Bureau, which works with the advertising 
orders were entered, and how invoices were made department for the purpose of aiding motorists 
out and accounts collected Hence, he matched the Mr. Tibbitts is greatly interested in the culture f 
best — spenene of at ne from es flowers, his especial hobby being the growing of 
Start _ He made such records that he was given the roses He is a vestrymar the Episcopal churcl 
job of training the new salesmen, wherein he suc- at Akron and is a former president of the Akr 
ceeded so well that when the sales managership be- \d-Craft Clul As mivestiqlads tanta. aamentione 
came vacant in 1912 he was backed for the place by he is always one of the speakers to preacl lay 
. 5 . , . - | , . : e . « ‘ ; } iA _" i « ' « as 
the germs: -* ‘CW. Ti d * joe An Sogn sermon in one of the churches in whatever city the 
tion, prese ntee to G. ode convention meets 
Walter L. Todd is a fine, clean, democratic chap. Mr. Tibbitts is a native of Florida. He is bless 
He is a bachelor, thirty vears old. He does the with a happy family consisting of his wife, thre 
work of five ordinary men in spite of all entreaties daughters and a son. 
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ROTARY COPIERS 


US. 


CARBON PAPERS 


In Which the Case for the For 
mer Is Presented by F. R 
keeles, Manager of the Rone 
Company at New York, and 
Wherein a Carbon Paper Spe- 
talist, George A. Baldwin 
Presents a Few Arguments 
he Other Sidi 


Support of the 





F. R. Eeles G. A. Baldwin 


TCR'S NOTE fhe Roneo Copier is one of the most interesting of de office mac nes It makes copies of letters on 
prepared paper in rolls, without the use of water. The invention was the ereats advance made in the history of 
‘ ‘ ter col p It is sold extensively) broad and in some n bers in the United States. The Copier and the Roneo 
Duplicator furnished the foundations upon which the Roneo Compat of England iilt 1ts great business. When F. R. Eeles of 
Kr | took charge of the American Roneo Company some time ago he was invited Sy Office Appliances to furnish something 
es about the Roneo Copier for the 1 ica 
\\ have heretofore referred to Mr. Eeles in the columns of this publication as a man of rare ability and experience, and 
the perusal of the article he has presented strengthens the admiration we have entertained f his intellectual gifts. Indeed, had 
he t chosen the field of salesmanship we are of the opinion he would have de his rk in the law courts, for he shows 
sa special pleader which many a barrister could turn to good account 
M eles’ capital article is in the form of a brief for the Roneo Copier, in which comparison is made with the carbon system. 
rhe re of the arguments offered makes it onl fair that the other side of the case sh d be presented at the same time. 
We e invited George A. Baldwin, treasurer and manager of the International Car Paper Company of Illinois, to pre- 
! claims of carbon papers We believe eve reader of Office Appliance will be interested in the two articles. 
The Case for the Copier. By F. R. Eeles. nomic or local reason for this variation in commercial 
VERY traveler to a foreign country is at once practice and it is one where the standard of superi- 
struck by the different methods employed in ority can be readily applied. This is an instance in 
the solution of certain common problems. In which the American practice is undoubtedly at fault. 
man instances such differences have a_ distin tly \ record of the day’s correspondence is necessary 
traceable historic origin and it 1s easy to say that one for reference and for use as evidence in case of dis- 
method is superior to another. <A difference in point pute. Since this is the prime purpose of copying at 
would be the street plan of a European and American all, any system that fails of accuracy cannot be ac- 
cit) counted satisfactory, no matter what other good points 
In other cases the standard by which superiority it may possess. If the records obtained cannot be 
mi e judged is not easy to determine. It could not relied upon, the system involved must be condemned 


be decided at once, for example, that a New York as inefficient and even vicious. 


street car was better designed than its Glasgow equiva In the carbon system, the typist places at the back 
lent, despite their manifold differences. The postal of her letter head first a carbon and then a second 
authorities in England and the United States have de sheet, repeating these alternations for as many copies 
cided differently as to the most suitable form for a as are required. The carbon must be properly cen- 


letter box and one can hardly be said to be better than tered or some word or words may be left out in the 


the othe: \ very large number of the palpab 


ferences that strike a traveler's attention are of this This is the first loop-hole for error. Every business 


margin of the copy or a line or lines at the bottom. 


character, repres« nting simply various good Ways of man has seen at times the carbon copy of a letter or 
> - - - 


the same end. document with the last line missing from the bottom 
however, other differences which do not of a sheet \ mechanical way might be found of 


fall into either of these groups. It is with one form obviating this inadequacy if no other weakness at- 


of the that the writer particularly wished to deal in tached to this method of copying. But there are other 
| pyimng 


i 


this article shortcomings and these appear to be inherent in the 


~ Ci¢ ~ 

In the States it is a very common practice to use system itself 

sheets for copying the daily correspondence \fter the letter is typed a copy is obtained exactly 
in business offices. In Europe, a modern rotary letter corresponding with the original, providing the typist 

i] r the old fashioned screw press is generally has been careful to correct her copy when correcting 
emploved for this purpose, although the carbon sys the original This proviso indicates a second and a 
tem is widely known. There is no historical, eco- very productive source of inaccuracy. To place a 
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strip of paper behind each successive carbon sheet 
before erasing the wrong figure in the 
original is a troublesome and time consuming process. 
After this has been done each copy must be similarly 
There is nothing mechanical 


wi ord or 


corrected. 
It has to be done painstakingly and 


erased and 
in the process. 
with effort. As a matter of experience, everybody 
knows that such corrections are often omitted from 


the copy. Especially is this the case when the typist, 


to save trouble, postpones making corrections in the 
copies until she has taken the original from the type- 


writer and has separated her sheets. It is then a 


doubly easy matter to fail to correct an error in the 
copy. 
Finally the original comes up to the executive to be 


passed and signed. He may notice some mistake in 


the text and correct it with his pen, or may insert 


omitted punctuation materially altering the 


some 
meaning of a sentence, or he may add a postscript by 
hand, or change a figure in a quotation. None of 
these changes necessarily appear on the carbon copy 
Their insertion requires vigilance and care. In the 
absorption and rush of the mail hour, the changing 
of the copy is easily overlooked. 


Frequently the executive, after materially altering 


a letter, will pass it back to the typist to be re 
written. Carelessness will then sometimes lead to 
both copies, or the wrong one only, getting into the 
files. 

Kven the precaution of signing the copy is only 


occasionally taken. And yet, for legal purposes, an 
unsigned copy is practically valueless as evidence. In 
its absence the author of the letter cannot even be 


sure he ever saw the original, unless he happens to 
remember the particular letter in question. Ile cer 
tainly could never swear that the copy was a fac 
simile of the original. 

But it is evident that in a system dependent so greatly 
on human care the possibilities of mistake are numer 
Thus the carbon files 


a large majority of cases, this inexactitude is of small 


ous. are not dependable. In 


moment, no question arising that calls for the precise 


text of the original. But there are times ts every 


business when important issues hang on the particular 
phrasing used in some contract or offer, or the exact 
word in some sentence. ©mn such occasions the un 
reliability of the carbon files may prejudicially affect 
the attitude taken up and become a cause of heavy 
loss. This has in fact frequently happened and many 
carbon in conse 


the system in 


firms have abandoned 
quence of bitter and costly experience of this nature. 

In England and Germany the unreliability of a copy 
taken before the letter is passed and signed is clearly 
recognized and the carbon system has in consequence 
the old 


screw press is still used widely in Europe, though in 


failed to make headway. For this reason, 


the last ten vears rotary copying machines have largel\ 
taken its place. Such machines have all the speed 


necessary to cope quickly with a large mail, a few 
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minutes sulfici to copy a mail of 100 letters. ( Op! 


ig 


obtained in this manner are, necessarily and aut 


matically, fac-similes of the outgoing originals, wit 


the 
matically 


signature and all changes or corrections aut 


reproduced. They are thus dependabl 


' 


copies upon which the fullest reliance can be place 
the 


besides this essential accuracy, process 1s col 


siderably cheaper and less costly in valuable time tl 


the carbon system. 


The vogue of the carbon copy in America is prob 


ably due to a notion that this system 1s a time-save! 


exactly the reverse is the fa 


In order to obtain definite data in regard to the 


time lost by the typist in taking carbon copies, thi 


writer has had the same letter of 67 words typed tet 


times, first on the one system then on the other. lak 


ing one correction in each letter, the typist complet 
her ten letters in 18 minutes. She took 23 minutes 


do the same work when one carbon copy was taker 


and the correction had to be made to both the orign 
and the copy 

It will thus be seen that a typist wastes something 
like 25 per cent of her time when she uses carb 
Her efficiency as a typist is impaired to that « 
She spends two hours out of every eight taking copi 
upon which no reliance could be placed if eve 


pute arose bringing them into question. If her wages 


are $12, and assuming two-thirds of her time only 


occupied in typing, each typist costs the firm about $2 


per week for work that can be done more quickly 
more accurately, and more eaply in the mailing 
room, The cost of copying vasted time alone in at 
office employing ten typists would thus be S20 px 
week bevond the cost of irbon pape r and s 
sheets! What this means will be realized by ai 

who knows that a boy at S5 week can quite eas! 
copy 1,000 letters an hour with a modern rotary 

ing machine It is extraordinary that in a countt 


where so great a value 1s placed on ethciency and 


the carbon system shoul be so widely practise 


The 
rally 


work and has studied it carefu 


has had intimate 


writer 
from the | 


view of efficiency It is his mature conviction that 


carbon system is responsible for a more serious wast 


thet detail of ofttice 


of money and time than any 

tine. Large offices employing hundreds of 1 
will surely drop the system like a hot coal whet 
come to realize that through this one leak alone the 


are wasting many thousands of dollars a yea 


as vet, they have not the very faintest idea of th 


ca 


heavy unnecessary expense they are incurring 11 
way. 

len vears ago when rotary copiers were practi 
eavy cost of the 


The 


press Was too slow for the oT wing pressure of 1 ls 


unknown, the inefficiency 


svstem was justified bv necessity. old screw 


ness and the need of some quicker method, however 


costly, was imperative. The situation, however, | 


changed with the advent of the copier and, howevet 
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slowly, the carbon system must necessarily give way. 


No con- 


Reason is the strongest force in the world. 


servatism, no habit or vogue can resist it, especially 
when it is backed by a consideration of dollars and 
cents. 
<*> 
The Case for Carbon Papers. 
By George A. Baldwin. 

EKRHAPS in presenting the case for carbon 

papers the question should first be asked why 

they succeeded other copying processes which 


had been the custom for many years. 


' 


There must be a number of perfectly 


cogent reasons for the wide use of carbon paper 


In the first place, the carbon paper copying process 
is elastic. It is applicable to hundreds of different 
purposes wherever one or several copies of a docu 


ment are required. Indeed, the use of carbon papers 


for preserving files of replies to daily correspondence 
is one of the least of the uses of this important com 
modity, whose field includes all branches of legal 
work; shop notes and memoranda which must be re 


duplicated for different departments ; machine billing 


and bookkeeping, railroad work, duplicating orders, 
sales slips, and many other uses which will readily 
occur to the reader. So skillful have the makers of 


‘arbon papers become that they are able to turn out 


sheets of carbo large number, not 


n which will give a 


less than 8o, clear, sharp and permanent impressions 


] out. A device costing five cents which 


vfore wearing 


will produce that number of legible copies 1s not 


regarded as expensive. 
lf the dealer will take note of the paper which h¢ 


sells for business correspondence stationery, for 


documents, the preservation of records, forms, ac 


1] 
lil 


counts, ete., he w note that by far the larger pro 


portion of this stock is of a quality which renders it 
permanent both as to color and structure Most of 
this paper is made of linen and cotton rags and suffers 
ittle deterioration or discoloring by lapse of years. 


that it 1s necessary 


Paper makers fully understand 
yrds shall be 


one part of the process; that 


that certain rec permanent, but they can 
is, they can sup 
ply only a permanent base upon which records may 
The 


ions and carbon papers must supply on 


e preserved ink makers and the makers of 


tvpewriter rib 


their part a permanent writing medium for the im 
p iting of records. It is reasonably well understood 


formed people having to do with records 


inks for some reason or other, whether 
thev be of the incor 
1 


typewriter ribbons, have not the body to 


1 


fluid kind or whether the be 


tand up and retain their color and brilhancy through 


ng periods of time or under conditions of prolonged 
light, so well as record writing 


exposure to bright 


inks and record ribbons, which are permanent ur 
thermore, a letter, record, or document of any kind 
whatsoever made with a suitable typewriter through 


a record ribl of good quality bears a clean, neat, 


, 
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clear-cut appearance. If erasures must be made for 
the insertion of corrections the ink of the ribbon does 
not smear over the paper but comes up clean, and the 
correction can be made without impairing the appear- 
ance of the letter. This, we believe, is hardly true of 
impressions made by copying ribbons, for such rib- 


bons must contain a higher content of moisture and 


1 


the pigment must be in a more fluid condition in order 


that it may be transferred more readily by means of 


the copying process. Hence, when it is attempted to 
erase a word or letter written by means of a copy- 
ing ribbon a is likely to result, which, in the 


~ 


smeat 
average operator, may destroy the good 
We have, then, in favor 
record ribbon the factors of perma- 


hands of the 
appearance of the writing. 
of the use of the 
nency of impr il neatness of appearance, as 


ession 
against impermanence and the probability of a blurred 
appearance in the case of the impression made by the 
copying ribbon, for where copying is done by how- 
ever careful a process the letters of the original will 
frequently be found to have spread slightly. (It may 
lis effect is not found in letters copied by the 
Roneo No Water 


advantages which Mr 


ypying process which has many 
Keles may be depended upon 


+ 


to present with force and cogency. ) 


bons, from being less permanent 
At the pres- 


are made out of German dyes, 


Copying rib aside 


than record ribbons, are more expensive. 


ent time such ribbons 


which are extremely expensive and in many cases 1m- 


; 


hl aad 
possible to get. 


\1 


In Mi rticle he presents some interesting 


statements regarding the time saved by the rotary 


copying process over the carbon process in typing a 
The sug- 


Oj erator 


making one correction. 
that the 
who typed this letter and made the correction might 


i 


| 7 | 
07 ra tl ‘ na 
7-word etter ana 


gestion migiit be ventured here 


have been more familiar with the rotary copying proc- 


ess than with the irbon process, and that it is pos- 
sible that an operator who was familiar with the 
latter process and not with the former might have 
required less time to make the correction on the 


original and the carbon copy. Furthermore, the time 
computed does not appear to include the time actu- 
ally consumed in making the copy by the rotary proc- 


ess, assembling the letter with its proper envelope and 


putting together the copy and the letter to which the 
copy was a reply, for filing. In the carbon process all 


of these things would have been accomplished at one 


ind the same time, whereas in the rotary copying 
process ( ir ely separated operations. 

To be sure, the rotary copying process can be 
worked by a $6-a-week office boy, but suppose there 


which must be copied by the 
ce boy—whose time is to be employed 
letters, putting them with their ap- 
pinning the copies to the original 
seeing that all is done properly 
that no letters are sent out in the wrong en- 
ve with safety leave such responsible 


propriate envelopes 
j 

correspondence, 

and 


velopes | ould 
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work in the hands of the $6-a-week office boy? If 
not, then more expensive helpers must do it. 

Many firms who use the carbon paper process for 
all their work employ second sheets of a reasonably 
strong manila paper which stands up in the files along 
with the correspondence to which it is attached. 
Where the rotary copying process is employed the 
copies are made upon a paper which is almost like 
tissue in its thinness, and which is inclined to crumple 
and wrinkle much more readily than a manila stock, 
so that the space taken up in the files is fully as great 
by one process as by the othe l‘urthermore, the 
manila sheets are more legible and more easily han 
dled 


from the surface of the sheet and not through the 


more legible because the copy ts read directly 
sheet as must be the case in a rotary or press copy. 
As careful comparison would probably show that 
the users of press copying or rotary copying processes 
will employ a greater number of spools of typewriter 
ribbon than they would of record ribbons for the same 
work, because a letter to be copied by a direct process 
after writing must always bear enough ink to give a 
strong impression on the copying sheet, which must 
be read from the reverse side. If the impression is 
faint then the copy becomes difficult to read. Un- 
less one uses the old-fashioned copy book and press 
one must use some other process, such as the rotary 
While 
this machine is not expensive, its usefulness consid 
ered, the rolls of prepared paper must be purchased 
from the Roneo Company. While this item of ex 
pense is not great, still the office using the process 
must be prepared at all times with sufficient stock, else 
it will be likely to find itself unable to preserve copies 


copying device made by the Roneo Company. 


of its correspondence 

Mr. Eeles has mentioned the dithculty of making 
corrections upon several successive carbon copies all 
made at one operation, but this argument hardly 
holds with reference to any contention between car- 
bon copying and the rotary copying process since it 
may not be feasible to make more than one copy by 
the rotary or wet process from a letter made with a 
copying ribbon. Assuredly not more than a very few 
clear, legible copies can be made in this way, whereas 
as many as fourteen legible carbon paper copies can 
be made at one impression. 

It must be admitted that there ts 
what Mr. Eeles says concerning the completeness of a 


no little force in 


rotary machine-made copy, since such a copy contains 
all the corrections, interlineations and the signature 
of the original, and need not be compared word for 
order that the be certain that 


his copy is a duplicate of the original document. In 


word in writer may 
this respect it appears to have some advantage over a 
But we might point out that it is within 
paper 


carbon copy. 


of those who employ the carbon 


the power 
process to make all copies the precise duplicates of 
originals and that to do this it is necessary to apply 
only such a degree of care and attention as are de- 
manded in other exacting employments, making sure 
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that all corrections and erasures made on the original 


have been made on the carbon and that the carbon 


copy be signed at the same time that the original is 
signed. 

Mr. Keles states that for evidential purposes the 
average carbon copy of a letter is valueless; but fo? 
vidential purposes any copy is valueless, unless u 
attested by the writer. The copy made by the wet or 
bearing the signature of th 


the rotary processes, 


written, bi 


writer, 1s evidence that such a letter was ut 
Is not evidence that it was mailed any more than 

carbon copy of the same document In most Amer 
ican offices it is customary for the operator to place 


her initials in the lower lefthand corner of the docu 
f dictator who 


ment together with the initials of the 


signs the original letter. Proof of signing and mailing 
would therefore involve the word of the stenographer 
prool 


l-urthermore, 
1 


document could 


is well as that of the principa 
of the reliability of the be made if 


the operator is carefully instructed as to her duties 


all c documents of 


importance where a number of 


in making orrections. T*inally, in 


ypies must be made 


the use of the carbon process is inevitable and a care 


ful comparison of the copies with the original 1s 
necessary before any copy can be certified as correct 
Chis is well understood by public officers, by law 
officers and business men generally, and wherevet 


a duplicated domument of importance has to be made 


the greatest possible care is exercised that each copy 
shall be an exact duplicate of every other. 

It is generally admitted that the rotary copying 
process is of great utility and convenience and 1s ap 


plicable to the work of many offices, indeed, that many 


business men may prefer it over the carbon copying 
process, but it would seem to be the general opinion 


tion only of copies 


that it is suitable tor the preserva 
of replies to the daily corres] ondence and for certain 
other work of similar character, and that the machines, 


h still 


and economical they may be, are 


however swift 
to a certain extent limited in scope, whereas the other 
process is of the greatest possible elasticity and of the 
utility in every department. 


widest general 


_-e > 
Mr. Eeles Makes Rejoinder. 
HI editor has been kind enough to show me 
the foregoing able rejoinder from Mr 
Baldwin. 
\s Mr. Baldwin has raised the 


of an impression copy, | should just like to say t 


int of permanency 
hat | 
have before me, as I write, a Roneo copy taken early 


in 1907. It seems to be as brilliant as on the day it 


was secured. From its appearance, I should judge it 
would last the lifetime of an Egyptian dynasty, which 


should be long enough for the most ambitious of com 


mercial houses. 

With this single remark, | am quite content to leave 
the verdict to the jury of readers of Orrice AppLi 
ANCES 
ErLes 
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HIS article is written with the object of offer 


ing some suggestions that will be helpful to 


the man the exigencies of whose business 


demand that he lay out routes or territories or mark 


listricts and plot out various campaigns 


very sales manager or executive must realize the 


being able to visualize conditions in his 


trade districts, but we hope during the course of this 


some practical suggestions that will 
be valuable to s 


me other lines of industry outside of 


he usual commercial men’s routing 


we are reminded of the fact that one 


Ing + 1; 
long this line 
+1 ] 


or the large bread concerns of our City denotes the 
condition of every possible customer by using dif 
fer colored tacks on a location map Pins of 
various colors are inserted in the map to denote the 


1 


condition of the customers throughout the entire terri 
‘or instance, there are practically 5,600 stores 


in our city that are probable purchasers and sellers of 


ead. These stores are all indicated on this special 
map mentioned and were in the beginning indicated 
with black pins which denoted that they were not 


In the beginning of the sales campaign, 


were sent out to cover the territory and 


} 


were Ol 


the salesmen 


as customers tained and business won away 


from competitors, the black pins were changed to 
white and the map began to take on an entirely differ 


ent aspect. It is possible by this method, at any given 


time, to tell almost instantly just where one’s cus 


1 


tomers are located and what the condition of the en 


tire territory is. For instance, where customers have 
heen obtained and lost again, a red 


which shows. that 


pin 1s inserted, 
Isa dangerous condition exist 


ing and that that particular custo 


mer needs special attention. It 


il sc possible for one to note whe ré 


customers who are poor pay ar 


ocated by inserting a green pin ot 


a pin of other color. 


soni 


Maptacks are especially useful to 
crew managers in laying out a cat 
vassing campaign or in outlining the 
various districts. by using colored 
tacks to indicate each block that ha 


heen Canvass¢ it will be possible to 


know when every district in the cit) 


has been properly covered. The ad 


vantage of this s 


ystem over the old 


as-Vvou ple ase, slip shod method 1s 


AND 


by P. G. Under wood, 


Company. 
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THEIR USE 


Moore Push-Pin 


Sales Manager, 














fully apparent to those who have had any experience 


in this work. 

[f one is conducting a milk route, or a tea and coffee 
route in a city of any great size, one may obtain a 
map of the districts he expects to cover and in each 
street 


\lso 


possible customers in the 


place as many tacks as there are customers. 


indicate by other colored tacks the number of 


various streets and con- 


stantly work to change the appearance of the map 
by obtaining new cust 


\ short 


company in one Of oul 


mers. 

time ago we were called upon to aid a gas 
large cities to denote the con- 
of the consumers in 


of natural gas and part of whom 


ditions of their territory, part 


: | 
which were users 


were users of artificial It was quite an easy 


gas. 


problem for us to furnish the tacks to signify one or 


the other of these conditions, but we soon learned 
that this was not quite sufficient. The concern men- 


tioned desired to indicate customers who were users 
of artificial gas and who had also in addition become 
users of the natural product. This required a map- 
Yellow tacks 


had been used to indicate the users of artificial gas and 


with a combination of two colors. 


tac k 


red tacks had been used to indicate the users of natu- 
ral gas. It was necessary by some means to indicate 


where both were being used, and the problem when 


f 
= 


placed before as solved by making a combination 
the red, making in the center of the 
vellow tack a small red dot which indicated that the 
customer was a user of both artificial and natural gas. 

The ability to visualize and fix trade conditions of 
this kind saves a tremendous amount 
of office labor in looking up statis- 
tics, old files and document cases for 

rrespondence covering the partic- 
ular point at issue. 

rhe sales manager or the execu- 
tive can step from his office and 
glance at the map or planning board 


and instantly visualize the entire sit- 


lation, knowing just exactly what 
is being done in each man’s terri- 


tory or in any particular district 


from day to day. 


\n admirable testimonial te the ef- 
fectivness of this means of keeping 


track of locations and movements 


f certain bodies and the conditions 


of various districts and territories 


supplied by officials of our own 
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government, who use a tremendous quantity of map 
tacks of various sizes and colors, most of them being 
made specially to indicate the movements of bodies 
of troops of the military powers in Europe during the 
present terrific conflict. 

Every decided movement of troops or change in 
the battle line is instantly noted and made apparent 
on the various maps in our governmental offices and 
each advance or 


reverse is likewise instantly appa 


rent Such conditions would be impossible under any 
other known method of charting or drawing. 

Maptacks are also used extensively by the weather 
bureau to indicate the paths of various storms 

\ splendid example of the ethciency of the maptack 
and planning board is offered in the case of the high 
way department of Philadelphia, who have worked 
out a system whereby they can tell the kind of pave 
ment in any block in this large city covering an area 
24 square miles 


of more than This planning board 
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finds that it would be impossible for him to lay out 
the work that is now laid out, by any other method 


\ll of our routes 


are laid out on scientific principles 
our territory is thoroughly covered; we do not use 
any slip-shod methods. When a salesman leaves out 
factory for a trip on the road we know before he 
starts how many towns and which towns he will visit, 
and we can see instantly if any of importance are being 


skipped. 


by using this map and tack system, we have beet 


able to cover intelligently every town of 5,000 popula 


tion throughout the entire United States. We know 


that this work has been done and we were able betor« 
starting it to see how close the towns lay together and 
how many towns it was possible to work along the 

_ li . y Irn- | nae ] } 4 “mete ~ 
main tines of railroads and how many of certined 
population it was desirable to leave off of a certain 


route 


all 


on account of the distance from railroad points ; 


of which conditions were noted and taken care 








Some Map-Tacks of the Moore Push-Pen Company. 


will also indicate whether the pavement is granite o1 
granolithic block, asphalt, vitrified brick or whethet 
it is a dirt or macadamized road. It will also tell each 
morning whether there are bad spots in any one se 
‘tion of any particular road that must be attended to at 
once. It is likewise used in laying out the routes of 
the repair gangs in such a way as to produce the most 
satisfactory results. 


Phila 


delphia indicates how increased efhciency may be ob 


The experience of the highway bureau of 


tained in almost any one of the several municipal de 


partments of any of our large cities for instance, 
they are being used extensively throughout Pennsy! 
vania by most of the municipal health authorities and 
by some of our leading physicians to denote various 
districts affected with contagious diseases 


to 


hey are 
insur 
that 


They are convenient 


also used mark out insurance districts by 
ance companies to keep track of the territory 
should be visited by the agents. 
for marking boundaries of political districts; to indi 
cate the populations of towns; to denote cities where 
one has jobbers and where one has small retailers, and 
to indicate territory that should be given special at 
tention in order to get better results 

In my own experience regarding the use of map 
tacks in laying out territory and signifying various 


conditions existing throughout the country, the write 


prior to the traveling man’s departure from the fa 


tory. 


ur method of using maptacks is to indicate towns 


from the fa by 


tack Towns that 


being covered tory, Inserting a 


headed are plugged up 


a black headed tack are to our mind prospects that 
should have attention as soon as it is possible for us 
to get a man into the territory \s soon as a tow! 
is visited and customers obtained who are doing busi 


ness direct with the factory who are handling out 


goods through the various jobbers, a white tack is 
substituted for the black on lf in the course of 
time increased business demands that a jobber be 
established in that town, the white tack is moved and 


a yellow tack inserted in its place \ red tack inserted 


in a town along with any one of the other colors 


4 


tf more than 100,000 population \ 


dicates a town o 


green tack inserted in any one of the towns indicates 


that it is large enough to be covered at least twice or 


three times per vear 


This helps us to cover our territory intelligently ; we 


a salesman to cover a certain num 


leave it to his good judgment to plan 


don't just appoint 


ber of states and 


his work himself, as we know the tendency of so many 


salesmen is to skip certain towns and make ove! 


lay 


towns at week ends. By this method a great deal of 


good business is lost. It is impossible by any other 
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known to the writer to lay out territory in to lay out his pastoral calls to the best advantage and 
ng like satisfactory manner by various colored pins indicate the residences of his 
possibilities of the maptack situation have ithcials or members his flock who are on the sick 
been scratched and the tremendous growtl ist, et 
e increased use of this system are indicate From n )wn personal experience in the use of 
the fact that during the last two years we naptacks, however, | would advise the stationers han- 
id to increase our line of colors from 18 plain lling this line to give some consideration to the re- 
until we now have 50 different combinations uirements of the vidual business or professional 
nd = es [his gives us al of 200 dif inan contemplating e installation of some such sys- 
combinations of maptacks, which is a larg tem. Do expe sell customers a few thousand 
Varle idequately to covet mos n on maptacks a en set them adrift, but learn as far as 
e condition that may arise possible the actual requirements in each case and then 
Stationers who realize the possibilities of this é ist W é mer actually needs to start his 
eir business will, no doubt, be able to reap system « und sis 
profits tively co operating with t1 ide bodies (one s there can be such a thing as 
rcantile establishments in their locality in pla 10 much system, and such conditions are found when 
ficient maptack systems. a system does not produce more than sufficient results 
i pra test of the Way Maptacks are appre to compensate one the time spent on it. 
anyone who can use them but who has neve There are thousa of offices today where elabo- 
f them until they were suggested by some rate systems have been installed which have finally 
just suggest them to the first le rgyvman com een discarade as being entirely too expensive to oper- 
the store. Sell him a map covering his se ite This 1 ites k of judgment on the part of 
| show him how to mount it on thick cardboard the dealer selling the system, for instead of having a 
po-board and explain to him the advantage of _ satisfied user of a certain line of merchandise, he has 
ut his parish and indicating the residences of reated an absolute opponent of systems in general 
nbers of his church by different colored may ecause s customer was over-sold or because the 
Vv using this system, he can instantly see how rutfit the tomer bought was not suited to his needs. 
POOR OLD JONES 
By E. A. BRININSTOOL 
WENT to call o1 es one day, who | e way, and 
I found him 11 stew His shorthand girl w: with her 
tvpewriter on the bum, and all the keys ask His ofh fixtures were 
no good, and only fit for kindling wood; his desks ut te His head 
bookkeeper had m: there was life at all i n e€ St ed resigned 
to fate. Said he in |] low, gloomy tones, “For twenty y« s I’ve slaved for 
lones, and found it sno snap! His office stuff dimes—it’s 
vears and vears beh he times, and ‘tis hand \\ new desks 
and swivel chairs—this junk we're using needs repairs doze times a week. 
But if I ask for better things then Jones gets on his ear d sings, “By gin- 
ger, you have cheek!’ Our old typewriter’s all worn « for scrap- 
iron, just about: it kes me groat nd sig ur letter press is getting 
punk; I'd like to sell e thing for junk, 1 nyone Id | And yet Jones 
wonders why it is his office force can’t do the biz ther | firms show! 
If he would only cate ap] neces mort e, he ve a lot of 
dough! For time is T in these days, whe ‘ he craze to 
gather in the kal | ear if Jones don’t sé t ! the junk 
from out his joint, the 4 old gt will fail! 











ae eowwok LEAF SECTION 


Wherein Leading Dealers, Loose Leaf Manufacturers and Manufacturers of Book- 
keeping Machines Present Ideas on the Sale and Use of Loose Leaf Devices and 


Accessories—Following Are the Names of the Contributor 


DEALERS LOOSE LEAF MANUFACTURERS 
Pag | 

Byck, Joseph M Some Practical Idea Fro the South pe | Fare ‘ is. R Vice-Pres ind Sa Mi Wils lo I | 
Colomb, James M Loose Leaf Suggestions From New Orleans ; Co 
Corley R Wesley 4 Boston View of Loose Leaf 21 Fe V Montague Advertising Manag Irving-Pitt Mfz. Co 
Eppley Ernest B., low a Vennsyvivani! Dealer Handles Loose Leaf oN hie ( I District Seles S t I’ fit Loose Leaf ¢ 
Hepburn Alexander Loose Leaf Big in Opportunities 2 Giesiger, P \ Sal Manage iw tw Mfe. ¢ 
Hurd, R. I General Principles of Loose Leaf Selling 22 (ire | I’ ifit Loose Leaf ( 
Irwin, Francis B., hur Loose Leaf Department 44 Hawkins iH | Stat ers I a eat Ce 
Kessler, W. H., Jt Loose Leaf Department Valuable 2 Mudd, Joseph A., Pres., Chicago B & File ( e 
MeCoy, B. ¢ Handling Loose Leaf in the Soutt =t Porter, W. W J MeMillan Bo ‘ 
Patterson, Robert D Hlints on Hand Loose Leaf 21 Winans. R. I Ger ' Manage I’ & Mott ‘ 
Reinhardt, William IP Service in Loose Leaf Department 2 
San Francisco Stationer Viewpoint of Western Deak or BOOKKEEPING AND CALCULATING MACHINERY 
Sanford, Morris Loose Leaf May Be Moved Rapidly 1 Elliot-Fishe ( Elliot-Fisher Boo M 
Sarner 2 Selling Loose Leaf a Professior 27 Montgome I i I s Adding ‘I t ( 
Sneller, Frederick Loose Leaf In Stationery Store 2 Ohima Hi. Hl Burrot s Ad \ e 
Tark, M. D \ Mid-Western View of I se Leaf or Underwood Typewrits Co.. Unde ‘ Bookkeepi ng Ma 
rrinp Albert 1 Proper Methods of Ila nz Loose Leaf at Wright I I Ad M Felt & t Mfc. Co 





























Loose Leaf Big in Opportunities. play. With a liberal showing of ledgers, transfers, ring 
By Alex. Hepburn, of Adams, Cushing & Foster, Inc., yooks and business forms, a window can be arranged that 


Boston, Mass. will attract attention and bring direct results. She 
cards tor window and counter display, and circulars 
l is safe to say that no line of merchandise offers to scribing the various outtits for mailing with statements 
the stationer such opportunities as does the line of and correspondence, may 1 trom the manufacturer 
loose leaf devices. Progressive dealers everywher« and can always be used to advantage 
have given much time and effort to this branch of the Since the introduction of loose leaf devices, no « 
business and have been rewarded with splendid results. line in the commercial stationery business has zrow1 
In outlining a plan for handling the line successfully, | such an extent. People are oming more and m 


would suggest that it be given a special department in a 
prominent part of the store where it will attract the at - 
tention and awaken the interest of the buying publi 

My experience has shown that a convenient way of sell 
ing price books and ring binders is to display on the coun 
ter a sample of each size and style containing a sample 
sheet of each ruling. Ledger binders to be shown to 
advantage should be filled with sheets and placed on slant 
ing racks or holders; this will display the various bindings 
and sizes Sheet holders and post binders may be dis 
played in groups, or if counter space will permit, scattered 
about showing the different styles and purposes 

Among the factors which count in making the loose leat 
department successful, | would mention as first in im 
portance, a complete knowledge of the line on the part ot 
the salesman. Many customers for goods of this kind 
have no definite idea as to what they want and depend on 
the stationer for suggestions The live salesman recog 
nizing the merits and possibilities of his line, will so 


familiarize himself with its details, that he will be able to 





suggest to the seeker after method an outfit that will meet 


with his requirements whether it be a vest pocket memo 
Alex. Hepburn, Adams. Cushing & Foster, Inc., Boston, Mass 


or a complete office system Che various manufacturers 

of loose leaf goods are always glad to co-operate with terested in labor saving devices and bound books 
salesmen who want to increase their efficiency, by supply a great extent being discards Che stationer wit] 

ing catalogues and other literature on the subject \n fully selected stock properly displayed and advertise 1 
other important point in connection with this department handled by salesmen who are alive to their opport - 
is advertising, getting the public interested in the lin will be rewarded with a profitable and ever increasing 


Perhaps the most effective appeal is a good window dis ness 





Hints on the Handling of Loose Leaf Goods. 


By Robert D. Patterson, Manager of the Stationery 
Department, Buxton & Skinner Printing and 
Stationery Company, St. Louis, Mo. 


N discussing the amount of loose leaf stock the deale 
to carry in proportion to his other stoc k, it 1s 
ssible to lay down a hard and fast rul In our own 
cast wever, we have found that about eight per cent of 
ur entire stock is included in the loose leaf department 





Fobert D. Patterson, Buxton & Skinner Printing and Stationery 
Co., St. Louis, Mo. 


‘As e lines themselves, we prefer t oncentrat¢ 
purchases as as possible on a certain few lines o 
goods This policy makes our account worth more money 
to the manufacturer, enables us to make larger shipments 
from the factory, thereby reducing the carrying charges, 
ind altogether, makes the account more desirable than it 
would be if our sales were scattered over numerous lines 
With regard to window displays, we try to change our 
wind: every two weeks. In all of our general stationery 
windows we put loose leaf supplies, binders, et: It is 
our policy to price all the goods in our windows. We 
have sizn-writer ke some placards in addition to this 
calling attention to special outfits, especially cheap prices 
et ) loose I advertising is done by means of cit 
culars tiled ( ustomers Newspaper advertising 
in our particular ise we do not feel is pr table 
Wit gard to the arrangement of stock in the store 
we hav found that the loose leaf stock shot ld be placed 
S s near at hand, convenient for the salesman 
ul s or the customers. Ring books, sheets and in 
de $. e among most profitable items in the business 
Such goods are steady sellers and repeat sales are made 
cons merely by the numbers that are stamped on 
é I do 1 particularly approve of an attempt 
S italogus clinching the sale of loose leaf de 
ices except where the customer calls for an item that 
e ¢ does 1 handle. In that case the salesman 
s abl show n a picture of it and give an under 
sta esi on he might purchase, but the sales 
mat d not do this the customer would be likely to gé 
elsewhet We do not approve of pushing the sale of 
inexpensive goods at any time, but prefer to get our cus 
ers started « e right size and quality for their 
s s that the ill be satisfied at the outset 
L nde ubtedly a knowledge of accounting is of value te 
loose leaf salesmar He should be equipped with a 
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goods, with some knowledge 
more the better, because he will be able 
ll sorts of propositions which come 


thorough knowledge of his 
ot accounting, the 
the | etter to deal wit! 
up. The adoption of loose leaf devices has caused so many 
records, both as to time and 
of the salesman 


economies keeping ofhce 


hat full knowledge on the part 


is of inest e val 

lt is undoubtedly a gi policy for the dealer to keep 
track of his loose leaf sales with a view to following up 
customers and keeping them supplied with new sheets, 
additional devices, et in selling a loose leaf outfit it 
has always been our purpose to try to find out what is 
suited to the customer's needs and to make an effort to 


his business grows his equipment 
does not in- 


sell him that outfit 

can easily be added enlarged. If it 
crease he has an outfit which is suited to every purpose. 
sell a man an equipment larger 
ea that he will grow to it, for 


ood policy 


with the 


needs 

his business does 1 ‘w quite so fast as he thinks it 
should, he will always blame the dealer, thinking that the 
latter tried to “stick” hit 

In keeping track « stock we keep stock cards of 
everything \s soon as a line of goods is purchased it is 
entered on a stock ca! black ink, with the date of 
the purchase \t irregular intervals stock is taken and 
entered on the card with the date in red ink. Other pur- 


chases are then entered in black ink, and we can tell be- 


tween any two dates at we have sold of any particular 
item or line of goods s is the only method of keeping 
stock we have ever been able to find that works with any 
degree of satisfaction. We have theorized on perpetual 
inventory and have watched some experiments very 


closely, but they did not seem to work out as they should 


A Boston View of Loose Leaf. 


By R. Wesley Corley, Stationery Department W. B. 
Clarke Company, Boston, Mass. 


shown us that about one-twen- 
should be devoted to loose leaf 


UR experience has 


tieth of our stock 


devices and supplies. As a princple, we prefer to 
concentrate our efforts upon one line because the stock 
is more easily handled, clerks become conversant with one 
line much more quickly d thoroughly than with a mixed 
line, and, finally, carrying one line allows a uniformity 
f stock which cannot be achieved under other circum- 


Stances 


We make window displays of loose leaf devices espe- 


cially four times a year, but in order to attract particular 
attention to the lines ther times we employ inside 
displays, suggestion, the wrapping of stuffers in packages, 


When we 


usually atta 


letters, bills, et exhibit loose leaf goods a 
price card is This 


a good method to employ in connection with the display 


hed, seems to us to be 
of any line 

To arrange a loose leaf stock where plenty of space is 
should endeavor to show the entire line and 
Where the 


available one 


ill business uses. 


would exhibit the line by 


show its appli ation t 
limited, | 


space, hows ver, is 

means of a compact display of samples. Where possible 
| would show the goods and avoid the use of a catalogue; 
nevertheless, since all lines are similar in certain points. 


those points where diss n ilarities occur should be easily 
and graphically explained by the use of an illustrated 
catalogus 

[ would not care t nit myself on the desirability 


of employing inexpensive goods as an entering wedge for 


the sale of high grade goods later on. It is understood, 
of course, that comparison always lends enchantment to a 
better article, but a thorough knowledge of the line should 
be the best wedge a clerk can have in the making of a 
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sale. If he is properly equipped he will not need a cheap at least be the speaker part of the time, but in the : 
line to convince his customer. The loose leaf salesman, tomer’s office he is the Czar, and is constantly interrupte 


by the way, should be equipped with a knowledge of blank 
books and 


These things are of very great importance 


their rulings, and a knowledge of accounts. 


cus 


de 


The possession of a loose leaf system starts the 


tomer to thinking about other labor and time saving 


vices. The very fact that loose leaf methods are improve 
ments over the old system tends to draw the ustomer’s 
attention to the fact that there are improvements in other 
lines. The sale of a loose leaf out Se therefore, very tire 
quently is the starting point for the sale of many other 
devices in time and labor saving office equipment. It is 
excellent policy for the dealer to keep track of all his 
loose leaf sales with a view to following up each customer 
so that he can keep him supplied with new sheets, addi 


Phe 


flexible 


need requires 


which 


tional devices, etc., as the customer's 
sell the 


enough to expand with the customer's business 


dealer should customer an outfit is 


Finally, our method of keeping track of 


stock is by means of a weekly inventory by the 


charge 


General Principles of Loose Leaf Selling. 


By R. L. Hurd, President and General Manager The 
Proudfit Loose Leaf Sales Company, Chicago 
and Milwaukee. 

















NE of the factors of vital imy rtance na success! 
loose leaf business is the location of the otmce or 
store from which the business is to be conducted 
Regardless of the size of the t\ i aretul inalysis of 
certain features should he nace he ) e should be 
R. L. Hurd, President and General Manager, Proudfit Loose 
Leaf Sales Co., Chicago and Milwaukee 
lox ated where itis most accessible to the greatest number o 


the heaviest buyers, and not necessarily to greatest num 


ber of people. Remember that the most valuable customers 


will be the big manufacturers, the and the larger 


tradesmen, and one wants to be able to show his line to 
the men at the helms of these concerns And let the 
dealer put it down in his note book, that one interview 


with the right man at the de: worth several 


rs ofhce 1s 


at the customer's offic« [In his own office the dealer may 


by the problems of the business Che visitor may get a 
cordial greeting and proceed nicely, but he may get t 
hook before it is time for the rtain. Ot course 
assuming even that the dealer will get into the oftice 
right man Che probability ts that he will be hands ( 
to various functionaries and s get nowhere 
mean to say that he should depend on calls at his oft 
entirely, but he certainly should not miss an op] 
ot receiving one Phe ive ircnasing ag t 
otthece vers are generally g mer t see Phe 
ilso us a vy the est intor I the pliant 
irs in most ises limites ecedents ind nme é 
m thei ‘ initiative beyond tw or three gures 
dealer must find out things from the purchasing 
put, iJ, © Ca eful! Sometimes 1s sensitive 
Ever e has a store and is depending on a w 
display, it would be unwis« et into the | est 
sect I ut rather at some ] vhere the est pr 
ire most apt ) pass \ ‘ ation nea le g 
lub or na short-cut street e leading ba 
be less expensive and mu protitable 
Many of the great loos é ouses, howe 
through agents who have nly ; tew Samples 
general line (Other samples I ilt to meet the 
ments of the customers \ 75 per ce 
volume ose leaf sales r special goods 
theretore deal with the sp mn end the s ¢ 
Chere is not a ty int ntry where 1 ] . 
valuable location cannot be r a small expens 
one's locatior s such is his sp 
drop int the thee the 1 S to his 
thet nes I nN Ss the <t lft o7 the 
e prospect has to go ev $s out is 
s it iter my rs ( \ tl all these \ 
mind | was wit na st throw the thres ¢ g 
inks, the leading hote i | ind near the i 
une rt epartment s Nearly eve re 
ness ma a t iSS 11} siness t leas 
mes a wee | ouns s\ oO get ( 
I ifte I wher t e.% I . 3 
ol he . t sale suall 
I alw . samples rrang 
the st s eS aval My hice W 
rate ( ine 1 7 Ss e wf I 
i eas nd et e his 
keeping ood cigars ort res nes 
lemonstrate tall is er i is 
ilwavs s it ft t | I v subse 
\ se man sl | vy all the lea 
pape ! sine ld be ee] gy f tell 
weights 5 is the ‘ the ot R 
thoroughly | v every devi s possibilities a 
ility 1 - l e abl S ly to tell how n 
i veigzht er ar n incl 
lle s l now the poss ities 1 ruling 1 
ible to est ite ruling ar tit ind talk intelli 
n oft-se wor s well as ne stereotyp 
these things e learned short time ya ] 
sistent st V Then there ¢ iri Ss I . 
le ithe i S kr il la ls, et ill ¢ Ss 
and estimate va little w 
Never allow the customer t ose the style 
ism or even the binding, unless it is the best for t 
pose Not only advise st tnat the ( st 
what will give im the bes e for the least 1 
lf the dealer knows his ~ ss he can easily se 
he wants t Especially is s true in the catalog 








leaf houses who have devices suitable for this great field 
are going to do wonders in the next five years. Great 
business houses and manufacturers who have heretofore 
been spending $50,000 every two years for printing and 


their catalogues solid have found that the binding 


binding 


alone of the talogue averages in cost 30 per cent of the 


entire cost the book. They have also found that only 
about 20 per cent of their catalogue is really obsolete at 
the of the two vears. Therefore, they have found that 
they e spending their $50,000 every two years, in the old 
vay simply t orrect about 20 per cent f their catal 1¢ 
and that the binding and the other 80 per cent has been a 
dead loss Che loss is most apparent Thirty per ent 
of $50.000 is $15,000, or cost of binding, and this taken 
from $50,000 leaves $35,000 cost of printing and paper 
every two years Now if the catalogue is put into a m d 
ern loose leat atalogue binder at the end f two vears the 
overs are saved and are in the hands of their customers 
! re wo! $15,000 also. Now print 20 per cent of the 
‘ e an it osts exactly $7 000 The matling is less 
ti erore lheretore, the total cost of bringing one s 
logue up to date is only $7,000 as against $50,000, the 
‘ Is it anv wonder that good men are going into 
t loose leaf business? On this very proposition I have 
sold single rms as many as 15,000 binders in a singl 
( rse the great catalogue field is not open t ill 
loose leaf men, but only those who have a device that ts 
st simple, that binds like a vice, that opens Hat, that 
has expansion, that an ordinary person can operate, al 
ta tor] heets instantly, that looks like a bound 
be ind, las ll, that is inexpensive and will s the 
one vood cataloguc nderinloose Ie 1 
1 should last on the e te Ss ar 
t] verage saving sl ould be at least 3 per cent per yeat 
oO e otk way as it generally ( ts me 1 re to 
i! se lea it is. the actual preparation cost thar 
it es to sew I paste 
u st s the Natt ( sing 
tl S I 2 hey spel! ] t « 
ne t the oose leaf a 1 I s 
| - 1 the ] magazines w St ve s 
res auc every s 1 
J ‘ th’s Companior ] ‘ 
| ill the farn rs tt \ 
eno se leaf goods 11 s 
I S Evening Pos 
‘ t one must cons S ‘ 
‘ tl sands of pee 
S mi¢ I There iT< < t 
I ds and heads ot | s es s 
ti I each issue goes S 
te eve ‘ iIsIness man! s takes ‘ 
n the es and studies tising 1 
f »k vy things to better s equipment 
4] s | this class of mags ines, unless of wide 
lo ulati s hardly suited to tl needs of a con 
met ] stationer r branch selling gent of loos 


Loose Leaf Department a Valuable Asset. 
By W. H. Kessler, Jr., Geo. A. Drake & Co., Detroit. 


F iir estimate I ( 
leaf st t should é i 1 D 1 
r stock would poss é I ( 
C¢ ring t se leaf with the st tre 
ri Tr é r todav shoul \ nt ( ‘ 
7 

er 1 ( t i! esting twice 1 I Ss s< 
le st is blank ook S { 1 r 
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ES 


rts to one line should be more satisfactory, 


with the addition of special items of other manufacturers 


; 


not included 


turers advertising 


to bring 


promiscuous line S 


itseit 


We 
| 


itt selling 


all k 

ties offered 
1 

which may 
This create 

equipped Wi 


stions an 


g ¢ 
tomers, he 
pe tive 

of buy 
shed—w 
nome 
1d€as ar 





The manufac- 
upled with that of the dealer is bound 
than showing and advertising 


of which is carried complete in 


isive line carried. 


sr) +} ly 
In tne @xXcit 


etter results 


now that the salesman should know his goods. 


evices there are so many opportuni- 
patrons by suggesting short cuts 
nstallation of loose leaf systems. 
the not 
essary knowledge to offer these sug- 


isiness. If salesman is 


work t the problems confronting his cus- 
vill tis self sadly lacking. Many a pros- 
r has entered a store with the idea in mind 
possib!| ‘w priced bound book, and fin- 
the aid of a loose leaf salesman—by taking 


se lea together with newer and better 
ern re Ssatished, 

ntly dis loose leaf goods in our windows, 
Sive se leaf trim about once a month. 
tt ention by displaying outfits for use 

fferent es of business, such as real estate, 


Mich. 


W. H. Kessier, Jr Ge A. Drake & Co., Detroit, 
1 tors, dentists, together with the 
il s; these with salesmen’s price 
( ring inders and bookkeeping out- 
ts ffere: lasses of passers-by. Prices are 
displa cia s only and we believe that these 
rice terest, increase cash sales and 
r loose leaf advertising is con- 
ne windows, which are the best 

d t rte 

W he € 1s f space available, outfits should 
ea ( pened up, where customers may 
t le 1 ods. We have this arrangement 
ni t increased our sales in this department. 
st ( st ed after having been waited upon 
looke r t eral outfits and forms, become 
nterested [his makes additional sales. 


s limited swinging panels may be used to 
t thus allowing the customer to examine 
This seems 


whi e may be interested. 
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to be more desirable than showing forms in a binder as it 
shows the sheets better and makes a more attractive dis 
play. 


A catalogue, of course, is a great help when one cannot 


show the goods, but it is good only for what it was in 
tended—illustrating and describing. It is a hardship to 
sell from a catalogue 

Inexpensive goods may be used to create interest 
There will always be a place for low priced articles 
Show the highest grade line first t is much easier to 
come down than to go up Start at the top 

\ valuable system may be worked out to keep a record 
of loose leaf customers \ record of the form, quantity 


and approximate time when another supply will be needed 


This may be used for anything in the printing line 


In selling loose leat ledgers it is well to ascertain how 
many accounts a customer has, whether these are chang 
in, and the percentage ol i! reas¢ im new accounts, 
Sell your prospective customer an outfit that will take care 
of his immediate needs, allowing for reasonable increase, 
furnishing wherever possible the highest grade outfit, 
thereby not only making a protitable and permanent 
patron, but also one who its satistied 


Handling Loose Leaf in the South. 
From an Interview With B. C. McCoy, Secretary and 
Treasurer the Office Outfitters’ Company, 
Birmingham, Ala. 


HE amount of stock in the loose leaf line which a 
dealer would be justified in putting in would de 
pend upon many things: it would depend upon the 
city, and whether or not the many ofhces were branch 
offices or local, local institutions using more of thes¢ 
goods than the branch offices, as supplies are drawn by 
branch offices from headquarters. | should judge that an 
aggressive stationer should carry about 10 to 12! of his 
entire stock in loose leaf goods My suggestion is that 
the stationer should concentrate upon one manufacturer's 
line in so far as he may be able to do so. One gathers 
a better selling knowledge of the product of one factory 
and can carry a representative stock at a smaller outlay 
of money Furthermore, the dealer is assured of future 
orders and need not fear the price-cutter 
Successfully to handle a loose leaf line one must have 
a knowledge of the different business operations in order 
that he may assist the prospect in selecting the goods 
best suited to his requirements This knowledge saves 
time for the salesman and certainly adds figures to his 
sales, 
| believe that window displays should be made every 
fourth week, and should include samples of the entire 
loose leaf line These displays should alternate—for in 
stance, a general window tftirst, to be followed the next 
time by certain articles, with stress laid upon the make-up, 
use, et It is advisable to put prices on these goods by 
means of cards, for if the quality shows or is explained 
with the card a prospective customer will come in with 
his price limit fixed in his mind. When he tells it or inti 
mates it the dealer has something at once to begin with 


In sizing up the customer and arranging his approach 
We it advisable 
blotters the tell 


construction and ability to deliver promptly 


is to use newspaper space and 


he lic ve 


Let copy of the time saving features, 


lf plenty of space is available for the loose leaf depart 
ment and one also handles office furniture, I believe it 
would be advisable to arrange a working office, showing 
binders, sheet holders, etc., in position as they would ap 
pear in the customer's office lf space were limited | 
would arrange a section for stock in boxes with glass cov- 
ers for opening up and displaying the lines 
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If the prospective customer is his mind fixed on one 
item that the dealer does not cart and the dealer cat 
show a cut « t with sizes ane s shown, it usual 
clinches the sale, as without is not sure that é 
dealer fully understands his ents or that the deal 
ers price is right Im the i the small m« il 
who canno egin with the t ades of goods, whil 
the cheaper grades give hin zht into the conver 
ences and a rag adv intar Oost leat < 
vhose usiness is likely to z whe is his 
ness grows will see the nee etter grades t s s 
the mat ( we woul ips desir ‘ 

2 
e 4 
s 
B. C. McCoy, Secretary and Treasurer, Office Outfitters’ C 
Birmingham, Ala 

that the dealer should sell the ed grades of | 
leaf devices In every other is would be out 
to sell high grade goods where possible 

The man wi wo ( be a | ] Ost lea sales1 
not close his brain to suggestions when he locks the 
if the shop behind him at night fe should be alive 
new ideas even among his associates away from bus ss 
so that he will understand other lines of business, w 
have a knowledge of the operat of other IsINesses 
and em better position t sug st suital ke ce - 
accommodate all merchandise it bookkeeping é 
The salesman should study the catalogues caretully s: ’ 
he will know what is to be obtained in the way ‘ 
leaf goods lf he knows ‘ e and knows 
manner each item can be best 1 he may be reg 
as a past master in the art of I leat salesmans! 
record tf the name oi every st er his business 
what oods were sold to him ve valuable ant 
up will certainly prove a business producer not 
loose leat ut for other lines S we ll, sell ng the cust 
many times through the fact tha knows the deale . 
interested enough to keep tra I and his s ss 
The way to get business is . y a mans needs 
fill them, to keep track of hin iwhout his sines 
career, and take ire of him whet s business grows 

For stock re rds we note t ems that are s 
the sheet and take stock monthly If the short lis 
heavy, stock is taken oftener at ders are made uy] 


A Mid-Western View of the Loose Leaf Depart- 
ment. 
By M. D. Tark of the Omaha Printing Company. 


HE subject of loose leaf is s road that it is 
possible in limited space ike any atte 
cover t therefore | vill ive to omit I 
cussion of the subject of floor splays and 
tising and toucl nly on t st important s 
the selling end of the loose lea epartment 
There are three elements to nsidered in eve . 
and these arranged according t eir import é 
follows: service, quality and 
There is n ner opportunit o render real ser 
in any field than in that of loose leat This ay es 
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only to getting orders out on time and getting them out 
right but it has reference also to an advisory service 
[he dealer should be in position to advise his customers 
what systems or forms are best suited to their particular 
conditions. If necessary, the dealer should be prepared 
to help put these suggestions into operation This service 
is rarely given because of the lack of trained men ut 
where it is given there is no surer way of making perma 
net ne’s best customers. Furthermore, as a result of 
this s é the que stion of price is not ever nsidered 
M. D. Tark, Omaha Printing Co., Omaha, Neb. 

Never once in the writer's experience has the cost o 
supplies even been rentioned where a systen the detail 
\ h have been worked out, has been suggeste¢ 
iccepted The customer is interested in reducing his ex 
pense of doing business, or he wants more intormatior 
A t increasing his clerical force, and it 1s the part 
e ler to show the customer that by using the dealer 

n ndise either one or both of these « jects an 
ac lishec This is why bookkeeping machines ar 
( sold today regardless of the fact that prices rans 
re $400 to $1,000 In short, it is “up to us” to creat 
, ( Some call this creative salesmanship, and onl 
oO1 ervice ot t it sort where all other things ar 
‘ an one expect to get and hold nev usiness 
e price 
Phe itters of quality and price have been pretty genet 
lardized, and it is “up to” the dealer to maintat 
es on the various commodities in order that a suitabl 
I y result 
yu g the last two years machine bookkeeping has mad 
se strides Despite this fact it is practically in it 
| da grand field is opening up for the loose I 
( r\ Machine ookkeeping and | S( leaf ¢g hance 
(our ( nce has been more I arked as 
turers e from time to time improved thet 
s s of binders with especial reference to machine b 
} It is really only a question of time when pr 
( ery ¢ record will be kept i? some loose le: 
nclusion let me advise deal rs ft rry a zood 
li ge i table price tor their goods, and giv 
s rs first lass service. 
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Viewpoint of Western Dealer. 


Some Observations on the Loose Leaf Department by 


a San Francisco Stationer. 


in a city the size of San Fran- 
and a established 
appear that a stock covering lines 


location well 
srandum books to ledgers, with 
led sheets for post binders, ring 
$1,500. The 

ut what percentage this would 
nt. | that leaf is 
handled t est advantage as a line in connection with 


hased for about 


books, etc., should e pur 


believe loose 


al general office stationery. 

1en are acquainted with the pos- 
those who are equipped with 

compafra- 


t romotion of sales is 


‘ ‘ if ; 


as\ ror tne u Ot 


other forms of record keeping. 


the article invariably suggests 


wever, be not fully acquainted 
leaf 


information—the 


the sibilit loose and some 


systems— 
customer 


conduct of a loose leaf de- 
that 
of every month and that every 


This en- 


With regar 1 the general 
end window displays be 
article shown in the window should be priced. 


ables those who examine the to form an idea of 
the make 


our- 


window 
store to 
We 
apers for advertising, but depend 
initiative work of out- 
With the 


plenty of space is available 


alues withe havit t come into 


eople hestitate to do. 


ou} \ I Ws ali Ol tne 


our 
salesmen regard to 
arrangement stoc} where 


for display a slanting table top with an arbitrary division 


we have found to be by far the 
has come to our attention. 
we do not use this method 

has compelled us to use 
not such a volume of room 


show cast hich there is 
each article. 
The sale of loose leaf devices is best accomplished by 
that it is 
from the catalogue; that 


showing t goods r experience has been 

leat 
ving the customer perfect satis- 
tion in that wa Customers, as | have said, prefer to see 
get a comparative idea and 


somethi ‘ cl ; y can 


as to the stock they are order- 


rs of solid bound books, from 


frequently w ( ( c 


emorandut to ledgers an be induced to purchase 
atter is properly explained to 
answer to their inquiries for bound books. 


We regard a knowl e of accounting as essential if a 


man wouk ‘ s loose leaf or blank book sales- 


of opinion as to 
labor 


diversity 


promotes time and 


the solid bound books. 


SaVins ! \ ( t é S¢ ot 
the most obvious advantage 
eliminated from a 
Of 


ies in the t tnat atter can be 


oval ot sheets. course, 


which will readily occur to 


th the art of bookkeeping and 


and devices in connection 


antages will all probably be so 


oroughly outlines this issue of Office Appliances that 


them here. 


innecessar!r 1 ! tuliate 


follow up all loose leaf 
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sales with a view to selling further supplies and addi re 
tional devices. In order to accomplish this one must keep 
in touch with one’s customers at reasonable intervals. It 
is our aim always to sell the customer goods suited to his 
particular requirements and not to sell him something 
that would be more suitable for a business many times 
larger than his 

With regard to keeping track of our loose leaf stock we 
can say that our loose leaf stock record is the same as our 
records of general stock This shows at monthly periods 
the volume of stock of each individual item on hand, the 
volume that may be out on order with the manutacturers 
the amount that has been disposed of month by month 
and from this we use our judgment in the quantities 


for which we place orders 


Loose Leaf in the Stationery Store. 
By Frederick Sneller, W. H. Hoskins Co., Philadelphia. 





lik loose leaf line of the stationery business has 
grown so rapidly within the past ten years that 
few have realized its possibilities 
We have now awakened to the fact that it is no longer 
. ' ' 5 Frederick Sneller, Wm. H. Hoskins Co., Philadelphia, Pa 
an experiment, but here to stay, and have educated our 


selves pretty thoroughly in it. Our next step is to edu that you will be able to arg or your own against the 
cate and interest the buyer to convince the banker pub weakness of the other 

lisher, manufacturer, etc., that the loose leaf system 1s a The subject is so large that it would take too much 
far better proposition than any bound book system can time to go into it more deeply it if the dealer earnestly 


possibly be endeavors to fill the customer's needs, and educate him 


1 self and for h sines alo in th 1 so Mic 
Loose leaf is by no means a complicated or intricat and e his business alongs re line f ¢ lency 
the results are bound to prove very gratifying 


problem, If the basic facts are plainly understood, and 

the advantages that are to be gained are put forth clearly 

the customer can almost always be induced to try the sys Proper Methods of Handling Loose Leaf 
stem if only in a small way at ftirst. Once the opening Department. 


wedge is inserted properly, loose leaf talks for itself, and 


By Albert E. Tripp, Williamson Law Book Co., 
Rochester, N. Y. 


with few suggestions and sound advice a complete system 
usually follows 


Loose leaf, while not in its infancy, is just starting upon 


QOOSE leaf customers are of two kinds, those who 
a life of remarkable longevity, and it behooves all wide aR ag 
come to the dealer, and those to whom the dealer 
awake dealers to get in on the start Che tield has barely : 
. goes The former are in most cases the easier to 


been scratched, but we must keep abreast of the times it 
sell for they enter the store either with an intention of 


we are to claim our share of the laurels 


2 buying, or with a desire to obtain information as to what 
. PF ‘ s » 4 Ss ortant : ‘ . 
rhe display of loose leaf is one of the most importat wilt toe tect for them to ber a eatin earnieh Menta te: tee 


features; as to lots of people it is new, and we know new ; 
prospect 


things must be kept constantly before the public. I al The goods should be so arranged as to give prompt 
ways urge a most prominent place for the loose leaf de services. claw books sarted inte ciles according to size of 
partment, preferably the front part of the store, if it ts sings and asain accordiag to are shee is all al 
large enough. My experience has been that a well kept a hai ts olan Gane e Se ae ee Ee “ ee 
sample line fully equipped, and well displayed in glass bottom and the smallest at thi p inch ring books in 
show cases, so as not to gather dust and dirt, is as potent’ ay othey pile, 1-inch ring books "he anathne. King keeping 
‘ a factor in selling as we have lt is well to stick to one all side-opening books and end-opening books in separat 
line, as all large manufacturers today have most complete piles. By this arrangement a customer can readily detes 
stocks, and then a great deal of trouble concerning rulings, mine the size best adapted to his use by placing all the 
binders and sheets will be eliminated \ll the sheets kept hooks of ons pile on the counter efore ‘Teles ae hay 
in stock should be carefully boxed and labeled. While Sar Gece determined the size and thickness. it ie an cacy 
it is well to keep a complete sample line it is not wise to watter for him to select th dia: ‘ewes teal todsere 
carry a heavy stock in binders, sheets, etc., that do not transfers and solid post binders come next and should 
sell readily Keep plenty on hand of the most popular), <, placed as to show to the beat advantag 
sizes and styles of ruling and let the demand gauge the eile itn, ini Eilean Eae Ollie: etic than wititel, 
rest of the stock net the dealer a protit equal to that which arises from 
\nother essential feature of any loose leaf department the sale of loose leaf goods. it is of course advisable to 
is the salesman. Selling a binder and sheets unless they place this department near the entrance, or at some place 
particularly mect the customer's requirements, is not sales in the store most frequented by customers in order to 
manship. One should find out the customer’s needs, and attract as much attention as possible 
then be able to give him a system, binder or sheets, what fo buy goods and arrange their display is easy, the 
ever the case may need. Study of the catalogue and litera profitable part is to dispose of them advantageously It 
ture of your line will enable you to do this would be impossible for any one to make a set of rules 
While it is well to stick to one line of loose leaf, it is as to how to sell loose leaf books 


also well to know all reputable lines in the market so The customer's needs come first, the goods the stationer 
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referred to, and is there when wanted. 
| believe it pays to tactfully give the customer the bene- 
t of one’s experience when advising him as to what to 
purchase, even though he may not agree with the sug- 
gestion \ilany a man will insist that he wants certain 
goods and no others simply because he is not aware that 
there are ther goods made, better adapted to his use. 
| believe in seven-ring price books; the buyer for a large 
rporation in Rochester didn’t agree with me. Eventu- 


ally, however, the order was taken for seven hundred 11x 


8’ one half-inch ring books bound in cowhide at a higher 
price than that at which the other style could be pur- 
hase ess than one year they needed more books, 
when they ght one thousand more from us this time, 
ind they re all seven ring books. It pays tactfully to 
demonstrate one’s viewpoint even in the face of opposi- 

Occasionally one encounters a customer who seems 


ifraid of giving any information upon which one can 
k out his special proposition. One of those once came 


to us and looked over our stock of ledgers, but could not 


e persuaded to “loosen up” as to how he wanted to use 
he ook, the purpose it was to serve, ete.; he merely 
ame, looked and departed, probably to go elsewhere and 
look at another dealer's goods The next day he came in 
gait t before he left particular care was taken to 
show nearly everything pertaining to loose leaf ledgers 
hat we had the place, the idea being that if he was 
S yping, in all probability after he had made the rounds 
he would return an y where he was shown the most 
attention This idea proved correct and when the sale 
was finally made it veloped that our customer was the 
redit man for a lars lepartment store and this one sale 
rought us other ¢ | orders 


dents of this character could be cited ad infinitum. 
\ll of which proves that loose leaf lines should be selected 


with great care and contined to as few manufacturers as 


possible one s know one’s goods and also those 
if his mpetitor; that customers are usually willing to 
e sho 
the ; e iti : ply be added that the writer is 
pen t i olicits suggestions of others. 


Selling Loose Leaf a Profession. 
By J. J. Sarner, Manager Loose Leaf Department, A. W. 
McCloy Company, Pittsburgh, Pa. 


iny mind, is a profession and 


not merely al pation, tor one cannot pecome 
proficient in it cept through constant study of 
man turer atalogues and personal experience in the 


sale of the devices themselves It is a profession which 


é ul aster eans of a college education. In 
our own store tw rs ago we depended principally 
upon tw en to sell our loose leaf goods. One of 
these men was inside 1e¢ store and the other on the out- 
side Finally the sales manager and myself organized a 

hool for ose leaf s tems alone and for the reorgan- 
izing of r department The results came faster than 
we expect For instance, every salesman on our force 
an now install a st system for any business, a voucher 
distribut r tell what kind of an accounts receivable 
or paya oh nis lient needs. Second, we have in- 
creased our net pt! ver 300 per cent 

Our secre s lling the systems and throwing in 
the necessary devices and forms for good measure. A 


customer who wants and needs a system will never regis- 
ter a complaint on price if he knows it will show him 
some short uts and give more efficiency than the one 
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The first floor of our store is a little over 4,000 square 
feet in area. On entering the door the tirst three counters 


[he first counter 
all 


display« d and labeled 


one sees are for loose leaf devices only 
rack like 


in the correct styles of 


has a shaped an inverted V, where forms 


binders are 


Each form is worked up in ink Chis rack has a ten-inch 
ledge where all the forms of ledger sheets are displayed 
under transparent celluloid Each sheet bears neat fig 
ures and letters imprinted by a rubber stamp, showing 
quantity price and sizes carried in stock. Underneat] 
this ledge shelves are arranged to accommodate one box 
of 500 sheets and a black shelf box containing 1,000 leaves 
of the same form wrapped in packages of 100 or so that 
the customer can be given his sheets promptly without 
having to wait until the clerk counts them \s fast as 
a box of 500 is sold it is replaced from the stockroom. 
On the second counter we show transters, sheet holders, 
minute books and sales records. On the third we have a 
sample of every ring book in stock complete with sheets 





J. J. Sarner, 


Manager Loose Leaf Department, 
Co., Pittsburgh, Pa. 


A. W. McCloy 


and index In the back of every book we have rubber 
stamp figures showing the price of cover, index and 
sheets. Everything its displayed on open counters where 
a customer may help himself if the loose leaf expert is 
busy talking to someone else 

| have visited several of the high-class stationers in 
the country and tind that most of them have all forms 
and devices under glass. We tried this plan but found 
that it did not work, since people who are not quite ready 
to buy will not ask the salesman to get a device out ot 
the case and show it to them 

Between the rst and secor counters we have in 
stalled a roomy table with a mmfortable chair on each 
side, where prospective customers are invited to rest and 
tell their needs to our experts. I tind that this method 
enables us to make the customer feel at home and tends 
to awaken a feeling of contidence and contentment, so 
that he will perhaps give more time to the selection of his 
devices lf the customer has come for an accounts re 
ceivable ledger we ask him a few questions, somewhat 
as follows: “How many a ints have you?” “Have you 
been using bound books?” Do you itemize each item on 
your ledger as well as on your invoice, or do you post only 
the total?” “How do you copy from the invoice to the 
ledger “Do you take a trial balance: “Would you 
like to know what each of your departments is doing?” 
etc., etc 

\fter carefully taking notes of replies to these and 


other questions, forms are then submitted which the sales 
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man elieves will be best adapted to fill the requireme! 
of the customer \fter we have decided what forms ars 
necessary and the customer asks to see the binder 
take down the est we have in stock that we think 
answer his purpose Instead of going into the mechanis1 
rst we at once assure our customer that the bool 


are showing has the flat opening featur We det 


strate the durability of the leaves as to wearing and eras 
ing qualities, and only at the last do we explain t 
chanical parts at the back of the book I have lose 
many sales by using this method \fter having explait 
the system, shown the sheets and the binder, and 
prospective customer seems pleased, we ask if he want 
the ledger labeled. If he gives us copy for the label w 
know the sale is consummated. If he says, “I | 
placed the order,” we try to find out without being t 
blunt about it what makes him hesitate. In this w 
we discover more readily what further arguments ar 
needed 

| have tound it better to cor ne the loose leaf device 
and forms to 


one line, in the selection of which I s 


gest choosing one that is complete in every detail 
that has just as good a ring book or transfer as its curt 
ledger Che manufacturer must also have a good descrij 
tive catalogue and must help the dealer to distribut 
copies ot it. 

Advertising helps the dealer 1 make selling easiet \\ 
use nearly every medium of advertising possible, including 
street cars, newspapers, billboards and inserts in packages 
We tind the latter method to be about the best of any, 


if dealers would only take care to distribute the reading 


matter presented to them by the 


surely discover an increase in their sales 

(Ince a month we have a sale of certain ledger « . 
cut about 10 per cent below the list price, and gzive 
the salesmen a commission on each outfit sold. We 
that this pays, since the re-order of the sheets is cons 
erable | also suggest that a live dealer in each sect 
should push a certain size of sheet. On doing this 
sure to have the customer come back to him for re-or 
lor instance, in one section let the sheet be 9'4x11 and 
lixll: in another &8'4x11 and 11x117% 

| feel sure that the loose leaf usiness Is st 
Infancy, and | advise all dealers to keep abreast t tl 
times and to study their catalogues 


How a Pennsylvania Dealer Handles Loose Leaf. 
By Ernest B. Eppley of the House of D. W. Cotterel, 
Harrisburg, Pa. 


HI views 


we express are iit Cssaf&flly ised 
conditions in and al Harrisburg We 
carry a reasonably 1 plete loose leaf st 
investment in this branch an nting to about $1,000 
have found it to be the part of wisdom to handle s¢ 
lines of loose leaf goods, especially of post nders 
ever, and ledgers rather more than of ring books WV 
but one line of rine binders, the Irving-Pitt 1 \ 
feel that this policy 1s advisable inasmuch as it gives 
salesman an opportunity to meet competition 
lines. We believe in reasonably frequent displays « 
leat cle vices as aids to the sellit y departme nt Wi I It 


a loose leaf window at least once every ninety days 

not exhibit prices with the goods, aiming to call tl 

lic’s attention to our display by circular matter a1 

size forms, which many of the loose leaf manufacturers 
supply to their agents, together with ample advertising 
matter f other kinds 7 special medium we us« 


loose leaf department is the local newspa 
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Our circular matter is used during the monthly distribu 
tion of our statements. However, we do not send to 
a complete name list, but make a selection of the most 
probable prospects of firms who would be interested in 
certain lines of loose leaf. In this way we classify out 
advertising efforts 

t is not our policy to sell inexpensive zoods as an 
entering wedge for the sale of more expensive devices, 
for in our opinion it is harder to sell a man a better 


loose leaf binder after he has ones pur hased a cheape r 


one than if he bought a first-class binder on his initial 
rde 

Some knowledge of accounts, we believe, is necessary 
efore a man can become an efticient loose leaf sales 
mat He must have this knowledge so that he can apply 
ccrtall merchandis¢ to the requirements ot the customer 
wit whom he s dealing With a knowledge of book 
keeping he is certainly more valuable when it comes to in 
stalling a system or helping to systemati rthice 


our loose leaf customers with a view 


1] | 1 | ~~ | : Seal 
t lowing up each customer and keeping him supplied 
vith new sheets, transfer binders, and additional loos: 


leaf devices as his conditions may requir« 
Our stock is kept by means of a perpetual inventory, so 


we can tell at all times when and what to ordet 


Some Practical Ideas From the South. 
By Joseph M. Byck, Vice-President, M. S. & D. A. Byck 
Company, Savannah, Ga. 
HE stationer and office appliance dealer who will 


devote a little extra time and attention to his loose 


leaf department, will soon find the additional « 
energy expended in that direction, paying hin 


somely in increased prolits. 


In proportion to other items usually found in a retail 
stationery store ve per cent of the te tal amount invested 
would be a fair proportion to reserve for the loose leat 


department—even this may be a little too liberal, but witl 


St k of this amount it allows the dealer t carry a rep 


resentative line or assortment and in addition a small 
reserve stock of all the items usually found in a complete 
line—ledgers in the various sizes and bindings, transfer 
binders, sheet holders, ring book covers, sheets of all 
descript ons, et ete 


Chere are seve ral good lines of loose leaf devices manu 
factured by reputable houses. From practical experience 
have found it best in our own store to decide on one 
extensive line, to stock it complete, and 
the time in knowing this line thoroughly 
ind pushing it for all it is worth 
] 


f 
f 


is is far better than handling diy 
trying to stock and sell a variety of similar items made 

the different manufacturers. If this latter plan be 
adopted. the amount of stock goods slowly but surely i1 
reases and the accumulation of extra goods will not war 
ant what the amount of sales in the department justifies 


\nother feature—salesmen as a rule have but little unde: 


standing of many different lines of similar loose leaf goods, 


and frequently are confused in many ways, such as the 
vcation of the articles, prices, sizes and other incidentals 
pertaining to the lines. 
he dealer who concentrates on one line enjoys rock 
bottom discounts or net prices from the manufacturer 
from whom he is buying, whereas the “variety” line dealer 
does not enjoy maximum costs because he is not entitled 
to receive them—his purchases are small and his arders 
few and far between. 
Goods well displayed are half sold, and it is advi 
have a window display at least once each month and 


oftener if possible Show windows. attractively dressed, 


are convincing silent salesmen and are always “on the 


In our manufacturing department, we. make to order, 
many special binders in odd sizes and bindings. We ex- 
hibit some special job, either completed or in the course 

f manufacture and place this with neat signs in con- 
spicuous positions with the rest of the loose leaf display 
sO aS to present an unvsual attraction to the prospect. 

| believe it best always to display the article with the 
price ticket attached. The average prospect is of the 





Joseph M. Byck, Vice-President, M. S. & D. A. Byck Co., 
Savannah, Ga. 


pinion that loose le articles in general are expensive 
and we have found that the price in plain figures attached 
to the article is helpful in producing inquiries which later 


lead to sales. We have made sales and during the course 
of the transactior ave heard the buyer remark that 
he had no idea prior to seeing the article displayed and 
priced, that it could be purchased at anywhere near the 


Our loose leaf department is advertised in both our 
local newspapers, in our house organ, “Bycks’ Broad- 
advertising literature such as is 
freely given to us by the manufacturer, consisting of 
enclosure slips and small illustrated pamphlets—these 
latter we enclose with our southern outgoing mail—and 
also by attaching the circulars to our monthly invoices 
and distributing them at the same time. 

Newspaper advertisements should describe the article 
n plain language and explain briefly for what purpose 
it is intended—the general “lay-out” should be as neatly 
arranged as possibl t is best to feature some one article, 
all convenient use an electrotype 


state the price, and 
illustrating the article advertised. If space permits, let a 
small return coupon appear at the bottom of the adver- 
tisement. This coupon, addressed to the dealer, should 
ask for some information either about the device adver- 
tised above it or should be a request for a catalogue of 
loose leaf items in general. In a number of instances 
our mail has brought these coupons to us and an inquiry 
1as developed, which after being followed up properly, re- 


sulted in a sale of the advertised article or else of some 


oe 
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other one or more items in the general line of loose leat 


devices 


} 


The writer has had the good fortune to visit several sta 


tionery stores located in different parts of the country and 


finds that it has been difficult for many dealers to figure 
out just what is the best plan to adopt in displaying loos 
leaf goods to the best advantage. 


best to show 


Where 


a sample of each item in the line prominently displayed on 


space is not at a premium it ts 


the tops ot showcases or specially made tables Patrons 
of the store coming in to purchase items in entirely differ 
ent lines may be attracted to the loose leaf display lf 
such a system be in use the prospect unconsciously will 
handle some one or more of the items displayed—looss 
leaf devices are always interesting to most peopl It is 
a tact that many times, just from the possible buyer ex 
amining the articles displayed, he suggests to himselt 


which an item may be 


some inquiry or some purpose tor 
used to wood advantage 

If space 1s limited, the dealer must sell from the stocl 
itself, and in this case it is very necessary that articles ot 


binders in 


one 


plac Se 
Let the 


a kind he kept together, ledgers i 


another, sheets in another and so or top 


of each different item in the line be specially made ot 
substantial binder’s board and covered with some neat 
serviceable paper, the front part of this box to be hinged 
so that the box with the article contained therein may 
serve as a display Ledger sheets ft various sizes and 
rulings may be neatly kept in some special binder—this 
allows the prospect to see just what sheets are nm stor 

and saves the dealer a great deal of time in opening many 


boxes to see just what the buyer may want 


\lthoueh we stock exclusively one good line of loose 
leaf goods, we have instantly accessible in the department 
atalogues with prices and illustrations of loose leaf goods 


made by other manufacturers—our employés understane 
if they cannot make a sale from the items:-we have 
stocl they are to reter to any or all ot these « italogu s 
endeavoring to ascertain if what is wanted ts illustrated 
and can be obtained from one ot these houses 

(One of our mottos If its a good thing we ive it 
we will get it, or it is not made” is strongly emphasized 


and when we do have occasion purchase items foreign 
to our stock line, we impress upon the customer our will 
ingness to telegraph for his special order and use our 
best endeavors to have immediate shipment made of the 
item in question Chis impresses him with our service and 
our regard for his patronage which in many cases has 
kept business with us that perhaps might have gone to 


compctitors 


( mploy ed as an 


sale ot articles We al 


, , 
very best as we ado not like to 


frequently can be 


Inexpensive goods 
wedge for the 


sell the 


lor 


entering 
ways try to 


cheap goods many reasons, however, it 1s 


that an inexpensive line be carried in stock (Otten teatur 


ing a cheap canvas back ledger outht has enabled us to sell 


a better and higher priced one Ry taking the two art! 
cles and placing them side by side and comparing them 
carciully—construction, material, durability, ete.. we try 
to give the prospect a clean cut demonstration and to 


impress upon him the truth in the old axion quality 


lingers long after the price is forgotten 


lo be a successful loose leaf salesman, one must thor 


oughly know his line from beginning to end, tnside and 


out—he must have contidence in himself and the line he 
is selling, and must believe what he is offering is the 
best to be had anywhere lle must know just what is in 


the loose leaf department and a good way to learn is t 


what the article is 


that he 


examine each box or package, to set 


and how it may be used It is essential know 


ookkeeping and often this 


the fundamental principles of 
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information will stand him in good stead either in 
demonstrating to his prospect, outfits, stock forms, et 
how they should be used or of suggesting some special 
device or made to order fort t it would be suitable for 


some particular line of business 
, , ' fo4 
Chere are many ways in w oose leat devices save 
much time re bookkeeping department Two y 
important items are the ledge transter binder 
loose leaf ledger eliminates « \ dead accounts 
, 
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Loose Leaf Suggestions From New Orleans. 


By James M. Colomb of the Dameron-Pierson Company, 
Ltd., New Orleans, La. 
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Loose Leaf May Be Moved Rapidly. 


Possibilities of Profit in Loose Leaf Department Are Very 
Promising, Thinks Morris Sanford of the George 


dow display 
once eveds thirty deve. the elation A. Mullen Company, Cedar Rapids, Ia. 
d of one week. Si displays are 


ctical forms of adv ising which the HE loose leaf d irtment can be made one of the 


but the bulk of our advertising by most protitable sections because of the possibilities 
ynne through envelope inserts, whicl of 1 it x00ds rapidly. Probably 25% of the 


a most excellent syst zross sales of a commercial stationery department can be 





S¢ 
«ft 
will 1 
’ ' 
‘ té 
ther 
al 
as Ca 
‘ ( 
wi 
j 


leaf stock where | S e is done in loose | goods, and this with a stock which may 
suggest that a rduroy current not amount t re t n 10 to 15% of its value. 
hes, largest capacit Hed with 500 By all means we should concentrate, just as far as pos- 
and indexes; a corduroy transter sible, on one manufacturer's line, since in so doing gross 
size; a high price anvas binder stock can be kept at a smaller limit while assortments are 
a cheap canvas transter binder of maintained complete. Stock orders can be made up much 
splayed on a counter or table Wi more frequently and ther will be less danger of the ac- 
other sizes and thicknesses of cut cumulation o nsalable sizes and sorts. 
led with leaves ihe: eon It is certainly all important that the person in charge of 
ular Bane 3 ae se ee i ose Ie ( w the possibilities for the use 
kk containing different forms at 
ld always be kept at hand Several > i e 2 She tl. % |e ‘v2 3 a ele a) 
different thicknesses should be dis MEM: mt s\F gs SESE SESS SE Slt et F 
ndex placed in each one of the one poe aS cs a ‘ ¢| ol ¢ 
ples of ring books exhibited under 3 6s ol ol @, SF ty 
essary to show every size and eacl > 2 2 4 z | 
4 & a j ‘ 
_ P 
} : s e bs 
itaiogue 1S pra S > 4 .¥ 
is is where a customer insists oO rr : 
titive binder not ymntrolled by the COMPLETE|** 
a customer will come in and lool Coves S\De ¢ c 
S ut cone lude that he vants a diftet f free Eee 
one the dealer is handling Hlere is Me 
of catalogues of lifferent mat 
enables the dealer t lincl a sale 
inders. Sometime the possess! 
help to make sales for the binder 
lor example, he ts dling Jones COVERS 
er will savy, I want nothing but ONLY. 
lling him that one 1s in position to 
r and will cheerfull so, this has 
moral effect of inducing the us Loose Leaf Stock Record Form Used by George A. Mullen Co., 
the merits of the Jones’ bind and Cedar Rapids, lowa. 
We Selieus that & 5 the Het pen of loose leaf 5 ds i inting systems and that he be 
ls first and not to employ inexpensive , , : a P “ss 
prepared t er ré ervice In suggesting an ofhce 
edge for the 1 pupil routine it ng the im of expense and rendering 
e down thar ails ; 
ould become a success heist Loose I es rofitably displayed whenever 
irn first all he cat the advar have nove eas to show \ good department man- 
stems le shoul osition to ager will hav s on tap constantly. 
ow they can sav n¢ oney Since Q sold on a service rather than 
e of the line ar vledge a price argument would probably not always be 
considerations \\ t t a wise to s y prices the window although there are 
nomy and efficie re e1 many ust small s and binders that may attract 
results. Loose le s simpli tte r ve Mess 
lexing of acco entrati We should s that the loose leaf department can best 
the salient feat S levices e advertised direct b iil. Newspapers can be used 
be advised whe ssible: ; th small sj for talking the service idea. Since space 
mt choeld he wiv Corr ilways limited in stationery stores, it will always be 
necess lense the sample showing as much as 
licy to keep tra . 11 1 j l 
ssible > es of va s devices should be shown un- 
o securing thei ee ee er ss ill tores, but preferably on open 
e the original \ esi counter in t oO t tores where customers come fast. 
iracter of th eeides — ‘ k shoul 1e systematically arranged as near as possi- 
er in proportior siness to the samples. Very frequently it will be possible 
uld be kept in su ner that linch the sale of an item which is not carried in stock 
se leaf department sl ¢ col y explaining to the tomer that although his need is 
partment. The methor of a special iracter, the factory stock makes available at 
but is hardly ne¢ where the a minimun t, a plan precisely suited to his use. A cus- 
with his go tomer naturally likes to feel that he is given individual 








32 Ok 


that he 
designed for his use. 
omy in installation if the catalogue and factory service is 


service and is going to buy an outtit especially 


This is quite compatible with econ- 


resorted to. 

In the loose leaf department, as in every other section 
of the store, it is frequently possible to use inexpensive 
items to introduce loose leaf goods in a way that eventu- 
ally shall mean the adoption of a complete loose leaf sys- 
tem, carrying with it the possibilities of a larger and more 
profitable sale 

\ loose leaf salesman should have common sense. Cer- 
tainly he should have some knowledge of accounting. He 
selling; if possible he should 


should study the line he is 


visit the factory where it is mad lo be successful he 
must have selling ability, the “knack of selling.” 

rhe use of loose leaf devices does not in every case 
promote economy in bookkeeping. That is the sad part 


of the story Frequently, loose leaf salesmen, particularly 


the salesmen of “system” houses have sold elaborate and 


expensive loose leaf outfits that served only to tie up the 


customer's accounting with useless red tape. It should be 
the 


recommend 


salesman ft oftice 


principle ot every appliances to 


salable, understandable, and r¢ ally usable 


If this principle were everywhere adopted by 
; ] ; 


both 


methods. 


every salesman, economy and efficiency would be 


promoted in every ofhce. 
No doubt, it 


sal Ss, keeping, as suggested, a sort of an 


is a wise policy to follow up loose leat 


“expiration rec 


ord” so that the customer shall be reminded of your inter 
est in him and your ability to supply his needs when he 
is again in the market 

Let me repeat that we can build permanent business 
only by making the service idea predominant. Never sell 
a man what he cannot use to advantage; never sell him 
an expensive outht when a cheap outtit will answer his 


purpose just as well. On the other hand, never sell him, 
without protest, a cheap outtit when he needs a more 
complete and better equipment. Certainly you have to 
study a customer's needs before you can tell him with 
confidence what he wants to buy 

Although various forms of perpetual inventory have 


been attempted, we are inclined to believe that the sim- 


plest form of stock record is the most efficient. The sheet 


attached will show clearly how we handle loose leaf and 
other stocks. 

The column to the left describes the individual item, 
the second column gives the cost prices and selling 
prices. The columns which follow show at the top the 


(this should be at 


stock is checked 


periods ranging from one week to one month, depending 


dates at which the 
on the size of the stock and the rapidity with which con- 
ditions make it possible to move it). The 
the upper left hand corner of each square, under the date 
The figure 


small figure in 


columns, shows the quantity on hand each day 
in the lower right hand corner shows the quantity ordered 
\ glance at the sheets shows whether any given item is 
waning in popularity, shows whether there is any over- 
stock or shows if perchance the quantity carried in stock 
look bac k 


the purchases for the weeks or months past. 


should be increased \ along the line shows 


Service in the Loose Leaf Department. 
By William P. Reinhardt of A. Pomerantz Co., 


Philadelphia. 
HE stationer and office appliances dealer can give 
his loose leaf customers better service if he will 
concentrate most of his buyine with one good 
loose leaf concern There are in the loose leat tield to- 
day some very large loose leaf houses. A careful study 


should convince 


to handle. 


of the complete lines of these concerns 


the dealer which would be best for him 
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\fter deciding upon his lin e should give good 
trial and stock a sufficient quantity to enable him to giv 
his customers the best servi I do not believe the 
dealer in the larger cities can adhere absolutely to this 
rule as well as can the dealer in the smaller towns 
Nevertheless the dealer in the larger cities can buy the 
bulk of his stock from one concern and will obtain better 


results than if he carries a small portion from all lines 
This should work out right, because where a dealet 
ries a compl te stock of one good line he becomes known 
as headquarters for that line and this goes far to hel 
build a successful! loose leaf business 

Locse leaf is best handled when considered as s 
arate departm nt of the Omce appliances stor 
should be in charg oO: one special sale sman who shows 
in interest in loose leat t should be his duty to s« 
that the stock is kept in good shape and in cleat rst 
class condition 

Most of the lare stores ave ery complet de] 
ments in charge of a competent loose k mat | 








Wilhiam P. Reinhardt, A. Pomerantz Co., Philadelphia, Pa 
smaller stores where there are not so many salest 
cannot afford to place a man exclusively in the loose | 
department Nevertheless they should delegate o1 
the clerks to make it his duty to devote a certai rti 
of his time to the loose leaf stock 

The best location ior a loos leaf departn nt is 
the right hand side of the store near the front, wl 
will command the attentior f most customers whos 
1atural bent is towards the right hand side o 
store 

We have found the best method to display loos 
goods is to keep ledgers, transfer binders, post binders 
and sheet holders in a large glass floor show case, 


they are better protected than if displayed on a cout 


We keep 
the top of cast 


1 complete sample line in such a case U pe 
| 


there is always a sample outfit of 


best ledger When a salesman is talking ledgers and 
demonstrating this particular device, the customer's at 
tention is concentrated on but one device at a time By 
careful and diplomatic inquiry the salesman can gain 
fair idea of the customer’s needs. Where you hav: 
half 2 dozen outfits on a table or counter you distract 
the customer’s attention and very often the custome 
select of his own accord a eaper outtit entirely 
suited to his requirements. Being attracted by the 

of the cheaper book, rather than by the service he would 
get by purchasing the better higher priced outfit, he 
selects the wrone book, w reas if you are showing him 





ata tn that is the only book that commands 

his nediate attention. If it does not seem to be what 

he wants he will tell you why, and in way you can 

make suggestions to him and show him what its best 

S ( $ cular probiem. While giving him this 

service do not be atraid to ask questions Try to show 

vi interest in his problems and most customers will 
appreciate this 

Your samples should always be kept to-date Sc 

t ne uniform size of ledger, say 9'4x1]1 and have 


plete line of sample outfits in your case with your 


( et on top of case. We have a complet sample line in 
this way In the front of each book we have a leaf upon 
whi s typewriten a list showing thi ious sizes of 
sheets inde xes « nd capacities of binders and prices of 
same on the rst and second grade of outfits these 
lists ire very implete. giving full information of the 
particular rade, showing all sizes \ll lists are type 
written and protected with a piece of insparent cellu 
lo; 

{) the chea grade outtits the list shows the price of 
outtit ompl te nd prices of extra SUP] lies for that pat 
ticular size of outfit This helps the salesman sell his 
yooks. for all prices are plain and before the customer as 
well as the salesman, and it makes a better impression 
than if the salesman had to consult catalogs in the cus 
P er’s presence 

\\e Iso select one size in each binding of the trans 
fers and have full information typewritten with sizes 
icd in stocl hecked off Sheet olders and order 

t nders are taken care of in tl same manner 

| est ( . ck of ledgers. sheets, t rs nd 
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together, 
shelves we have current binders, 


dexes are arranged all numbers of one size 


that is. mn one series 


transfers, indexes and sheets of a given size all in one 
plac« This helps « ibly in assembling orders and 
saves valuable time, besides enabling us to note the best 


selling numbers of a given size. We keep a complete 


stock record of every in our loose leaf department 
and inventory is taken once every month, and this also 
serves aS a guide to proper purchasing. 

Price books, men ooks and ring binders are sam- 


inclined platform counter with 


ple 1 and displaved on at 


complet ce list showing all information as to size, 
capacity, price. numb ud rulings of leaves for that 
particular size, all pri lists being typewritten and cov- 
ered with transparent celluloid. 

The store shelf st is arranged similar to reserve 


stock of ledgers, that is, all binders, sheets or indexes of 


riven size are all together on one or more shelves. 


[his enables the salesman to make quicker sales. 
Every once in a while we have a store meeting at the 
loose leat ounters At 


} ‘ } 


better methods for the selling are 


these meetings new goods and 


discussed. These 


meetings have been reat help to our sales force and 
have tended to increase sales by giving customers more 
intelligent rvice 


loose leaf advertising is confined to one 
bulletin devoted to 
particular device, or form 
Our best 


Most oft our 
page ea monthly 
new goods We select on 
different each month. 
ing has been found in giving our customers good 
service. for this always brings them back again for more 
other departments. 


yood sery ‘ in this 


SOME RECOMMENDATIONS BY MANUFACTURERS 


Wherein Several of the Manufacturers of 


Advantages to Be Derived from the 


gestions as to Way 


Study of Loose-Leaf Devices Pays. 
By Montague Ferry, Advertising Manager, Irving-Pitt 
Mfg. Co., Kansas City, Mo. 


e present stage of loose leaf development, the 

Sst sl ss 1 dealer is the one who studies the 

rious forms and devices until he is able to suggest 

ons it will make the record keeping of his cus 
eT ore < nt 

eis al volume of loose leaf ooks and for s 

sold a str t merchandising basis, where the cus 


tomer < mes ' le eye wing exactly wl t he wants and S 


suppl with the loose leaf merchandise that meets S 
needs early dealer can get his share of this class 
( se leaf trade by tieing up to some well known line 
and building a reputation for a comfy e stocl This 
sort procedure may be called “Taki orders for loos 
i dealer \ stands out among his fellows. who 
builds up a large and satisfactory volut of business, 1 
\ the est r price does not have a large art 
is e who goes among his trade and suggests to then 
new uses for loose leaf which will meet some particular 
det This type of stationer or dealer is the only one 
who is getting the full benefit of his 1 se leaf stock It 
other words, there is no line of retail merchandise in 
which originality and aggressiveness are so instantly re 
varded as in the sale of loose leaf books and forms 
is not at all necessary to be an expert accountant t 
sell loose leaf « this basis, in fact, some of the biggest 
dealers in the ntry have made the statement that they 


Loose 
Loose Leaf Department and 


s of Conducting It 


Lie ay De 1cé I: vplain Some of the 


Vake a Few Sug- 


did not want a loose | man who is too strong in the 
intricacies of account They feel that what he would 
gain by su knowledge would be lost in his attempt to 


follow too closely the old ideas in record keeping. 


Many a good sal is been made on the basis of re- 
sourcefulness and originality rather than expert knowl- 
edge le entt lo be sure, it is essential that 
the man irge vose leaf department understand 
thoroughly what uses can be made of the various forms 
and bindet ut loose leaf is so elastic that the sale is 
very often made on the basis of a “use” suggestion by the 
salesman that has never before occurred to the customer. 

There are some customers who come into the retail sta- 
tionery store and as a loose leaf ledger or loose leaf 
post binder, giving specific sheet size and capacity 
desired, but there many customers who come in 
and say 

| want a book fe eeping a record of my purchases.” 

The former inquiry makes the transaction a straight 
merchandisi proj but the latter gives the clerk 
a chance to show whether he is merely an “order taker” 
or a salesman who ible to give real loose leaf service. 
[here are, of cours any retail stationery clerks and 
even proprietors who will continue to stick to the mer- 
chandising proposit as long as they live, but it is 
surprising w mat oth classes have discovered that 
a little service and advice offered in connection with the 


merchandise will gr increase the profit of the depart- 
ment. 
is not particularly diffi- 


so prepare himself that 
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he can be of the greatest service to the customer who ts 
installing loose leaf forms and devices in his business. 
The writer knows of innumerable retail stationery clerks 
who have availed themselves of the sales co-operation 
data offered by certain manufacturers and who, as a re- 
sult, have become thoroughly proticient loose leaf sales- 
men. The preparation of such data and its dissemination 
among retail clerks is as far as the manufacturer can go, 
unless he ts selling direct to the consumer 
In other words, the secret of loose leaf success is the 
service idea—the ambition not only to sell a binder or set 
| 

| 

| 

| 

| 

i 
Montague Ferry, Advertising Manager, Irving-Pitt Mfg. Co., 

Kansas City, Mo. 

of forms to your customer, but to show him how that 
binder and set of forms will save him time and money 


Capitalizing the Loose Leaf Department. 
By R. L. Winans, General Manager The Plew & Motter 


Company, Chicago. 


© FAR as we can determine, there are two places in 
a stationery store where specific service” may be 
capitalized—the filing device department and_ the 


loose leaf department 


Che regular shelf stock of a stationery establishment 
consists of an aggregation of items, each complete and 
sufficient unto itself. Some blank books, it is true, are ot 
no value to a bookkeeper unless used in connection with 


some others, but a blank book, in the abstract, is not part 


ot a composite it has, so to speak, a separate and indi 
vidual entity 
We do not mean to imply that no skill is required to 


sell regular merchandise, but it is not our province to treat 


this phase of the subject at this time 


lo see pront Bal his loose leat sales, the dealer should 
not ask himself “How many thousand dollars’ worth ot 
binders, sheets and indexes can | afford to carry?” but, 


“What assortment must | have to enable me to take care 
of any reasonable demand made upon me?” 

National 
committees on standardization has resulted in reducing the 


stock 


his ledger outfits are now pre 


The excellent work of the \ssociation’s several 


number of sizes a dealer is expected to carry, and 


ttv generally contined to four 
»X107% 94x11 . 


commercial work 


7™%4x1034” for small outfits: & - 


and 11'4xll a” 


1114x137%” (11x14) for some of the bank forms. 


sizes 
for miscellaneous and 
Steptab self-indexing ledger sheets run in the same sizes, 
tries to stock these. 

stock all the different 
gone the way lot 


if an outfit cannot be made up 


but the dealer seldom expects or 
The old of 
ledger rulings in the universe 


custom carrying in 


has of a 


of other foolish customs; 


from regular double entry, wide debit, center balance or 


journal ruled forms, the customer can be induced to wait 


till the ruling he wants is ordered from the factory. 
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In stock inde xes, he shoul 


50 sub, ordering higher su 
assembled outfits a dealer 
samples; and the samples s 
stock rulings, to make s« 


to shelf st } 


\ perpetual inventory will 


books 


and sheet holders he 


the qualities of each Phi 
him in what particular he 
If this inventory shows 
shown on the list of the y 
something is radically wre 

The lo se le i maustry ss 
and improvements are made 
to let any sit ole en oy « 
the yeal yooks of the Natio 
number of excellent papers 
which we have no time to dis 

\s to pert service t 
oose lea the correct ter 
and the same knowledge ot 
handle other items will eg 
should train himself in the 
it 1s est o use when the 
does not know 

l‘inally, the dealer should st 
quires the expenditure of as 


a $5.00 ledger outtit as a $1 
the same amount of shel 
loose leaf items are as hber: 
goods and this constitutes 





rry only A-Z, 26 s 
visions as needed Dhe 
i ifford ti Carry if 

l old an assort! 

I casy without re ¢ 
s w him what inders 
( stock to advantag 


annual inventory will s 


s exercised poor judazt 
1 dividual 1teé1 A 
‘ ous, and! S S 
ll ina stage « 
1] + ; 
apidly nat it 1s % 
( stv kk li ye 
il Ass ition you will 
the movi I Ss 
s no such thing 
s “applied mon sens 
< pitted COMO 
stock a salesman requires 
e in selling this line 
ipit f de qaing q t 
stomer does not S] 
k t quality” goods 


I nervous energy t 


muthit, and the 


Trade discounts 


Making the Most of the Loose Leaf. 


Some Suggestions on Buildin 


g up a Loose Leaf Business 


—By C. R. Fargo, Vice-President and Sales Manager 


Wilson-Jones Loose Leaf Company. 


HE policies recor 
| ive been appli 
men whose success 


mercial stationery and 


sarily all applied by one é 
has in ind certain ones yw 
principles with results so sat 
ment 

In the rst place, let t 
the line or lines he is gon 
the right idea of business, s¢ 
is a good deal like p ng 
make much otf a success 
changes, so let us be s 
ahead 

Remen er one thing 
sheets and indexes as well 
look well to the service he 
along system lines in mal 
ness will be the profitable « 
repeat orders ome in 

Che experience of success 
merchandise nearly always 


theretore, let juality he 


one’s self up to a line of loos 
Good merchandise and ¢g 
one to get all the business 
be big factors in helping one 
Careful buyers are rapidly le: 


here are those 


any CONSPICUOUS ¢ 


asCcs 
own by all dealers 


Thev are t neces 


se leat line Ss made 


s binders, so let tl 


dealers tells us that ¢ 
ommands its owt! 

rst consideratio 
leat goods 


d service may not et! 


sight, but they will s 
to keep what he does 
rning that real economy is 





wr 
- 
oa 
f 
we 
na 





hase of dependable merchandise at a head of the hous Direct advertising will be found an 
rst cost, because low prices and durability effective medium if one compiles his mailing list with care 
hand and addresses his circulars and form letters personally to 
nd to be a good pol to concentrate the individuals he wants to reach. Make up a list of 
is possible upon a few complete lines bookkeepers and office managers in 200 of the largest 
dealer can keep his sales people edu firms in town and reach them twice a month with some- 
king points of the goods: and a feeling thing bright and interesting, telling them that their loose 
good will on the part of one’s custon leaf business is desired and why the dealer should have it. 
giving them merchandise of untfort He will find that persistently following a small list of 
luttering up the shelves with a miscel this kind will etter returns than an occasional 
t of odds and ends. Adherence to this mailing t 
lerin line forthe longest discounts and In conclu rge dealers to watch the inspec- 
ion from manufacturers. and saves him __—ition of ea send out and to follow up their 
dreds of dollars in freight and express important sales to see that the goods are used properly 
vear. No doubt 1 n\ opportunties and are oivings Satisiaction Many a good customer is 
ive ten or twenty per nt on purchases 


he lines, but the dealer will lose more 


n he comes to clean up his odd lots 


lers make it a rule to stick to standart 
as much as possible the stocking o 
nd low priced assortments When the 
line of numbers in his stock books he 
celing that they are going to stay there 


arr\ ( roods mn su 


he plans to 
meet promptly any reasonable demand 
be continually tearing down the bust 


p bv introducing cheaper lines whicl 





utward appearance: ut rarely pos 
ne qualities of the standard lines 
could understand the 1 rchandis'ng 
llar article at a pr tc < tv cents 
two-dollar article it the same perce! 
nd it a good poli Vy i e conservative 
items he stocks until ] has tested 
cking a dozen standard devices in al 
nd grades is a lot better than carrving Charles R. Fargo, Wilson-Jones Loose Leaf Co., Chicago, III. 
- vo a a pt os % 7 ne l, ; re lost by some slight misunderstanding which might easily 
“s : : , ; : be explained the salesman gets on the job at the right 
reputation tor being the piace wit . : 
1] ive no trouble 1 etting his share me 
A ot I EER Knowledge of the Line and Its Possibilities. 
vit teed Maiieianaaiea fe eit. ieee By C. L. Field, District Sales Superintendent The Proudfit 
ee es ea a Loose Leaf Company, 14 Federal Street, 
This is the day of specialization and Boston, Mass. 
vith merchants who are equipped 
t stands to reason that a properly OO 1 stres annot be put by those handling 
looked after by salesmen who sp. loose leaf goods on the necessity of familiarizing 
1 know what thev are talking abou: themselves with the line and knowing its possibili- 
reat value Don't make the mistake ties lleretofore the average man selling loose leaf goods 
the store and outside salesmen get knew more less a t them, but he required no special 
se connected wit the loose leat ability, owing to the limitations of what were then gen- 
loose leaf goods 1 their week] erally know s loos leaf goods Hie contined himself as 
successful dealers have their loos a rule to selling | se leaf ledgers, sheet holders and 
ises and operation f the various price bool 
s. and follow these talks with ques Toda ve find the ssibilities for using loose leaf de- 
nstrations which keep up the zeneral vices Sst reatly increased that many retail dealers find 
each one of the clerks feel contident 1 themselve te lhe reason for this is that the more 
to prospective customers progress! nufacturers have so improved their prod- 
is well to trv te t the fullest a ts, that t dealers handling the older type of goods 
re and window dis} s. which ar re at a dvantage ecause they have nothing to offer 
fake these displavs talk to th 1s n competition with the improved mechanisms ‘that are 
ises and merits of t goods as to { y, whi are necessary in order to be able 
uld tell them. Loadins Vi full te t in ont ore tricate and higher class of work. 
it any suggestio1 to its utility e ret r of loose leaf goods who wants to advance 
s valuable advertisi: im t ft, with t line nd wishes to be able to follow its possibili- 
ncy Let the dis ys planned ties in a essful manner, can no longer trust the loose 
cel} Don't leave t! to t junior leaf department in hi siness to an inexperienced clerk. 


if the most rnest study by the t is absolut necessary for a practical loose leaf man 
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to supervise this work The loose leaf salesman today 
has a profession; he is not a canvasser. He must in the 
iirst place be experienced; he must be thorough; he must 
be able to detect a place where there is a loss of time and 
energy, which would be benefited by a change, and must 


be able to explain why, and know what to recommend in 
order to suit the 
into effect 
this 


requirements, and finally how to put the 


same 


Some ol work was formerly considered a part of 


the systematizer’s duty, but with the development of the 


leaf business, we tind that the auditor and systematizer 


loose 


must rely on the experienced loose leaf man to determine 


just what device would prove most satisfactory, and un 


less the possibilities of the line are thoroughly understood 
the 
The possibilities today for using loose leaf devices are un 
They the bound book in 
most every department of business and government. Thx 
leaf instilled 


by him, salesman’s recommendations are valueless 


limited are rapidly deposing 


great advantage in using loose has become 


minds of the heads of business concerns, and the 


the the 


into the 


national, state 


departments of 


chiefs in different 





Cc. L. Field, District Sales Superintendent, Proudfit Loose 


Leaf Co., Boston, Mass. 


and municipal governments, and with few exceptions, they 


have adopted it more or less to take the place of bound 


books, even for permanent records 


lo be candid, | believe that re ule do not 


comprehend the bilities of the loose leaf line, and | 


think that they 


Doss! 


should, if they wat known as han 


dlers of leaf, interest them its details 


loose 
should 


manutacturers 


Chey investigate products of the different 


Dealers should n ike t remselves acquaint 


ed with the di advisable 


that 


fferent stvles of devices It is not 


that they continue to keep in this department a line 


is practically the same as it was ten years ago,and in jus 


tice to their customers, they should endeavor to be able 
to recommend the more modern and improved styles, 
which would give satisfaction to their buyers, and conse 
quently by following this procedure, they would be able to 
build up their territories as regards the loose leaf busi 
ness to a high state of efficiency along the most improved 
conditions, and it is only by doing this that it is possible 
for them to know the great ssibilities of the loose leat 
line, and the satisfactory result it may bring yu 

lf thev follow ese sug S s, the 1 se leaf retailers 


APPLI 





will be able to 


of loose leaf who will endea to yperate w the 
n pt du ing es that \ t tiie re eme Ss 
every individual cass 


Loose Leaf Department a Necessity for Dealers. 
By W. W. Porter, Jr., McMillan Book Co., Syracuse. 


] Maintatitr nat l Ss cal ade 
today n abs lute t\ I iny Ss Ss 
Statiol ry or! ‘ Ss ( nis S 
only from the standpoint lients 5 
good siness proposition S ition has s 
this department is very e most profitabl 
stationery business 
It is interesting to analyze tl methods used ( : 
who are the largest distributors of our goods in prop¢ 


to the territory that they serve 


Proper display position in the store is essential ( 
loose leaf sales lhe nearer the front of the stor 
the larger the space devoted to display, the better ts t 
result This is in many respects true of any articl 
stationery t parti ularly so of loose leaf devices 


stvles and different sheet 


f 


out, they attract in proportion to their variety and as 
suit the requirements of the server 

Our dealers whose loose leaf sales are small usually 
their standard stationery stock—the articles that are ri 
quired by every business or individual—in prominent 
places, and the loose leaf and other “service” comn 


are relegated to obscurity 


Customers do not usually ask for new commodities 


will accept suggestions or ideas brought to their atte! 
Sometimes they resent suggestions from the salesn 
take them up if the idea is displayed. 

ne well informed salesmatr orking exclusively in the 
loose leaf department is wortl ve clerks who w 
around (on the floor). [The person in this depa 


should know what the store has in stock, what ts st 
with the ma icturer whos e they sell, and what « 
be secure rom the stock of other manutacturers 

\ lerk will often or S e special device whet 
stock article would serve rpos¢ This involves 
only more initial expense t oyance, delay at 
on every subsequent reorde This means a lost I 
if the real is broug!] s attention at s 
time, wl is usually dot se competit 

\ ood live outside sa { S a great sti 

OOS lea | tment \ { kkeeping ind ¢ 
perience is a i able sset t Ss | i I I ( 
nto a la ( i 1 point ot s mies In ¢ 
ta the Si loose | I se sugges S 
made when t ual bens e derives 
the cunt s own place ieee 

Koll \ the leads sda le ¢ S 
loos lea a | I ent | S § est lone 
person . 3 il oO t | t ent \ s 
ther S¢ T s e loose le l \ e wW 1 Ww ll Dt ( 
economy d convenience s lit S ss 
salesman will by rsor r, descriptive 
ing or display ntorm the S t t line s 
in ti t ibou S xe W ( ( 

\ tine Ss he dey Ss l I 5 M 
sales at é n this devel 

siness 

| st luabl e loose 1 
I st 1 Ss tne ict s ( ¢ - 
l i I mn ¢ S le S r é 

ls S The mos t commo¢ es 
‘ stribute , Vv wusé 
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tion bring the customer back to his place of business to his devices e s make himself a master of his 
re 1 line and should be make himself personally agree- 
; able to the clients the house. Indeed, the personal 
Some Points on Selling Louse Leaf Devices. tollowing . salesman is in some respects & standard 
By M. C. Green, Detroit Office, the Proudfit Loose Aas a het ae by his employers. “1@ lam <7 
nowledg e line ans a greater number of satis- 
Leaf Company. ed customers, at means more business for him- 
HITS ie a selt and t st increased earnings for his em- 
arti ( 1111S O LBIiVe a riet Surimary ony, 1 
tended ) elp the stationer as well as tl sales a . 
olay Making the Customer Feel at Home. 
hs “ed oe Ses oe te : et Custo be made to feel at their ease and at 
i ome in the loose leaf department by a little tact on the 
er the depastmeat s lees a part of salesmet In a pleasant manner find out first 
‘ad eadil ‘ial Geet AAI atin se i the nee the cus and then his ideas as to the 
" a a sine seaeiie te “e - the service required of the device and its cost, 
yo sitet takes tees < he vith his viewpoint and ending up with the 
; me. ceeueiteadh tii ties cteliiniaes tedieek les Ss ¢ wpoint, showing the customer that 
I allt leak teased ie Biiaes ob ieee ae while it desired to suit his wishes, the house also 
perc = Hetein eek Mics oi ; \ S vide him with what will give him 100 per 
aman ‘ ve ens of dale avées cae aie ' cent rT y fe t work he wants to handle. It is 
hentes abcess, ba: iar aula at dk Genet teal mi t tl the customer purchase a device 
cae Oe OR a OEE FEE AE vhicl maximum of use than that 
lus 
a l fact ‘ re of great ad\ nt to t ~ CCss my : 
yf t loose | department. Among these e plenty 
f li nd well displayed goods in suitable show cases, 
ogressively d from small to large and from low 
rice ices, logically placed with regard to 
zes, styles, types and varieties of bindings, and with 
te immediately adjacent in neat shelf boxes tor ef 
of s or house and customer he goods 
fferent turers if carried in stock should be 
{ d and collated as suggested above, so as to | 
t customer's eye at once as he enters the depart 
( d to ¢ e him to select mor nveniently I 
the « ices suited to his requirements As 
le case that is all jumbled up is bad form as well as 
yt sing to t prospective custo! 
loose Ik partment is important because of the 
easing voli of the demand for loose leaf Some 
tatl ers have realized the importance ot this 
( thei siness: in fact, it s l 1 | | 
d ht to their own pe ni loss, thereby 
1 t es of the specialt man. I pre 
] car ( well ordered loose | department 
bos. Sas ume of sales from the other depart- M. C. Green, Detroit Office, Proudfit Loose Leaf Company. 
5 the st nd when s ers n I] ; . P 
ae ; tee ie & nts rou suggestion he be permitted to purchase 
. a seta somet he will later find to have been an error 
: é M; the customer sometimes re- 
Factors That Make Loose Leaf Departments P : ; ene 
: t to make the sale and avoid 
gag rvesiet - i! se. Quite often, if the salesman knows his 
mtalasentens ‘ ee he tgp ; * ne? “es . 7 siness pler and cheaper device will handle the 
. “‘— i an ee EL irk o tomer bette: than a heavier and more 
apes -_ eile s ( inder, ke practicability in mind, of 
tenons re os is the loose Ic 9 er urs time \ satisfied customer beats anything 
ee ee ee wr re Ws 4 [ ki or pulling business, and increasing volume 
sesnonsible ‘ ot only - t . ' ‘3 ~. of business with continued success makes any house a 
, but voted the 1 na se eate1 t n t market. With the growth of the 
7 se at ats . stom: siness a higher standard of values will be 
a ts of the loos ices. 1 opt o tl tage and growing prestige of the 
es ment mat f s ' 
i the house | is also re vn oe 
= ant the cust 5 ; | But the Greatest of These Is Service. 
< 1 t be the remed \ | Servi ers a multitude of sins, if sins there be 
hard : torv tasl S | that ( ring Service includes not only the sales- 
ly | through training I ! it eans continuity of effort by the entire or- 
to niplete co . : ganizati by the buyt manufacturing, office and ship- 
s He s be the sort ‘ di tment How 1 h time and effort have been 
the ttom « s subject with enthus f r vasted it perfectly good excuses that will get by 
s sor s earnest cor ‘ ‘ wit t] poor service! Poor service 
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will kill more business than any man can build, and as a It naturally follows that anything so useful at | 
means to correct poor service I know of nothing better uable to humanity is a most important item and sl le 
than a get-together dinner tendered by the house, pos- receive the attention it deserves from both the 
sibly once a month Cooperatively working together facturer and the user With ; ew to making the svs 
under the supervision of the ‘intensively specialized” tem of the greatest value to the general business 1 lic 
head of the department will develop a successful selling standardization of both forms and binders for gs] 
organization The salesman who individually takes an purposes, not only in sizes and gauges. but also in the 
interest in his house and in his work will develop him- kind and lity and value of materials used 
self along the foundation lines of straightforwardness firm establishment of prices to both the dealer and the 
and integrity, as the interests of the house, himself and consumer, much of which has been accomplis ' 
the customer are combined in the one important word— the manufacturers, would be the longest stride in t 
service. right directior that has as yet been mad i! this 
Knowledge of the line is of the foremost importance ticular line ot industry It is not my purpose to t 
to the salesman as well as to the house, because if the upon the question of combinations, because all thes 
salesman has proper loose leaf knowledge his customer's questions hay been discussed at various representativ 
requirements will become known to the house buyer meetings ot loose leaf manufacturers and giver 
and result in the successful handling of the customer's impossible of accomplishment 
trade. \ house is known by the ability of its selling The loose leaf system, like all other good things 
organization Lack of knowledge by the salesmen af growtl devlopment Constant improvements 
fects business in its most vital part Lhe dealer will 
readily realize the necessity ot having at least one sales- 
man properly qualified to instruct and supervise the rest 
of the selling force, and understand that wood judement 
exercised by the intelligent selection of suitable devices 
tted to the requirements of his section or territory aré 
valuable beyond price in giving properly trained sales 
men the right tools with which to worl 
Advertising and Display. 
Chis must be governed by opportunity and the mate rial 
available The use of folders and inserts with the regu 
lar office mail, such inserts having to do with special 
items, usually brings good results But the best adver 
tising is satished trade through good service, as a result 
of successtul team work cooperatively applied all along 
the line lhe house which will follow these suggestions 
carnestly with some consideration for its representatives, 
will make itself! known as a factor in the business Q)! 
course, a well conceived and properly carried out ad Joseph A. Mudd, President and Manager, Chicago Binder & 
’ ; File Co., Chicago, III. 
rtising campaign will materially aid the general busi . 
ness Let the dealer instruct his own 9 organization hanges are being made to meet the requirement 
the sé Ive Ss to use whe re possible the cle vices wl 14 h the demands ot USINESS condit ons 
lealer handles Up to comparatively recent times the absence of st 
Righi here | would like to pay a belated tribute to rds i the loose leat industry Was a SOUTCE Ol 
Henry C. Miller of the Stationers Loose Leaf Company and waste, but the strong efforts which hav 
of Milwaukee, Wis., tor his earnest instruction to n to establish standardized sizes, punchings, 1 ngs 
vears ago, at which time he taught me some ot the above ave placed the industry upon a much better basis 
fundamentals ot success in loose leat, all of which I have neretotore \dvances may still be made ins 
for years used in my profitable, pleasant and exceedingly directions, but in these cases it will no doubt 
interesting work for the Proudit Loose Leat Company as it has been - others, to arrang cceptable st 
of Grand Rapids, in their New York City oftcs of quality, workmanship a1 material 
Speaking of standards ar ‘ nges, there are 
More Improvements Possible in the Loose Leaf ‘'*“* 1" °"' Leeda sy mine which were so peri 
Business. cuit ' ici aioe 
test « d us \W eriai . { 


By Joseph A. Mudd, President and Manager, Chicago among such devices are prong inders 
Binder & File Company, Chicago. metal cks—the wood backs being known as | 


wall les nd the metal backs as “Perfect les 
HE loose leaf and the binder to hold it, in various have been many imitations and so led imy 
sizes and forms, constituting what is generally on these two original devices, but the principl 
known as the loose leaf system, is justly entitled the same. and there has beet ery little improver 
to its niche in the halls of progress, as one among the the method of nstruction or the material us 
foremost time and labor-saving devices. Its use in busi principle on which prong | s les ; st 
ness has become so universal that argument in support is simple ‘rongs bent ir urve. formir 
of this statement would be superfluous Every man of an are or perfect circle. at nchored to < 
business understands and recognizes the value and the which are joined together with ordinary smoes. t 
merits of the loose leaf system, and uses it in some t which 1s the exact center round w hh the 
form Suddenly to deprive the business world of its volve, meeting and passing cl ther { 
use would create as much confusion and inconvenience cl rhe prongs are arrat d two on each s 
as would be experienced should the use of automobiles, when opened out sheets properly | 
electric lights or any of the other modern conveniences paled by t prongs on bot ides. and whet S 
and luxuries be suddenly eliminated the sheets ar held in by ( os. \ 
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she vy be serted at any point, or any sheet in th [It is, therefore, worthy of an important position in 
i iy be removed without disturbing the other every store Its general use has brought such activity in 
sheets, with the use of one hand, and with less time or this line it really requires a loose leaf department to give 
t | than the same feat can be accomplished with any the best service—to get the best results. 
se leaf bind: Prong files are being extensively \ loose k lepartme an be created by bringing to 
( will no ubt continue to be a staple article in 4 certain section all loose leaf items carried in stock and 
loose leaf line Chere is no reasor der the sun arranging the n a manner that will put the ledgers, 
‘ s articl east could not be honor with fixed binders and ring books gether, follow next with the 
S ds in s s, gauges, materials and prices by the leaves, then the indexes \ll goods should be kept in 
turers boxes on the shelves, w neat samples shown in a con- 
se lea urers should get into even close venient display case or rack. This method will make it 
issociation than they are at present and do away wit easy t heck stock, which should be done about every 
S I tl emaining annoyances having their orig ten days 1 A. ‘ a shortage on active numbers 
steful co etition The slogan of modern business in the line 
S ency Loose leaf manufacturers have made lor Samples s ld be sold, instead of remaining upon dis- 
strides in this respect in the last few years, but I think all play until t adly s worn for sale—such samples are 
ll a that s e work remains to be done before ideal often offens to the stomer, sometimes causing the 
tions are arrived at. loss of a sale 
The clerk illows the stock to run out before order- 
Fear a Big Handicap in Loose Leaf Progress. ing and neg s to ke e goods on hand in clean, first- 
By Harold E. Hawkins, Stationers Loose Leaf Co., class condition, is 1 doubt the type of salesman who 
Milwaukee. lacks interest, is not informed regarding the points and 
merits of the goods he is trying to sell; and an unfavor- 
doubts pres gris i able impression is s times made on a customer when 
. citer eagles pee ere ‘pipiens se keys to operate binders must be hunted for. It suggests 
ANY st ners are todav losing thousands of dol to a ste what happen in his own office. De- 
lave annually by sentir to. etheennt the creati ys of thi ds happen, as they may cost a 
z Ea A Pet departm« LT LIE TE CEI sal \ st ( tain keys and extra posts should 
me of business that is always drawn by the mag em loos eat, department 
fit whi rend is always toward a firm who art Part lar attentio1 id be given to that branch of 
isters their ect oose lea nas mi nical bookkeeping binders and 
Loose leaf is 1 longer one of the hundreds of items supplies \ ireful study of this subject will reveal the 
+ n stocl it is a young giant mpared to mat act tha ethod that will save time, and eliminate 
stat er ust carry in order to meet the great onges okke at the end of the month when 
den r methods required for scient 1 agement o sta ts s ( Its use will prevent clerks 
usiness. Daily it is increasing its power as a means t mw vel ts and sometimes on Sunday, 
systematize and so shorten routine of oftice work his because makes be ping easy. Many banks and 
rse. has caused loose leat to be e popular, and mercantile rms are now sing it 
s one major items in a stationery store He is well uid that’s satisfied 


LOOSE LEAF AND BOOKKEEPING MACHINES 


a! Manufacturer 


Mechanism 


herein 


i! 
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Big Chances for Dealers in Machine Bookkeeping 
Equipments. 
A Timely Word on the Machine Bookkeeping Situation by 
Paul A. Gosiger, Sales Manager of the Tenacity 
Manufacturing Company. 


S not, strictly speaking, in the province of the deal 
emonstrate the advantages of 
( sys er the old pen syste s is really 
ill é er field of the manutacturers 
( re Nevertheless, if i dealer would 
ul Ss | is the business man’s department 
stor ! the siness man’s advisor in matters of this 
s essent it he have a thoroug vorking knowl 
edge the principles of the machine kkeeping system 
ind its manner and method of operat 
er, the opportunities for pro iler 1 
‘ | jus shing its way to the front rank among 
st mod most efficient of office appliances 
rg il the siness to be se ] 
‘ l é eight of folly 1 é ) as 
s ‘ Ss 1 position as the s the 
pment to sed connection witl ‘ 
, indisputed { ' ‘ , 


B RReeE PI I piain /1é l se of These 
neing the Sale Loose Leaf 
f loose le genet e increased at a truly wonder- 
ful rate during the pas ve years, and while this increase 
S g to tinue even on a more extensive scale in the 
irk ( f loe ledgers has hardly kept pace 
h the increase in the other departments. This is due 
to the hat a well nstructed ledger is a permanent 
nvestmet I roperly operated, with old or 
los nts prope insferred, will last an indefinite 
period of ti 
With t t e bookkeeping machine a new 
eli ledger ec: t is opened up. For each ma- 
hine installed, fr twelve ledgers are required, 
esides an ¢ ire equipment of sheets and indexes. Can 
yi ( allow an opportunity of this 
, 7 
We ' ( personal observation that the 
largest , turer ose leaf devices selling the con- 
sumer o1 is sold 1 isands of dollars’ worth of this 
equipment all over the country, while the stationers and 
deal . hould legitimately handle this 
or] ( mparatively few outfits. This 
statement may not be t1 n individual cases, but for the 
rank a ( untry it is an absolute fact. 
\\ . ; rhaps, because the manufacturer 
referre é in outht of the greatest efh- 
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The Elliott-Fisher 
ciency? By no means. We can say with absolute cet 
tainty that so far as the outtits themselves are concerned 
the manufacturers catering to the dealers only have de 
veloped outlits of equal if not superior ethciency 

\gain, is the success of this manutacturer due to any 


assistance or special favors shown him by manutacturers 


of the bookkeeping machines \bsolutely, no. The man 
ufacturers of machines are entirely neutral and will undet 
no conditions recommend the product of any particular 
manufacturer. We attribute his success in this individual 
held to the fact that the manufacturer referred to appre 


ciated the important possibilities of this new departure in 


the tield of ledger posting, studied the situation carefully 


and had his sales organization properly trained to carry 
on a successful campaign for this class of business 
Dealer, should not get 


the 


Is there any reason why you, Mr 
your this Not 
You can and should secure yout 


share of business a reason in world 


business your locality. 


1 
You are probably supplying with their other requirements 
the 
ing their initial machine bookkeeping supplies elsewhere 


very prospects in your territory who, today, are buy- 


You have the advantage of being, so to say, on the inside 
You can secure the proper outfits, give the matter prope 
study, and go out and win. Moreover, you can be abso 


lutely certain of the heartiest co-operation of the manu 
J ] 


facturers. 


The Elliott-Fisher Bookkeeping Machine. 


Some Observations on the Work of this Remarkable 


Machine. 


bookkeepit machin 


NOTE —This machine 
ery, and employs the flat 


is the pioneer in 


writing principle 


N a comparatively few years the evolution of book- 
keeping by machinery has gone through many 
stages. The pioneer in this field, through all the 
stages of its evolution, has never lost sight of one im 
portant feature—that the results produced by the ma 
chine must conform to the true principles of accounting 
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Bookkeeping Machine. 





The machine that lives o these principles is flex 
in its application to the rticular requirements 
work where it is to opera To be flexible it must 
made 1 of units which can be adjusted to fit hie 
success of the Elhott-Fisher okkeeping machine is 
largely to this flexibility | is why there is nota 
of business in the world wl is not using Ellott-Fis 
today Retail stores, dep: nt stores, ene i st 
wholesal ses, manufacturers, banks, public. set 
companies, brokers and others too numerous to met 
are numbered among tl l nes enterprises us 
Elhott Fisher 

Perhaps tl hardest co! to meet from a 
standpoint is in retail and department stores w 
customer's bill 1s rendered complete detail at t 
of the mont 

The accompanying illustr shows Elliott-] 
with its fullest faculties set for handling retail det 
ledger work. If you will look closely at the pictur 
will see three sheets of er lying flat underne 
machine The top sheet is e customer's n onthly 
the first sheet undernéath is the ledger page at 
second sheet or the one or1 he bottom is the conti 
journal of debits and ts These three 
recerds are made at one simple operation. No @g! 
imagination 1s necessary recognize the great | 
tion in economy of making three such records all 
time with no more opetation than required to n 

lhe ly table wings the side of the I 1 
irranged to secure the max n of utility On the 
shelf the ledger is located for speed 1n t é 
pages Che charge sl ps Ie sted are l 
the tront nd of the I 1 in the log l 
visualizi 

This machine keeps ¢ ount in perp I 
for each account as It 1 is mechanicall Yi 
At the end of the day l s ostings are ila 
that today’s work is co! today in its entire l 
the i | ( of the days rk is proved. 

he pi ple of the ll It Fisher machine vl 





tuall writes 1 I flat sheets and con pletes each ac- 
count in its entirety up to the end of each day, justihes 
the laim that it is a true bookkeeping machine “it 


Bookkeeping with the Comptometer. 
By T. J. Wright, Advertising Manager, 
Felt & Tarrant Mfg. Co. 


NOTE Many of the ideas and principles here described b) 
Mr. Wright are equally applicable to bookkeeping with any other 
machine which does not employ a wide carriage, or which is 
not a listing machine The Dalton adding machine, the Barrett 


ine, the Sundstrand, the 
others, we presume, could be used in the manne 
and accomplish satisfactory results. 


mact 


Mechanical Accountant and 


here described 


OME forms bookkeeping machines, while not ex 


clusively co-ordinated with the loose leaf system are, 


nevertheless, benefited by it. Prominent among ma- 


chines of this class is the Comptometer adding and calcu- 


lating machine which, being essentially 


compact form and driven by direct key action with one- 


a desk machine of 


hand, one-motion operation, is especially convenient for 
use in connection with ledgers and other books 

How a loose leaf form combines with Comptometet 
method of proving postings and quickly arriving at the 
ledger balances for any given day is explained as follows 

The first entry on each control sheet will be the ledge 
valance of the previous month from its corresponding 
ledge The bookkee per when posting drops n arkers—dis 


tinguished as to debit and credit—in the ledger, with their 


ends projecting at the bottom, to mark the page of each 
entry \fter entering on the control sheet, under their 
respective headings, the amounts of the original items he 
has posted to Sales,” “Journal,” Voucher Record,” 
(as “Credit Memo,” etc., he turns the ledgers over to 
1 Comptometer operator for proving the postings 

Guided by the markers which indicate where entries 
ave been made, the omptometer operator adds the debit 


grand total 
1d 


the nm cross-adds 


} 


postings and the credit postings and enters the 


f each on the daily control sheet. She 


the amounts in the sales journal and voucher columns on 


the debit side and in cash, credit memo, journal and vouch 


The sums these prove 


post 


er columns on the credit side. 


against the total obtains d by the direct adding of the 


Upon another daily control sheet a summary ot all the 


ledgers is made This summary is turned over to the book 
keeper for his inspection and approval 

S ld the head accountant be called ( or the 1 

e of his various ledgers for any day of the month, h« 


an produce it almost at a glance. 


Bookkeeper Using Comptometer and 
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adds the total credits column and finds the 
$7,266.93, then adds the total 
debits column With the amount of the debit 
$9,933.41, in the register, hé subtracts out the 

credit postings. This gives the balance of the 


lo do this he 


sum to be, we shall say, 


>) O22 
$9,933.41 
postings, 


amount ol 


postings for the month, $2,666.48, which is entered on the 
control sheet. He then adds to this balance, which is still 
in the register, the amount of the previous month’s bal- 


ance, $16,796.34. The result is the ledger balance for the 
month, $19,462.82 

For balancing ledger ounts atwelve-column Compto- 
used advantageously in adding first the debit 
left side, then the credit on the right 
side of the keyboard. With these two amounts in the reg- 
credit from the debit and pencil in the 
ledger. Now, turning to the 
again, with a credit still registered on the 
machine, simply add back the amount to 
t must correspond with the total 


meter may be 


of an account on the 


ister, subtract the 
difference or balance on the 
Comptometer 
right side of the 
the balance The resul 
subtraction. 

Comptometer being quite as effective for calcula- 
tions as it is for addition, naturally finds extensive use in 


with loose leaf books on cost accounting and 
work, to which the loose leaf is 


debit, thus proving the 
T he 


conjunction 


distribution and billing 


well nigh indispensablk 


Ellis Machine and Kalamazoo Binder as Posting 
Outfit. 
Montgomery, of the Ellis Adding-Typewriter 
Company, Newark, N. J. 


By F. H. 


HE following general system, by minor modifica- 


tions may be applied to any business 

rnishing the following important 
\ continuous sheet, either with or without a 
separate bill or statement; extension of balance on each 
proof of amounts posted; proof 


ledger 


account on each 
ot daily balancs on each account: machine prints daily 
balance on statement and ledger or on ledger only; full 


abbreviated numeral or 


posting 


typewritten description of entries; 


symbol description of entries; posting of statement or bill 









Loose-Leaf Ledger in Proving Postings and Quickly Arriving at Ledger Balances. 
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and ledger in same operation; flexi both machin« 


and binder in being adaptable to any system necessary 


trial balance at any period. 


The system is no simple and s proof that the most 
inexperienced clerks can operate it with speed and a 
curacy. 

The posting mediums, whether sale tickets in a retail 


invoices in a wholesale husiness, are 


business or duplicate 


sorted alphabetically They are then listed and added by 


ledgers on a control sheet on the machine, thus giving 
a predetermined total against which to balance the post 
ings 

The sale tickets are then leafed into the binder in front 
of the respective accounts to which they are to be posted. 

The accounts to be posted to are now easily turned and 
a list of the balances is drawn of: and added on a settle 
ment sheet on the machine 

Che ledger sheet is ruled to provide for date, such de 


scription as is desired, and columns for charges, credits, 


new balance The statement is ruled and 


and old balance 





Use With Binder for 


in Position for 
Loose-Leaf Ledger Work. 


Ellis Adding- Typewriter 


printed to properly register with ledger sheet and carries 
such portion of the ledger postu as is commonly sent 
to the customer 


posting tl 


\ssuming we ar 


statement for each 


one operation, the account rests with 
the corresponding ledger sheet so they are both removed 
from the binder and inserted in the machine at same time 

Che information to be posted is now set up on the ma 
chine and printed on both statement and ledger sheet at 
the same operation The old balance is then set up on the 


machine and the new balance is printed by depressing the 
total key 

This new balance is automatically stored the machine 

We now have, on control, the total of charges to be 
posted, on settlement sheet, the tal old balances and 
in the machine the total of new lances The old balance 
total is subtracted from new bal nee total giving the sun 
posted, which should agree with the control tigure 

By this method we have not only proved the amount 
posted but have proved the more important fact, that the 
new daily balances are correct 

As the accounts are posted, the ledger sheets are re 
turned to the binder in an offset position. making then 
easily accessible for checking back the work the run does 
not balances \ tally is also provided which aut tically 
gives a list of iten s, old balances and new alances, a very 
handy checking medium 

The control ngures tor sales T each ledger ir re 
capitulated daily on the machine, showit it a glance t 
amounts chargeable to each ledger and a grand total of all 
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charges te thie iy At cl S¢ ont or att re 
quent intervals these figures at ross-added, giving tot 
of charges to each ledger 1 ind grat 
Cash and returned merchandis redits are handle ‘ 
same manner 

\ full set of control forms ed in stocl S é 
as ledger sheets 

The fact that a sheet may removed from any 
in the binder without disturbing other sheets, tl 
sheets when in posting posit quickly removed 
returned and that the binder when closed is tightly 1 
without a key, makes the kK ! nder a us 
important member of a mechanical posting system 

Phe Ellis machine, being a fully equipped &l-key 
adding machine and a fully equipped 42-key typewriter w 
autoMatic carriage 1s unrestrict n its scope as 
keeping machine and furnishes great speed and 


Ousting Old Man Overtime. 


How the Bookkeeping Machine and Loose Leaf Equip 
ment Are Solving Present Day Bookkeeping Prob- 


lems. By H. H. Ohlmacher, Advertising Service 
Division, Burroughs Adding Machine Com- 
pany, Detroit, Mich. 
BIG Pittsburgh mus ’ lishing house 5 
S¢ eTal urs i W ¢ eT! ol S 
methods by using I s bookkes 
chine Ie ] ost le il ledget ¢ ent ( tine 
vets an abs¢ lute daily ba eacl ccount 5S we 
\ wholesale paper conc Philadelphia has 
time required t handle s ledg posting si 
half through ad ptings the | ind OSE eal me 
Trial ilance troubles have ( ‘ tirely ( ne iV 
In the i ounting dey f a nationally 
motor - 7 i icturer kkee er witli 3 
s easily cl u Lhe work t t ised to keep thre 
busy until long after quitting time The neatly 
ledger ives kept il lanes daily and 
postings ed positively 
Phese are only three « tine many hundreds 
that can be old t the st ess l application It 
le il and 1 id Ban cle t ( bookkeeping pr ] 
n adern S ess | e fa r elo} ment « loc s¢ ea 
Caf&t le vcr ¢ pment ¢ 4 +} it ‘ , S 
mar ne, has taken the d é nd it racy « ‘ 
! i Cy] c yor fa s siness } ses 
ettecte Ss r emarkal s rs the S ‘ 
CC T ( | = 
| ) KC ¢ cTs \ oO are ‘ (! s s 
ire ree the necess I ental 
navoidable errors t il 1 in s tc ot ( 
che Systems These epers \ T V1 
enie! ] S Ca or Cafe Ts rot W 
I nact ( ( nts ca ‘ le \ ‘ 
count i be found nst Lhe t 
printed, absolutely accurate es. Every 
need ri t late all vhicl Ss ( S 
to the redit ur ind S ostings 
iutomat ly 
The is ne r rr < 
mac ne 1 il us< { ( l 
DOSS le operator r s} ( r 
nsert ichine neces ‘ 
tries eplace the ledger pas ess 
CC Y 1 e the pos } nd 
Ve S 18 @CAaSII\ done Ss cs ll t 
ator neede: | handli e | se | S ts 
\\ | £ ( chine le t t cit 





Che hief reason for this is. of course. the remarkable 
encyv to whi both ledger equipment and machine 

ive een deve ped The proper ledget page can be lo 
ated instantly and lifted from the binder or tray and 
ed into e carriage of the machine in a single mo 

t \ of the “injector” lever brings the sheet 





Curroughs Bookkeeping Machine with Ledger in Position for 


Posting. 
exact printing position Making the entry is simply a 
ter of depressing a few keys. Dates, ciphers and all 
{ uations | t automatically, and | é iring 1s 
me by the machine without the least effort on the oper 
i Ss part \ her pull on the lever ejects the sheet, it 
in be dropped into place and the next active acc: 
I ed in the twinkling of an eye 
Motion studies have shown that, where twenty-tive oper 
ns are required to write an average item by pen and 
nly eight are necessary when Burroughs and loose 
equipment are used 
There are a nun er ot types ol loose leaf and ard 
edg equipment which are well adapted for use with But 
S okkee machines. Posting work can usually 
e handled wi ’ nsiderable saving of time besides get 
i ne atly ed and le gible ledger page and positive 
issurance that t vork is done accurate] 


The Underwood Bookkeeping Machine. 
A Few Observations Concerning an Interesting Product 
of the Underwood Typewriter Company. 
NE of the recent and successful machines the put 


pose of which is the handling of loose leaf pages, 
the | wood Jookkeeping Ma hine. now be 
ff sale by the Underwood Typ: ter Cor 


ES 43 


eral utility machine so far as it 
bears on all office records, but it is particularly adapted 
feature of bookkeeping it han- 


» ledger Os oy, Ww ‘ 
dles with great ease, speed and economy. The scope 
ind variety its uses mark this machine as one of the 
leaders in time and labor-saving appliances. 

Here is what it does with accounts receivable and ac- 
( tS pay | iedgers 

Accounts Receivable Ledger. 
At o operatior nd with each posting, the balance 
of eaci 1 S unt is shown, the customer’s 
statement is itt sunt of the day’s posting is fur- 


nished, and another total of the purchases of each cus- 


ount. At the same operation 


tomer 1s g21vel mm ¢ ACE 


a perpetual trial balance can be carried. 


Accounts Payable Ledger. 


with each posting, the balance 


of eacl ( 5 sunt is shown, remittance state- 
ment 1s ! the bills entered for payment 
is carri oO or both, and a total of the pur- 
chases cI for any given period is shown 
on each account \t same operation a trial balance 

the a nts payable ledger can be carried. 

| iny ents needed for proving the value 
f loose I ks, i ild be found in the Underwood 
Bookkeepit Machi: Many years have been taken to 





Bookkeeping Machine and Accessories Ready for 
Ledger Posting. 


Underwood 


ition, and those who have pur- 
chase e | in their endorsement of the 
machine ; establ ! a well founded basis for econ- 
Omy 
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Our Loose Leaf Department 


Irwin, of the James Hogan Company, 
Philadelphia. 


By Francis B. 


Note The following article was received ust “as ()ffice 
Appliances was about to go to pres It appears here on a 
count of its subject matter and the alue of the article itself 


impossible to place it 


arrival it was 
articles 


On account of its late 
among the other dealer 


LEAF, 


labor 


work«e Be 


etherency 


OOSE the wonder the time saver 


the saver, the real expert is here 


ious assistance to all 


to stay, because of its enorn 
is mucl 


bound 


classes of commercial and professi ynal pe ople It 
in vogue and is increasing in demand 


\ loose leaf 


or merely 


by le aps and 


department, whether separately arranged 


items carried in stock, is a portion of 


stationers’ establishment today 


teresting and valuable for the two great reasons in all 


business, viz., its large demand and its 
pronht. 

well 
leat 


with any claim to alertness fails to us: 


Every dealer can 


to feature loos 


way His pocket memorandum bool his ledger, hi 
minute book. his correspondence copies and les his 
card records, all are torms ol loos leat devices Chere 
fore, a market is already made tor that department, at 
any failure to cater to that business is opportunity ne 
lected and money lost. A detinit tion of your space 
should be set apart, a place in iw ot every custo cl 
tering your stor \ current led binder with its bright 
leather trimming and gold markings with the smooth sot 


corduroy sides makes a very attractive sample and should 
be placed on a counter or table with different styl oO 
post binder indexes, leave ct so tl { lat ( t 
beholder is enticed to examine All loose leaf manufac 
turers have books which can be | d at rea 1 iI pure 
containing sets of many fort ] ble to various dd 
ot bu incecsses bene cial sO etl ildin nd oan ( 
citions, real estate deak s, nsurance companics hy 
sicians, dentists, et This book should be iven a prot 
inent place on the table. Close at hand the sto yf rit 
books and memorandum boo ould | ept i Il ‘ 
either on the outside of the bo or better still t 
arran ed on swinging woodel I one o ‘ S 
tached to the flay ontaintit ni CN ! sheet ( 
form of ruli carried in stocl Marl ces plainly « 
sheet separate price tor « ver llet nd index pri 
for the book complete 

Placards should be placed on the walls ar do 
the table inviting inspection of the samples. Make specia! 
window display frequently, si ring the attractive wi 
dow cards the manutacturers are lad to send nd alw: 
have some loose leat devices int W ITlé \ 

Print a cut ot 1 loose leaf ects r of yout letter hea ~ 
ind bill heads and other matter vou send regularly to 
your customers enclose escriptive folder, which cat 
also be obtained from the manufacturer, frequently ir 
envelopes This one method ilo is known to brin 


foldet it one time 


results. Do not include more than on: 
as more than that tends to distract attention from any of 
them 

Have every person selling oods. either in the store or 
soliciting outside become thoroughly familiar with the 
line you carry and, in addition, | ¢ one person who is 
always inside specialize on loose I so that compete 
authority may be consulted whenever knotty problen 
to be solved 

Study the catalogues: dry as they are, they ontain 
well of information, coverin almost any contingency 
Study carefully the billing systems, which are the most 
valuable portions'of this line, insuring a good initial sale 
and frequent re-orders of supplies in satisfactory quantity 





APPLIANCES Va: 
Wherever possible, use st zes and forms Li 
emphasize this: special sizes orms require time 
extra detail with greater liability of error and lesser 
hence use stock sizes and forms enever you « 


When the manufacturers send thei 





your city, make a point of lling at the hotel ro 
examine the line in full. \ 1 est that the rep: 
tive give you and your sales people a shop tall 
line will be welcomed joyft 
\ll of us are human and it we are not post 
given subject when it 1s ed we duck from 
is gracefully as we can; on t other hand, if we do 
of the matter we e quick t ] that knowledg ( 
ratin I! detail as Csod has el lowed our tongues 
pplies parti ul rly to loose le I it is a sealed book 
ve study ( ( hold al thet here is no 1 
esting li the whole stationery business 
Chere are several universally recognized standard sys 
tems and one cat hardly go wrong if he selects ne 
them. Do not attempt to carry s l lines. Whil 
I eS it no line has all t vood things, yet t 
sufficient 1 line to give you ne 
ence vill la indicate \ ] eat es ss 
te ( 1) t extend j \ I t¢ 
I to ( line ant you vill é 
I l ( Ily ar lly interest I 
Su Ss 1s¢ st e, vour | es l 
binders, et vill intercl other stan 
( ] 4 sell suppl S Ss 4 ) 
t s al nstalled 
; st ‘ lly » tl ) 
vi ‘ tt to invest i surely sal ] 
‘ ae ( hie SIZES — ot 1] S 
vy oO I yany é Ss be ( 
| turers tive s 
\ 1] 1vV¢ \ | rit ( I] 
vo ( SI 1¢ I le yo to et « 
ptly N ! so ¢ s the sal 
( ( eady te ins eliver\ 
Fo ‘ l cit 14 ~ 
( 1 Ts< ré ‘ tH} ~~ { 
! mre S i ~ { 
* (i) pat Tf ‘ 
rile t S lic s Oo ] S l ( 
‘ . orat 
t ‘ t S _ 
se] will be helnful ns 
Fi ] thre S 
* 
S 1 t t¢ s¢ 
tte 1 Ste fully t ) 
hie t least 
| size 1 
‘ 11 
\ | ¢ i ‘ 
ents . See tine S 
Is \ oOsts S11 SS < 
Ce ( 1k t S t S 
fale) t ft S \ < 
CeKI!I | s Vl ) vill S 
ti elps one It le , : 
1 \ Ost s li t 
t t I reali s Ss ly 
1 is st the ce | t S é 
; d will v y his s 
SS l thos¢ \\ 
ealers d tainly the lers all er t s 
re di so, and line t Se 
ought in the business l 





“JAKE NEAHR OF THE UNDERWOOD” 


and distributior 


HE manufacture 
the typewriter yn 
the most interesting and import 


constitutes one ol 


industries of the world. Twentieth cer 


chandising is made _ possibl 

5 e brother of the printing press 

The development of the typewriter 1 

S san Ameri industrial romat 
1 story hich the rise and prog 

Ss he Underwood Typewriter Con 
p nishes one of the most important 
( ] . 

* 

Business 1s s busv-ness. 

e realn nerchandising we sell things, but the 
deali ( In men and through men The suc 
cess or failure « v business is determined by its pet 
sonne] \ char in the part of the perso: nel has saved 
mi a failing business and—wrecked many a successful 
one However near to pertection the thing may be, its 
success lepends por profitable sales 

ble selling of a product like the pewriter re~ 
quires great organized force under the supervision of 
lo ld such an organization, to co-ordinat« 
the units and direct the activities in a way to secure th 
lesired results, is no small achievement lo occupy this 
place of control and show increasing results through a 
long period of } rs is to be a conspicuous figure in tl 
indus 

Sucl chievement has made z E. Neahr, general sales 

, of the Underwood Typewriter Company, one ol 
the « spicuous in his field. 


oe hd 
of those unfortunates who got g 
estate. Neahr’s patrimony was 
In the Under 


bs through the family 
. good example. 


vriter Company Neahr 


| represents no group ot capil 
’ ly He has not the ghost ot “oull.” He 

l sales n ger by virtue of accomplishment. H: 

~*~ vs “delivered the goods”; therefore the company 

S s 2 ¢ him a free rein Neahr’s achievement 

has his synonvmous with the success of the 

‘ we oe 

‘ 1 e ] f ‘ 

\ , dditiot s being put on the Underwood tactory 

buildine” is 


million-dollar “service bu : 
ne built in the vicinity of the companys executive 


buildit in Ne York These activities indicate the 


‘ 5 sale of the machine. Enormous ins e bee 
he he narket in the last vear nd one-half. 

e mark is Neahr’s business. He is responsibl 
estic sales He is the general command. Once 
hile somebody terms him “Czat Well—perhaps 

he is. Ce t is department is not run under a con 
stitutional forn sovernment. His system is by martial 
] But there ! n armv to command: something be- 
twee seventv-f nd one hundred branch offices, itl 
staffs t four or five to one hundred and 

Phe een some court-martials and naturally 
S e pla the verdicts. But under what system 
re there no complaints of the verdict? “Extenuating cit 
S es” o¢ ionally result in suspended = sentence 

but “Get out o1 t in line” is. demanded Results count 

I can't pu ver, it’s no use to talk it over = 
But is such an arbitrary system quite fair? Well, Neahr’s 
putting it 1s this “In the end 1 sults alone count. 
\ business mav afford to carry some dead weight, but the 
load is distributed upon every man whi ces It’s a 
thev should not bear: moreover, certain amount 
of de weight will wreck any business 1 put an end 
t ‘obs of the producers. The carrying of dead weight 
has e stop] t some point. Don’t begin it.” Neahr’s 
SVS is the it system Every private on the staff 
carries a mars s baton in his knapsack.” All the brancl 
managers won their positions through their work in the 
os Pd 
~ & 
e general run of big businesses there is usuall 
‘ T I nt contention between the inul ct T 
1 the sales department. It is usuall; epted as 
inevitabl Neahr eliminates all contention with the mar 
ufacturing department He believes in the 1 lerwe 

d the men responsible for its product His siness 

P the machine furnished by the factory The mar 
who “would get big business if the machine were equipped 





ith hot and cold running water, etc., etc., 


from the pay roll without 


{ts < vorce 


‘The factory makes the machine, we 
sell it.” That's the Neahr slogan. 

There is much talk these days about the 
scien nd psychology of business. And 


not t ich, but all who discuss the 
ws d apply them. Neahr never 
scusses them, but applies them every 
Ly He does not confuse the substance 
with the essence. He goes straight to the 
point. Neahr is no dreamer. He writes 
no poetr He gets the thing done. The 
annual s en tal r him 
4 oe 
Veahr s born in |] da, New York. It’s a town 
where one changes cars to go to the other town where 
they make so many gloves. Looking at him, one would 
hazard the ess of y time between forty-five and fifty- 
five years ago as the time of his advent into the world. 


Seeing him in action, one might conclude that he stood 


perimanet bout rty-six. Some chap once said, 
“As a fighter the bobcat has nothing on Neahr when he 
goes int ( 

Neal c he c schools of his native city with 
his preset the time between his sixth and 
fourteenth ve hen « blished a more or less intimate 
connection with the local high school. He attended the 
usual number of church strawberry festivals, raised old 
hob on Hail ‘en and probably fell down on the cate- 
chism, it 1 of which respects he was like the average 
boy 

Seeing the great prosperity of the local sewing machine 
iwent Neahr decided to become an Elias Howe 
ind was establish a reputation, when along 
came cash registers looked more like real money 
ind woul yk his with the business world. He 
packed his canvas tel pe in Fonda, and by the time he 
reached Albany the contents, which had bulged so much 

t the start, were rattling around like a pea in a pint pot. 
[t sn’t lone before he telescope was changed for a 
nattv leather bag ar E. Neahr was registering at the 
hotel of nearly evs \merican town. He was at- 
tracted t he type r and made splendid records as 


salesmat nd managet He was looking up when he 
1 the ll of the U1 rwood. He lit. He has been 
| rwood” ever since, and that is 


oe oes 
= = 


eeting a speaker referred to Mr. 


Neaht n wl es business with a stop watch.” 
He has the faculty imizing detail. He marshals his 
facts anc ( lusions in the shortest possible 
tin He « cts Circumlocution Office. He elim- 
nates red pe ngest way around may be the 
shortest mit od thought to store away for 
occasio1 | t as a rule of practice. 

Neahr renders judgment and acts quickly, and in ninety 
per cent ot t cases t judgement is sound. 

“Get the thing but get it done right away,” 
says Neahr Long ¢ es and details do not interest 
him. 

Neahr’s I ss red that he can leave on a mo- 
ment’s notice On last summer he arrived at the 
office. and found telegram from the Pacific coast branch 
suggesting he « ( it there at once. 

“Shall end out ur bag and things?” inquired 
one of | ssi was the reply, “phone for 
reset the ten-thirty A comb and a toothbrush 
were purcl | at the railroad station drug store. Other 
necessities ere picked up between trains in Chicago. 
Phe ! | les n r arrived in San Francisco in 
time ft hat he after. 

oy ug 

N r is d charming woman and has one 

ur-vear-old e Neahr, Jr. They live at Harts- 
dale, just « side of N York. Those who should know 
sav that Neahr sponsible for the flower garden. 
Neahr’s syste f results, they say, could never 
be applied he 1 posies. He would be always 
pullir lant urry the thing along. 
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SEVENTY-FIVE YEARS OF GOLD PEN MAKING 


Romance and Sentiment in the History of an Industry, One of Whose Pioneers, 
John Holland, Is Still in Vigorous and Active Life 


























(= — - 
= = aT 
N 1840 in Detroit, Mich., at that time an important fur Mr. Sheppard, having acquire n twenty-one years 
trading place ot about 5,000 people, George W Shep é fair compete nce tor t! OSE times, so that he need 
pard, an ingenious gunsmith, was attracted by the new labor longer, and more especially being convinced that t 
English product, steel pens, which had appeared as an cause of the southern confederacy would triumph, and 
improvement over the product of Mother Goose, but the important city of more than 200,000 people becom« 
first steel pens were not so inexpensive as they are now, to the Southern armies, he decided to quit business 
nor quite so well finished, and furthermore, they quickly sold out, retiring to a farm along Hogan's creek, west 
corroded under the action of the ink and the atmospher« \urora, Ind., with the idea of spending his remaining days 
This led Mr. Sheppard to experiment with gold as a base in peace 
tor pens John Holland, now being owner of the entire business 
\ jeweler named Brown supplied some gold and Mr put his ideas and practical knowledge into effect to e1 
Sheppard fashioned the first durable pen of gold, in the large the scope of the concern, which three years bef 
making of which the two big problems were to introduce had been forced to move to the four-story stone 
elasticity into the nibs, and to tip the point with a hard butiding on the north side of | rth street, just next west 
substance to stand the friction of writing Both problems of Main street, all of the second and fourth floors 
were solved by Mr. Sheppard, and he thought so highly which were taken on a ten-year lease Here he introd 
of his invention that he decided to move to Cincinnati as and carried out every variety of gold pen developme: 
a larger field in which to manutacture his new product the various forms which are nown to the writing 1 
In the year mentioned the first railroad had just been such as Falcon, Oblique, Record, IXL, Spade, Bar 
built from Lake Erie to Cincinnati, then the leading city other special forms. In the earlier days gold pens 
in the western part of the country, been made of long. short at cf 
with a population of about 50,000 let bs with iridiu ( 
In 1841, above a barber shop on oO dif t widths for 
the east side of Main street « writt rposes 
tween Seventh and Kightl Mi | 1869. tter having o 
Sheppard founded the first gold the | bove mentiones lk 
pen factory in the world. A couple fo ears, Mr. Holland leas 
of years later his growing business an ntire building diag 
necessitated a move to larger quar across the street on the sout S 
ters on Walnut street, the present of Fe street, midw 
site of the Walnut Street T] ter M Walnut, ther 
then occupied by a medical co! 19 West Fourth street 
lege, St. John’s; but the business is 127-129 East Fourt . 
needing more room, it was moved This s still « | 
around on Sixth street on the tl ( ter this 
north side, just east of Walnut bus ss Aft ‘ r 
where it occupied all of the seco thes mises oO \ 
floor, and a room on. th floor Holl ased t 
above in a three-story brick, and it S port eve 
was when at this address that \ 870 to Mr. Hol 
many needed chemical = suppli ‘ vas S iat 
were purchased at the corne: lames Oh] 
store of Armstrong, where t ‘ ‘ ( S 
summer of 1853, when the ) is Ve \I I 
manutactory of Mr. Sheppard was if still 
twelve years old a courte ‘ s busines 
young clerk ftteen vears of ‘ ¢ 
was employed and attracted = thi l ses 
attention of George W. Sheppat S ( c 
as possessing the qualities whic! John Holland. ——s 
he was seeking for his exy 
business, the processes of which wet secret \fter tall ! So9 Mr. Holland 1 le his first 
ing the matter over wit! 1 let John Holland eve lv time S ‘ 
the latter was with the « is parents duly inder . ~~ wine 
tured as at pprentice t sal $3.00 wet whicl 1 I ss le ¢ t t r s 
was to be increased <¢ h we ot ext t é ve { ve s I t d ‘ 
when. if his skill warranted he ‘ Ss te ] overt wmurnev me esar t t ake the re «ot Pe ] 
man’s wages of $12.00 a weel material wl h would res k 
By 1858 John Holland had s ell appl | self tha st 
he was master of the craft and in that year obtained a \bout 1869 Mr. Holla gan regular 
one-third partnership, which ntinued until 1862, wher tain and st graphic pet I 
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subsequent decades great progress was made in this field branch in which they are employed, spending a lifetime 
so that by 1879 it was a very important branch of the in its pursuit. In the making of such a small object very 
concern much study and practice must be exercised, and however 

In 1884, the fountain and stylographic part of the John long the task has been followed, an ever-vigilant pre- 
Holland business had grown to such proportions that he ceptor must watch all of the steps of manufacturing, for 
established a separate factory for the turning and work the task is tedious and there is an ever-present tendency 
ing of hard rubber, being the pioneer in this field in his to eye and nerve fatigue. The tendency is then to per- 
line of business form a grade of work below the high standard which is 

In 1885 the business had grown to such proportions it aimed at, and correction of the fault must be made; there- 
was incorporated under its present title, Mr. Holland re fore the science of gold pen making is much of an indi- 
maining its active head, but during the last twenty-five vidual matter, depending upon the guiding spirit at its 
years at several intervals he has associated with himself head. It is as much reflected in the product as are the 























First Home of Holland Gold Pens. Where the Holland Business Is Now Housed. 

his three sons, each having made a special study of master-strokes of a painter, and the early lessons of John 

ision of the business over which he had charge Holland given by the originator have never been forgot- 

John Holland, now in his seventy-eight! a see _ ten, pr ng the genius of George W. Sheppard. A visit 
sixty-third year sir his appre ship, weapems ne enews to any of t thirty-five larger and smaller gold pen craft- 
on ic day anaenierass at business, at ages sadlnn Abie ers. sl s that the machines, tools, implements and 
the final test t ; poo bearing “ge er , ; si eS process¢ emi loye d ire the same as were designed and 
mee st : f his tw or = pn oe i made by Messrs. Sheppard and Holland and have merely 

vee 6 4] mntowes of the lol Nand Gold Pe been somewhat perfected in details. It follows that these 
Pape , ne + eaacted wit! a establishments are second cousin to this original foun- 
inches ee eke rs. having learned the trade in the one tain-head gold, stylographic and fountain pen making. 
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ou TO TT boven si0r" "Faas vago.s 
Office Appliances in Great Britain. York which t declare to be unduly 
the nsor’s department, Furthermore, ther 
Exelusiv ‘ es let ort Ap i annoving di vs occasioned by the slow ; 
ry tx » ¢ : itr. \ 
London, April 18th, 1916 ee ee Ce Seen sajultcerale 
\y ENERALLY the information from the type- ‘'¢ Talus. One informant of mine says he m 
; step further and say th test trouble of 
writer and olthce appliance houses in this counti ‘ 
: present moment 1s to get s ts to Ameri 
has been satistactory Che chief trouble every- ‘ 
. , ' - ; ‘ + and with service which 1 siness possibl 
where is concerned with the difficulty of handling busi a Seen tis 
ness owing to the shortage of help. There are practically va 
<---> 
no single men of military age and cligible for military 
service now left in the office specialty group of busi W. J. Richardson of the Bat ock has been 
nesses, The ic WwW that are have btained temporary cX\- Views out the effect ol the i reasing shorta 
emption from mulitary duties because of their indis per and supplies and the proposed restriction 
pensability, but they are very few There have also been ind matt ‘S tor paper m on the typ 
large inroads into the ranks of rried helpers who are mess He declared that the prices of pap 
not liable to compulsory military service but who have ity per cent up and to particular kin 
at the same time enlisted voluntarily in great numbers writer paper used in manifol the cheapes 
It is rumored that the Military Service Bill, which im- which wood pulp enters, is three t 5 
poses compulsion on single me is to be amended so as price and is even then glad to y every rr 
to impose compulsion on married men also between the lay his hands on. He anti ted still great 
ages of 18 and 41, where fit If this is the case there will of paper, and continued 
be further serious encroachment on the available supplies The effect of the short lready upon tl 
of helpers unless exemptions are granted more extensive- paper for making shorthand books may int 
ly. This country is gradually waking up to the view that It is already up 50 per cent above pre-war ]| 
the only men wanted at the resent day are the men who cannot at present buy short notebook pap 
go out to fight or the men who supply them with their or money There is not a paper mill in the c 
fightine material. In the end everything else has to take will take orders for it I ist placed an 
a back seat if the war is to be won with any degree of 500 oss of shorthand notebooks, but find tl 
speed get them except by pay 0 per cent | er 
——- them, and then the books r in nteri 
One of the most pressing problems with the type- of paper Mr. Richards lso decidedly 
writer companies 1s to pres e sufthcient supplies of that the present prices « vrit SsuD es 
trained mechanical help. The number of skilled mechan- carbons, et ould not 1 that w S 
icians is so few now that practically all remaining ones see considerable changes () det 1 for 
are having exemptions applied for on their behalf by supplies, he said, is 1 l und. Ger 
their employers. Where these eals have been made, petition has gone; we | G ink ril 
their reception has not been quite what was hoped by carbon papers, or erasers nd so on all t 
the manufacturers, and a good many of these important business And vet, tor t t t 
workers have been taken This is considered to be tvpewriter companies in 1 land are selling 
rather severe in view of the t that the typewriter in and carbon papers at the s rices as be 
the army plays quite an important part nowadays in the although not an inch of material for n t 
ranks of minor war material can one buy ex t at ri m 50 to 100 
<---> \ char will « e very 1, when it ¢ 
The rising cost of materials is also proving a serious prices will with 
drawback to business and this is as serious, 1f not more ——- 
so, as the rising cost of labor and the difficulty in pro Managing Director Y: of t L. C. Smit! 
curing expert service that he eX] ts big things +} regard to t 
3 Russia after t wa \lre says that h 
I also hear grave complaint rom American type business with Russia just 1 s four times lI: 
writer men here relating to the trouble and delay ex it was at t ymmenc t the war Mr 
perienced in connection wit ils and bles to New also spt ks I lingly ot t l Ss of Si 
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and by the lack of shipping accommo-_ than the rates quoted e, | am bound to rebel against 


such treatment, and propose to have the matter threshed 
<-> out, and thoroughly vestigated, regardless of how it 
ind rebuilt typewrite! business, ac affects my personal « lequer in the meantime, because, 


nts, suffers under ry serious draw in the meantime, I have refused to subscribe to the ar- 


t time.. For one thing, the Atlantic bitrarily fixed higher rates while I understand my com- 
pewriters which in the old days was petitors tn t trade enjoying lower rates. 
ubic feet was raised last year on ac- sa eat al 
$4.36. Even then, wever, delivery The 1 1 | pewriter is to be on sale here 
vithin two weeks \t the present time shortl it t is aroused in connection with 
freight between New York and Lon this new riety ting machine. 
two dollars per typewriter, a figure {a> 
the ordinary profit on an imported in il nt mo the Corona is now on sale here 
ne so far as normal margins are con embodying ral 1 ideas. The price remains unal- 
is that business in these goods in _ tered new agent in Aberdeen now 


s almost at a standstill. One concern in the per Murray and Company, who will cover 


] 


ctured goods here declares that it has t I I Ne 
machines on order in New York held => 
isfactory settlement Atlantic freight R writ has opened an agency in_ this 


ountry under the control of Percy Farmer, for many 
<---> years manager < 


° 1 1 


al typewriter here. The Rex 


yt re-ma tt l nN hit => 


ledly about fr ditions nd I Lt Birmingham, is the newest firm 


his is what he s It appears that Oo e1 ’ n the pr tion of all-British typewriter 


ndency to show ertain favoritist it ibbon s] ! ich class of goods there is a 
tlantic freight rates ind s 
lon, and, althou I am one of the <-> 
one of the largest ppers out of | R Cor yntinues to do good business 
than 25 vears, I am not prepat to It] ¢ sé ly | ered by want of labor. At the 
receiving the benefit f the lowest me time it has to orne in mind that it is because 
t prepared to endorse t manner it f the insufficiency labor elsewhere that the particular 
business is now bei andled be specialties of t e in such great demand. Office 
rest of all concert It is possibl staffs are every ted and office labor-saving de- 
isidered by sor of the expert i ther ell « ght. I notice that E. A. Klaber, 
and should be ispensed tl ] director f Roneo brought a claim for damages for 
‘ ircumstancs nd possibly this slander n Mar 29 n London against A. Wilson, 
to do with the pr nt difficulties o | ! stat to the effect that E. A. Klaber 
rienced in gettit oods, but if this vas (re! it aring of the case Klaber stated 
ve ought to be told of it openl S that his t \ ‘laber) founded the firm of Roneo 
de could prepart rdingl n 1899. Pl ff the business at the age of 17, 
business and { r | On nd subs t] ‘ t to France. He became later on 
riters are no d bt ; tial ! nage! t f lirector of the French Roneo 
nd the Ameri I I 1] I mM] I ‘ I I France he became a man- 
typewriter 1 vorld ger al t the English company. It would 
, and my bust t rtain| to Roneo if any German were 
ilt up on t SS i t any \. D. Klaber’s father 
ut the | te! Het t plaintif t me to England from Prague, 
mely. re-mat tut B 184¢ came a naturalized English- 
ls. It appears t ic] 185i ied an English lady.  Plain- 
t owes to it n t { tiff yndon and remained an Eng- 
atter of Atlant hts at rat lishman t lune, 1915), notwithstanding a 
ke quite sur that w I ttil I ted States Birth certificates 
lv. I would n | hee] ! f t produced in court to substan- 
r raising ntel a rrig tiat laint tiff himself was born in New 
selling typewrite! in L.or n, but Yor] of his parents there One 
tter vocation at 1 spent boy was his sole connec- 
rs and a lot tal to establish _ tio | not speak German and had 
ther locking uy nsiderable cay no : ti th Germany. He lived at Short- 
here and tl ! nerally land vl Iso lived The alleged offense 
t at least. commat ntire time took 1 '.) ) at a meeting at the Cannon 
s to me only 1 nable that Street H l, J urge reprisals for Zeppelin 
‘thers similar] te x raid At t t eone else was pointed out as 
hines, should , support ¢ being Ge assaulted by the crowd. The 
ent and to this persol defendant laintiff at the meeting, pointed at 
lent Wilson on tl t. Not that his nd Yi German; I know you; you have 
to any known principles, or it no busine le looked hostile, but Klaber 
his country, becat 1 sympathies ‘ not tuall Klaber explained that what- 


cary. but since I 1 t from goo ever dat rded by the jury would go to 


other concert t bringing tyvpe- harity I 1 ne re ft benefit through this action. 
to this countr t rates lower After evid had be iven as to what occurred at the 








=0 


meeting the jury retired and on returning awarded Mr 


Klaber $375 damages and costs 


<--> 


So far as manufacturing is concerned the 


Stationery 


phrase which best sums up the situation is that demand 


exceeds supply Of course, in this particular business, 
paper is a very important item, especially writings, but 
stationers are getting over the difficulty of scarcity of 
supplies by tapping every possible available source that 
they can find, and limiting the amount of their custom 
ers’ orders This is enabling manufacturing stationers 
to place such things as writing pads, notepapers and en 


velopes over a wider area than they otherwise should, 
and though it necessarily means that the retail stationer 
carries on from hand to mouth, it results in a very quick 
return on his outlay, and no dead stock Manutacturing 
stationers find an excellent demand for American labor- 
saving devices, and also for various other goods which 
have to a great extent been previously obtained trom 
German sources With regard to the cost of materials, 
this is of course very much higher, and the government 
demands necessarily entail some hardship on civil ri 

quirements, but care in the distribution of goods whicl 
can be supplied is to some extent reducing the incon 

venience which would otherwise be the case In other 
words, common tairness demands that the greatest pos 

sible number of individual retailers be suppled instead 


of the favored tew 


Typewriting in Italy. 
Phe 


duce d 


observations and the 
sketch 
& Co., 
nderwood 


Milan 


members of 


following photographs repro 


with this were supplied through the kind 


} 


of Rebora, Beut general agents for Italy 


ness 


the colonies of the l Typewriter Company, 


othees at Genoa and Several interesting 


items concerning this firm will be noted 


following 
In 


of Europe now 


the report 


these later years in Italy, as 


in the throes of war, the tea 


writing has taken on a la and irtant d loy 


Many 
organized 
all 


ber 


ree imp. 


have been established for this purp 


S( hools 


after a rational and practical manner, and ar 


giving the best results possible, b: 


of pupils who graduate well as 


teaching One of ools 


| 
I ad I 


financial returns from 
re garcde d 


that 


which may be among typewriting 


academies is which established in ¢ itl 


the 


mcnoa W 


co-operation ot the IX¢ Ora, Beut 


and the colonies 


\lphonso 
which is 
hool 

th 


veral 


derwood agents tor Italy 


s under the direction of Moec, 


Protessor 


sisted by a council, the president of 


the 


few years in which this s« has been 


ence it has grown to such a int at it now gives th 


most pleasing results and has times won prizes 


offered by the municipal authorities superintending 


lie 


instruction 








Charles Beuf, 


Students at the New Typewriting School Conducted 


by 
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Oscar Wachtel Takes Exception to January Article. 
: : Wachtel, who, with his brother, is 
tor ot tl ous¢ of M Erlebacl 


Germany, takes exception to the 


on of Is and our comment in the January 
Althou the letter was writtet nswer to 

Irs requesting an expression of views to be used 

wit similar inform: tron trom abroad. Mr Wacl tel is 


sures us that t letter was not intended for publication 
s simply retlection of the views of the German 
\ rec to the United States 
\\ vret tl t Mi Wachtel did not n ke his position 
le Our note upon the letter stated our belt 
t t express s were not the deliberate judgment of 
Mr. V htel, w m we have known for many vears and 
\ ve have be pleased to recommend to many 
Ame man Crs and whon Vi he ( recon 
since tf letter was printed 
M \\ tel t S s that the war has brought very 
serious and heavy losses to him on account of his faith 
ness to the United States, and his regard for old, life 
long and mucl rished connections. He says he cannot 
fford to and will not lose one friend in the United 
stat t that to tl contrary, he will lwavs trv to 
{ ore Ame an lines and represent them in Gert 
[1 rder that ter the war business shall assume its 
Id aspects, Mr. Wachtel suggests that Americans should 
5 vether w and devise ways and 1 s to uphold 
t r connectior n Germany, Austria, et seeing to it 
t already well-introduced brands shall not suffer 
clivery 
Mr. Wachtel feels that his good will for his country 
en has been put in question and he desires to go en 
tically on record to deny that he entertains even thi 
slis test ill will t vard the peopk ot Ameri He dos 
I e ft tions of all Americat manutacturers, 
s he able to agree with the attitude taken by this 
ent vil egard to the freedom of the seas, ut 
tters d t affect his cordial sentiments toward 
he land oft 11S irtl and he desire a Sc tl friendly 
betw the peoples of the two ountries 


Ceylon Royal Dealers Believe in Local Advertising. 


ssrs. Brown & Company, Ltd., the progressive Royal 
( gents for Ceylon, attribute much of their su 
ess in selling Royal typewriters to the power of local 
s vi h they do a considerable imout 
) h t i large users of newspapcr space in 
ethods f advertising. thev are not neglectful of 
ens iy of gaining publicity rt Royal 
ter (one if those ways 1s § ef tive that t 
others to adopt it to re-enforce the 
CT Sil paigns 
rs. Brown & Company have a very large « 
e, wl h requires the use of ver 5,000 envel pes 
na n the back of each envel e they have had 
i inted n attractive advertisement the Royal 
ter They have found this to | in effective way 
supplementing their newspaper and il adve 
pewriter Company 
c ' ‘ ives fre¢ lk ‘ ed 
e R ewriter and Re I 
l il a ng, and the 1 ets t S 
t I f en furnished t ] val ealers 
ld be sed intag i} 
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Australian to Visit U. S. 








Leo A. Jacobsen, secretary and director of the Excel- 
sior Supply Company, Ltd., Sydney, Australia, left that 

ity on Fe y 2] r the United States by way of 
Japan and ¢ a. «=Mr sen expects to be in America 
for about six months, during which time he will make 
a thorough canvass of the office equipment and supply 
Situation in the hope adding to the lines which his 
company handles Those who wish to make appoint- 
ments wit r. Jacobsen may do so by addressing him 
in care of Off \pphances, 417 South Dearborn street, 
Chicag 

Word from Poland. 

Ludwik Aksmann, Feldwebel, St. Marein in Miurzta!, 
\ustria, writes us that his business in Poland has been 
practically ruined since August 1, 1914. He appreciates 
what the A rican pe have done for the people of 

Ludwik Aksmann, of Krakow, Poland. 
Poland but that financial aid be extended from the 
editorial rtmeé e Polish daily papers, and from 


colle ies in Amer yrder to enable him to continue 


his business, whicl e has conducted for the last twelve 


years. Mr. Aksmat akes this request not as a suppli- 


ant t e of the extreme and unusual conditions 
vit ' has been confronted in common with the 
est hi try He believes that the experience he 


as had the kno e he has acquired in his twelve 
years in t off aj ances business are assets which 
an be put to profitabl se for himself and for the con- 


represent 


Exceptions to Remarks of Mr. Haslewood. 


nt fi \ppliances, the manager of 
eadit nufact e house in this field, has taken 
x é bservations of Mr. Haslewood 


s articl n Ih n the January number of Office 


\ aaa Our cors ndent says 
Mr. H ( veral different lines of action 
whiel youl ll ofhee appliances in India must 


rs \ ft ment one or two courses, he states 





oa 
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as a third alternative the following The appointment of by reason « 


I advances It st is not going t t 
purely native house whose entrée is seldom good dificulty with which we will have to conte: 
enough to secure government orders—the government in manufacturers are having culty in securing the ne 
this country being the biggest buyers—or to get the busi sary raw materials with which to make the goods 
ness of the large banks, corporations or mercantil for by their customers \ shortage in the supply 
houses.’ and Araragi woods (the latter from Hokkaido a: 
“Mr. Haslewood is no doubt an experienced travelk in the manufacture of the cheaper grades of pencils) 
in the East, and being a Britisher he naturally prefers to. ing to the scarcity of steamers and the high 1 
deal with British houses. It must be borne in mind that freight and insurance. has added considerably to t 
Mr. Haslewood is a casual visitor, going to India at inte of pencils. Some of the snufacturers have bee 
vals to place certain goods, usually among established  pelled to stop their work f« vant of raw material 
houses. It is regretted that Mr. Haslewood did not say demand far exceeds the supplv and it is said that s 
good word for the many excellent native houses, he makers have been oblige decline further rode 
cause there are many competent concerns who are doing normal t s when raw 1 rials car r¢ 
strong and prosperous business for themselves and for reasonable figures manufacturers would accept 
foreign firms whom they represent. Your correspond for their products six 1 ' » vear in adv 
ent believes that it wa an inadvertence on Mr Haske der the present conditi thev can irdly 
wood’s part not to include this fact in his articl To be contracts nor offer any | es The buyers are s 
sure, one should look well into the standing of either ; for the goods. 1 mnabte r what the pr as ind ther < 
native or a foreign house in any city or country. but pet kee! ympetition, which tends to further 1 
haps no more so in India than elsewhere We eur a 1] that is ssible in the ster « 
7 ng t ed orders give to us t being 
Market Conditions in Japan. aes © mentione: ditions. and. furthe 
[Ihe following statement is quoted from the Statio1 suse f the shortage of steamers which hinders 
limes of Osakas, Japan, under date ot Mar 20 is. we re le to give 1 © 
limes is published by S. Ful & Co., pro ent Ww We trust \ the de s will underst the 
sak ommercial stationers a ce ypliance de rs tions elieve t e doing ec 
that ity ) ers ré 
The cost ot nearly ill raw I iterials ro \ 1 t 
xis we handle are mace has ce! seriously iffecte 
during the last twelve months Hardlv a line handle Sole English Agents for Rand. 
the stationer has escaped ! nereas ! st W Che house of Carter, Parratt & ( , 49 Eastche 
have been able to cover the larger advances by increas lon, England, system designers and makers of 
our prices, but on the smaller ones we have beer yn fice equipment, with works at Birmingham, are n 
pelled to absorb a loss wl h will ippear in our net pt t | nglisl agents tor the R ind Visil le Inde x iT I rt [ 
the end of the scal vear he change in price lists they are doing an excellent business with these gv 





interior View of Bunrindo Stationery Company’s Store at Kumamoto, Japan, where several prominent American Lines 
are carried. 
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Australian Royal Agents Successful. Metric System for Denmark. 

One the most rapidly developing Royal typewriter Consul General E. D. Winslow, at Copenhagen, Den- 
ag s is that of Messrs. Wacey & Pincombe, at Sid- k, reports it, beg ge with April 1, 1916, the old 
ney, Australia. The good work of these agents has estab- system of tl d in weights and the “Alen” in meas- 
lished the Royal typewriter among the leading writing urement w scontit and the metric system intro- 
I s in Australi These progressive agents fully duced. All s in goods to be sold by weight or 
realize the ssibilities of their territory, and it is their measure t st by law sell them by the kilo or meter 

to dor t with the Royal from w 


A STRONG PLEA FOR 


NEW ZEALAND AGENCIES 


























Christchurch, N. Z., Business Man Tells Why “Australasian” Ages Are a Handicap 
to the Trade 
meer nen fs ————— a 
7 Be : 
iunble New Z Zea twelve hundred miles away) 
ty ng it a great ntage v t most of then n judge pretty closely the prob- 
New Zealand are under owing 1 stor S n Aust a and they contract for that 
‘ \ houses giving agencies for their productions quantity f their home market is sufficient to ab- 
ri Lust sia \ustralasia”’ es the whole sor le e contract, they do not trouble 
st int \ustralia, the dominion of New t w Le yet that market is held by 
nd all t adjacent islands o stralas é t ( ent both of the manufacturer 
rchipelag v Ze d trader. Should a letter of 
sory | map would show in mal ( by the manufacturer from a 
scturers that Ne land is a count s twelve hut New Zealand house, the writer is politely directed 
re: es stralia, and is entire ; tains S 1 so” w are the “Australasian” agents; 
oe t , respect should the New Zealander communicate with the 
One ve Se yn to the “Aus n most cases informed either that the 
st ( state he mmonwealtl stralia : this, “We are considering 
. 1es stoms tariff, and goods orte extending our operations to New Zealand and will 
sav. the state of Victoria (Melbourne ( 1 the \ { te late! 
t ur stoms s and if it is required to re-s to, sa Let me impress these facts on American manufac- 
ew Si Wale Sydney) or South Aus \del ( turers 
City ther « s are entailed. So also in regard t stralas es operate adversely here in 
ew Zealand, which is altogether a separat try lying, ew Zealand b the manufacturer and to the 
s has been al y pointed out, about twelve hundre: ew Zealand business man. New Zealand is in no 
les dist ustralia, having its ow Ove ent Ly ercial or physically connected with Aus- 
altogether apart I separate trom t] Rn I tralia 
vealtl \ustralasian” agencies are, therefore, extremely) Shipping charges between Australia and New Zea- 
satisfactory vy Zealanders. ind equal shipping charges between America and 
Other and prot ed reasons agains S iSla ew Zealand, which means double shipping charges 
igencies are the é Zeal use. Australian houses car- 
e-ship] ves across the tw ( ed miles rying “Australasian” agencies, load American goods 
water g between the two tries. These vith their profits against the New Zealand business 
rges a ost, if not quite « ] e direct mal \ustralian houses contract for such quanti- 
reves \merica to Australia or New Zealand ties as they anticipate will be sufficient for home 
Ame oods obtained through ar \ustra consumption and rarely carry stock to supply dis- 
Sia ire ot necessity loaded with this tant New Zealand 
extra cost | leave the matter here for the American manufacturer 
t not tly happens that w ew Zea to ponder over and recommend him to “get busy.” 
ee : ; scenes * wo er Of course, the reply t e objection in regard to double 
- MN ee ee ee shipping . nt. Well, why should New 
Stock Zealand indent through a house twelve hundred miles or 
) It is the S f American mat turers t : ' 
Ps . ‘ed ia ap er ve days’ st vay lowing the Sydney or Melbourne 
ws : pede ee , vom man a] s es not handle and does noth- 
NEES pe paers ga is ; soods ing to market? Why not give New Zealand agencies to 
, iM : lh Seales ai - ‘ ew Zealat ses llow the New Zealand house 
‘ ered the wen . vj to reap t ll profits of its energy? 
< ses have \ esenta EW ZEALAND BUSINESS MAN. 
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NEWS AND MISCELLANY 


PRESENTING THE IMPORTANT NEWS OF THE MONTH 
WITH AN INTERESTING REPORT OF THE NOTABLE 
ACTIVITIES IN EVERY SECTION OF THE FIELD 











Big Steel Furniture Plants Consolidated. \ decision handed down in Philadelphia by the | 

The Fire-Proof Furniture & Construction Company ot States Circuit Court of Appeals upholds the 
Miamisburg, Ohio, has taken over the entire plant of the Todd patents. These patents as now sustaine 
the United States Steel Furniture Company at Syracuse, broadly and fundamentally the Protectograph met! 
N. Y., manufacturers of steel desks and _ tables Phe protecting a check or dratt shredding” and 
transaction has been pending for some months, but the P#Pel 
formal ratification of it took place at a special meeting This was the original in ion of L. M. Todd 
of the stockholders of the Syracus: corporation the other dent of the Todd Protectog ph Company, and the 
day. have always claimed that successtul check-prote 

It is stated that M. Taylor Pyne, a New York capital device had been brought « any other n 
ist, will put $500,000 or more into a new corporation except through infringement upon their idea Thes 
which will take over both the Syracuse and Miamisburg ents are the foundation of the Protectograp! s 
industries. His son, M. Taylor Pyne, Jr., is president today, which employs a world-wide sales forces 
of the Fire-Proof Furniture & Construction Company, This decision was mad an appeal by the J. W 
and will occpy the same position in the new concern taker Manufacturing Cor ) Pennsylva 
The Syracuse company now has eighty persons on its [rom a decision entered last year by the low 
payroll, but as soon as it is taken over by the Miamisburg tates court, which decision declared the \W 
concern increased activities and a larger force of em check-protecting device nN miring ene 
plovés will follow The Fire-Proof Furniture & Con Protectograp! 
struction Company manufactures steel filing cabinets, Phe Cireuit Court of Appeals is the court of I: 
safes, shelves and other metal office furnishings, but its in this action, which was _ instituted y tl s 
products have heretofore not included steel desks and ta March, 1914 The langu the Court of Apy 
bles, the specialties of the United States Steel Furniture  ¢ision is broader than the original decision fr 
Company. appeal was made Among other things, the 

Frederick Gallatin of the Fire-Proof Furniture & Con Before Todd neither ing whicl s 
struction Company stated that orders amounting to many complishes ne the me 0 ts a mplis 
thousands of dollars have accumulated at Miamisburg peared in the art” (m e art of checth 
and that the pressure on the factory will be relieved when Church & Rich repres Todd Cor 
a portion of the business is transferred to Syracuse, wher tis 
the manufacture of steel desks and tables will be con 
tinued. Preparations are now under way for the instal New Addition to A. B. Dick Factory. 
lation of additional machinery Mr. Gallatin, it is said, The A. B. Dick Compat Chicag know 
has taken charge of the United States Steel Furniture the United States ind ! gn countries : 
Company plant as the representative of the new interests, of the Edison-Dick Mim: { Luton I 
and has succeeded H | Butler as genet il manager \lr machines and allie d de s sup] es 
Gallatin has a distinguished ancestry, being great-grand equipme s recently ed plans a 
son of Albert Gallatin, who was Secretary of the Treas onstructi work or seven-story 
ury under Jefferson, envoy to Russia, England and France an ad to the present of t 
and founder of the Gallatin National Bank, New York new st re will a y's si 

It is stated that probably the officers of the new cor the west and will « s ‘ ( s 
poration will be the same as those who are at the head s which now S 730-42 Wes 
of the Fire-Proof Furniture & Construction Company levar« Che new g Il cost $80.06 
These gentlemen are M. Tavlor Pyne, Ir... president: W conta iJ yxImate Z s 
J. Seaman, vice-president, and H. D. Tucker, treasurer and It is « ecte it wi pleted d re 
general manager pancy by © ¢ ] 

ees Phe letion of s g wil 

Todd Patents Upheld by U. S. Court of Appeals. Dick Company's pla ’ ges 

The Rochester Democrat and Chronicle of Tuesday 1 strial dis . | s grow S 
\pril 25, publishes the following report ex ina raj s Ss 





company to keep its building operations abreast of the 
growth of its business. During the last year or two the 
business outgrew the available space to such an extent 


that four departments have been operated temporarily in 


different leased buildings in the immediate vicinity 


[hese departments will be moved to the new structure as 


soon as it is finished. The lower floor of the newest addi 
tion will be used as a sales department and show room and 
the remaining six floors will be employed for factory pur- 


post Ss 


The A. B. Dick Company was organized in 1884, and has, 


therefore, been in continuous operation for thirty-two 
years. Before moving to its present location in 1902 the 
offices of the company were in the Marine building at West 


Lake and North La 
the Downey building on North 


Salle streets, and the factory was in 


Desplaines street. The 
Mich., al 


its general offices have always been in Chicago. A 


company originally had a factory at Adrian, 


though 


branch depot of A. B. Dick products and supplies is main 
t 
tained at 15 Murray street. New York 
The first unit of the Jackson boulevard plant, a seven 


structure, was erected at 736-38 West 


1910 the se 


story and basement 
boulevard in 1902. In 
730-34, and the 


ent having already been 


unit was 


built at third unit is now on the way, the 


basen excavated After the pre 
liminary labor of excavation and cement work the building 


will be pushed to completion rapidly 


Underwood Company Makes Extensive Additions. 


[The business of the Underwood Typewriter Company 
is increasing to such an extent that it is making prepara 
tions enlarge its output at the central plant at Hart 
ford, Conn. Of course, adding to a typewriter plant in 
volves much careful thought and consideration \ type 


writer 1s not a machine which can be turned out in a 





minute thoug everal machines a minute may come 
out ¢ ¢ nt aS a nished product Notwit istandit i’ 
this, the making a type writer 1S a plicated opera 


hanical skill, but no 


. are ful 


tion requiring not only great me 


little time in its final accomplishment planning, 


therefore. has to be made in the erection of additions to 
i : lished plant so that all the different mechanical 
ope s through which the machine and its parts must 
go be e compiletio shall go through the plant smoothly 
logically and with the greatest degree of speed com- 
patibl vith efficient manufacture 
r] company has purchased ground for the new addi 
tion to the plant and has commenced w ! houses on 
Wor ine street in the rear of the factor) \t the same 
ti t began tl building of the foundation around t 
ext d sit The foundation 1s now ompletec 
superstructure of the building will soon begin to 
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un 


The business of the Underwood Typewriter Company 
not only in typewriters but 


has grown to such an 


he ld Oo! s] 


ing machines, etc., that the 


extent 
in the ecial office machinery, such as bookkeep- 
factory facilities heretofore 
been made inadequate by the increased and 
the machines. 
when the addition is completed and in 
pany will be able to turn out many 
office machines, and that the 


suthcient have 


increasing demand for all of Underwood 
It is expected that 
working order, the cor 
more typewriters and other 


executive offices and the organization. generally will take 
on still 


The 


furthel 


addition to the factory will include a number of 


buildings considerable size, representing, it is said, in 
all, a total of 221,700 square feet of foundation space, 
affording a total factory space of 828,240 square feet. It 
is expected that 1,300 additional workmen will be em- 


total of workmen up to 4,800. It is 
additions to 
out 675 ma- 


ployed, bringing the 


complete force, after the 


will be 


working day. 


expected that the 


working able to turn 


the plant art 
chines hour 

The | 
March 29, 


evidence of n 


every nine 
nderwood Typewriter Company was incorporated 
1895, and is celebrating its majority by marked 
Underwood typewriters 
York City, the factory 


vigor, 


New 


aturity and 


were first manutactured in 


occupying a floor space of about 2,400 square feet. Later 
this spac was increas d on two occasions while still 


York. In 1898 the works were re- 


Bayonne, N. J., where larger premises were 


manufacturing in New 
moved to 
These works were afterwards enlarged twice, 
1901 this plant had been outgrown 
and the ma Hart- 


ford, occupying a portion ol what was formerly the Hart- 


available 


summer ot 


but in the 


nuftacturi equipment was removed to 


ford Cycle Works Finally the whole of the original 
plant was occupied, since which time it has been enlarged 
at intervals rhe following tabular statement gives the 
manufactt or space as used during each year since 
the company regal 
Square 
Yea feet. 
1805 2.400 
1Nt 4.800) 
R07 7,200 
PSS 19,400 
Nt) 26,200 
1{hé DO, 200) 
1 74,550 
poe SO DOO) 
1H) 112.4%) 
“4 *126, 500 
00 *126,500 
1sy 302.000 
‘MIT 347 500 
WS 347,500 
1c 347,500 
11 347,500 
Ww 510,000 
“1 605 00 
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View of Underwood Plant with Additions 
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Hartford, Conn. 








1914 615,00 buile o ft ver ft] re ' U'nderwe 
v1 wos. 1 
1916 SON 24 i ‘ \ a t the increased S 
* Total of iginal Cy WW whicl S 1 ted the nge that wil 
t With proposed itions vy will be t of allot ¢ tly re col ed s 
rhe last figures represent an increase, including the new Rn of , a ce 
structures, of 325 times the floor space occupied during s. will 1 pee, eres s : ot 4 Ae 
tie ‘¥ i ‘ei | i¢ iy ( ( Mit Cs 
the first year of the company’s existence. In 1901 when = cprinkli; syste 
| ng 
the plant was removed to Hartford from Bayonne, about By purchasii ae oo fats abed 
' f a few steps 
300 employes accompanied the tory Uhe company cx- ow! ] ildine. the Linde mpany gains 
pects soon to have 4,800 peo; on its payroll, this num- tame ol os mitv. for ;, ss dee eas . 
| ag ‘ y. Oo! sO ( n wo sites 
ber being confined strictly to the manufacturing end of — byildines. when the ne ( ompleted, will 
the business and not including the company’s extensive gether with the better f than would or 
sales organization twice the size of the present nderwood buildi1 
, ; : 
Stationers’ Golf Tournament. From the real estate stand] t. there are various 
\ committee, headed by Fred. Butenschoen, president esting points connected e deal e t ] 
of the Imperial Methods Company of Chicago, is at work involved in the transfer will | ver a on 
arranging for another stationers’ golf tournament to be which, while not stupendous S kes it 
held, according to present plans, some time during the to the real estate fraternit together with an a 
first week in June, probably on the links of the Park Ridge note that the deal requir t signatures 
Golf Club near Park Ridge, III tty-tour persons 


The success of last year’s tournament, which was re 


ported in Office Appliances with illustrations from photo Irving-Pitt Window Trimming Contest. 





graphs taken during the tournament, was such as to es the. widow ‘tslenmii whee tanmanretel 
make a repetition ol the event something to be looked Irvine-Pitt Manufacturing | mpany for the four 1 
torward to with feelings of lively and pleasurable antici period ending April 30 tl following is a list o 
pation It is hoped that this year the majority of the miemons 
golf players in the association will enter the gar Fang Grimes-Stassforth - Statione: Company. Los A 
compete for the various attractive prizes which will be ( 1S ee $150: S PS eas ae 
offered pany, St. Louis, Mo.. second prize, $75: }  Blawes | 
; tt, Was third prize, $30: Stevens. Maloney & ( ( 
Underwood Service Building. cago, Ill, fourth prize, $25: F. W. Roberts 
The Underwood Typewriter Company has bought a Cleveland, Ohio, fifth pri $25; L. H. Endicott, M 
plot of land at the southeast corner of Vesey and Green tan, Kans., sixth prize, $25; Isaac Upham Company, S 
wich streets, New York Here there will be erected the Francis oO, 4 al., seventh $25: Commercial Stati 
Underwood service building, which ts designed to tak & Loose Leaf Company, Cl eo, Ill., eighth 1 $ 
care of various departments which have been housed for H. S. Crocker Company, Sat rancisco, Cal., nintl 
a number of years in other buildings of the Underwood $15; Payot, Stratford & Kerr, San Francisco, Cal 
company. On the opposite page is shown an illustration prize, $15; Barnhart Book & Piano Store, Hut 
of the site of the new service building with the Hudson Ind., eleventh prize, $15: | H. Barber, Oakland. ( 
Terminal building in the background twelfth prize, $15; Skint & Kennedy Stationery ¢ 
The plot is 129 feet, 9 inches, on Vesey street, bv &4 pany, St. Lot 1S, Mo., thirteent prize, $10: Vroomart Ss 
feet on Greenwich street, and includes a block 10,200 feet Company, Kokomo, Ind., t teentl rize, $10; Me‘ 
in extent rhe deal, from the attitude of real estate peo Mercer Company, Jacksor fenn., fifteenth pr: 3] 
ple, is somewhat unusual from the fact that there are no Pound & Moore Company, Charlotte, N. C., sixt 
trade ins” involved in it he purchase was made for prize, $10; James & Law, Clarksburg, W. Va.. sevente 
cash and the matter closed with all the expediency that prize, $10; Gibson & Perin Company, Cincinnat 
would be brought to bear, due to the knowledge that the eighteent! prize $10: Ge \ Mullin Company ( 
: purchaser was anxious to close the matter up and erect Rapids, | nineteenth pi 910; H. A. Farnell, | 
a building that would, in the very near future, assist it i lyn, N. Y., twentieth prize, $10; H. E. Irish & ( . 
handling the greatly increased business which the com Cruz, Cal.. t nty-first prize, $10 nd Gleason Be 
pany 1s enjoying pany, Schenectady, N. Y., twenty-second pri: $10 
From a typewriter standpoint, the innovation which th The judges in the foregoi: ontest were ( 
Underwood Typewriter Company will bring about in the Bellman, president of tl National Assoc S 
erection of the new building by the Tidewater Building tioners and Manutacturers, and George Co 
Company, is unlike anything ever before attempted 1 Johnson 
their line of business The building adapted to Under This period contest was ai need in © e A 
wood special lines will be twelve stories in height Its and was discussed at some length in the Irving-Pitt | 
construction will be of reinforced concrete with brick pany’s house organ, “Tips he contest just 
front, and judging from plans which are now awaiting is the first one to be held. Great interest was manif 
approval, no building in lower New York will be as well and a large number of dealers took part Tr) 
lighted as this. It will be one mass of large windows showed excellent preparatior nd fine ideas wit 
Nothing will be neglected to make the building modern, to the use of loose leaf in window displays i 
nor will anything be lacking to assist the attaches of the contests will be held this vear similar to this 
company in handling the different branches of the busi Office Appliances commends any movement 
ness which this new building will accommodate facturers or others to stimulate interest in eff 
It is expected that there will be one large escalator dow display work Contests such as the on st 
passing from the basement to the roof of the building to stimulate interest among ealers and materiall 
act as a conveyor for typewriter machines, and there will sales. It is worth while 1 nter a contest « 
be four elevators of mammoth size to accommodate ship one does not win a mone rize, for the biegest 


ments In addition to this, plans are being made for the in tl ettort, 1 
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Site of New Underwood Service Building to be Erected in New York City. 
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The Accounting Devices Co., a New Loose Leaf 


House. 
The Accounting Devices Company was organized the 
latter part of 1915 by W. Gifford Jones, former president 


Leaf Sales Company, and 


the 


of the Jones Improved Looss 
the the 


the new 


patentee ot devices upon which business of 


company is founded \ ce plan of or- 


-Operative 


ganization has been used, the departmental heads all be 


ing stockholders and sharers in whatever prosperity the 
company may enjoy 

Ground in Evanston facing on three streets was pur- 
chased and a new factory building was erected, equipped 
with the latest machinery and appliances for high grad 
production. 

The devices to be offered the trade are said to be es 
pecially attractive as to appearance, and distinctive as to 
superior merits in many respects Among the advan- 
tages claimed for the new devices is the capacity of the 


current binder, whose expansion is said to be equal to the 
combined capacities of the three-piece back types now in 
use, binding with 600 pounds pressure cither one leat, a 
few leaves, or a thousand leaves in perfect alignment 

The current binder and the transfer binder each are 
equipped with a steel mechanism incased in small and 
specially designed and patented steel tubing, with no parts 
in covers. This tubing bemmg nickeled presents a new and 
attractive appearance when the covers are attached to the 
tubing, and is said to be practically indestructible, the 
means being provided with cut-in hinge lugs to corres- 
pond with the steel hinges attached to the covers. This 
construction of metal-hinged covers also provides thes 
two binders with a useful innovation—that of inter 
changeable covers, the size ol thre se covers being cle ntical 
and taking up little space ecither in a vault or on the 
bookkeeper’s desk when in use, or when in stock on the 
dealer's shelves This method of construction likewise 
saves much weight in both types described, thus reducing 
transportation charges 

The transfer binder 1s keyless device, locking auto 
matically and opening by simple pressure on two releas 
ing buttons, 

The company expects that the new devices here out 
lined will enable the trade to handle many more cus 
tomers with the same stock as heretofore, besides making 


possible a greater business on the same investment 


The current binder will handle any length on the bind- 
ing side and the posts can be placed at any centers, the 
transfer binder presenting the same_ possibilities Be 


leat that can be 


ause of their compact construction any 


( 





Plant of Accounting Devices 
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used for a go record wi v flexible hinge tre t 
will present a flat writing s e when in use in thes 
binders; furt nore, the fi e construction of tl 
rent binders, it is said, permits ir of them to be | 
in the same size of box for t ealer as one of the thi 
picc¢ yack pt 

The Chicago territory t aalance of the Unit 
States will be handled by lers only, their sales pt 
all being dependable and abl » sell binders, holders 
iccount and record forms necessary to carry the 
ucts of the new company te s ess Many ence ging 
letters and inquiries have eceived mm friends 
well wishers of the members of the ompany who fe 
that a large demand awaits the \dco” products 


Stamp Manufacturers Meet in Chicago Next Month. 
he 


\ssociatior 


International 


stam] \I tacturer 
whose initial meeting was held in Chicago a few 
go, will meet in this city gain at the La Salle Hot 
June 20 to 22 inclusive Meetings have been held 
ferent cities since the association was organized \l 
bership in the organizatior s been increasing gt 
and tl ssociation, wl s modeled somewl 
the lines if the National \sso ition of Stationers nad 
Manutacturers has done Some excellent work t 
its catalogue commission and its other committees 
The organization. many of whose members belor 
the National Stationers’ Association, 1s made 
most progressive and responsible houses in the 
stamp and steel die mani ring industry, and 
and representative attendar s expected at tl 
conventiot 
\ feature of this conver will be an interesting 
ot exhibits by manufacturers on the eighteenth flo 
the hotel, where rooms 1808 to 1816 inclusive have 
rest ed fo this purpo Manufacturers desiri 
make exhibits e cl ire et oO! $10 lor three s 
feet. This exhibit feature is expected to prove one ( 
major ttractions at the ing onventior 
\ll members of the stat de should mak« 
If poss ble. t vw in Cl C r 0 to 22 and tte his 
important convention 
Herhold Chair Factory Burns. 

()n 1esd May 9 $200,000 tire virtually des 
the tactory « the Herhol ( ur Company t 10] 02 
West | e street, ( hica ( 11] The business Vas ( 
by the tathe ot Fred Hi ] resident of the 


Co., Evanston, Ill. 
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Progress and Soundness of Principle 


are certainly shown when during the period of a 
rising market and sharply inflated prices, a manu- 
facturer is able to create a readjustment of prices 
by refusing to maintain higher prices than necessary 
on certain lines and thereby compensating for in- 
creased prices on other lines. 





This policy which we are now mak- 
ing effective should highly commend 
itself to the trade generally and meet 
with the warmest approval of our 
customers. Imbueing every confi- 
dence during the present crisis in our 
line of business caused by the scarcity 
of colors and all raw material, to- 
gether with the enormously increased 
prices, the conservatism of our policy 


We meet every condition 


Buy of the Original Maker 


MITTAG & VOLGER, Inc. 


Principal Office and Factory: Park Ridge, N. J., U.S.A 





should impress itself. In this we are 
regarding the future, by establishing 


such relations with the trade, and the 
users of typewriter ribbons and carbon 
papers as should result in a largely 
increased use of our goods. As 
heretofore the quality will be strictly 
maintained, as under no consideration 
would we lower the standard. ‘Our 
line’’ therefore will remain absolutely 
the best on the market. 


We fill every requirement 





BRANCHES 
NEW YORK, N. Y.. 261 Broadway LONDON, 7 and 8 Dyers Bldg., Holborn, E. C 
CHICAGO, ILL., 205 W. Monroe St. SAN FRANCISCO, 35 Montgomery St 
CLEVELAND, OHIO, E. 9th St. & Prospect Av. ST. LOUIS, MO., Laclede Bldg. 


AGENCIES: ALL OVER THE WORLD 
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Brown's Linen 
Ledger Paper 


Past Secure— 
Future Assured 


YOUR customers want their business records 
to last. Past records haveall the bearing 
in the world on their future business. 


They won't last if written on cheap ledger paper. 
Poor ledger paper grows yellow and illegible 
with age. 


Their records will Jast if written on Brown's 
Linen Ledger Paper—last everlasting ly. 
Brown's never deteriorates from age, usage or 
exposure. 

It's made of pure white rags without the use of strong 


bleaching chemicals. Its writing and erasing qualities 
are periect and an aid to neat work. 


{t pays 
Most makers 
Look for the water mark. 


L. L. BROWN PAPER CO. 


LINEN 


Paper. 
use it. 


Books. 


to recommend Brown's Linen Ledger 
of ledgers and record books 


Write for Sample 


waTte- mann 


PAPER \ "0. 
LEDGER 


Established 1850 
ADAMS, MASS. 
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Instructor of New Safe-Cabineteers 
r} inying illustration will serve to acq nt 
Qithee Ay es readers i M. M. Corbett, on 
r s in the ssive sales departn nt 
The Safe-Cabinet Company, Marietta, Ohio 
Vir (Corbett was educated as a lawyer, but Savs 
nds bus ss more interesti He is thirty-one years 
old and while he is one of the youngest men in point of 
ervice in the company he has so mastered the selling 
of The Safe-Cabinet and proven himself an adept at 
character judging and creating enthusiasm that he is 
en assigned to select and train new salesmet 
[his position is a promotion from that of district sales 
nanager, which he took in March, 1915 W hil is 
ipacity 1 y new red agency pins appear in Mr. Ce 
| 
| 
i 
M. M. Corbett, New Safe-Cabinet Sales Instructor. 
bett’s territory—and he also found time to sell The Safe 
Cabinet ideas for protection of the records of the Ban 
ers’ Life Company and National Life Insurance Company 
the latter sale being the largest life insurance mpany 
installation made in 1915 
Before affiliating with TI! Safe-Cabinet  ¢ 
“Matt” spent tive and a half vears with Robert H. | 
soll & Brother—in wl efthcient sales organiza 
headed the hist of produ rs and only a tew montns 
prior to his present connection, William H. I: 
called him to the New \ office for promotior 
Mr. Corbett’s friends are legion He is at pres t 
Mariectt nstructing stricting a new and addit l 
ree of men, 
A Record for Chairs. 
Fron ur friend, R. S. Bauer of the R. S é 
| pany Lynn, Mass., comes lipping with a slip 
| On the slip is written i Ir. Bauer’s well know1 
W ¢ (Ince ina | omes ot way, a 
a. & uer Phe g is fron e Lyt [ 
News of Sat iv, Aq Ss, v h gives port 
colu s e 7 he req 
( ¢ ds thereon The ¢ 
( e 4 imonwea Massa setts to S 
$3,662.35, In pay t 823 irs—twe 
pla ed the rniture depar M 
IX Me I ( « pany se it the new ¢ s 
the Stat S¢ bos is 1s said 
order for uirs ever ‘ to a Lynr 
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Your Stationery 
Should Represent Your 


Opinion of Your Business 





The stationery that a printing house uses 
should be representative. If you tell your 
customers that better printed matter means 
better business, you should prove the case 


are able 1 ‘ orders ; n 
" ble to fill all rdet by taking your own medicine. Will you 


| 
iil 
| 
iit 

i 


for : fairly answer these questions? Does your 
letterheading represent your work and your | 
ideals: Are you willing to say that your i} 
PAN \ M A letterheading stands for your conception iil 
{ | / of the best the modern master printer i 
E offers ii 
a 


r your usc, we recommend 


Carbon Paper and Typewriter ia & For 
sabi are | Old Hampshire Bond 


There is something much more significant 
in this recommendation than a desire to 
sell Old Hampshire Bond. We believe that 
Old Hampshire Bond represents the spirit 
the new printer. It stands for quality, 
as against price cutting. It stands for a 
standard price, as against shifty estimating. 
It stands for thoughtful service, as against 
slip-shod methods. Fifteen years of adver- 
tising have told the public these things, and 


Manifold Supplies Co. the benefit of the national reputation Old 


A.L. FOSTER. Pres. O. G. DITMARS. Vice-Pres. Hamy shire Bond holds will work for you if 
j you give it an opportunity. 
188 Third Ave., BROOKLYN, N. Y. 


Hampshire Paper Company 


We are the O Paper Makers in the 
World Making Bond Paper Exclusively 


SOUTH HADLEY FALLS - MASSACHUSETTS 


MEMBER 
PAPER MAKERS 


ADVERTISING CLUB 
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The Secret of 
Success 


is THOROUGHNESS. Do with 
all thy might each item of the 
day’s work and success 1s as cer- 
tain as the break of tomorrow's 
dawn. 


But you must interpret 
“thoroughness” correctly 


You would not stand for account 
books that were ‘‘almost”’ right, 
or for an adding machine right 
‘‘most of the time’. 


Why then do you stand for copies 
on your files that you cannot 
depend upon? Or for blurred, 
faint, unreadable copies in your 
Letter Books? 


The Carbon System of Copying 
is costly and unreliable. The 
Letter Press is messy, uncertain 
and slow. NEITHER IS 
THOROUGH. 


The RONE® copy is a fac-simile 
of the original, reproducing sig- 
nature, corrections, alterations, 
postscript, ete., automatically 
and necessarily. It is therefore 
accurate and dependable. 

You owe it to yourself to inves- 
tigate. Write today for par- 
ticulars to 


FRONES COMPANY 


117-119 Leonard St. 


NEW YORK 





( optes 30 


Letters 
a Minute _-4 
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MEETINGS & DINNERS | 


Brief Reports of Some 


Interesting Association 





Chicago Stationery Bowlers Give Dinner. 

The Stationers’ Bowling League gave a “Big Bow 
Blowout at the ¢ rystal rool f the Sherman H S\ 
Thursday evening, April 20. Those present include: 
bers of the stationery firms and their employes a1 
bers ot all the bowling teams who made up the Stat 
Bowling League Several vited guests, 
representatives of trade ip ere also pres 
have not the precise returns at hand, but the atte 
at the dinner numbered well ver i hundred 
pianist played accompaniments to the popular 
which were sung betwee! ourses by everybody, 

\t the onelusion of the dinner, George | tal 
president tf the Bowling Le ive and C} azo repres 
tive Dennison Manufacturing Company, ros 
cheers and welcomed the guests He described wit 
thusiasm the work which had been done by 
during the vear, and at the nclusion of his brief 
introduced Fletcher B. Gibbs, president of the | 
Stationers’ Association, who, after a humorous 
tion in which he t k a tri ys itam e! 
inent stationers with whon e has been ass ite 
many years, presented the silver trophy donate 
Chicago Association to the winning tean lhis 
a handsome silver cup, suita engrave stam 
ebony pedestal \t the ot lt sion ol his speecl he lle 
the names of the winning team and as he pronounced « 
name the individual stood wy \t the end of the 
all the me mbers of the Winning team, W th one ey» 
that being a gentlemar ‘ was unavoidably 
were standing He thet resented the cup at 
was acknowledged with 1 sincere feeling 
tall ! ¢ \ ning tean I led ( 

oO e 1 ‘ alter \ ber s 
entertainment features wet presented he rst 
tainer was i ventriloqu st S¢ humorous 
a dun ind boy was re ite \l 
wl s col ted with one e stationery S 
reading ol ved \ Walt I ( il ther et 
the trade erly with S. D. Childs & ¢ \ ft 
net and i s s Mir s in impers i 
Maw i ( Ss . | las 
progran Vas esent¢ < \ 
the ( S sisters \\ s sing a i ( 
£2 ilways \ cere ippt 
A New Organization. 

(rac { | letroit has bee v ¢ 
sales r (;,ceorTra¢ \ L/t “x | ( r 
dealers i city | \ ov ve le ( 
elected rs the new \W. H. Kessl 
le Ay B W re esiat | R ( 
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This is the story of the latest achievement 
1 eee = : tl The Remington Column Selector 
So CY Powe Cay are adds nothing to the price of the 
IMPROVED COLUMN SELECTOR typewriter but it pays for the en- 
tire machine in the saving of your 
OF THE NEW operator's time. 
* 
eminegton "PACIFIC EXP 
PANAMA-PACIFIC EXPOSITION 
This speed gain of 25 per cent. was * = slid 


proved conclusively in the demonstra- 

tions at the last New York Business | 

show. | 
The operator in this test wrote the same | 

letter over and over again in the following 


average time: — j/ -— Reet 
se ee 


Without Remington Column Selector— 
2 minutes, 40 seconds. Sony / 

With Remington Column Selector—2 : i 
minutes, flat. 

Every comparative test made by other oper- 
ators showed the same uniform speed gain of 
25% or better for the Remington Column 
Selector. 

“How did we ever get along without 1t?’’ was 
the comment of those who saw these demon- 
strations. 

The Remington Column Selector is simplic- 
ity itself. All that it does is to fix instantly 


the starting points on the lines for the date, 








address, paragraphs, yours truly,etc. But you 
never can realize, until you 





Or namtenen see this test yourself, how 
much time is saved by this in- 
stantaneous carriage setting. 
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(Incorporated 


A Remington Typewriter Company y 
Y/ 


New York and Everywhere 


NEW YORK.USA 
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Merely Mentioning 
the Name 


GLORIA 
BRAND 
MEDIUM: WEIGHT 


TYPE-WRITER 
" CARBON 


MANU. £0 ov 


AULT WIBORG 


CINCINNATI 











“GLORIA” Brand 
Carbon Paper 


will have its favorable first 1m- 
pression on the prospective buyer. 





But the goods themselves in 
quality and performance live up 
to the favorable first impression 
which the name creates. 


“Gloria” is a first-grade carbon 
for folks who appreciate the value 
of quality, and their number is 
increasing constantly these days. 


“Gloria’’ comes in an attractive, 
individualistic container which sup- 
‘quality first”’ 


ports the general 
scheme of the carbon itself. 


If you're interested in a carbon 
of the “‘class’’ of Gloria write us 
and we'll be glad to submit to 
you tangible proofs of its quality. 


The Ault & Wiborg Co. 


Manufacturers 


Factory—Cincinnati, Ohio 


Branch Houses in the Principal Cities 
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Cincinnati Furniture Exchange. 
The regular meeting of the Cincinnati Furnitur 
change was held in Ahlbrand’s Hall on April 11t] 


1 


President Henry A. Sprengard in the chair \tter routine 


} 
I 


business was disposed of the Annual Outing was take: 


and it was resolved to have that function take place 


Laughery Island on the last Saturday afternoon 


The details of the Outing were left in the hands 
Entertainment Committee, to be reported on at the meet 
ing to be held in May. There being no further business o 
any importance, the meeting adjourned. A _ buffet | 
and a social hour was enjoyed by the members. 


Philadelphia Stationers Enjoy Dinner. 
Che Philadelphia Stationers’ Association gave 
and theater party to its members and their employes 
Monday evening, April 24. 7 


Bellevue-Stratford hotel, and at its conclusion 


e dinner was held 


adjourned to Keith's Theate: (Over 150 peop! Wel 


present and the occasion was most enjoyable. 


The regular monthly meeting of the association was 
held on April 13 and the Bourse plan of shipping 
of Philadelphia was heartily endorsed 


Remington Company Announces June Efficiency 
Contest. 

‘Would you like to win a brand new Remingtor 
writer?” This is the question which the Remington Type 
writer Company is asking in a new circular whi 
is sending out to the stenographers and typists 
country 

Che answer is that any Remington typist can 
prize who can write 60 words a minute for fifteen mi 
absolutely without error 

This may seem like a stiff test, but it is no 


than a first class typist ought to be able to do 


» ‘ 
ists in different parts of the country have already qualitic 
under this test and each one has received the pri 


fered—a brand new Remington typewriter 


Chese “error proot”’ tests are held semi-ani 
every oftice of the Remington Typewriter Company in the 


United States and Canada, the dates chosen for 


being the third Thursdays of every June and January 

The next Remington “error proof” test is due on Thurs 
day, June 15 All Remington typists who have 
already registered to take this test are invited 
now No Remington typists are excluded from this 
tation except present or former employés of typewritet 
companies. Call and register at the nearest Rem: 
~~ 


These semi-annual “error proof” tests are 


the campaign which the Remington Typewriter Cor 


is waging for accuracy in typewriting. The campaign has 
already produced noteworthy results in the gene 
provement of the average efficiency of typists. On¢ 
things pointed out by the Remington company in « 
ing this invitation is—that for the operator who achieves 
this “error proof” ideal, the prize of a Remington type 
writer will only be part of the reward. The chief 
will be increased efficiency—which must mean increased 


earning power. 


New Secretary for Garvey Fountain Brush Co. 


C. E. Berglund, formerly with the Garvey | ntain 
Brush Company, has been made secretary of the A. D 
Joslin Manufacturing Company, Chicago. Mr. Berglund 
succeeds E. C. Buehrer, who will take up his residence 
in San Francisco, where he will represent the Joslin line 
of time stamps, also the Ideal Stencil machin 


Garvey Fountain Brush lin 
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Cut Down Your 
‘ff Overhead Office Expense 
A’) by Adopting the 


UNDERWOOD 
BOOKKEEPING 


MACHINE 


So Ghosts of Yesterday 
cd Complete Days Work. 
In A Day 


























Keeps your books 
Makes out your bills 
Checks your trial balances 
Lists your daily records 
Computes your figures 
Writes your letters 


UNDERWOOD IYPEWRITER COMPANY, INC. 
Underwood Building New Vork City 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers and Manufacturers from Month to Month 








OFFICERS: 


President, CHARLES N. BELLMAN, Toledo, O.: First Vice-President. EDWARD E. HUBER, New York, N. Y.; Second Vice-President CHARLES 
H. CROCKER, San Francisco; Third Vice-President, LANSING G. WETMORE, Rechester, N. Y.; Treasurer. HARRY A. PRIZER, Pniladelphia 
Pa.: Auditor, HENRY W. ROGERS, New York, N. Y.; Secretary, MORTIMER W. BYERS, New York, N. Y.; Chairman Catalogue Commission 
R. D. PATTERSON, St. Louis, Mo 
DIRECTORS—-STATIONERS DIRECTORS—MANUFACTURERS 
Heary W. Stacy, Los Angeles, Cal. Edwin |. Baer, Canton, O J. H. Schermerhorn, Jersey City, N. J Oliver J. Timberman, Cincinnati, O 
ames Ball, Portland, Ore Ivan E. Allen, Atlanta, Ga Louis H. Buckley, Worcester, Mass Richard B. Carter, Boston, Mass. 
rank K. Welsh, Philadelphia, Pa. J. Herbert White, Buffalo, N. Y. Frank E. Ewing, Framingham, Mass. Edward S. Towne, Holyoke, Mass 
Heary E. von Wedelstaed:, St. Paul, Minn William W. Buchanan, Chicago, Il! John L. McMillan, Syracuse, N. Y Carl M. Bernergau, Hoboken, N. J 
Theo. A. Steinmueller, Baltimore, Md. }. Ogden Pierson, New Orleans, La. Millard E. Heise, Philadelphia, Pa. Andrew L. Weis, Menroe, Mich 
TIME AND PLACE OF NEXT MEETING—ATLANTA, GA., Oct. 9-13, 1916 
SECRETARY'S OFFICE—41 Park Row, New York. INFORMATION BUREAU—4I1 Olive St., St. Louis, Mo. 


Manager of Information Bureau, W. D. PITTMAN. 


Office Appliances believes that while the work of the National Association ts of the greatest possible advanta 


to tts members but to the stationery trade as a whole. nevertheless the benefits of the janization could be enormous 
hanced tt there were more real fraternily among members lf members would ut realize that members ipo om t] Iss 
means community of aims and interests, and would work accordingly, there would soon mplete harmoy f 
all branches of the trade throughout the United States The fact that a man ts a meml f the assoctatior 
give him a certain Standing with other members whi non-members d hai 
This point is admirably illustrated by a letter received recent from a leading western miufacturer 
liberty of quoting portions of tis lettes 
‘l have come to the belief that we cannot too closely align ourseli with the ide j en rs of 
ciation should have a certain standing among themselves as well as utsid tf thy micatt md s uld t 
tige that ought to be far reaching some day. | am always proud to say that 1 am advertisi in Off [ppl 
me prestige. Looking at tt from the buyer's view, he knows absolutely that we and ow re a lg Dy seeu 
vertisements in Office Appliances. If we were not right and the goods were not right 1 we advert } 
sine? That is the very point 1 want to follow clear through the whole schem It ts ju with us 1) 
Office Appliances looks right to u ind tf he is a member of the Nat ! lssoctation, twt 1 put the stamp 
on him Can there hy aii th nao more simpli ” re wipresstz » re forcetu fiagn a ¢ mow j f ide 1s f 
l belteve the world ts gettin etter every day and tite peopl ire f leaner mind fay z ’ 
clean things and tdeas, clean hands and clean minds, and their ve? ittitude must creat ! tlh 
brings us back to the old American tdea of fair play all around, so that we must beli ! ther absolutel 
we do beltewe cach other now much more than we ever did befor is my wp tO f what a men } 
tional Association should be. If he is not, the association should l caned up 
Before I close, permit me to tell you a little stor 1 wee , 1 a small dea n the city of New 
to one of the stationery jobbers tu od standing in the ass ition, als ited in New } range to bu 
i hat do VOU SUPPOSe fais ¢ neoeri did A tually 4 rcoed thr hu ey 4 ait, 1S cometh i \ ws f ) i 
wanted our goods hecause he went out of his wa { mform Us t this vl The fact that % re members ff 
Association should have deterred thi bher from such an action as 
“Grandpa” Bellman. turers offers to its members the services « larg 
It gives Office Appliances much joy to welcome Charles BrOwW . anizaul vin ‘Ww , ul . 
: ; 1, o int < f tl indus hrough 
N. Bellman and Mrs. Bellman into the ancient and hor advan e interest lustry through 
orable order of grandparents Some time the chairman of more committees who seel ontinually to impro 
the Catalogu Commission. or the secretarv of the Na ditions in all lines (One ot hese committees é 
tional Assox lation, or a sub-committee of the committe In importat » IS know! s the National Cat: & . 
of the whole, or somebody or other, will be looking for mission, and issues at intervals bulletins cor 
, ae a : ; i Apes. Rta 
Mr. Bellman, and they will find him on the floor shakin: ommended retail prices addition to ¢ 
a rattle or winding up a toy locomotive for the delight ciation publishes a year DOO ontaining the 
of Lucius Jackson Sears, Jr., for cards are out announcing reports f the next preceding annual 
; Ce F } ? ae ee A 1 
the arrival of that young gentleman on April 30 H which yea ook 1s sneaq tren o , 
' P 
tipped the beam at nine pounds. His proud parents ar Finally ibers have ss t I 
Mr. and Mrs. L. J. Sears of Toledo. Mrs. Sears is the in St. Louis, where names and addresses t 
daughter of Mr. and Mrs. Bellman Our congratulations turers e innumer S goods s¢ s 
cman , sell 
are extended to evervbody may | see eC is well ( ( ! 
wit! in the scope oO SI 


Remarkable Feature of Atlanta Convention. 
One of the big things at the Atlanta convention will Association Sends Out Requests for Blanks. 


be the exhibit of business systems and forms suitable for The National Asso tion of Stationers and M 
the stationery trad Here will be collected the best turers has sent out, under t signature of Presi 
things produced all over the country in store systems, man, the following circul letter to ‘ s 
forms and rie thods kvery man wl o has a good idea or ti | it States 
a practical short-cut is invited to contribute to this sym- For the purpose of Iding an Edu 
posium our next annual meeting 1 Atlanta, October 9-12 
[The association has recently sent out a littl folder, we would like to have plete set of the 
containing six pages, and outlining brietly but succinctly you use in the conduct ur business 
the services of the organization to its members What Blanks for purchasn rging,. order ta 
the association ofters to its members may be summed up keeping, oft n re ords | ling systems t 
in the following sentences tft iken substantially Irom this blanks, mm he « ee « bli KS Ss 
folder [he entire collection will be on ex] 
The National Association of Stationers and Manufac- adjoining the convent! I] 
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ELIMINATE 
STRINGS 
RUBBERS 
HG@DKS KNOTS 
CORDS BANDS 
TAPES TIES 














N? Strings—No Tapes—No Bands—No Rubbers—No Thing 
on the outside. Notice the strong heavy metal clips or clasps at the 
finger’s tip on each end. They securely lock the envelope and close instantly, 
holding pyres at any expansion. ‘They do the business, and best of alll, 
are in out of the way so that they absolutely can not catch on anything. Extra 
THE SMEAD heavy paper of best manila quality and just the finest construction you can 
MANUFACTURING imagine and will last a life time. Samples and catalogue free for the asking. 
ae We'll be most delighted to hear from you. 


Absolu te/ Vy v0 | 
Annoyances 
| 
| 


DePARTMENT € 
»7 A ll T i me 


HASTINGS, NIINNESOTA, U.S.A 7 h 
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A REBUILT TYPEWRITER DEPARTMENT 
WILL PAY YOU HANDSOME PROFITS 


NO REBUILDERS OR REPAIRMEN NECESSARY—WE FURNISH 
THOROUGHLY REBUILT MACHINES READY FOR RESELLING 


Stationers and Booksellers everywhere are now handling our Rebuilt 
Underwood Typewriters and building up a profitable department. Under 
our plan of furnishing thoroughly rebuilt and fully guaranteed typewriters 
ready for reselling, it is not necessary for the dealer to have a repair 
department. 


It is almost impossible for anyone, except an expert, to tell the difference between our 
rebuilt Underwoods and brand new ones, as we re-enamel the frames, reletter and 
renickel all bright parts, equip with new rubber platen and feed rolls, new keyboard, new 
front scale and new ribbon. Type is re-aligned and any that is worn is replaced with new. 


$5.00 Forfeited If We Fail To Ship The Same Day 


We guarantee to ship the same day all orders received for any No. 4 or No. 5 Under- 
wood listed in our circular. The Emporium delivery service NEVER FAILS. 


Write for our Confidential Wholesale Price List No. 601. 


TYPEWRITER EMPORIUM 


CHICACO, ILLINOIS 


ESTABLISHED 1892-24 YEARS 





LARCEST INDEPENDENT TYPEWRITER DEALERS IN THE WORLD 





Vl OFFIC] 
More About the Convention Hotels. 

Wi elieve that readers of Office Appliances will be 
interes n s information concerning the tw 
noteis A r cadquarters at the next annual 
‘ the National Association f Stationers and 

rs in Atlanta next October 
\nsley is e of the city’s newest hote!s and stands 
er of Ne Forsyth and James streets. It is 
tly located with regard to theaters, the Gr 
e and other places of Lmusement Every 
Hy tel Ansley 1s an outside room, al d the equi] 
sanitary arrangements and ventilation make them 
usually delightful sleeping places, the high elevation 
riving yndrous air and soothing breezes Everything 
possible has been done at Hotel Ansley to promote com 


I Piedmont hotel is the most centrally located in 


inta, being right at the doors of the 


ind of the shopping district, and close to many churches 

various denominations. From immediately in front 
its doors trolley cars leave for any point in the city and all 
suburban lines are close by. 

The Piedmont hotel has spacious lobbies, two conve: 
ient restaurants with modern service, the finest loungi1 
room in the south, a splendid oyster bar, two banquet 
halls; and the service is all that can be desired 

There are four hundred rooms—two hundred an t 
with private bath. Sunlight enters all of these rooms, and 
sanitation, good health and comfort predominate at the 


mun 


nt. The main lobby is finished in white marble, 


ural de tions along the walls and 
windows, this lobby at once 


Ing guest as being unusually ornat 


stries overhanging the 


1! its attractiveness, 


More New Members for Association. 


s the April number of Office Appliances went to press 


received from President Bellman of the National Asso 
ion of Stationers and Manufacturers some of the ad 
1c proofs of the new “Who's Who” book, final cop 


received by Office Appliances on April 


In a little article describing the admirable results of 


which were 


membership campaign we gave the names of a nun 
new members who joined the association in 
few months Mr. Bellman in his most recent com 


ication added the names of twelve other firms and 


individuals who have joined recently and whom it was 


Imp 
*t 


res 
ire 
It 
(hic 
a 
pan 


O 
os 
{ 
taf 
Nort 
hel 
\J 

( if 


ssible to mention in our April account becauss 


fact that the form containing that articl 


s when the ormation was received these firms 


as follows 


perial Methods Company, 204-8 West Monroe street, 
igo, Ill.; W. I 


Yimmitt, traveling 


Mason Company, Keene, 

representative, Irving-Pitt 
Company, Cincinnati, O.; The J 
Frederick W. Baxter, traveling rey 
Blank Book ( ompany, 


ompany, 730-32 South Hill street, 
Angeles, Cal Newton Automati Lettering Per 
Pontiac, Mich.; Shelbyville Desk Compar 
lle, Ind International Roll Paper Company 
Manchester, Ind.; The Jones Book St It 619 
Hill street, Los Anzeles, Cal leal Specialties 
turing Corporati n, 552 Pearl street, New Yor! 
\ ind ede k A. Richter, manager, A. Pon 
{ + Sout Fifteenth street, *hiladelphia 
re coil to press with the pre nt Sen 
names of the following new 
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DAVIDS’ 
INK-O-GRAMS 


Published by THADDEUS DAVIDS CO. 


for the Dealer’s Interests and Welfare 














THANK YOU! 


message, we wish to 
express our thanks to those of our dealers 
who have so kindly re- 
issued in our letter to 
trade for co-operation 
new scheme of service of our Sales 


and Advertising Service Department. 


the inquiries and response 
has been demonstrated that this 


thing to the dealer: 


about retail store management; 
about retail selling and adver- 
tising; 

about increasing the general busi- 


ness, 


and of course about why our inks 
and adhesives should be sold and 


how; 


about how we are helping you 
sell them. 


If you hav tten in touch with us 
now know the value of 
this service If you 


Ler s< ly 


have not, you can get 
forwarding your 


name and address to us and saying ‘‘I am 


ind itis up t u, as a live merchant in 
you? mmunity or city to see that nothing 
like this passes by without your first examin- 
ere 1s anything in tt for all 


SALES AND ADVERTISING 
SERVICE DEPARTMENT 


THADDEUS DAVIDS COMPANY 


97 Vandam Street, New York City 
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Inegrir Stationery Cor . 415 Montgomery st 
San Francisco Hightower Book Store, Amet ‘i. 
Vrooman-Smith Printing Company, Kokomo, Ind 
Swadener, Logansport, Ind.; Charles K. Wadhat 


W M (rat Dalton, Mass \merican Papetert ( 


| 

I 
Ohio: Louisville Stamp & Stationcty Cleb, | 
Noe ‘ secre \ 403 NS Iding louis le 
\\ \\ I i pres (ommercial St 
Loos | ( 1 ny 20-22 S C] s ( 






United States Envelope Company, Rockville, ( 


\t the time the last abo list was writtet 
' May, the association had 958 members, includir 
t whos« nal cs AtT¢ mentior bove Betore thi Atl 
\ 85 8 conventio ‘ ens the 1 will 1 do ( 
82 &l _— each \ passed tl mark by sa 
The new Who's W most admira 
1S¢ l hand k, whose . nowise te 
S by its size, for while it is small it is filled with pertine 
Good for Every Busines | isicrmasion wich rezara to the association. Among. th 
features in the new bool the honor roll, giving the 


A big market for a combined Oe ae ee nies a ee ie Be 
and-out” and ‘‘up-and-down” tele- | ganization. This honor roll is headed by New York 
phone bracket is waiting for you. | Brooklyn with 163 members, Chicago coming second 





The surface hasn't even been , © members; Philadelphia, third, with 54 members 
scratched. ton and Cambridge fourth. with 44, and Toledo 
: ? "7 “T° 23 lhere ire nineteen t s on this honor roll 
: It is up to you It all depends upon ook ia carefully keved with numbers and letters. s 
how much steam you put belimd your | :.. the classification and branches of business 
determination to reach your share of CS | 13. diliscens firms ave camseed. Messbers are clase 
unprecedented harvest A good window as: A—retailers: B—wholesalérs (exclusive); ¢ manuta 
display ol turers (exclusive): D—individual members; E—publi 
tions; and F—associations. We find by this class iti 
Pyurns of members, which is given on page 5 of the “W 
Who" book, that the association now numbers a 
membership of 942, of whom 446 are retailers; 48, « 


ADJUSTABLE sive wholesalers: 278, exclusive manufacturers; 14 
TELEPHONE individual members; 18 are publications and 6 are as 
BRACKE T Gest witl 17 Siceaaiaidsdethial deiciatal silt 112, Pent 


° i Vanla ( \\ I In s ou W / itl 
, , , , ] a _ 
and a little salesmanship will make dollars | : Pa 
, . . , hith with 4 In the ‘ ership ¢ the orgat 4 
In profit tor you 
: ; states District ( nbia are represent 
This bracket absolutely does the work claimed 
I DrackKkt i Y l i\ WOTK Clallll \ ian "a > 1 
. , : , = ' ’ raze 1 I 1 nas I I noe. {(anada eig 
It save ime; 1 ive valuable desk spac« 
avoids accident u " verturned ink-wel in ind tw Japan one > s not represe ‘ 
disarranged papers; it prevents the phone from Nevada, Wyoming, New Mexico, Idaho and Vert 
falling, cau —— . n ip , : , ‘ : ‘ The territory ot \laska Is 1 It represented, neit 
receiver, cord or mouthpiece, and it prevents foreign , z 
. : ’ ‘ ( Jone ‘ort ‘ t . ) 
noise trom being om inticatle Lint »> the te 1) n al al z . - Ri Vv thie PI I ‘ 
rhe HI Burns LO keep the ‘phone out of the lhe foregoing lassi ad ures are somewl 
wav, vet with'n ea reach; it brings the ‘phone t in some cases bv the addition of new members 
ov ‘ ‘ ‘ _ lr ' ' ‘ +} tel . . 
1 instan ( ul pe an allies The ew Who's W the Stationery Vi 
phone without inconvenience invone a ; 
ums /) s, with s estipns r some ‘ 
| iesign to re ec weal Oo 2 F ni 
Mun It mace tcw 1 pa ill or the \ i onve S ( ing tl 
] n!} ttr ti finished | » Boe _— Sie R 
neatly ombine i i ra \ nnisne incre 0 e anl | 4 Pp es 
are no springs or other complicated parts to give best plans for stationery stores, a list of the officers 
sh] smnmlicit. reintor 1 eonstructio cas 
trouble. » plicity, reu ed con ctl n, is¢ diners ‘ 1015-16 ‘ 
} - } } . no +} tty + t\ tri 7 
hardened bearings a é gate type constru , 
tion are the reasons for the long and hard rvi plete lis iss . ers, W 
' ; +01 1 7 
the Burns Brackets are reputed to give manent mimittees for 1916 as already 
Write us. and other publications 


Manufactured by 


. ° Blankemeyers Celebrate an Anniversary. 
Glectric On Monday, April 10, Mr. and Mrs. E. E. Blan! 
COMPANY celebrated the fteenth anniversary of their wedding 


State and 64th Sts., Chicago, U.S. A. | their home in Toledo. They had no intenti 
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When You Buy 
a Typewriter 


$3,000 is 
involved! 


If you were installing a $3,000 equipment, you wouldn’t give the order 
on the basis of a five or ten dollar cut in price. Not much! You would find 
out which outfit would give the best service and have it, regardless of price. 

How do you buy a typewriter? 

You may give the order to the man who underbids five or ten dollars, 
thinking you are saving five or ten per cent. 

Are 











your 
You are not! 


You make the mistake of misjudging the size of the transaction. Itisa 
$3,000 deal instead of a hundred dollar one, because you must consider what 
you pay your stenographer during the life of the writing machine. In round 
numbers, it will be $3,000. Now the real question is, how can you get the 
most for your $3,000? 





We can make the positive statement — and back it up—that you can 
get the most for your $3,000 when your operator has the best result- 
producing machine—the L. C. Smith & Bros. typewriter. 

If what we say is true—and all we ask is a chance to prove it— you 
could not afford to install any other typewriter if it were offered to you free 
of charge. It would gradually eat itself up in the decreased producing power 
of the operator and be a source of expense instead of a money saver. 


Send for booklet of Standard or Silent model 


L. C. Smith & Bros. Typewriter Co. 


Factory and Home Office, Syracuse, N. Y. 


Branches in all principal cities. 




















As Long As You Must 
Have a New Desk— 


Get One Exactly 
Suited to Your Needs. 








Instead of frittering your valuabk 
time away trying to worry along with 


a desk unsuited to your needs 


Make up your mind NOW to have a 
real desk—-a Desk With Brains —a desk 
which is so designed and constructed 
as to be adaptable to the specific nature 
of your work—a desk that enables you 
to keep all reports, investigations, cor- 
respondence, sales records and data of 
every description within easy reach at 
all times—at your fingers’ ends. 


Any 
Browne-Morse 


Desk With Brains 


every drawer, division or 
section is built to serve the individual 
desk requirements of the user. Check 
up on the uses you put to the desk you 
now use. Then see how much of it is 
wasted: see what ‘catchalls’’ 
most of the drawers and compartments 
are Do this and you'll not only 
agree that the IDEA of the Desk With 
Brains is RIGHT, but vou will 
agree that it is the kind of sk you 
have needed for a long time 








vou select 


useless 


also 


a ce 








Specially Constructed to 
Provide for Every Need— 


For the convenience of business men who net 
better desk faciliti and arrangement ut 
who cannot find time to plan thetr tdeal desk 

we have prepare 1 i pe ial LD k Chart 
which solve e | 


Trafh« Manager " 
Advertising Men, \ 


Rate Clerks, Stockkeep " 
Sales Managers, Purchasing Agent 
Correspondent Railroad Ex ives, 


Bankers, In 


Write TODAY for FREE De 


e Agent 


sk Chart 








—_ 
' i 
( rt t . : retur ' Sis 


Browne-Morse Company 
15 McKinney Ave. Muskegon, Mich. 
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special celebration of the any of their friends 1 
membered the anniversary) the result that the hous 
was filled with flowers and they were the recipients of n 
letters and messages of good will Numerous telegrat 
were sent to Mr. Blankemeyer from his friends and 
tomers who handle the Weis Manufacturing Compar 
lines in various parts of the country. One of the tel 
grams whi was most highly prized by Mr. and Mrs 
Blankemeyer was from George A. Olney, the deat 


who is now living in well-earned ret 


traveling men, 9 
srooklyn, N. ¥ 


ment at his home in 


Situation in Lead Pencil Industry. 
By C. C. Fleming of Eberhard Faber, New York. 


HIS magazine wrote last month to leading 

manufacturers of the United States, requ 

some expressions from them with regard t 
conditions which have developed in this industry as 


sult of the war in the eastern hemisphere. Mr. Fle 


article is in response to this request. He says 

The shortage of colors, particularly certain reds 
blues, has become acute and has seriously interfered 
crayon production. Where these colors are at all obt 
able, the costs in their skyward flight have soar 
heights hitherto unheard of Those which might be 


sidered but moderately affect have advanced trot 


to 30 


£2? 00 and S/ OU per sound 


cents to < | i il ner 

70 cents to $10.00 per pound The extreme is reached 
others which prior to the war sold at 60 cents to $1.00 
pound and then rose to $20.00. Some of these i 
be purchased at any price 
“Graphite Leads: 

“Not only Ceylon graphite it also the \ 
a component part of the il lead, are quote 
vances over tormer prices proximately 30 


graphite and 45 


“Pigments Used in Coloring Pencil Surfaces: 


“Colors generally have shared in the upward pr 
movement and the condition with regard to those us 
covering pencils is similar to that of the crayon rs 
Red and violet have ‘ very scarce and the ‘ 
ent shades made up trom these are course s 
atfected lwo colors, at one t le eX ensively ‘ . 
for pencil coating, selling average pric 80) 
in 1914, have advanced to $15 and $18 The s . 
now exhausted. With reference to the other colors 
they have pra tically all need, the increase 
marked 
“Brass Tips, etc.: 

\ nearly three fold a nce in the cost 
added appreciably to the manufacturing cost 
pen tips, pocket pencils, point protectors, pen! 
and parts, nearly all of vw h are forn ( S 
alloys 
“Miscellaneous Material: 

In addition to the loreg ne, there are numer! 
terials usé by the el ture whi 

ered sha | lvances 1OSE iffect« 

sed 11 mn ge penci gold ar Ss 
nil 1! e the brands g shell 
ill vl are used ‘ ties 

Labels and paper bi in i é S 
has increase side 

An Interesting Picture. 

Accompanving this on ‘ pictur 
doubt be of no little interest to the many triends 
late Tames B. Hammor nventor of tl H 
tvpewrit« There is 1 s that Mr H 

T t eat ; t nt 
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GPLENDID examples of simplicity of construction 
are shown in the Rigid Carriage and the Segment 
(Capital) Shift of the 


Monarch 722ch 


TYPEWRITER 





The light touch, the easy action and the long wear- 
ing qualities of the Monarch Machine are largely 
due to these two factors. There is no vibration and 
practically no friction, for both carriage and shift run 
on large roller bearings. The Rigid Carriage and 
Segment Shift originated with the Monarch Type- 
writer, and they are doing their part in making the 
Monarch—especially the wide carriage Monarch — 
famous the world over. 


Send for Monarch illustrated literature. Ask for an 
office demonstration of the machine and for our easy 
payment plan. Write today. 


331 Broadway, New York City 






































materially in making t sti espe 
* earlier y« of the industr when t effective 
Some Typewriter Dealer | tics se of tne tynewriter ‘was looked urs 
in your town is going to make “Mr. Hammond was s man of strong personalit 
a wad of money—and it might | fn See ars mens oF ess im the py 


as well be you—with “s Wevantants Se ae are 3 


It is now a little over three years since Mr. Ham: 
NOISELESS died nd there has just ome into our possess 
photograph referred to abo showing Mr. Hamm 
AUTOMATICS the very last days of his lit lypewriting men will 1 
that Mr. Hammond passed away at St. Augustir I 


ida in E nuary 1913 | 1s photograph | Ows 
OUR TYPEWRITER CUSHIONS HAVE ee ee ee ee 
. ; . é usua enthusiastic manner the ammond typewrit 
proven their merit——and their merit has the model then being manufactured. The gent! 
whom the demonstration is being made is H. B. 17 


proven their salableness. 


ONE OF THE LARGE MANUFAC- 
turers of automobiles gave our cushions 
a thorough trial. As a result, their first 
order was for 667 sets. After a careful 
test, a large life insurance company bought 
400 sets. These instances show the way 
Noiseless Automatics are “‘taking”’ with the 
buyers. 
THEN, THERE’S A GREAT DEAL IN 
the construction. Noiseless Automatics 
hold the typewriter in an easy yielding 
grasp, while it is being used, yet when the 
typewriter is put away for the night, it is 
in a safe, secure grip. No holes need to be 
bored in frame of typewriter when attach- 
ing the device. Our cushions are supplied a 
for all makes of machines they occupy very 
little space——they are NEAT and sanitary. 











See the illustration below. iii ete tik tee! Whe. ‘Shunidaies 
ALSO, THE MATTER OF PRICE many a long journey in foreign lands, is shown list 
has been well taken care of. By an gen ~mennibl gs hep peo roger adh 
enormous increase in production we are interest in every detail of the Hammond typewrit 


Case brought conservatis 


enabled to reduce the price to $2.50. At as is frequently the 
Mr Hammond tor a nut eT ot years per 


this price you can sell to every prospect in 
7 re = i ° } © changes Ss to he incorporat | 1! the Hat mone 
your territory and—last of all, but mighty ay | Lng 
° : ° n ( ast two vears, however, the ammot 
important to you—the dealer's discounts i i a i a cca 
are as big as the biggest in the field. PE RARE ST St OTE CREE OE ae 

. e . company to go torward wit reat strides toward 
WRITE TODAY FOR OUR PROPOSI- Ng eM Ne A I a a 


tion. pertect | e company 


the many improvements added to the 


Speed Key Selling wollen yputhesnana erage teaaarcagaden 
7 Agency, Inc. Multiplex. Hammond, introduced to. the pub 







rked an epoch in the net tion of tvpewrit 

















82 West Broadway mat 
jm. New York Hammond type. This. was the first : 
ever made with two complet tvles of type 

<< ferent languages always it —- . 
ber Office Appliances ant 
as 1m] ‘ M plex H : 
Hh et minting 3 
™ : cians otl 
ms vat i! Vp ite hy, 
A — copy M lex H 
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Royal Master Model 10 
Price $100 


Judge the Royal as you do an 
employe—compare the work 





Write for 
**Facts About the 
*Trade-Out'*’ 

Ever stenographer who 
i b pre 


11 DOOK \ ia 
++ W: want to place 
n vour hand We 


OU buy a typewriter for the same reason you em- 
ploy an individual—you are buying work. 


Compare the work. Before you decide that you are 
satisfied with any typewriter service know the Royal. 


The perfect presswork of the Royal—the clean, clear- 
cut typewriting—is the kind of work that represents 
full value for the price—$100. 

“Lost alignment” is what kills the ordinary typewriter. The 
Royal is construcied to hold its alignment for years, and then, if 
necessary, the simple bearings may be renewed instantly. That 
is one of the reasons why the Royal ends the two evils of excessive 
repairs and “‘trading-out.”’ 

Your stenographer can do better work and more work with less 
effort on the Royal. And, without an extra attachment, the 
Royal writes letters, types cards, and bills-and-charges. 


Get the facts. Know the Royal. Judge it and compare it by its 
work. Let it prove itself to you in your own office, under your 
own working conditions. Telephone or write any Royal branch 


17 17 


1 a representative will call. 


OT agency ala 


ROYAL TYPEWRITER COMPANY, INC. 
108 Royal Typewriter Building, 364 Broadway, New York City 


Branches and Agencies the World Over 


“Compare the Work” dt iil 

















APPLI 




















The Visigraph 


The -VISIGRAPH was de- 
signed as an improvement and 
development of existing writ- 
ing machines and is a 
SUCCESS. 

It does BETTER and 
QUICKER and more CON- 
VENIENTLY all a 


writer is called upon to do. 


type- 


The VISIGRAPH will in- 
crease your business, because 


it will increase your capacity. 


Catalogues on request. 


The Visigraph Typewriter Co. 
Lenox Ave. and 116th Street 


NEW YORK CITY, U. S. A. 


General Agency for Great Britain: 


35 Queen Victoria St., London, E. C 
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Philadelphia Concern Changes Nam 


On April 11 the Lafferty-Macey Company o 


i1uch attention in 


pnia passe d into 


ANCES 


typewriter industry 





is an unique contribution to typewritir 


5 


the hands of the 


Lincoln Business 


a corporation organized to succeed the Lafferty) 


Company 


Washington 


oln ch 


the \-Z 


ances st 
reau will 


$11-13 Arch 


since 1910 


ain 


yrre at Baltimore, Md 


By this change Fred S. Lincoln, origi 


D. C., has added 


another member t: 


+} 


of stores, Mr. Lincoln also being president 


susiness Bureau, wl ynducts an 


continue the Macey 


Street, where the 








Fred S. Lincoln. 


In addition to the Macey lines of 


nets and sectional bookcases the new company 


a complet 


BE. A. 


Kahle, 


stock of ofhce furniture and supplies 


Finds Much Snow in the North. 


Chicago and ne 


of the Conklin Pen Manufacturing Company 


recently 
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appears Ul 


at for four years the people in this di 
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THE BIGGEST THING IN 
LOOSE LEAF CONSTRUCTION 








Accuracy is the biggest single factor 
in Loose Leaf’ Construction « 
Most of the troubles in the use of 
loose leaf devices arise from inaccurate 
cutting, and punching of sheets or 
spacing of rings and posts- « 
I-PE&=Accuracy is absolute ~ The 
sheet made yesterday is cut and 
punched exactly the same as the 
sheet made five years agp, because 
I-PEaccuracy is based on mechan- 
ical certainty, preserved in blocks 
of tempered steel and backed b 
inspection as rigid as that of'a 
watch factory = ~- 

The dealer who recognizes the 
necessity of accuracy in the con- 
struction of sheets and binders and 
sells foods bearing the |-PE 
trade mark, will eliminate much 
trouble from his loose leaf’ depart 
ment and will constantly add to his 
list of satisfied customers - - - 


IRVING-PITT MANUFACTURING COMPANY 
KANSAS CITY ~ MISSOURI 


























We're often asked— 
What would THE 


SAFE-CABINET do 
if something heavy 
fell upon it? 


ine SAFE- 
CABINET lay 
here under tons 
of debris for 
17 days 
SAFE. 








Here’s the 
ANSWER 


HE SAFE-CABINET 
ony te) 7 ‘ Kt X ile 
re Water (¢ 
Hotel B 
Rea 


PHI 


AFI ABINET.” 





Every live dealer and 
specialty man can profit 
by learning about our 
selling plan. Write us 
today for particulars. 








THE SAFE-CABINE1 


1 


THE SAFE-CABINET CO. 


THE SAFE-CABINET 


MARIETTA - - - - - - OHIO 
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The New Improved 1916 
Multiplex-Hammond 


The World’s Greatest Typewriter for Service 


Speed: Unlimited. 





ri Alignment: Perfect. 
| Impression: Auto- 
uy matically uniform. 
” Manifolding Power: 
Greatest. 
ad Quality of Work: Un- 
equalled by any other 
typewriter. 

Busi nd Professional Men, Merchants, Bankers, Editor sawyers, Physicians, Literary 
Men, Scientific Men—and even the President of the United States, us« e Multiplex-Hammond. 
Why? Because this machine is always adapted to the individual needs of the user. You can doa 
broader class of work on a Multiplex-Hammond than on a1 ther typewriter ever constructed. 
Go to anv Hammond dealer, sit down before a Multiplex, select at le type that suits your 

, or any language you wisl Oriental or European—and you can produce the finest, cleanest 

ost legible work that ever came from a typewrite: 


Let us show you WHY and HOW the New 1916 
MULTIPLEX stands Unique in the Typewriter World 


; Multiplex alway ries tv tvle f tvpe at t type is cast on a curved 
First: a “Shuttle.” of ninet ractet nt one to the other you 
, 
‘Just Turn the Knob”’ 
be j ted it ond Machine. 
Second: Powerful manifolding and _ stencil tting, Third: \ | en by the new type 
—_— ther with the clearest. rpest carbor rs mv only three parts—the 
sal , the new printing 1 hanisi uttle, t art invil—thus practically 
ick, silent action and 
Fourth: — le p mpo ion t] it lasts indefinitel | Fifth: H n is superior and recog- 
Cnimantiots ' new type f ss ;’ r laneu mY i neat ndred per cent quality as 
all | terial. The Multiplex 
can be made, and is 
elegance of appearance. 
Request our Multiplex booklet of TYPEWRITER FACTS which will show you how the 
Multiplex will serve you for the widest range of work and give you unqualified satisfaction 
Dealer ld investigat ‘ ° ail a me ly irranget Tay lealer every whi re are 


he New HAMMOND-MUL 


HAMMOND TYPEWRITER COMPANY 
69th Street and East River New York City 


Branches and Dealers in all Large Cities 


buyers. Send for 
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Plew & Motter Items, Which Please Your (Charette, advertising manager f the J. K. G 
Customers and Show Prolits tor You panv, Portland, Ore It appears that Portlar 


THE DIRECT or AUTO-INDEX 
Effi y of Any Ledger Index iw 


Multiplies the 

















Office Furniture Window Arranged by Stanley Charette, 
J. K. Gill Company, Portland, Oregon 
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Basket Weaving, Flower Making and Picture Framing 
t.sed by Anotner Window Display Arranged by 
Mr. Charette 





The Plew & Motter Company, Chicago, U. S. A. 
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of the Ogden Furniture and Carpet 
hs Ledger Posting Machine keeps the 
advantage to the credit man 
matic operation of the machine 
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June Brides and Furniture Fi igures 


How the Burroughs Sold Itself in the Midst of a Big oat 


| CROWDED store, with orders coming 

A\ thick and fast, is not conducive to 
tod systematic bookkeeping under ordi- 
nary methods. At least, the Ogden 
Furniture and Carpet Co., of Ogden, Utah, 
found it hard to keep books straight during 
their “June Bride Sale.” 

Unposted charges piled up, even though the 
office force worked nights. May statements 
had not been sent out—a trial balance was 
still untaken—and the credit man had no 
way of dete rmining a customer s sti inding r from 
the books. To top it all, the office force was 
“all in°—the usual result of overtime. 

Then came the Burroughs Ledger Posting 
and Statement Machine. Jt would afiord relief 
the Ogde ne sompany was con inced of that 
but could - be installed while the sale was in 





full swing? 

They took another look at their snarled-up 
accounts and decided that there was a chance, 
at least, that the Burroughs would overcome the 
confusion. So it was put to work right in the 
midst of the sale. It made good in a hurry. 

The May trial balance was disposed of in 
short order. Current ledger posting, with 


FIGURING AND 1 
PREVENT CO 









balances extended daily, became routine work 
handled automatically. June statements, 
proved to the penny, were mailed on the first 
of July. 

Ledgers are machine posted—neat, accurate 
and always in balance. Bookkeepers are 
relieved of overwork pam worry. The saving 
in time is worth money to the firm. “Live” 
accounts are grouped, enabling the manager to 
know what customers are good, bad or indiffer- 
ent. The credit man can tell at a glance how 


“good” a customer is. 


Whatever Your Business—lIt 
Needs a Burroughs 


\ thorough analysis of your accounting 
problem, however complex or simple, will 
suggest ways of profitably applying a Burroughs 
to your business. Ninety- eight Burroughs 
models are offered for inve stigation. Call the 
nearest one of the 170 Burroughs Branches— 
look it up in your telephone book or ask your 
banker. If you'd rather—write to the Burroughs 
Adding Machine C vompany at Detroit, Ne Ww 
York, Atlanta, Kansas City or San Francisco. 


PR ICED , 
LOW AS $ 435 ) 
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Keduces Fayroll- 


Saves Errors 


See letter from 
The Robert 
Simpson om- 


pany, Lid., 








Calculating Machine 


Writing in response to an inquiry 
from a large manufacturing con- 
cern The Robert Simpson Com- 
pany, Ltd., of Toronto, stated: 


‘‘After installing a Monroe Cal- 
culating Machine, we were able 
to reduce our office staff and 
have eliminated the possibility 
of errors. The simplicity of 
operating the Monroe is a big 
factor in its favor. We instruct 
young girls so they can figure 
percentages and do extending 
of figures in half the time that 
thoroughly experienced opera- 
tors can do the work on our 
other machines.”’ 


This is only one instance of the superior 
ervice of the Monroe. In almost countless 
other offices and factories, big and little, 
the Monroe has revolutionized figure detail 
It is the machine that not only Adds but 
Subtracts, Divides and Multiples as easily 
as other machines add. Any one can attain 
high speed with little practice—no expert 


necessary. 


. . one ; fe , 
Write for facts and demonstration 


Monroe Calculating Machine Co. 
Woolworth Bldg., New York 
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Mocney'’s Eagle Print, a Distinctive New York Shop 





Stationery Denartment, Mooney’s Eagle Print. 





iting Department of Mooney’s Eagle Print 








83 














J. B. KIESLER H. A. STACY 





W. GIFFORD JONES 
President 


PRE-EMINENT 
EFFICIENCY 





GEO. A. OLSEN 

















DAYLIGHT PLANT — ONE BLOCK LONG — COMPLETE AND MODERN EQUIPMENT 


Holds One Leaf 


A Few Leaves—or 1000 
Leaves with 600 
Pounds Pressure 


(ADCO. PRODUCTS 
Sora ay 


—— 
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We Protect Our Paterts 


g 


Accounting Devices Co. 
EVANSTON, ILL. 











I mo 


Other Patents Pending Chicago Suburb) 
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HE Allsteel Line——more than eight hundred items of office 
equipment—puts the dealer in a position to supply every 
need his trade may have. 


Whether it is a single card index section, a stack of many 
different filing sections, a complete vault equipment, desks, tables, 
shelving, safes—-all are included in the stocked-for-immediate 
delivery Line of Allsteel. 





It costs no more to transfer to 
these Allsteel Cases than to 
wood and they are permanent. 





Frames are welded into one piece—cannot 
warp, split or become shaky. 

Allsteel is unburnable, ageproof, dust and 
dampproof—at the price of wood. 


There is profit for the dealer the year 
round. And there are seasonable items for 
special demands such as Allsteel Transfer 
Cases and Filing Supplies which help build 


greater summer sales. 


Allsteel gives strength, rigidity, dura- 
bility, protection, economy—at the price of 


The General 


3675 Logan Avenue, 
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The Complete 
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Line 


wood. Four Allsteel Transfer Cases hold as much as 
five wood cases, saving a fifth in floor space. On this 
basis many large concerns have re-equipped with 
Allsteel Transfer Cases to the number of hundreds and 
thousands each. 





Broad advertising backs up Allsteel Dealers. 
General magazines, direct-mail folders to discover pros- 
pects, displays and literature make Allsteel 
selling easier. There are no restrictions 
whether you carry one or all of the items in the 
Line, you get the best Allsteel Service. 


Upright Files in many 
sizes and two grades. 


A New Complete Catalog 
Describing the full line, illustrating most of it, a silent sales- 
man that will point out the profit of a GF Dealership. _ If 
you are not now selling steel or want a more complete steel 
line write for details, your territory may be open. 





Wydesteel Stacks can be 
built up from sections 
which suit individual 
needs. 


Fireproofing Co. 


Youngstown, Ohio 


Allsteel Office Safes are 
made in four sizes —in- 
terior arranged as de- 
sired. 
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Wonderful 
Record 


has been made in the sale of 
The New Woodstock Visible 
Silent Typewriter. 

The output is being increased 
as fast as new machinery can 
be acquired and yet the de- 
mand is ahead of the supply. 
The Woodstock Typewriter 
is Standard in every particu- 
lar and has twenty per cent 
less parts than any other 
standard machine. It is 


Simple— Durable 
Artistic— Efficient 


Territory is being rapidly 
taken on our new sales plan. 
Dealers and agents write for 
particulars. 


Woodstock Typewriter Co. 


WOODSTOCK, ILLINOIS 
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W.R. Matthews Takes New Store. 


Rool ' Sfoty ' ~f , 


Mat 








Interior View of Main Floor of New Book and Stationery 
f W. R. Matthews at Omaha, Neb 





Reading Room for Children in W. R. Matthews New Store 
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Letter Size Sugges- 
tive Combination, 
using two double 
card drawers, two 
double document 
drawers, and one 
letter drawer. 


NPAULULUAEDULNL ODL PUTER LERULELELLLCLELERULCLE LOLOL Le CLL 














Bill Size Sugges- 
tion, using four 
double card draw- 
ers, two medium 
storage drawers, 
and two bill draw- 


ers. 


Ue 


Macey) (orpora ion Files 





When Macey Corporation Files are 
placed in a battery there is only one 
pilaster between each two units. The 
right end of each file is recessed to 
receive the projecting left end of the 
adjoining one. The interlocking con- 
struction saves valuable floor space 
eleven Corporation files occupy less floor 
space than ten of ordinary removable- 
end construction. Made in 4-drawer 
height — 52 inches, and in 3-drawer or 
Counter height — 39} inches. 


The end panels fit onto the cabinet 
in the same way they become an in- 
tegral part, not a mere addition. 

Corporation drawers are built for 
service. The fronts are of five-ply wood 
and the bodies of metal. All drawers 
move on progressive side-suspension, 
roller-bearing slides. 






As a business grows it needs more 
files. Sell your customer a Corpora- 
tion cabinet now; later he will save on 
the cost of finished ends. One pair of 
end panels completes a single cabinet 
or a battery of any size. Your cus- 
tomer will come back to you to get the 
additional files to fit inside the first 
pair of end panels. All his letter, bill, 
card or document records can be filed 
in Corporation Files. 








Small battery showing how 


different types of Corpora- | |i), — {= ==] 
tion files are placed side by | ||| © =a = 
side. Note the detached end | ths fete 
panel. Any number of files | ths isis 4 
can be added without pur- "y \ Eee 


chasing any extra end panels. 








acey Co 


Grand Rapids Mich 











“All Set’’ 


American slan 
aptly expresses the idea we want to 
We have 


quarte r 


This popular bit of 


convey to you moved into 


our new factory and are 


primed to take care of your ordet 
with perhaps even a little greater 
expedition than before. Our factory 
Is most convemently located with 
regard Lo the Vi 
railroad termini. It is within Ik 


than five minutes’ walk of three 
pots and within fifteen minutes’ walk 


You Cal 


what that means in 


ot everal othe r 
appreciate 
matter of vetting shipment 


way to you 


And here’ 


3 anothe r thing 


We have always emph: 


perior quality of 


“RETYCO” 


Rebuilt Typewriters 


and the fact that they are ‘reall, 


rebuilt” by up-to- factory 


methods. Thousands of dealers have 


visited our factory in the past and 
cen these process In operation 
Mur factory 1s now located so th 
you will find it very convenient to 
drop in when you are in town and 
ec Retyco’ being bullt Thi 
applies to you regardless of whether 
or not vou are handling our lin 
Recent arrangements as to our suppl 
of rough machines o rious make 
place us in a very advantageous posi- 


tion and we are, therefore, prepared 


ord rs im a parti 


to handle 


‘ 


sacl sfac torv manner 


Have vou our latest price-list ? 


EBUIL _ "AS GOOD AS EVER** 
EWRITER. 


COMPANY” 


Factory: 525 South Dearborn Street 











CHICAGO, ILL. 
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A Royal Promotion. 
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George L. Smith, Recently Promoted to Collection Managerst 


of Royal Typewriter Company. 
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ROYAL 


Loose Leaf Ledger 
<i 


‘ oo 
eo 





Now that prosperity is sweep- 
ing the land, stationers should 
bring their bette r-grade led- 
vers into the limelight once 
more. The ROYAL is a hand- 
some and durable ledger. The 
back, entirely of steel, is the 
most durable construction 
that can be made. A corru- 
vated key operates the cylin- 
The binding 1s first 

yrade Russia and Corduroy 
over heavy be veled boards 








YORK 





Loose Sheet Holder 


This device has so many uses 
nd eVvcr\ depart- 
busin The covers 

art nN ad ot hea \ 


ndin double 


Tue canvas, and 

board to give 

rd, flat writing suritace 

It is hinged toy and bottom, 
open on 

he back allowing the use of 
either side of the sheet with 
equal convenience 18 stock 








Summer house parties are o1 


he way, and stationers who 
are forehanded can mak 

“killing’’ with this new Na- 
tional Guest Book, bound in 
handsome Brown Wood Grain 
Calf: covers flexible, with gold 
side stamp. 96 leaves of Brown 
Laid Linen Ledger, with gilt 




















SAXON 


Sectional Post Binder 





A very durable moderate- 
priced binder. Canvas bound, 


vith red leather corners, gold 
ooled. All metal parts padded 
before binding with ends pro- 
tected by corduroy cushions. 
Canvas reinforced hinges. Top 
of posts fitted with rubber 
guards. Steel knobs furnished 
if desired. Nos. 9421-9441- 











PRESTO !°°s: LEDGER 


The PRESTO meets a wide 
1 rt" 
ad I] ist 1jO1 
( ode T 
] 
1 188) ) q ( i ( 
i ( iTl¢ TO! 
( QT ( ( 
cr i711 
‘ RR 
( t i Dp 
( ( ! 


6 PCPULAR SIZES 








—— 9461 are the right sizes to use 
sa . Pac rr. - ° . 
sisitn tonic, tas Se lransfer Binders with 
ound g Royal Ledgers. 

_- ALUMINUM 

















Sheet Holder 


strong, light and _ rustless 
pecially adapted to out-door 
this holder is particularly 
for shipping clerks, truckmen, 
ivery boys. This is the only 
made with its spring mech- 
lesigned that the tension 
1 on all springs: and with 
protected in brass hous- 
gainst damage. The entire 
hinge is reinforced on the in- 
h a solid rod, which eliri- 
possibility of crushing or 

out of shape. 








NATIONAL BLANK Book COMPANY 


HOLYOKE, MASS. 
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Big Deal in Denver. 
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Mail Containers | | 


are used in every line of business and they cover 
the mailing needs of any and all of your customers. 


The Tension line includes open-end tension en- 
velopes, double metal-clasp envelopes, single metal- 
clasp envelopes, metal-flap clasp envelopes, docu- 
ment envelopes, photo-mailing envelopes, filing 
envelopes, folders, mailing boxes, etc., etc. 


You will be especially interested, perhaps, in the 
Open-End Tension Envelope you've seen every- — 
where and the Metal-Clasp Envelopes, one type of =| 
which is illustrated. 


Our book, ‘Envelope Specialties,”’ is in itself an 
education in mailing containers. Send for the | hat ; 
book. It’s yours for the asking. . _ 








B. F. Scribner, Who Heads New Western Company 








The Tension Envelope Co. || chartes M. Weteh of Pucio, Coto,, and Syracuse, 
INCORPORATED treasurer nd F. J. Hatt of Denver 1s secretary 
ftnet \\ l cor Lit S neral superintendent 
296 Broadway, . NEW YORK, N. Y. emgely itinu : peri 
plant and manager ot t partme 
PIONEERS AND ORIGINATORS . 
Factory: >, Selling B. L. Marble Chair Co. Closes Good Month. 
Bush . Agents in ; \ 1] 
Terminal 1 Principal Wort has come trot | # larble Chair Ce 
Cities ot Bedtord, Ohne to tl iT t that the n t ot 
\ ‘ < t1 illy vv \ pec l 
Phi during ! shipped 
s the Ises a ri 
KK ¢ \ nd Wi Beach, i] 
By sing ts. the | | \l 
( \ Ss re ts t« 
equi I t Comy P vy Ye City | 
Nat 1 | La e | » N 
Ay Savi s ( vat | ‘ 
the S« \ mal | S Falls, S. D 
( M s tal | 
' I] B. | Marble Cl phas 
. 
t | es contracts s ich it 
: plac I dealers the c my 
f | ates absolutely. All « s are placed tl 
ers he « nv dot ss direct] 
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Esterbrook 
Oval Pointed Pen 
No. 788 


Oval (or “Ball”) Pointed Pens 
a In Any Quantity—Steel, Silver or Gold Plated 


T this time, when many lines of ball 

pointed pens are entirely off the 
oo market, and when the total supply has 
eves" been very seriously reduced, a great 
many stationers do not realize that the Esterbrook 
supply of oval pointed pens is unaffected, and can 
<mmuummes _—ve furnished in any quantity, either steel, silver or 
gold plated, at regular prices. 
So tremendously has the demand grown for this 
type of pen, that any apparent reduction in the 
_- sine supply creates a condition throughout the station- 

Se ery trade that is acute. 








No. 802—Fine Point Gray. also ’ : ; ; : 

iii The Esterbrook line, in all shapes, is unlimited, 
and we can make immediate shipments to fill 
all needs. 

aa <—_aa Order by number from the styles here illustrated. 

Gsiae wiser ant Nickel Pied” Qyrder today, and keep up your stock of this great seller. 


Esterbrook Pen Manufacturing Co. 
0-100 Delaware Ave., Camden, N. J. 





PCH SY “Easiest to sell!” 








Q? 























The New Cincinnati Steel Back Ledger 


UR NEW CINCINNATI 

All Steel Back Ledger, 
electrically welded throughout, 
with absolutely flat opening 
covers, regularly furnished in 
five capacities, and expanding 
100°¢, is designed to meet every 
possible requirement for Led- 
ger Keeping. 


OUR LARGE CAPACITY, 
LARGE EXPANSION bind- 
ers used in connection with our 
specially designed Ledger Rack 
is a 100° efficient outfit for use 
in connection with the Machine 
Bookkeeping System. 


OUR “SPECIAL ECONO- 
MY” arrangement for binding 
and forwarding our Ledgers is 
of particular interest to the deal- 
er who binds his Ledger Metals 
(it will be to your interest to 
allow us to give you detailed 
information on this feature). 


Our Motto— 


Quality— Service 
Correct Price 


The Tenacity Mfg. Co. 


INCORPORATED 
Reading, Cincinnati, Ohio 


Manufacturers of Loose Leaf Devices and Metal Parts 
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Burroughs Establishes Branch Advertising Depart- 


ments. 
Edwin A. Walton, advertising manager 
roughs Adding Machine Company, believes 
close to prospects in order to render salesm« 
cient advertising help in securing 
nt about one-thirs f his time in the studying 
il conditions and developing plans for 
Kach successive trip has mad 
r to him that the eans t 
sales is to have representatives the 
t located at strategi points 
So, coincident with redistricting the country ur 
oughs sales department, Mr. Walton annou that H 
Doty becomes ¢ te! division manage I thie ( 


tising department headquarters at 217 


ew York: D. D. Peete 


d will have an o 


1 
takes the sam« 


southern division at 

ing, Atlanta: E. H. Bussing goes to Kansas Cit 
William A. Hart to San Francisco to take the same pos 
tions in the mid-western and western divisions 

tively. These tour men arf being transterres 


advertising department at the home 


ighs company in Detroit 


Broadly, their duties are to study th 
quirements of their respective districts fr 
roughs point of view, to develop advertising m; 
the local flavor and to secure the closest pos 
operation of the oughs’ sales force of 760 met 
the most effective se of the advertising as a 

ng sales. The places of the men promote 


important outside positions will be filled fro1 


lepartment organization 





Mills Heads Moore Push-Pin Company. 
W. Percy Mills has been elected president of t \l 





Push-Pin Company, Wayne Junction, Philadel ye 
taking the place recently made vacant by the « 
founder of the business and the inventor 
Push-Pin Company’s devices, Edwin Moore 
1 to be exceptionally well qualified t 
duties as the head of this company. He 
iated with the late president as a men 
di ( rs ¢ < the compat i 
iny years ag long time he 
i advert n tl I 
has 1 i training w | 
i in t the is ori M 
\ Ir. M i wor 
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office and shop printing 
at less cost—done in a ji, 
minutes by your office boy in your 
» and under your direct supervision. 

















$160. 
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GEMEBAL RAILROAD PULES. 


at obligation does an e=pleye aseume by entering the 
«? 
eee to obey the rules. 


ence to the = requi 
the rules is 
© ¢derant? 
a i. ate Shigen nt 





Ideas— put them 
to work. The ex- 
pense, delays and 


trouble of slow printing 
methods have prevented 
the doing of much forward 
work which the mimeo- 
graph now makes possible. 
The inspiration of the minute 
may be given toa hundred or 
a thousand within the hour— 
bythe use of the mimeograph. 
The maximumly efficient 
means of keeping in touch. 
Let us show you what it 
will do for your business. 








rea? 
eired for safety of paseengere 


aT today. 


RISOIIEAULIVERIIORTLIUSEHIXETTserTteteeeTT 


ae 
A 
Hise ditt hi Mimeograph prices range 


f 30 it 
rom $: to Ail 


Send for interesting booklet il 


A. B. Dick Com- 
Chicago—also 
re York. 


543 











Drawings —why 


not illustrate your 
form letters, put de- 


signs and charts in 
your sales communica- 
tions and bulletins, send 
to the trade advance 
sketches of the new models, 
reduce dry statistics to con- 
vincing diagrams. You can do 
all these things—and much 
more—by the new mimeo- 
graphic process—without cuts 
—quickly and cheaply. Sim- 
ply and easily it reproduces 
drawings, typewriting and 
handwriting on the same sheet. 


itd il iirtilr iiril Grille Trill iii a el a ae 
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Portable 
Adding 
Listing 
Machine 





Model *‘A”’ 
Price $125 





Compare Model “A” 








Sundstrand with « ing and listing machine 1 
at the ame price Compare tt ipacity, it weight 
mechanism, keyboard, method of operation lll of 
notable, exclusive featur 1 wide range ot uset me ’ 
and vou will choose thi 
machine An adding and listing machine on which you 
can do all of your figuring, do it easier, faster, better and 
more of it than you can do on any other high-class, 
$125.00 machine on the marke 
Notable Features 
only ten keys, condensed into a space of 1}x2!| inches. 
practical and simple touch method keyboard. 
visible items and totals. 
short and easy handle pull. 
lists and totals 99,999.99 or two more columns than any 
other machine on the market sold at same price. 
has 5-inch carriage for standard roll paper. 
separate non-add, repeat and clear keys. 
non-added items and totals indicated by a symbol. 
lists items in purple and totals in red, while other 
$125 machines print in one color only. 
eter sub-totals automatically. 
as digit indicator, showing number of digits set up 
in machine. 
wrong items destroyed instantly by a slight pull of 
conpeting handle. 
may be subjected to constant usage. 
size of base, 8} x15 inches; handy on desk or table. 
weight, 23 pounds; easily carried. 
price, $125.00. 
sold on easy terms, or 2‘, discount for cash. 
guarantee, 2 years. 
Be wuse of its low pri and t nd ¢t ’ . 
un't afford to be without this Model “A” Sundstrand Add 
sect It ++ ast * FT 
ta ' i ib 
Ca t t i 
“4 T ‘ 1 i 
l vour need 
A Thorough Trial -FREE 
We want you to give the Sundstrand a thorough trial You ma have a 
Model “‘A*’ on approval without the slightest obligation to bu Compare 
its work with other machines offered at the same price If it does not prove 


t Fill out the coupon below, attach 


we will do the rest 


collet 


our claims, Just return it, express 
it to your letter head and mail to us 


The Sundstrand Adding Machine Co. 


ROCKFORD, ILLINOIS 








The Sundstrand Adding Machine Co., 
Rockford, Illinois 


Please send information of Sundst 
address on attached letter head 


Adding and Listing Machine 


rand 


Name 
Street 


Town and State 

















A Useful Folder. 


Yawman & Erb acturing Co ! 
este P \ re ently lis i new catalogue 
? Mi MD ne o uprig 5 “¢ eral new ce > 
I - fol Cl that s] spe il S 
folder 1s said to be qui there trol inyt ¢ 
kit re e seer n illustration 
espe i . Kin é t s r pu hi illo! t 
nical | t vy whi ‘ S er who buys ca 
( s choice good cabinet 
| er fully illustrates and describes the “SOO 
rig l vy cabinets s series is based uy i 
i ire s¢ ons No SC) 2 tl Vi drawers 
ll size rs: No. R04 our drawers 
i] r rs Chree tvpes ‘ 
. stitute ny otf t vers il e Stal . 
‘ \ stvle ins is let l a et 
= deawere for $x3 ch may be us 
il the draw ~ tie letter s n | a 
( I st lk draws $ tive place oO ( ( ' 
eithe ll size or Ie SIZE prights 
ld two rows of cards, 5 the bill si il } 
letter size uprights 
\ 1)” stvle drawer s three compartments 
documents These drawers e used in the p-s 
trons 
Ina tion t the i t ré Sa sevel lra 
net for &x5 irds. eacl ver Iding two 1 s 
SUS Ip oard section « pr | witl idjus abl s 
and hinged door 
he series has several Ss r treatures t! ] 


suspensio!r e, s 


I 


aeptl < tra muntins or s races specia L 
wood construction, et The cabinets have ( 
light nis which accet es the grain of t S 
quartered oak of which the re constructed 
The folder is attractively arranged and pri 
colors with numerous a é ially good illustrat 
cle il re dabl tvpe \ I i\ be obtained 
writing t the Yawman & Efl Meat \ g | 


New Moore Pen Man. 


\Mloore’s It Won't Lea iin pens, 1 

yy the American Fountain Pen ¢ pany 
\lass ire now represent: n Illinois by W ( 
Mr. Greene's territory includes all of Illinois 
Chicago 11s headquarters, wever, are at 1705 
ivenue ( hicago M1 (greene s calling on t 
trade and reports at terest amor 
the \loore | e ot oul 1 ls 0 the s¢ | 
rey tlat t cs 

\lr (sreene has had e expe . 
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No Risk 


TT 


No Loss 


Tl 


We Insure 
Your Sales 


+ 
“The World’s 


Best Selling 
Carbon Paper” 






“| wr 


TRADE 


ULT! 


Carbon Paper 


OPY 


MARK 



















Ap? to these four sound reasons 
why you should stock Multi- 
Kopy this fact of equal importance 
that all inquiries received from our 
national advertising are turned over 
to dealers to fill and you cannot 1n 
fairness to yourself and in justice to 
your customers be without Multi- 
Kopy on your shelves or in stock. 





Carbon Paper 


MultiKopy makes copies that are sharp, 
uniform, permanent, non-smudging. 
MultiKopy is extra-durable and has won- 
derful manifolding power. 
MultiKopy pleases the business man who 1s 
particular about his records. 
MultiKopy has the call with stenographers. 
MultiKopy never dries out, skins over nor 
changes in stock. 
MultiKopy saves you all risk—removes all 
chance of loss. 


Wee Insure MultiKopy sales. Remember that. 


Write today for MultiKopy Selling Plan 
which absolutely guarantees you against loss. 
Our STAR BRAND Typewriter Ribbons are guaran- 


teed to give 75,000 impressions of the letters “a” or “e” 
without clogging so as to show on the paper. 


F. S. WEBSTER COMPANY 


338 Congress Street Boston, Mass. 


ADDRESS ALL LETTE! TO HOME OFFICE 


New ¥ Libert t PI lelphia: 908 Walnut St. 
Lond E.¢ King W iI t Vier | Paracelsusgasse, 6 
Copenhager ’ il Rotterd Zuidblaak, 64 
Krakow, Poland Gossnitz 5/A, Germany 

Bar a: Calle Universidad I Kajicho Kanda. 

Chi { N. Franklin St Pitt gh, Pa: 830 Park Bldg. 
Berlin: Friedrichstrasse, 60 Bud t, Hungary 
Stockholm, Sweden G t, Belgium 

Mo Ru , 0 Rue Saulnier 























METTLE WILL TELL 


in an article as well as in an individ- 
ual under difficulties, and 
dealers find Consistency of Quality 


unusual 


and Service in 


NEIDICH Ff 
CARBONS ano RIBBONS 


despite the perplexities of the raw 
material situation. 


This is a factor of prime—and 


importance, and we are 


to maintain the 


increasing 
sparing no expense 


worth of our products 


the clean- 


inherent 
depth of color, 
ness and superior wearing qualities 


legibility, 


of both carbons and ribbons. 


Neidich Process Company 
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BURLINGTON, N. J. 
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Enterprising Southern Stationery Store. 


Che tollowing descri n of the Meyer & TI 
sta S ent at | re is W ‘ by D | 
eene tHirs ere 1. B | \. M. D John H 1 
ersit yy lirshberg ms that the Mey X 
ecimer esta siment s irvest reta st 

t} vor Other cl ts his honor s 
tere. however is Dr rshbere s account | ¢ 
ine 

\ stationery store wit 3,000 square teet! Just 


Baltimore, 


ust celebrated their twenty-second anniversary 
itionery business by moving into their new quarters 
ulding seven stories high, one hundred by one 1 
I ty et square devoted entirely to stat 

nding and furniture 








View of First Floor Display Room of Meyer & Thalheimer 


Martin Meyer and Sanders Thalheimer, the only 
ners and clusive owners of this great. busines re 
rothers-in-law. Mr. Mever married Miss ere ] 
heimer, the sister of the vounger member t 

tv-one Vears avo 


\t that time Mr. Mever was in the advertising 


business Mr 


Phalheimer 


pl ( card 
t a la nd worked for him awhile for so few 
week that he could scarcely pay his board 
rates s one of Baltimore’s most progressive 
i 11s < grasp f facts, his capacity 
his pleasant demeanor nd his excellent 
icle moa titting pa Mr. Meyer, whose 
\ il ind ri¢ re has helpe 
S TI1¢ Ss and t make new ones 
\leve \ Phalhe re ofticially 
col I ni ual enactment 
1 ty tathers e also supren 
slaturt ith the gover I 
rity t, p v ( css repa edt SS 
i 1 Crsis irtl ila ire ¢ 
‘ , re S 1 
. s wel S S salesw 
ploves 
. el | ihei r | \ 
‘ the s Ss es | a. & < 
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Perpetual Balance 


HE results of keepin; 


is, 


your account perpetual balance 


are many—and they're the kind of results that will give 
you accounting accuracy and economy as well as insure 


the kind of service to your customers that you want them to have. 


Perpetual balance means that your clerks will no longer need 


“99 


to *‘burn the midnight oil’’ to get statements out on time—that 
Mr. Jones or Mr. Brown can get his statement in a jiffy, should 
he want it ‘between times’’—that your employes, relieved from 
he constant strain of mental computations, will have time for 
constructive accounting—that you will have at all times proven 


Fat 


+ 


fivures for trial balance purposes. 


Elliott-Fisher 


The Bookkeeping Machine 


" : 
vill keep your accounts in proven balance, just as it is doing 


r hundreds of progressive firms Because of the natural flat 
writing principle it will handle all vour accounting with machine 
peed and accuracy—ledger record, statement, proof-sheet, 
balancing, proving—all at one and the same operation. Can 

u afford to delay investigation of a machine that minimizes 


human element errors, and places the seal of proven accuracy 


every step of its work? 


ELLIOTT-FISHER COMPANY 


52 Elliott Street Harrisburg, Pa. 
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The Men Who Sell 
Art Metal 


— write us letters from 


time to time telling 
of the success they are 
having. 


These letters have 
been put in booklet form 
so that prospective deal- 
ers interested in the 
possibilities and profits 
of selling - - 


Art Metal 


Steel Office Furniture and Files 


--can see what other 
Art Metal Agents are 
accomplishing, and then 
judge what Art Metal 
will accomplish for 
them. 


“These Letters Say O. K.” is the 
name of this folder. A copy will 
be sent you if you will sign and 
send in the coupon below. 


Art Metal Construction Co., Inc. 
25 Gifford Avenue 


Jamestown, N. Y. 


PUOUDEDROROEDEDEVEREDOROROEOHONED 





Please send me a copy of the booklet, “ These 
Letters Say O. K.”’ This is to be sent free. 


Name. 


Address... 
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Moody Jcins Burroughs Dallas Office. 


Fred Mar et, sale the Dallas iz 


of the Burroughs Adding M ine Company, informs 
that | n Bell Moody fort rlv general supe 
e ading adding chine companies and rect 
1 | t tl M Calculator ( 
I Iigt ] ! Vv col \ 
| | \ddir Machine ¢ 





Jason Bell Moody. 


\ly Mor \ Is ai Ccxpe;»rietl ( ib and “LICCEeSST 
ing machi man and will be distir 


the Dallas tor t the Burroug! 


John B. Wiggins Company Moves. 
some! Cl aved nnoun nts } 


Hand \ eT inceme 
be sent out by the John B. Wiggins Comy 
‘ pl ikers id d hosse it 
mo l ell Ne « play 1 1 70 
Gas il and ops to 1104 Sout 
avenue ry display it nt 
irtisty ofessional ‘ ] It 
irrang nd is expr vent 
whi Wiggins Cor 
uct 
| J B. Wiget \ 
steel en in Cl | isc Wa 
in 1857 has alway st 
al | wl cl 11 
the | s Q 
Karpens Buy Midland Chair & Seating Co. 
Othce Appliances is informed that S. Karpen & 
ive cht at rece! \ nd Chair & §S 
1 ( pany \I Ind erly 
Johr ( \ | pla 
Ind., April 22 S. K \ ave ac 
ing | eh 
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Complete and Practical in every Detail 





The Noiseless Typewriter 


100% NOISELESS 


Highly commended by well-known representative concerns 
after exhaustive tests, resulting in repeat orders and standardiza- 


tion of equipment. 


The practical Noiseless mechanical construction not only 
insures a permanent noiseless result, but also increases durability 
by preventing the usual excessive wear and strain caused by the 


hammer method of typewriting. 


Our catalogue will interest you. Send your address and 
we will mail you a copy at once. 


THE NOISELESS TYPEWRITER COMPANY 


General Sales Offices: Factory: 


253 BROADWAY, NEW YORK, N. Y. MIDDLETOWN, CONN., U. S. A. 
Sales Offices: 


NEW YORK CHICAGO PHILADELPHIA WASHINGTON BOSTON BUFFALO 
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| NEW MACHINES AND 
DEVICES 


Descriptive Notes of Some New 
Inventions and Improvements in 
the Field, Illustrations. 


with 
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Remarkable New Hammond Typewriter. 
had 


machine 


Recently Office Appliances occasion to mention 
and partially describe a new just perfected py 


Company—a machine which 
feat of 
will of the 


has, of 


the Hammond Typewriter 


accomplishes the remarkable securing variable 


letters at the 
This 


feature, 


spacing betwen operator by the 


mere turn of a lever. machine course, the 


interchangeable type and this, with the variable 


spacing mechanism, makes its range of utility very wide 


and its performance little less than marvelous. 


Multiplex 


interchangeable 


writing Hammond incor- 


The 
porates not only the 
but the possibility of changing the spacing between 


new display 


instantly type fea- 


ture 

the lines as well as the spacing between the letters. 7 
One has, therefore, in this new special display 

Multiplex the ability to use all styles of type 


Roman, medium and larze Roman, va- 


miniature 


rious Gothic types, fancy types, such as Attic, 
large and small Italics in various sizes of both 
the forward and backward leaning styles. Not 


only all these, but large types up to the so-called 


bulletin or display type, or what the printers 


term as 18 or 20 point type. Copy for 


would 


The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
The Hammond Typewriter 
THE HAMMOND 


THE HAMMOND TYPEWRITER 
THE HAMMOND TYPEWRITER ees ean 


THE HAMMOND TYPEWRITER 
THE HAMMOND TYPEWRITER 
THE MULTIPLEX - HAMMOND ig ana prog 





PLIANCES 


therefore, D«¢ 


everything or any copy nay, 

on this new display Multiplex and sent to t 1 
generally the same as it now appears when first 

trom the printer, each part of the advertisement 

ing the same space as i1 form. A mark or sf 
will, of course, be left for ts and in some insta 
very large type will merel e indicated by marking a 


30 or 46 point type. 


\ brief exemplification phrase written in sey 
stvles and sizes of type rewith printed will give 
reader a partial idea of what this machine can real 

\ little lever at the right side of the ichine Ss 
regulates the spacing as desired Phe change 
any desired one is almost, or quite, instantaneous 
fact, two sets of type may be inserted in the 


at once, complete in the anvil 


Otherwise this Multiplex is made in the regular form 
would point 


We 
| 


examining this mach 


and design of the standard model 
out, however, after carefully 
it is built from the bed plate up with many 


to the 


in¢ 

changes in d 
tail which are almost unnoticeable casual observer 
We his to the attention of 
that they may 
to which the 


in order 
necessary and the 


have gone 


bring t our readers 


understand the changes 


Hammond company 


expense 
bringing out this interesting special model. 
\ second 


made 


special machine of the display type is 


being which incorporates both the instantly 
changeable spacing and the instantly interchangeable type 


} 


This second model, however, does not include thi 
tures for writing the bulletin or half-inch type, 
more along the style of the regular model but witl 





New Display-Writing Hammond Multiplex. 


instantly variable spa 


TYPEWRITER cn 


f 


We predict 


\1 l plex im nd leat es 
wides 

es nd agai I is 

ve o recent models 
he Hamm ond—that this 
mpany is. thoroughly 
wake, up-to-date and a mov- 
gressive spirit i 

e typewriter industry 


These are a few samples of the work done on the Var iab le Spac ing Display Multiplex 








Filing Desks 


Are Made to Fit a Business Instead 
of Forcing a Business to Fit a Desk 


This out-of-the-ordinary arrangement is accomplished by selecting from an assortment 
of ten kinds of drawers that are designed for filing different sizes of index cards, checks, 
vouchers, folded and flat letter and cap size papers---in fact any business papers that 
are to be filed and classified for quick finding. The left pedestal of this desk 


LE RR I 
— a : 


Can be 
furnishedin 
almost 
any desired 

finish 





has slide shelf, drawer for 4x6 record cards, small storage drawer and cap width 
drawer equipped with follow-block, for filing legal size papers. Right pedestal has 
slide shelf, six drawers suitable for filing electrotypes and other printing plates or 
legal blanks, ete., also drawer divided into three compartments, each division of dimen- 
sions for filing folded legal papers, insurance policies, ete. Desk also has back panel 
and drawer between pedestals. In our dealers catalog are illustrated and described 
numerous arrangements of desks---you should have one in your office to show to your 
prospective desk customers. If you haven’t a copy write for one---free. Also bear 
in mind we are willing to assist you in arranging a desk for any specific purposes. 


The ff &- Manufacturing Co. 


162 Union Street 
Monroe -:- Michigan 


New York Office—75 John Street Chicago Display — 511-515 S. Wabash Avenue 


2 


Also made in Canada by Knechtel Furniture Co., Ltd., Hanover Canada 
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features that make good talking and 


. When your customer talks Let- 
ter File, interest him in one of 
these “1220” Cabinets. There are 

MONROE MICH USA 


selling points to be considered. Made in 
66 , 99 Letter, Legal Cap and Invoice sizes— 
a range of widths that will care for most of the de- 
mands of business. The Letter and Legal Cap widths 
are made two, three and four drawers high, the Invoice 


jj 

= 

= . 

= size five drawers high. Drawers roll freely on double 
= ? eT ad fe roller bearing supports, and have extension slide, which 
= keeps drawer in horizontal position when withdrawn 


from cabinet. Self-Locking Follow Blocks on easily- 
removable rods. Drawer fronts and tops of cabinet are 

wit a 
five-ply Quartered Oak veneer—warp and split proof. 
Sides and backs are handsome panelled Plain Oak. Also 
Elegance made in Birch Mahogany. The Dull or Velvet, Golden 
and Natural Oak and Birch Mahogany finishes make 
. ° these files very attractive in appearance and can be 
Combined With readily harmonized with any other office furnish- 
ings. These files as well as other #2 products are 
Moderate Cost nationally advertised at prices which yield the dealer a 
liberal profit. Inquiries from your city are referred back 
to you as one of the #2 dealers. This policy of strict 


co-operation works to the advantage of dealers selling = 
Wie \ines. If you are not a We dealer we would be = 
pleased to send our Catalogs and assist you in selecting = 

(Te 


a small opening order of #2 goods. 





Manufacturing Co. 


162 Union St. Monroe, Mich. 
New York Office—75 John St. Chicago Display 511-515 S. Wabash Ave 


Made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ontario 











iz 


Wi ees 


nationally advertised at prices which net a4 ae 
the dealer a liberal profit. If you’re not A 2 1 


now a #72 dealer, why not investigate? Each of the 


thirty frame-joints of the #2 No. 421 Letter File e 
are interlocked, glued and held with two screws. This 
scientific construction makes cabinet practically wear- ? bf a ne 
proof—racking is impossible. Drawers are full height, 
dust-protected and equipped with self-locking follow- 


blocks to keep contents in vertical position. Indestruct- 
ible rollers under points of greatest bearing make draw- 


ay 
= ers roll easily, even though loaded to capacity. These Th 
= e Most 


Our steady increase in sales on 
this popular Letter File indicates 
the esteem in which it is held by the 
buying public and our dealers. It is 








files answer all requirements where utility, service and 
accessibility are considered in making price comparisons. Kor 
There are ten kinds of drawers that may be utilized in 


the makeup of one of these cabinets. Drawers designed , i ‘he Money 


for filing index cards, bills of lading, invoices, ete., used 


in business and professional offices, which may be com- 
bined as needed in cabinets of any required capacity. 
Letter and Legal Cap sizes made in two, three and 
four drawer heights and Invoice width in two, three, 
four and five drawer heights. Golden, Natural and 
Weathered Oak and Birch Mahogany finishes. Ask 
for our new Dealers Catalog "M". 


ele 





Manufacturing Co. 


162 Union St. Monroe, Mich. 
New York Office 75 John St. Chicago Display—511-515 S. Wabash Ave 


Made in Canada by Knechtel Furniture Co., Ltd., Hanover, Ontario 
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STULL 


$f 2cd-“Yorizontal Line” Filing Sections 


Offer Better Value in point of Ca- 

pacity, Design, Construction and 

Finish than any other Line of Hor- 
izontal Files 





Sections are 34 inches wide and 15 and 24 inches 
deep. Compact Sections shown below align with 
them and #2 Receding Door Sectional Bookcases 
stack up and intermesh with them, so you 
may provide a few book sections with the filing 
devices or a few necessary filing sections with a 
bookease outfit, always insuring uniformity of ar- 
rangement and appearance. ¥%2£& Sectional Book- 
cases are ideal for office and home libraries. The 
addition of filing secti»ns greatly enhances their 
field of usefulness. 

Greatest capacity in smallest space, at lowest cost. 
Value judged by actual filing capacity is the supreme 
test of cabinet efficiency. We offer you greater 
capacity, larger variety, in smallest floor space, at 
reasonably low prices. This line has been wonder- 
fully developed, added to and made more salable 
from the dealer’s standpoint. Get our Dealers’ 
Catalog "M" if you haven’t a copy. 


$f 2c-(ompact filing Sections x 


The value of floor space in modern offices is often 
underestimated. Advise your customers to buy 
files to which sections may be added without 

re-arrangement 





These handsomely designed, substantially constructed and 
beautifully finished sections fit almost any space. The 18 
inch width provides ample space for all kinds of standard 
filing drawers without waste of space. Fifteen and twenty- 
four inch depth sections provide the required capacities 
for commonly used files. Built entirely of select, seasoned 
Quartered Oak, handsomely flaked or Birch Mahogany. 
Finished all four sides. Dull brass label holders and drawer 
pulls. These beautiful and efficient sections serve a multi- 
tude of purposes. You get greatest possible filing capacity 
in smallest floor and wall space with their use. 


The f& Manufacturing Co. 
162 Union St., Monroe, Mich. 


New York Offic 75 John Street Chicago Display — 511-515 S. Wabash Avenue 
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It’s Mutual 


HE advantage of a face to face meeting 


beween maker and user at the BUSINESS 
SHOW is mutual. 


The maker’s expert learns first hand just what the in- 
dividual user’s problem is and the user is shown just how, 


not only one but several, makers can handle that problem. 
This is selling and buying in its simplest and most efficient form. 


We have many letters from both big makers and big users commend- 


ing recent BUSINESS SHOWS held under our management. 


The 1916 Chicago and New York Business Shows will be bigger 


and better than ever. 


We invite business equipment manufacturers to join the many suc- 
cessful concerns who have already arranged to exhibit in these Shows and 


share in the advantages. 


COLISEUM, September 18th 


Chicago Show to 23d, inclusive 
New York Show  ocetover isin toztst 


inclusive 


ANNUAL BUSINESS SHOW COMPANY 


FRANK E. TUPPER, President NATHAN W. TUPPER, Vice Pres’t 
150 Nassau Street New York 


© 
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Typewriter Supply Men 
and Repairmen 


There are several reasons why you are logically the 
man to handle and make a large margin of profit on 


AZORA AIR CUSHIONS 


In the many offices 
that you visit daily every 
typewriter that is not 
already equipped with 
Azora Air Cushions 
represents a prospective 
sale. 

You can attach Azoras 
in a few seconds, while 
asking the customer 
whether he has ever used 
them. The beneficial effect is so immediately evident 
that the rest is simple. 

Azora Air Cushions are built on the same successful 
principle as the automobile tire, a combination of air 
chamber and rubber—of the greatest resiliency. 

Azora Air Cushions would work in with your business 
excellently. We'll be glad to tell you more about their 
sales possibilities—their nerve-saving, typewriter-saving, 
sanitary features. 





Patented Dec. 21, 1915 


Let us hear from you today. 


AZORA RUBBER COMPANY 


Manufacturers 
1945 South 54th Ave., 


Sole Agents for India: 
PADAM GODREZ & CO., 291 Hornby Road, Bombay. 


CICERO, ILL. 

















The Man Whose 
Records Are 
W orth Somethin 


‘ ‘ ¢ ‘ Te 
A ‘ I 


Underwood’s 
‘“EVERLASTING’”’ 
Bank Ink 





John Underwood & Co. 


62 Park Place, NEW YORK, N. Y. 


BRANCH OFFICES: 


BOSTON TORONTO LONDON PARIS VIENNA 
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' 
Macey Offset Machine Posting Tray. j 
The new Macey offset posting tray is in keeping t i 


refinements in machine posting equipment. 

This convenient tray is usually placed on a small 
ing table beside the operator \ lever hinged cover drops 
back out of the way making it easy to take out and rep! 


the cards or sheets when making entries. 


One of the novel features of the Macey offset post 
tray is its single adjustable offset rod which is ada 
to any of the numerous sizes of posting sheets now in us 
Before posting all sheets are ned to the left of t 


Chen when entry has been made the sheet is rep! 
setting it slightly to the right so that the notch fits 
the offset rod. At the end of the day the operator « 


checks his totals and balance by merely taking the 


from those cards that have been offset to tl 
tray. 

Like all Macey cabinets, the offset tray (No. OL] 
of substantial appearance and pleasing design. It is reg 
larly furnished in quartered oak, antique or golder 
rhe inside width is 15% inches; depth or filing sg] 
inches. Two heights are furnished, viz.: 10% inches 

















New Macey Offset Posting-Tray. 


12’ inches The tray is fitted with a strong 
block and rod for guides. Ledger posting cards and g¢ 
as a small stand or ble 30 inches 


manufactured by the Macey Company, Grat 


Small Desk Cabinet Promotes Efficiency. 
The Sun I h | 


adopted for a new device whi 


heiency 4 abinet is the name wl 
was re ently det 
in the office of this magazine 


dian. The device is the invention of a prominent 
dian business man who made the first model for 
use on his desk. This gentleman found that he had 
difficulty in devising a convenient way to kee] 


his appointments for each day so that he would be 


at the end of the day that his work was dot 


oa 


appointments had been « 


favorite habit of putting his appointment men 

one pile on his desk and other work in othe 
different places, was open to certain objections, 

which was that even if the appointment slips we 
covered up by other papers during the course 

he was nevertheless quite likely to overlook s 

unless at intervals he picked up the slips and ran throug 











them. 
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The House of Tatum 


Established 1859 


LOOSE LEAF DEVICES 
STATIONERS’ SPECIALTIES 
POWER PAPER DRILLS 


Paper Punches and Perforators 


Our goods are known throughout the world 
and for 57 years have maintained a uniform 
standard of quality. We manufacture a 


complete line of 














Loose Leaf Ledgers Copying Presses 

Post Binders Copying Appliances 
Sheets and Indexes Ink Stands 

Price Books Paper Weights 

Photo Albums Stick Files 

Magazine Binders Catalogue Racks 
Loose Leaf Metals Stationers’ Glassware 
Twine Boxes Wire Letter Trays 
Mail Boxes Wire Waste Baskets 
Dumb Bells - Quoits Broom Racks 


Paper Punches operated by hand, foot, 
steam or electricity, Paper Perforators, 
Single and Multiple Spindle Paper Drills, 
Indexing and Tab-Cutting outfits and 
other up-to-date equipment. 


Our long experience in oversea shipping in- 
sures careful attention to Export orders. 


Catalogues on request 


pee oie % ras New York Office 
Factory Cn ~ DS 54.60 
Cincinnati, Ohio, Sue Letenitin Dinesh 
U.S. A. 
Makers of “The Line of True Merit” 
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SHAW WALKER LITT TT 


No One Has a Filing Need 


Which This Line 
Will Not Supply 


URTHERMORE it will supply the need always 
in the most efficient way—in the simplest, most 
comprehensive way. 

These pages show pictures of the Shaw-Walker 
short cuts to quick, correct filing and finding. But 
there is one thing they do not show. That is something 
every dealer in Shaw-Walker supplies always finds out 
to his joyful advantage. 

It is the repeat sales which inevitably follow on all 
Shaw-Walker supplies. 

For this line not only has the ready answer for every 
problem imaginable in filing, but it represents Quality 
in both material and finish—which makes a lasting im- 
pression on every user. 

Dealers: Get in touch with us regarding supplies. 
Give us the chance to show you how your supply busi- 
ness can be greatly improved by the introduction of 
Shaw-Walker Speed Systems. 

Send the attached coupon today for full information. 


THE SHAW-WALKER CO. 


New York, 60 Franklin Street Chicago, 109 S. Wabash Avenue 
Washington, 728 13th Street, N.W. Detroit, 540 Majestic Building 
London, E. C., 33 St. Bride Street 
Factory and Home Office: Muskegon, Mich. 
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Sn WAAL 
Speed” T Folders, Printed Shaw-Wallk lwo-Color “Speed"’ Alphabets for Vertical Files. 
A rea urkal peed" feature—practically every 

tion of let Ss imaginable in filing work 
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Find out about them 
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Economy is the Key 


to modern business suc- 
cess. Those who are em- 
inently successful have 
learned to judge an article 
on the basis of service 
rendered in proportion to 
money invested. 


In your community there 
are many users and pros- 
pective users of type- 
writers. To such there is 
an exceptional appeal in 


RAMER 
REMANUFACTURED 
TYPEWRITERS 


In quality they are the 
closest possible approach 
to new machines and there 
is a substantial saving in 
the price. 


No machine leaves our 
factory until it has gone 
thru an actual remanu- 
facturing process. It is 
taken apart to the last 
piece and then remanu- 
factured with the substi- 
tution of new material for 
any that is even slightly 
worn. The appearance is 
such that it is impossible 
to distinguish ,RAMER 
machines from new ones. 


If you are not ina position 
to supply the demand for 
good typewriters at mod- 
erate cost, drop us a line 
and we will point you to 
a source of profit. 


» WHOLESALE TYPEWRITER CoO. 


314-316 Broadway 151A-153A Euston Road 
New York, N. Y. London, W. C., England 
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cast about him for some way of keeping this men 


He 





randa before him in a way that would make it possibl 
to see what he had to do at a glance, and he hit upon t] 
plan of sawing slots or grooy a block of wood, ea 
groove being of a different depth, so that the cards 
placed in the grooves would stepped up at regul 
intervals from lower to higher, thus keeping the nam¢ 
the individual or firm, or some catch line always in plai 


sight. This idea was satisfactory as far as it went, } 
it inevitably suggested the device which is here described ' 
After the working out of a number of details, the Su: [ 

' 


Efficiency cabinet was created from the original slotte 


block idea. This cabinet is intended for the individual 
use of the man at the desk Indeed, a good catch phrase 
for this cabinet would be “every desk is a prospect 

When closed the Sun Efficiency cabinet is 834 incl 
long, 444 inches high and 5 inches wide \ hinged 
double top protects the cards and other portions of tl 
cabinet when not in use. The rear portion of this hinged 


top opens backward and forms a rack about 5% inches 
wide by 4% or 5 inches in height This rack will accom 


1 


memorandum cards wh« 


ypens forward and down 


number of overflow 
necessary. The front of the t Pp « 
ward and lies flat on the desk parallel with the bo 


modate a 





Sun Efficiency Cabinet. 


of the cabinet, and contains a daily memorandum pa 


each sheet of which bears a calendar of the preceding, t 
present and the succeeding h, then a number of lines 
for memoranda, and at the bottom. the day of the wee 
date of the month, month The bottom of tl 
hinged top forms the top of the cabinet wher 

is closed The sides are fitte vith ere es 

this daily memo pad readily slips, serving 


place when the top is closed. The lower par 

of the cabinet contains a it € é 
under the calendar, and alp! tical systems 

divis nal ls r 2 e vea in¢ 
ient nun r of sub-divi I ‘ Lvs 
month Supplementary arcs re used men 
under these feren su Che I 
contains a well made brass ose cons 
suggeste \ he slotted } et re rete 
This rack ard holde ‘ t brass 
ve inches long resting ss sheets perper 
to the as \ 1 ir¢ Ss S be iln 

tac wi r t I ( iss s 

which are set in an inch or s rom either « 

are grooves difteret ¢ ] ~ a 

cards are slipped betwe ISS ds. « 

go down only the distance pe é y each resp 


nner 
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FIREPROOF FURNITURE & CONSTRUCTION CO. 
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The Entire Plant of the 
U. S. Steel Furniture Co. 


of Syracuse, N. Y., has been taken 
over by the Fireproof Furniture 
and Construction Company, of 
Miamisburg, Ohio. Thus the Fire- 
proof Furniture and Construction 
Company is able to broaden its 
celebrated line of steel files, safes 
and office and bank equipment to 
include the famous U. S. Steel 
desks and tables and the new ex- 
tension slide file. Both lines are 
now manufactured and distributed 
under the same management 


THE FIREPROOF FURNITURE AND CONSTRUCTION COMPANY 


Miamisburg, Ohio— Now Sole Distributors for 
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groove. This allows room for twelve cards, which are 


automatically stepped up from the front to the rear, show- 
ing name or subject at the top ot each card at a glance. 
I he body ol the cabinet is made of well selected wood, 


neatly finished. The device as a whole is compact and 
convenient and should answer a useful purpose. The 
well within the reach 


makers plan to retail it at a price 


of every othce man. 


Those who may b« cabinet 


this little desk 


Efficiency 


interested in 


should send communications to the Cabinet 


Company, room 730, 440 South Dearborn street, Chicag: 


A New Label Holder for Royal Machines. 
The label use on Royal 


typewriters that has been invented by Myers ot 
[ypewriter Company's patent and experime: 


illustration shows a clip, for 


Lewis (¢ 


the Royal 


— 


Typewriters. 

















New Label Clip for Royal 


tal department Che clip can be readily slipped on or ott 
the hub at either end of a Royal platen 


be supplied, on order, for use on any Royal typewriter, at 


| hese clips can 


a cost of one dollar each. 


The label clip consists of a thin 
short, curved to extend partly along and to tit 


compara 


the 


metal plate, 
tively 
curvature of the platen, but sufficiently long to hold the 
longest label to be printed on the platen; a lever arm con 
nected to a bracket and adapted to seat on either one ot 
the of the 


body 


a spring clamp s« 
the 


removal of 


hubs at ends platen; 
the 


provides a ready attachment to, 


the 
hub and 


cured to piece, which firmly grips 


and the clip 


from the platen; a spring for holding the clip against 


the platen; a manipulating knob or handle, by means of 


which the clip may be moved away from the platen, and 


a stop on the lever arm for limiting the distance the cli 
plate can be set away trom the platen The device 1s so 
constructed that it can be applied to any Royal plate 

Labels are securely held by it and no obstruction 1s 
offered to the proper working of the machine, 
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Interesting Steel Furniture Line. 


ccompanying illustrations show two met 


of steel otthce furniture manufactured 


urniture Company of Grand Rapids, 


is, first. a steel waste basket which is 


carton This waste 


The stock finishes include fait 
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yf wood grains, su as mahogany, gol 





W aste-Basket of Meta 


and American walnut; also, 


t and corners are trimmed with round 


parts of the basket are welded together. 


is also illustrated on this page one of t 


urniture Company's “Interlock” desks, w 


novel feature of be I 


f this feature 


basket is oO 


standard olive g 


ing “knock down.” TI 


abel clip is that it m 
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left 


transportation charges and in storage room art al 

The pate nted system of assel bli ge the legs nd 
of “Interlock” steel desks by 1 eans of tie rods pr 
for an absolutely rigid desk with double walls « 
containing insulating air-spaces 

lhe writing-bed has a top of one-quarter incl 

est quality battle ship linoleut which 1s applied 

steel foundation under hizl ressure This linole 
does not show wear an s easily leaned of dirt 
spots, et 

Interlock desks of stock nishes are (asraine 


tiny, quartered 


and olive green 


oak, 





“Interlock’ 


Steel 


K. D. Desk. 
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Metal hinges hold A push of the button Durable corners 
for vyears—do locks it. No key needed of heavy red cross 
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“sloppy” 







Ten ounce Army 
Duck wears a 















business life time 





Split leather 
corners that 

soon wear 
out 














Aluminum end 






caps protect both 
the binder and 


your desk 


Sharp corners > i 


wearthru | 







and mar 


desks This canvas hinge This light weight 
sags and grows single twilled 
“sloppy” after a canvas soon 
few months wear wears out 


You have to hunt the key every 


lime you open this binder 


Both cost the same — at first 
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The binder with the 
double grip lock 
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Selling “something better” 


—a service to your customers 


a. are many big users of sectional post bind- 
ers in your town who will be interested in the 

saving they can effect by using Peerless Binders. 

When they know they can buy Peerless Quality at the 
same price they now pay for the ordinary no name” bind- 
ers, they will say “ Peerless” when they re-order. 

Why not serve YOUR customers better by selling them 
the best value you can buy for them? 

On the reverse side of this insert we tell the reasons 
why of Peerless superiority. They are well worth a 
moment's study. 


New Sales Helps 


We've printed a quantity of circu- 
lars in three colors—exactly like 
this insert except for the copy on 


this page—and will gladly send you a supply imprinted with your name for 
enclosure with your letters. We also have something interesting to tell you 
about a new showcase display. Ask us about it. 


WILSON-JONES LOOSE LEAF CO. 


CHICAGO AND NEW YORK 


sol son 
.\' hy | special » 
wh ou can b 
ym stock 7 
The Peerless line of Toplo k and 
Endlock Sectional Post Binders 
covers 26 stock sizes in four grad. : 
of binding. Grades 1. 2 and 3 are 
stocked both with covered rubber 
ends and exposed aluminum ends 
and the endlock stvle can be furn- 
ished with non-protruding posts 


making in all nearly 500° stock 
binders. 

There’s al Peerless size for every 
stock sheet and a Peerless sty le for 
every preference. Save money by 


referring to the Peerless stock list 
before paying special prices. 
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Tee atertork” Bee embraces fabtnp des, ssi ACME 
desks ( I I ce tables and tables 

regard to either the waste No. 1 
bas ’ line may be s« he Bi d 
Metal | Company, Grand Rapids, Mi in er 
Valuable Addition to Check Protecting Family. is one of the 

rl Che iter is the nat simplest and 
ill-Welter Company, Inc., 183 51 most efficient 
va ’ ke pe dh ee paper fastening 





devicessold,and 
it will bind thick- 
nesses that can- 
not be handled 
by any other 
hand-stapling de- 
vice on the mar- 
ket. The Acme 
No. 1 Binder is a 
lever action wire 
staple binder, strong 
and simple in con- 
struction. It holds 
one hundred heavy wire 
staples, binds to one- 
quarter inch, is equipped 
with our patented, anti- 
clogging device and can be 
































fastened to the table orplatform. 
The National Check Writer. 
The staples used in the ACME machine 
‘ rt | omplete. breaking the pa thor ‘ Pas x. : . : 
tures. it writes che aa Dee ee eee are made from bright tinned steel wire 
x} ana e% ing ope ngs or t} a yplicat O1 ot acid 4: 
Oy 5e Te i | ae mounted on poplar sticks, secured by 
root il which saturates the hibre ol le papel re la J - 
ees an Kosh shen ol dhe ghd “Pile ty ell be tn ie best quality red rubber bands, passed 
ex¢ Ss < ature | ecte d under broad patents | he thru gfauges to insure uniformity, and 
Pi ee ae are thus presented in a recent are packed 5,000 in a box with direc- 
circula . tions for use printed on the labels. 
“Prote Our sub-inking platen inks writing t 
ind bott slashes and inks the edge ot the broken paper, 
thus as g incomparable protection. ; The ACME No. 1 Binder mav be 
Visi Writing: Operator can see last character writ 7 ; ‘ 7. 
| EAGER ET ae used for binding commercial 
ten wit removing check, thus avoiding mistake . 
Controllable Spacing: Spacing is under the control of paper of all kinds and is used 
the op r. Any space desired between characters cat in thousands of business offices 
__ | ee throughout the country. ! Dealers: 
Ease Operatior Points of operation are simple and ; ! Write us 
eas learn, the 1 hine requiring but little pressure ‘ atoncefor 
ind operating with surprising speed. our special 
Compactness Small, light and easy to handle or put A St ] proposition 
\ . ? which will 
eee ae eee" A ome Staple PEs 
\ Inki Double-inking rollers give perte: handle these 
nking icters operation of machin oO. t - binders suc- 
“A 1 Exact amount to the penny clearl) 9 / cessfully. They 
eer ae : ee ee / are specialties 
writte eg Oe tanger BoE TI " oe 1643-1647 Haddon Ave. in which there 
be , ng. Protects and writes at one operation. / isalarge margin 
( ctior Made on most improved mechanical Camden N. J. / of profit. Any 
= amall 1 s to wear, springs to break, nothing dealer will be well 
_—— - : Canadian Representat ve Ernst J. Scott repaid for display- 
t rea ot orde & Co., 59St. Peter St., Montreal ing and advertis- 
The | -Welt ( pany will be hap to supp!) European Agents—Progress T a ter | ing these binders to 
; 1 — ee Py. ‘ odin . yply Co., Ltd., 8-9 New Zealan / “Thee aR 
terms e a ther information regarding this Avenue, London, E. C. his customers. 
ma 1 | 
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GETTING ACQUAINTED 
HELPS US BOTH 


‘| Buy the International 
way. 
Superior Carbons 


High Grade Ribbons 
tell the story. 


“ We would like to know 


you better. 


We treat you as we 
want to be treated, then 
we are both satisfied. 


CONFIDENCE — the 


foundation of business 
is the bond estab- 
lished between us. 


Write us on your Letter 


Head. 


International Carbon Paper Co. 


440 So. Dearborn St. 
Chicago, Illinois 


206 Broadway 
New York City 


APPLIANCES May, ¥ 
A New Telephone Attachment. 

Clarence D. Booker of Suffolk, Va.. has invented a 
new device to be attached to telephones, whereby one may 
return the telephone receiver to the hook without giving 
the disconne: signal at the central office Che 1! 
ventor states that about seventy-five per cent of all tel 
phone calls are answered by the wrong persons, which 
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Holyoke, Massachusetts, U. S. A. 
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“Van Valkenburg’s 





“Jewel” 


“Holyoke” 








| iit” “Faultless” 
: | 
| “Vv. Vv." “Faultless” B. 
L. D. VAN VALKENBURG 
MANUFACTURER 
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on the desk 


1 P 
place the receiver 


makes it necessary to 








— bur Pia cans 


Pushing in Attachment to Hold Receiver 
Arrival of Person Called. 


Fig. 1. 


where the phone is; located 
broken 


l'requently 


counter 
other injury 


results in a receiver or some 


telephone. 


on their desks to enable them conveniently 


1 1 
desk set aside 


| the receiver 


Pending 


t 


1S 


the use of the Booker device. however. 
always in a normal position, hence less desk spac 
needed for the phone 

Suppose, for instance, two men occupy the same de 
and a call comes for “A” but “B” answers. It is ni 
necessary for “B” to use two hands in handing the tel 


| 
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Fig. 2. Attachment Holding Phone Awaiting Call. 


phone to “A,” who in 
both hands, rev to the 
With the 


igs the receiver on the 


erse way in which he is accustom 
however, “B” 


hook, 


to using it Booker device, 


the button, har 


ed 


telephone to “A,” with one-hand turning it at the san 
time so that “A” will receive it in the correct position 
When desk sets are provided in stores for the use 
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This process oftet 
to the 
busy men have not enough space 
to place the 


until the desired data can be found. With 


turn receives the instrument with 


pushes 
ua ‘ 


and hands the 
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No. 12 Listing Model 


O one advertisement or letter will begin to cover the BARRETT 
advantages nor is it possible to present its merits so that a 
probable point of interest is suggested to each prospect. 

Some replies read, ‘Should like to see your PORTABLE 
some read, ‘‘Let us have a demonstration of your listing model on which 
MULTIPLICATION is practical;”’ others say, ‘‘We understand your machine 
permits division and other calculations and gives a printed PROOF of the work.” 


listing machine;”’ 


Each sees the BARRETT on his own particular problem, yet each secures 
the privilege which appealed to the other. All of these advantages and many 
more are incorporated in one machine. 


+1 
tne 


Mr. Peck, of the Empire Subway Company of New York, found a defini- 
tion for PORTABILITY. ‘Usefulness is all right,’’ said he, ‘but what is 
more important is the fact that odd jobs of figuring are now done on a machine 
while heretofore the clerk would not take the time to get over to a non-port- 


able one. As this represents from 15% to 25% of our work, I say PORT- 
ABILITY means Accuracy.”’ 
The main point is, have YOU seen this mechanical marvel? 


A demonstration costs you nothing, may save you much. 


Why not hear the evidence? 





IS THIS YOUR OPPORTUNITY? 4: = — 
we lake noney. 
inswer is obvious. We have certain territory and a props ff it will compel 
ice and afford an « ,ordinar ning. The ar il litions which 
these ex rtiy ies an ve offer a 0 can put 
as wella It in » do ym full value. 

V plete ni 











Barrett Adding Machine Company 
Bulletin Building Philadelphia, Pa., U. S. A. 
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U-NEED-ME 
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Provides a smooth working surface wit] 

pad beneath. Convemient for memoranda, et 
LIST PRICES 

N »2 Plate Glass Desk Pad (19x24 $4.00 


N 22 Gla Desk Pad (18x24 3.00 


Made of thick felt in three color brown, green and mar 
Easily attached to any e office chair Reta r $1.25 


j 


U 





Handsome in appearance and durable in construction. 
a flexible felt 


U-NEED-ME Felt Chair Pads 
Prevent the Shin 

-NEED-ME Specialties app: al to ur be t tra le Wi t tod y 

Geo. E. Fox Company, (not inc. ) 

54 West Kinzie Street, - - - CHICAGO 





This attachment 


matic Phone \tta 


Plate Glass Desk Pads ean 


by writing to the 


A 
The Bemis Bro 


marketing a most 


with wire which 
which is hemmed, 


the article desired 
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nUERIE TS 
TiAle NEW 


SWEEL 
WAST 
BASIE T 


A basket made entirely of steel, but a 
attractive as wood in design and beaut, 
of finish 


A basket practically indestructible, and 
which insures real protection from fire. 


A basket handsome enough for anv 
office, selling at a price low enough for 
every office 


Sold Only Through Recognized Dealers 


Descriptive Literature and Dealers’ 
Price List Gladly Mailed on Request. 


METAL OFFICE FURNITURE CO. 


Grand Rapids, Michigan 








Makers of Complete Stock Line of Steel Desks and Tables. 


of the wire make it 








ping small package 
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ind risks damage 


tive discounts are 
Inquiries with re 


fountain pen may 

















to normal position 


handling of small p: 


muslin in different 


this tare and mak 


necessity ot wrapp 


the “Servo” fountat 





OOK 


Adds the Finishing Touch |} «'*s  « ss,» tas sessien irom the seceve 
to the Well Ordered Desk ]} "i020. 


it tor, 


that someone has called but the wrong 


t 


person has answered; however, instead of placing 
receiver or the cle sk the persor answering pusl es 
button all the vy in and returns the receiver to the hool 
1] V« ht the receiver 18 sulci I ] lel I ttac 
ment in posits igainst the cti t! spri ‘ 
cealed in i nd it retains this position until the proj 
person answers the call As soon as the receiver 1s é 
off the hook the ttachme nt 1¢ ll es res Ss I 


will be put on the market by the Aut 
hment ( Ompany 
e dollar. Oftice supply and _= sp 

exclusive territory and selling rights 


ove company 


Useful Line of Bags. 


Bag Company of St. Louis, Mo., is 


practical line of small bags for the s 

i kages, et These bags are pr 
is passed through the top of the 2 
the wire passing inside the hem. Whe 


ia 


to be shipped or stored is placed witl 








the mag the top is drawn together ind two or three twists 
Cf 1 PS os 
™ Ys \ t'r---- siijpithim 
Se WY 
secure. These bags are made of stron, 
SIZES It 1s pointed out that Wral 


S wastes time, costs unnecessary money 
loss. Vhe se of wire top Dags saves 
the package secure, obviating t 


ing and better insuring sate delivery 


Furthermore, the use of these ags creates a favorabl 
impression o1 ustomers, evidencing the fact that c 
spares no pains delivering shipments with all the part 
intact Phe pt cs these ags are quit reasonabl 
\nyone wl iv be interested should communicat 
with the Bemis Bro. Bag Comy 
| A Dollar Self-Filling Fountain Pen. 
Che Servo Pen Company, ot ston, Mass., and W 
loo, Iowa, has just placed upon the market a new sell 
lling fountain pen which retails at $1.00 It is known as 


n pen. Che self-tilling principk f this 


pen is of the utmost simplicity and has been success 
used for a number of years on higher-priced pens But 
one operation is required to fill the pen, that is the 
of a small lever which is normally sunk the side 
barrel. 

The “Servo” has a screw-cay] da gold point is fur 
nished with the pet In workt shit ish, dur 
and service this pen is said to compare favorably yw 
pens which retail at much higher prices. Very attra 


offered to dealers 
| 
i 


gard to the “Servo” dollar self-tilling 


be addressed to the Servo Pen Company 


at either 168 Devonshire street, Boston, Mass., or Fowler 
building, Waterloo, 


lowa. 
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@ies File Desks 





estapusnea 151 CUTLER DESK CO., Buffalo, N. Y., U.S. A. easest catatos 





Lse file cabinets in the place of ordi- 
nary drawers, because drawers are 
good only for useless flat storage. 


Keep your letters, cards, contracts, 
catalogs, order forms, documents, 
etc., in scientific order-—indexed, 
ready at hand and up to date. 
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Not |N THiS WAY —m— > Nor IN TRIS WAY —> BuTIN TH 


the OMECO Stack Lock is operated. The illustration | 


CONVENIENT MANNER. 


graphically shows one of the 
many unique features of QMECO Sieel Horizontal Filing Sectio1 

A locking section can be placed between any two 
all drawers in all sections. 


sections ina stack and will lock 


Let u 


tn Lime 


THE O. M. EDWARDS COMPANY, Inc., Syracuse, N. Y., U.S. A. 
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The Surf 

Have you ever watched the irresistible surf, its buoyancy, 
ita power, its beauty? A tremendous wind-driven sea, 
piling mountainous rollers landward, which, after having 
coe and spent their force ashore, toss backward, eddy- 
ing, swelling, swirling, churning, on their return to the 
limitiess deep; only to be forced back by the oncoming 
irresistible swell and surge of the surf, which, gaining 
force, finally wins mastery and overtops the returning 
current, driving it landward again This irresistible 
power, this power of getting there, of getting landward, 
of landing something, finds its analogy in the order-com- 
yelling power of “k. b."" blanks the steel-engraved 
Planks The blanks that look like mons The blanks 
that are prepared like United States bank notes! The 
bianks that have that crisp currency feel about them. The 
blanks that dealers and investors in securities accordingly 
give preference. They are made by kihn brothers at 
ninety-nine beekman street in new york. If you are not 
familiar with the line they will send you samples and 
prices The printer who uses these blanks for the prep- 
aration of bonds, stock certificates and papers of value 
is insured increased business and increased profits. He 
is on the high sea of success 








Crane Ladies Stationery 
Sold by all Stationers and Booksellers 


These goods are suited to the tastes of the 

n0st select trade. Their merits are known 
the world over, and they yield a profit to 
the dealer. Once tried, the purchaser be- 
comes a regular customer 


Presented in the following Styles and Qualities : 


SUPERFINE QUALITY. In Light Blue Boxes, 
containing } ream of Note paper each, and in separate 
boxes } thousand Envelopes corresponding 


EXTRA SUPERFINE QUALITY. In Lavender 
Colored Boxes, containing } ream of Extra Fine 
Paper each: in like Boxes are Envelopes to match. 


Our papers are supplied in 
Bordered Goods and other spe- 
cialties by EATON, CRANE 
& PIKE CO., Pittsfield, Mass 
and 225 Fifth Ave., New York, 
whose boxes bear the word 
“CRANE’S” containing our 
goods, 





This Trade Mark 
every box 


ALL THI: STATIONERY CAN BE RELIED ON 
AS REPRESENTED. MANUFACTURED BY 


Z. & W. M. CRANE BAR 
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A New Pencil Clip. 
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The Telemeter and Its Parts. 























a 


screens» 


fax 


0 ee 


eu pes 


: SCENTS 


and true’’ loose 
Devices are the 
uipment has been 
ivalled leadership 
zoo Equipment rep- 
terials coupled with 
lways by service 


Cd 


THE KALAMAZOO CURRENT BINDER 


met by one of 
quipment is the 
‘urrent Binders 

ine and price list 
la ounting binders, 
len any particular 
m is the most mar- 

i oer pn prac tice 
and posting and 
antile concerns all 


THE KALAMAZOO TRANSFER AND 
GENERAL UTILITY BINDER 


We Make a Specialty of 
Indexes and Ruled and Printed Sheets 


anufacture cellu- 

is types, sizes and 

indexing plan ever 

eature of both the 

ansion, capacity 

THE KALAMAZET nd speed of operation. We carry S vty Dye Saattaens See 
LIGHT WEIGHT BINDER nd printed accounting forn ais ate very coMpeene 
Our special 

we are always 


Write today for our free Synopsis Cata- 
log containing loose leaf information of 
particular interest to business men. 


SALES OFFICES EVERYWHERE 


KALAMAZOO LOOSE LEAF BINDER CO. 


EXECUTIVE OFFICES 


THE KAI AMAZOO STYLE KALAMAZOO 


: GRADE RULED A AND. PRINTED FORMS a THEW 


nek Re oaks 
alsa “ 
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The Times and YOU 


You are thoroughly familiar with 
present conditions in the trade, 
and you know the value of being 
able to get reliable goods at reason- 
able prices. 
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% Bushnell’'s “PAPEROID” 
has always been in the front rank 


for reputation. 

Although envelope prices are nec- 
essarily going up, Bushnell’s dis- 
counts to dealers have not been 
reduced. All the more reason why 
you should sell Bushnell’s. 
Wouldn't it be best to be on the 
safe side? 

With Bushnell’s “PAPEROID” 


you take no chances. 


Alvah Bushnell Company 
925-927-929 Filbert St. PHILADELPHIA 
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THE ONLY ADJUSTABLE 
POST-BINDER 
ON THE MARKET 


Here's a simple device that enables the office boy 
to bind into book form “‘in a jiffy’’ any kind of loose 
leaf records. 


The “F-B” Loose Leaf Holder 








Pat. May 13, 1913 
is adjustable to any distances between punch holes 
and to any size of paper. 


_ The retail price is $3.00 a dozen with liberal 
discounts to dealers. 


ROCKHILL & VIETOR 


Sole Agents ———_______—_— 
Dept. ‘‘F-B’’ 22 Cliff St. New York City 
Branch: 180 N. Market Street, Chicago 
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Rings opened or 



































Looks like leather 
Feels like leather 7 The Badger closed by touching 
Wears like leatt D o>. alever. No soiled 
Cheaper than - Ring Book sheets or pinched 
leather - fingers. 
k Made of 
<= 4 . . 

5 Favre kod 

« Flexible Binding 

~ . 

x Looks like leather 

F WATS OS well 

| : = Melals quaranteed. |§ . 

agg ote + Automatic levers eninge 
wl acedias : OPC Ana close c3 protic able 
~wremepliees gps ; .: ai ring any man 
‘ip . ae 1 not he X WQS . ; : ; oon wtih: Soe. 
































MILWAUKEE, WIS., U. S.A 


The Heinn Compan Y WALKERVILLE, ONT., CAN. 


Sote Manufacturers of 


THE BADGER LOOSE-LEAF LINE 
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An Office Necessity with a Ready Sale 


pay HYGIENIC RUBBER 


START 
YOUR 
SALES 











ZF INGER PAD - 
lati * ere | ONCE 

Bank clerks, postal clerks, cashiers, pavmasters. referenc } / - 
clerks, printers, pr feeders, accountant bookkeeper | a pg 
—any and evervone who handles or sorts monev, paper i MAIL 
or records of any kind appreciates the economy, cleanli- | ing compen 
ness and efficiet of MARSH Hvygier Rubber Finger Lr NOW 
Pads. 

‘ | 
One Gross Display Assortment 
Size of carton, 8?x7} inches. Contains $ -50 
j sente ; Le q. 


Display Card, Printed in Colors—FREE ! A 
MARSH FINGER PADS is limited | 


i 






tl 7 oo 
re gw or oe 
- re) soi © 
em ~~ 
° C oo 
Single Dozen, 75c ( 
W rite for special price to the trade 8 
n 5 gross ots - as 7 
a “ww ‘: 8) a 
Mail the Coupon Order Today “ of 
~ e ace s* 
T YY > * > » 
DAVOL RUBBER COMPANY, Provipence, R. 1. e © “s » po-™ 
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nsure Perfect Service 


BANK PINS 
CUSHION PINS 


PYRAMID PINS 





Your pin orders will receive careful 
and prompt attention. Satisfaction will 
be guaranteed if you send them to 


CRESCENT BRASS & PIN CO. 
DETROIT, MICHIGAN 






























DODGE 
DU TRA) BUL 


Mar 


RIBBONS 


If not 





Are you a “Dodge”’ user? 
write us and we will give you proof 
that you should be. 











REPUBLIC-DODGE 
Douglas St. and Third Ave. BROOKLYN, N. Y. 

















| 
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APPLIANCES Ma 
built bac k-spacer arrangement er models i | 
wood machines are thus equipped t there are many older 
models in constant use to which the new invention can be 
advantageously applied 
New Loose Leaf Devices. 

| 

On another page of this issue, under the caption \ 
counting Devices Company, a Ney oose Leat Hous 
will be found a brief description of some of the new loo 
leaf devices which have been recently patente \ \ 





Gitford Jone s of Evanston, Ill 





devices 1s not given in this de partment ona 

fact that the article includes an ; uunt of the 

pany’s factory at Evanston. W erta oweve 

that readers will be interested s¢ le ( t 

therefore, make this announcement her ' 


An “All American” Ink. 











On the outbreak of the Euro; the Robe 
Ink Company foresaw the inevi e effect on t int 
tation of aniline colors should t ontinus 
siderable time The company therefore started t 
upon plans for producing a writ! om Amer 
products exclusively, with the res that they ive § 
ceeded in producing an excellent permanent writing f 
which, they state, contains all the luable chemical 
erties used in their “Superior” writing ( \\ 
difference that in the new f ‘ s ! ’ ‘ j 
the blue coloring matte: 
The company states that it s al ly s S 
thousand gallons of this new ink, which they are p1 
to furnish in all sizes from five tles t y-gall 
barrels. This ink is sold under an attractive red, whit 
and blue label which has a spe sign 
vf the fact that it 1s an all-Amer n ink 
The Robert Keller Ink Comy vill be \ 
nish samples of this pros t re S | 
' 
A Public Spirited Organization. 
Office Appliances is indebted to | Wilham Nels¢ 
Pelouze of the Pelouze Manutacturi: Company, ( hicag 
for information concerning the Chicago Bat \ss 
tion, an organization maintained 1 lic spirited me 
and women ( ago to provide the st . 
free to the public, in the belie hat mus . excel 
lence is inspiring and a power the 
life. The s¢ Iness ind upl 1irtit v t eT S 
1S perl ips nowhere etter sl! \ \ Ss cette 
tiie nimates N¢ rit se OT TU 1 es 
school riums, munici inds 
gested districts of Chicago vas e | d 
whicl layed at the Christma lestiva ( 
Park S ser ces Naving ce! eC Ss 
ciatior 
Col. Pel states that tl if | ¢ 
n their ] r t make the ( d s« 
n the Unit States d that e1 é 
same relative position amor s it ( 
Symphony (Orchestra ¢ : stras 
world. 
The Chicago Band Associati r ‘ tt 
bring its active and sustaining 1 s] Ip e 3,000 
mark The larger the members ( é eC 
concerts can be givel ind the r vill be ‘ ene 
fits resultins Col. Pelouze ( ( the ¢ icag 
Band Association and will be ‘ rece apt 
tions for membership in the organization from anyone 
everyone who is interested l ers Phe 
nual members! fee is $10 
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Merchandising Advantages 
(a), (b), (c) and (d). 


HE ADVANTAGES OF 
HANDLING THE VAN 
DORN LINE are these: (a) It 


is the most complete line of steel 
furniture and equipment made. It em- 
braces every standard piece and model and many 
more that are exclusively Van Dorm. (b) Our 
STEEL unusual co-operation in the way of sales-making 
literature will have a marked effect on your year’s 

business. (c) For 22 years Van Dorn quality has been 

a by-word. Every piece in the line has a selling point 

in its refinement of detail and the instant conviction of 

quality. (d) The Van Dorn list is a fair list and you 

can sell more because there is more to sell. You will 

want to stock our new desk card-tray retailing at $2.75. 






HIS is the new desk card- 
tray retailing at $2.75. It Send for This New Book 7 
is }in.x3 in. The steel case is 
beautifully finished, strong, and HIS is a dealer quick-reference book. We. 
makes a quick appeal to the eye. call it the “Birds Eye’ because it gives ¥ 
such a quick, comprehensive view of the line. 





It is very attractive to unfold before a cus- 





tomer. Ask now for your copy. 











ae The Van Dorn Commun 


2679 East 79th St., Cleveland, Ohio 










































Desk Bottle the honorary adv 
No. 435} 
5} oz. Size. 


Bailey Company Adopts New Name. 


sory con tte ort this eX] 


business men in New York City have agreed to serv 
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Life-Size Figures in Furniture Advertising. 
«6 ” Some of the most effective store advertising and sl 
DIXON’S “MOVIE” | <i ssc. So fete 
which is being s vn now it the unt | 
agents the Globe-Wernt Company of Ci 
Assortment No. 435 J ss ms secs ife-size cutout 
naturally olore in proe | n heavy ir 
These cs le ¢ S€iVes ly to wil 
“oN 
D M play purposes \ recent eft . dow Gri 
the n Strassi h sta « { mp { ( \\ rn r ive 
. ‘ 1 drun it | s { cs r the lite s t 
lk , wi ttr \ ee ts ar 
if ' 3 Wer e secti ses \ S 
° u ; i ( I l li i Sta I 
. ) " ‘ aS | ' ? : z 
liberal] ll ks 
Vas ] t OOKS ( 
sock was s ure 
te l t r i | n 
‘ al is¢ | s 
1) \r ~ M \ l iré s cite LI\ ‘ ls 
: ; ety d rere? . it ns | e (al | We 
i { «tl i 
( Pp “) pany Is sses i la 
} 1 ron s deal Ss ) he ( é S S S é 
. 1 i 
Information gladly utouts , ; d store 
sent upon ; 
l X 
request. oui A New Lavette Price List. 
llarry ( Lavette, patente ! sole manuta 
Made in Jersey City, N. J., by the ; \I 
Ave s ( La ¢ r ha te 
bed ba ttl ( 11S I n ( ere \ 1 
Joseph Dixon Crucible Co. a B ageet sc lconnslencons 
i v | leas i ion at ( 
} hay iss I ( N é \ ( | ct | 
ve eS ¢ el pes 1\V¢ Oo! i | Mi s 
5 oer, irraneed that ‘ 1st protect ( 
Q 1 
2 randa pape a Sa eC! er < 
$ vette In enve e mailers 
Py | Readers will t tereste Q r | 
¢ 
¢ Lave ( Sta lis n Ss p P VE 
( , y 
] - 6 + ' rey Ver W ¢ \ ( S awe S rl s 
; THE STICKTITE LIQUID PASTE. oe sig 
‘ a | s a ed Vy ( Os > lp \ 
5 Desk Bottles with Patent Stee chia 3 ie: tials e the pr 
$ Wipe Off—Quick Sellers. nule. woe ner boxes. P page 
; tat rsh] whi | ‘ vill s 
( . | \l; P 
$ Put up in Quarts, ws Mr. Lavette I ‘ 
¢ Pints, Desk Bottles rices SO W n the 1 ices as 
) and Tubes. \eesnenens S ds e recor dealers 
¢ their or s e€, as pr l ette 1 
( 
2 | vel i \ l s ect < n 
> 
$5 $,fREeSTAaAr 38 @ & °°} } $2) furt 
4 
> 
2 
q Printing Trades To Hold Exhibition. 
Q 6 
§ Harry A. Cochrane, producing manager Mac i 
> Square Garden, New York, will put on the Printing 
¢ } \llie l Trade Ss | position at \I 1 w juare Gsarce ' 
‘ 4 
2 gining on September 30 and cl October 7. This « 
$ | sition is officially endorsed by leading printing trades 
¢ organizations and manufacturers \ numbe pr en 
> 
] 
5 
( 
» 
( 
» 
» 
> 
» 
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DIAMOND INK CO. 


Milwaukee 








Wisconsin, U.S. A. NY 


which has been d 





ances 


What was formerly known e Bailey Manut 
ing Company is now called t Ee fticier Dists 
Company and its address is West Brighton, Staten Isl 

The company makes tl ‘Efhicient” distril 
escribed and illustrat O \p] 











OFFICE APPLIANCES 











Electric Addresser 
4000 Different Addresses 


per hour 
$185.00 


D.: 
Price 

















Foot Addresser 
3000 Different Addresses 


per hour 


. $90.00 


Price 











Hand Addresser 
1500 Different Addresses 


per hour 


Price $35.00 








ELLIOTT 


ADDRESSING MACHINES 


The first ELLIOTT Addressing Machine was sold in July, 
1900, and the sale of ELLIOTT Addressing Machines has in- 
creased steadily each year thereafter. 


In addition to the Hand, Foot and Electric Addressing Machines we 
make 38 different special machines for special purposes, such as auto- 
matic envelope feed addressing machines, special machines for Public 
Service Companies, Laundries, Trustees, Payroll Equipments, etc. You 


owe it to yourself to investigate the ELLIOTT Addressing System 
before you sign an order. We would be very glad to send you our cata- 
log and interesting booklets on ‘Direct By Mail Advertising.’”’ Address 
The Elliott Company, 145 Albany St., Cambridge, Mass., U.S. A. 


ELLIOTT STENCILS 


» VF 








‘a iw. & PF. FF ott 
ra] o/o The Elliott Company, 
Camoridge *A*, gar 
0. $. he 








% 
The Elliott Typewriter Stencil 


The Elliott Gothic Stencil 


Can be cut in a typewriter and it print i We furnish special stencil cutting machines for cut- 
: ps : Pr e700 ting the addresses in these stencils, or we cut the 
oe moans ty a 13.00 - seated ett pe addresses for you from copy furnished by you. Price 
t i ink = , ‘ isa Ww i ) $5.00 a thousand blanks-——$10.00 a thousand with 
addr ; stenciled to order by us. the addresses stencilled to order by us, 


THE ELLIOTT COMPANY 


145 Albany St., Cambridge Mass., 





LIST OF BRANCHES 





Atlanta, Ga., Dixie Seal & Stamp Co. 
Baltimore, 317A Equitable Bldg. 
Berlin, Germany, The Roneo Co. 
Butte, Mont. 
Calgary, Alta., Eleventh St., E. 
Columbia, S. C., Southeastern Sales 
Agency. 
Chicago, IIl., 260 Monadnock Block 
Cleveland, O., 609 Advance Bldg. 
Dallas, Texas, Praetorian Bidg. 
Denver, Colo., 214 Colorado Bidg. 


Galveston, Tex., Glasscock Off. Sup. Co. 


Houston, Texas., 115 Main St. 


Philadelphia, Pa., 802 Chestnut St. 
Pittsburgh, Pa., 32 Curry Bldg. 
Portland, Ore., 268 Stark St. 
Richmond, Va., 605 E. Main St. 
St. Louis, Mo., 502 Commercial Bldg. 
Salt Lake City, Utah, 36 W. 2nd So. 
San Francisco, Cal., 539 Market St. 
Seattle, Wash., 616 First Ave. 
Spokane, Wash., 110 S. Post St. 
Toronto, Ont. 44 Adelaide St. W. 
Wichita, Kan., Goldsmith Book & 
Stationery Co. 
Winnipeg, Man., 368 Main St. 


Jacksonville, Fla., H. & W. B. Drew Co. 
Kansas City, Mo., 601 Scarritt Bidg. 
London, England, 2 Clerkenwell Gr. 
Los Angeles, Cal., 113 Henne Bldg. 
Louisville, Ky., Office Equipment Co. 
Minneapolis, Minn., 334 Palace Bldg. 
Montreal, Quebec, 221 Notre Dame St. 
New Orleans, La., Dameron-Pierson Co 
New York City, 299 Broadway 
Oklahoma City, Okla., 305 Baum Bldg. 
Omaha, Neb., 411 S. 15th St. 

Ottawa, Ont., Grand’s Typewriter Supply 
Paris France, 3 Rue Furstemburg 
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INK TABLETS 
INK WELLS 


Used in the offices of all up- 
to-date Banks, Corporations, 
Clubs, Libraries and Homes. 






Eclipse Pneumatic Inkwells 
INKWELLS INK TABLETS 


No rubber parts. Blue-black, Red, Green or 


No plunger to crust and stick. Violet. 
Packed in air-tight tin boxes 
that easily slip into a vest 


No spouting. 
No wasteful evaporation. 
No dirty fingers. pocket. 


Catalog sent free on request. 


General Eclipse Co., Dept. A, Danielson, Conn. 








EFFICIENCY 


The One Thing American Business Needs 


OTHING that the Old World has taught 

the New stands out so prominently as 
does the value of EFFICIENCY It is the 
one great crying need of our present day 
business organizations. 








Steel Office Furniture and 
Filing Cases 
are designed to help meet that need. They are 
the tools so essential to the proper applica- 
tion of the Principles of Efficiency 
We Want More Dealers for This Line 


You will not be forced to stock one penny’s 
worth of our goods. Our Proposition 1s Com- 
plete. It is the best one ever offered you. 


Do You Want To Consider I!? 
Watson Manufacturing Co. 


Jamestown, N. Y. 
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Harry Bates “Saturdays” in Chicago. 

Othee Apphances’ silver cornet din the big I 
nd gold band wagon was out for the rst time this sea 
son on Saturday, April 15, to escort Harry Bates, adver 
tising manager oi the Underwood Typewriter Company 
ind ex-newspape from the railroad station t 
othce of the magazine Che two « I black and two milk 
white horses, plumed and crested, which Ralph Wilson 
declares he used to drive in the Ringling parade, were 
their best upon this important o S101 It was Harry 
Bates’ first visit to Chicago Not <actly the first visit 
cither, for we led to believe that in a previous 
carnation he must have visited the city, for he seeme: 
familiar with the topography of the land in the days 
old Fort Dearborn We think that he must have com 
this way along about 1815 on his way to the western 
fields in a prairie schooner. If the Erie canal had been 
built at that time he would have come that way. Pet 
haps he did, anyhow, for he was a little bit hazy on 
dates He savs that Chicago has changed a good 
in the last hundred years or so,.but that the Underwood 
offices are just as he expected them to be However, he 
was disappointed to see so few citizens of Chicago wear 
ing top boots and blue flannel shirts. He expected to see 
an oceasional Winnebago Indian loafme down Clar!l 
street, and to hear the popping of t owboys’ pistols as 





Office Appliances’ Band Wagon Which Is Said to Have Taken 
Harry Bates to the Station. 


they shot out the light over the Palmer House bar H 
was somewhat shocked to note that he could travel 

so very far from the Underwood offices and tind a cabaret 
that out-Broadway Broadway, \v re they took one’s 
money with tl same ease ane ss Ss the ! st 


accepted New York joy palaces But n the whole, Mr 
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‘To Give Universal Satisfaction 
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in Office Chairs 


you must have a comprehensive line. Besides taking care of the 
various requirements of general business offices, your line should 
include chairs for banks, libraries, hotels and public buildings. 
The line should be backed by years of experience and by repu- 


table, progressive manufacturers. Such a line is 


The Masters Line of Office Chairs 


Because of its excellence in design and construction—because 
of the service rendered to dealer and user —the Masters Line is 
making an excellent sales record for itself. The dealer who 
handles it is able to go out and get all of the business in his 
territory. Wherever the Masters Line is installed (and its mem- 
bers are used in some of the nation’s greatest commercial insti- 
tutions) it has given complete satisfaction. 

Enthusiastic reports are being received almost daily from our 
dealers. They announce business increased, competition over- 
come and general satisfaction all around. Our factory organi- 
zation is now in good condition and all orders are receiving 
prompt attention. 

If you want the best that the market affords for your custom- 
ers, and the largest volume of business with good profit for 


yourself, write us for particulars today. 


The Taylor Chair Company 
Bedford Ohio 
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are built on new and correct lines, permitting 
the greatest compactness, beauty, strength and 
simplicity. 

Made in several bindings; low, medium and the 
en rades, including our patented one-piece 
‘KUT FLUSH” binding. 

The metal of which the rings are made is oval 
and solid. 


Pictures of metal parts shown are actual size. 
Note the compactness and beauty. 


Srasaell Tey Go 


10 N. Cherry St., Poughkeepsie, N. Y.— Branch, 106-108 Fulton St., N.Y. C. 


























TO DEALERS IN 
Typewriter Ribbons 
Carbon Papers | 


The following grounds are those upon which 
we base our claim for the superior quality of 
Crown typewriter ribbons and carbon paper | 


ing facilities are 


gqOur manufactur- g Our equipment em- | 







ample and put , 

us In posi- ; v 
tion to furnish al 
carbonized m ¢ 

papers and prove ne 
inked ribbons so 
of every de- ( i 1 and 
scription and rit I i- 
lor every pur- nery 

po + 

@We use the go we en 
greatest possible Vv «¢ become 


care in the S€ lec tion of expe rt ear h in hi par- 
the raw materials 


; r T nm 
that enter into the i ten wera 
manufacture of all our through years ¢ arias 
products. with u 


Crown Ribbon & Carbon Mfg. Co. 


Factory and Home Office: Rochester, N.Y., U.S.A. 
‘ BRANCH OFFICES 

Sil Nassau St., New YORK Ciry 542 S. Dearborn St., CaicaGo, ILI 

Century Bidg., St. Louis. Mo. 327-28 Williamson Bidg., CLEVELAND, O 


TO FOREIGN INQUIRERS: —! 





“ase address Export Department, c 0 
rench or Spanish, export 

















our Rochester Office. Catalogue in English, f 
discount sheet, together with samples and full information, will be sent 
upon request. 

| 














Bates likes this country, which all good Atlanteans call 
the West When he gets back he even expects to be | 
to convin some other New Yorkers that Painted Post 
1s not the western horizon and that the sun does not go 
down immedia nd tl mi every oht 
He was 1 ith the e of ¢ cago 1 
ts Sl e lake s Sit o¢ Oo 
the Underwo e€ was impres i t t it 
Chr oO « loys 144 his l e 
evid S ¢ sperity whicl t the ¢« ( ll t 
ot typew ipanies I him that ¢ ) 
men do not write cir commurt s with quill . 





presented herew LUntfort dav was too 

lor a phote pl of the act 1 « nt ut had one peer? 
taken Mr. Bates could be seer ide the man handl 
the ribbor S 


World’s Big Problem Solved. 


Written with an 1 1 
of Applia 0 I 
\round the world when war is done 
Che Eversharp will beat the gun; 
Its length of lead will build far more 
Chan high explosives spilling gore 
Instead of thumping everyon: 
Who isn't called a native son, 
We'll take our Eversharp in hand 
And arbitrate with every land 
nd we'll explain our differences, 
Not Ie tting tempers eftervesce; 
Our Eversharp will smoothly glide 
No hardwood sticks shall we abide. 
No need to fuss with stubborn knives, 
And broken points, the bane of lives 
This state of things will 
Restore our old felicity, 


easily 


Replacing bayonet with harp 
And shrapnel shells with | versharp 
Ben Ah 


“Typewriter” Means the Girl in Britain. 





t see s that Englans ( 1 \ustral 
poss ly 1 othe ts tl s r ‘ the 
stene graph is esc! pt ‘ SO! no pe es 
typewriting ( ie and takes s ind notes 1s 
Ss eneral s¢ S im % states ‘ d 
type ritet s used t nly ichine t ‘ 
lady who ope S \ corre dent in Australia send 
us a int advertisement fr NN irv” of H t 
Tasmania I the dv ¢ ( este 1 good t 
writer for shorthand preferre \mer n « c 
men ¢ ne business in the |] 1 British possess S 
sometimes |] d a little Ss pe liarity r 
pression 
t 
Efficiency in Genesis. 
’ 
Collier's Weeklv of recent dat takes a little shot at the ' 
' 
i 


efficiency fellows Here is w 


“Efficiency experts are troul 


they find no mention of efficiency nor scienti! 

ment. They object to the description of Creation as 

in the first chapter of Genesis, maintaining that if Fre 

ick Winslow Tay and St. Elmo Lewis and Edwar 
Earle Purinton had been consulted the job that took six 
days could have been done in three But probably these 


efficiency fellows would have objected to the job in t 


the ground that the overhead would prove 


first pl ic¢ 


probititive 




















346 Broadway, MILWAUKEE, WIS. 
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OF FLEXI-POST BINDERS 





STEEL POSTS— OF STANDARD DIAMETER AND GAUGE 
CONSISTING OF A FLEXIBLE LINK SECTION TO WHICH 
REGULAR SECTIONS ARE ADDED AS REQUIRED. 


CAPACITY INCREASED WITHOUT ADDED COST—MIN- 
IMUM ONE SHEET, MAXIMUM LIMITED ONLY BY THE 
NUMBER OF SHEETS THAT CAN BE HANDLED TO 
ADVANTAGE. 


COMPLETE LINE OF CURRENT AND TRANSFER BIND- 
ERS, BOTH WITH EXPANSION AND UNLIMITED CAPACITY. 


CATALOG READY FOR YOUR REQUEST, OVER ONE 
HUNDRED AGENCIES ESTABLISHED SINCE JANUARY 15th. 


IF INTERESTED IN GREATLY INCREASED LOOSE LEAF 
BUSINESS WRITE TODAY. YOUR TERRITORY MAY STILL 
BE OPEN. 


STATIONERS LOOSE LEAF CO. 


**SELLS TO THE TRADE ONLY” 


THE FAULTLESS 
FLEXI-POST 
CURRENT LEDGER 


203 Broadway, NEW YORK CITY 
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‘ET your share of prosperity. Mail out frequent letters and circulars to your 
logical customers. “Fill in” their names and addresses on form letters with the Hand 


Alddressogfaph 


"lh FROM TYPE 
/ Ss 


|T prints thru a Ribbon from Metal Type—same face, same alignment as typewriter re 
type, so work looks exactly like typewriting. / & 








10 TIMES FASTER THAN PEN OR TYPEWRITER MAS 

“THIS simple Addressograph speedily prints names and addresses on envelopes, circulars / evs 
and statements, imprints pay forms, shipping tags and labels, and fills in form letters at the rate of we 2 

600 to 10 our. : ) 
seein 10 DAYS’ TRIAI es 


|T S as easily installed as pen and ink —but easier to use. Let a salesman carry it / & x. 
into your office —give you a 2 minute demonstration — and leave it with you for 10 days to use / Ti 
under your actual working conditions. No cost—no obligation. / 


rIGWN AN D MAT! THE c \ 


The Addressogfaph Co. 903 W. Van Buren Street, CHICAGO 























g 
ers ( se s Is, Vis ndex tabs lips. Stee 
‘ é Silver-Steel pens the 
: ‘ ? < nounces ‘ 
s erials erin nto the t 
(sraft sig s s eased, the « iT S . 
S tacturing ( = 
( rders at the es and 
2 1O1 Phey \ 
ers ( their req r ( - | 
s ss since iw materials 1 
‘ Wi S¢ 
( nce inthe price of G Vis 
ul ‘ ut the entirely expecte 1 
1K) per nt increase in the demand for the Vise pape: 
clips has resulted i nsuming the company’s advance 
purchases of sheet brass and special grade steel, so that 
S ‘ es ar cessary in the prices of these 
goods Nevertheless nly slight advances have been 
, di n the price of steel Vise clips, while tl prices 
e | Ss re ptionally low considering the 
é Ss ss | ‘ pr ces PQive 1 i 
( e subj inge witho 


Protectograph Check Writers Advance in Price. 


Phe Todd Protect raph Company has sent t the 
mie 5 s sales 1 circular letter announcing 
hat t thre e European war the 
turir g department had purchased a considerable stock 

ma S ploye he manufacture of Prot 
gray Checl Writers. and that possessior f this stoc 
has ena n Oo maintain the original pric: 
$35 t ¢ esent time be | b 
1 re 1 } ere has ce ( ay 
1 iW S al in all cases ) S¢ 
it least 6O per cent cases to al east S00 
pt cet t rs the ncreas¢ oO CI sents an 

¢ ix) r cent For these S Ss 1 ha 
( mit Ss pany to ae é e price 
" C he writer on orf e June 1 t 
S44) 1 ( ‘' e I intained attet | ] niess a 
j Ss necessary late r ear 





i that Hat é 
S out to hundreds | 1 
| icinity s well her 
( t lient Isi el 1 T 
t I Rave way ( s in 
] ] S () r \y ] es ts 


Phe | pping Machine Company, 78-80 
, <i , 
iTee ‘ y \ City, has publis ; 
k] é | dey Ssitors ( 1? < t 
tw r clus ec ot the ( \ 
llustrate i ly printed, show 
i Ss Vv g and « t £ es 
1 , , ' 
ne hinishe packages I in and other features the 
‘ . ‘ , 1 , 
ortant wor 4 I Tt this booklet may r 
tained free on application to the company at the address 
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Let Us Increase 
Your Income 


HE demand for modern writing machines 
1 han ever before. Mod- 


er! ne thrown into discard 
obsolete methods and practices. As a result 
1 new n | rung into being and 
housands of ambitious young men throughout 
the United States and Canada have estab- 
lished themselves in a lucrative and flourish- 


ving one of the best- 

best selling because 

it’s our slogan and it 

ids of stenographers, 

business men have 

’ have joined the en- 
‘sia VICTOR users. 

You don’t have to be an expert typewriter 

lesman 1 VICTOR Ambition and energy 

the only essentials 


Use the ce below and let us tell you how 
prot fitable business 
g VICTOR TYPEWRITERS. 
Doings ra ately no obligation to 
But it 5 is an Opportunity to show you how 
tur) iy spare tin into dollars, change to a 
more congenta ipatior u are not satisfied with 
ur present k, or take on an attractive side line that 
increase ir profits wi tin any way interfering 

} re at present engaged. 


LIVE WIRE AGENTS March Earnings of a 
Wi pee few Victor Agents 
thy ! COl W. F. D. $234.52 

Unit W. J H. 113.89 

Get - H. C. B. 95.49 

H. M. A. 60.50 

You Can Do As Well 

Let Us Show You How 


Victor Typewriter Sales Co. er 
134 Wyoming Ave., SCRANTON, PA. 5-6 


Give me an optior town and explain your 
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teel Transfer Units 
at Wood Prices! 


Che semi-annual transter 


time will soon be_ here 

and the matte f tran 
ferring accumu : le 

ters will be on o wis id 

of every busin ex 

tive 


Berger Steel Transfer Units 


ume as wood 1s, 


instead of wood, and the fact that t 
in itself, an exceptionaily big talking point in their tav 


Berger Steel Transfer Units protect against fire, dust, rodents 
and vermin. They are strongly made, practically indestructible 
cannot warp, sag or decay—and i lifetime of service 
They may be stacked one on top of the other to any desired 
height—requiring small floor space. Finish is of a rich, neutt il 
olive green. 
Our advertisements in June business magazines will be devoted 
exclusively to these units. So, as usual, there will be a big demand 


for them 
Get your share of the business. 
Write for prices and Monograph 
H.O. “The Armor Plate of Business.”’ 


The Berger Manufacturing Co., Canton, O. 

BRANCHES: Boston New York, Philadel; " Chicas 
St. Louis, Minne apolis, San Francisco 
EXPORT DEPT.: Berger Bldg.. New York City, U.S. A 











Kohlihaas Check Sorter 


A BANK NECESSITY 














Why scatter checks all over counters, desks, tables or 
use pigeon-holes, or drawers to sort checks when 
this handy device, 4x6x8 inches, will accomodate 
with ease, from | to 1400 checks. If greater capacity 
is desired, simply add a sectional post or two. 


Portable — Price $5.00 — Sectional. 
Dealers Write for Discount. 
THE KOHLHAAS COMPANY 


31 W. Lake Street Chicago 
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‘INVENTOR WINS DIS. | 
| TINCTION IN. THIS 


FIELD 

' 

j Sketch of the Life of Sterling Elliott 
' President of the Elliott Company, Cam- 
bridge, Ma 

: 

emma me — 





ppllances Was DOTNa 


T HE subject of this sketch, Sterling Elliott, whose 
picture adorns the trontispiece ot this issue of Ofhece 
Appl I 1at Orion, Mich., in 1852 Hi 

father was a miller, but the boy early developed 

mechanical genius 


During the course of his busy ireer Mr elliott 


received over one hundred patents on articles 

own inventior The tirst was pon a carriage spring 
equalizer, but the first patent broug! ( 
nue was tl Elhott Belt Lace Cutter, of which o 


million were sold While working in a carriage 


he designed and pertected a machine tor stitchi t! 
patent leather ipon the trameworl ot thy arrias 
dashes 
In IS880O, Mr Klliott removed to Boston 
opened I] hine sho 1) r stret 
manufactur of lace cutters at drill press 
years later e moved to Newtor Mass., where e built 
tl ¢ factory now or cupied by tl stat le \ Mi tor { 
Company Here he designed the Elliott pamphlet stit 
ing machine. many of which are today in Sé 
binders his is said to be 
successfully ti 1 a square knot 
In 1885, Mr. Elliott designed the Elliott H 
bicycle, which was a great curiosity. for 
wheels instead « the wire 
versally in use on such machines V1 
these .bicvcles, Mr lliott desigt | vele 
wheels. In taking out patents on this quadricycl 
tained a patent on a steering knuckle, which ts sai 
used todav on every utom< | 1902 
ton, Mr. Elliott took a pair of H ry 
and put ther n a trotting sulky At tl 
ting sulkies used steel tired ] 1M l 
had great lt Vi gett s 
sulky “Bud Doble, drive N H 
consented rt hick« \ ‘ 
ulky | ( ( Ss « C > 
hen Nar H Ss ft tte 
with muc¢ tha he 
hese hicko wheels tre s 
| t Mr | NK he Wie s 1 s 
pairs of wheels for more t 
for the entire bicycle 
Mr. Eiliott during his bicycle business 
ame interested in the League of American Wheelmen 
and in 1898, while president of the league and publisher 
the I \. W. Bulletin ( R S 1 
conceived and designed the Elliott Addressing ma 
the first machine being used a great many months 
dress the wrappers for his own publ tions Beir 
inventor, Mr. Elliott’s half joking ytto is, “If « 
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The Dalton 1s first of all an adding machine. 


For plain, straight adding and listing it has no equal, and on 
such work has set many a sensational record under conditions as divergent 
as the varying activities of commerce afford. 


But the Dalton 1s something more than simply 
an adding machine. It is a calculating machine as well, capa- 
ble of doing all that can be done on any other calculating machine, with 
the added advantage of a printed record of the work performed. Easier, 
in fact, than any single purpose machine performs its solitary function, the 
Dalton atiends to its numerous duties with increased speed and efficiency. 


The Dalton adds; subtracts; multiplies; 


divides; figures fractions as well as whole numbers; 
cross foots; computes interest; figures costs, pay rolls, 
change sheets; prorates; verifies invoices; foots trial bal- 
ances; checks postings; figures percentages and discounts; 
makes out monthly statements. In fact, the Dalton takes 
care of anything that comes under the head of figure work 
with ease, accuracy and dispatch, rendering a physical audit 
slip of the work performed. Dalton versatility is unique. 


Whether you buy a small capacity Dalton at 
$125.00 or pay several times that amount for a larger machine 
fully equipped with special features, you get the same high grade maierial 

nd careful workmanship. Let us bring a Dalton to your office and show 
ou how it can expedite your accounting work. 


The Dalton Adding Machine Company 


Beech Street, Norwood 
CINCINNATI, OHIO, U. S. A. 


—— Poe me pee ar pr oe fd or} oe 
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Big Pay 


for District Sales Managers 





I need the 


Men who qual- 


ourceful, energetic manager 
sessing the following qualiticat ify for these 
I jobs will par- 
ticipate in the 
profits on 
hace “> every sale 


wt know the t riter field and made by their 
" agents and 
MP dealers. 

ae This will ap- 
ply to all re- 
This is a bie ont peat orders 
ilibre men. Writ 


Ci me a and future 
Be sure to mention OFFICE AP sales. 











PLIANCES. 


H. M. BALLARD, General Manager 


REX TYPEWRITER CO. 


Steger Building, CHICAGO 


—Quik-Est— 
Adjustable Filing Case WITHOUT 
DRAWERS, is best for all purposes 

letters, vouchers, address and 


cost cards, bills of lading, etc., 
etc. Saves time and floor space. 


DIRECT TO YOU 


Special discount on 100 per month 
—one to a customer, May 45%, 
June 40°, July 35°7, August 
30°, September 25°7, October 
20%, November 15°%, Decem- 
ber 10°%. After January Ist, 1917, 
NET. Act quickly—NOW. 


FILING CABINET CO. 


HOLLY - - - MICHIGAN 


Manufacturers of 


— Quik-Est— 
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j 
does it, it must be wrong,” and his home in N 
Mass contains many conveniences which are 
with 

Mr. Elliott’s son, H. P. Elliott, relates tl 
fathe ] st interest ‘ riment it By 
Mass H ired a pe 
probl i tt 
in st ( \ ecial lars 
made lultact Di ( 
Com] lal ¢ I] 
the x Tl ‘ 
erfl heat d 
buildir ! ) Eli 
itl I t lk 
it ‘ \ ( W hile 
‘ re, Mr. | xplai | 
S ccs 1 1 eally l | 
ict th ll aute bil lk ( 
The Elhott Ad i I 
f ve Mr. Elliott's I 
cre¢ ( 
it In talki dri 
liott of €1 i! 
re ali t more s ft 
r fi 
\n t tt inve 
extensi Ss ] les 
ntabl l door indi 
drinkit il ps, cl il « 
fluid ic] 
Rebuilt Company Moves Factory. 
Che Rebuilt Typewriter Cor ny has taken a ne 
ry n nearer the “loop,” | ivo’s busine 
accord its plat is \pril 
() \pphances Phe i at =—§2 S 
Dearborn § stree n 1 ri l ‘ 
ently located regards | S 1 
oth stree i l eley i i 
could be \ li way 
mini. | s witl es’ wal 
railroad Cc] ind within ( 
thres I I ers The ewrite ( 
points iivantages loca 
tion ¢ shipments ei 
Ist ie 
Phe p extends to al ilers visiting ( 
hearty invitation to go throu, ind inspect the cor 
new factory quarters in the 
Two Striking Safe-Cabinet Broadsides. 
The Safe-Cabinet Company of Marietta, Ohio, | 
cently 1 ‘ two riki i rect 
pieces, W | e by |] es nial |] 
that lr] » ( 1 t d s 
the ravages 
One these iiders whi eals with 
which occurred in Madison, Wisconsin, and 
destroyed the plant of the French Battery & ¢ 
Company, is entitled “Here’s One Policy You Can't Get 
When the owners saw their entire plant in ashe 
realized that all their recor The Sa ( 
and knew that the fire had been so intense as 
the brass handles and combination dial off thi 
they, of course, wondered what the condition of 
records would be when the doors were opened B 
when the doors were opened all their valuable 
were in perfect condition; in fact, Mr. Ramsey, treas- 
urer and general manager of the company, said, “I wo 
rather have these business records at this time than 
| new ten-story building.” 
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hling capacity of any 
ranster case in the market, 
25 inches clear filing 
space. 











This trade-mark 
vuarantees quality and 





service. 











Electric spot welding 
throughout insures great 
strength and rigidity 


Ready for Mid-Year 
Transfer Campaign 


“Y and E”’ Transfer Cas¢ Index and Miscellan 
and Supplies are in stock Transfer purpost G1 
ready for immediate shipment Variety offered 
to agents, dealers and con- The qualit of “Y ane 
sumers. Orders for the mid- Transfer Cases and Supt 
vear transfer season should 1s up to the high standard 
be sent at once to avoid anv all ““Y and E”’ filing de 
delays from traffic conges- nd office systen Phi 
some together with the special 

The line includes Transfer 0-Operation offered — mal 
Cases of steel and of hard- the “Y and E —— 1101 
wood and juteboard—for 111 Transfer Cases and 
Ve rtical, Shannon. Loose pic ; one of the best that 


One Drawer l Sheet, Document, Check,Card have ever offered Solid 4-Drawer Upright 


WRITE US FOR REVISED PRICI 




















Mrec.@. 


555 St. Paul Street veereny) N. Y. 


Branch Offices: Bost pringfield, M New York 


+ 1 r~ ‘ Kar (it \ Sar t 





Makers of ‘‘Y and E”’ Filing Devices and Office Systems 





> 


‘B"’. Vertical, 6” deep 


ck File 





= 


Style *“‘A” Knock-Down 





mm Mme 
Y and E’ STEEL Transfer Case = 
locks ip is formed Drawer rolls i 
above. 1 side, mak ng in and out freely, even 
nnecessary when heavily loaded 
can stack No friction here 
D. Biggest 


THITOON LAH ENH Ada EA NONTENNY 





= 
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This Booklet 
Will Tell You 


HIS booklet will tell 

you the simple st 
of why Proudfit Loose 
Leaf devices realize 
every achievement ex- 
pe ted of the loose leaf 
principle. It’s a plain 
story, the one told in 
this book—it’s just an 
outline of unsentimen 
tal, cold facts. It's toldin 
that way to save your 
time in becoming a 
quainted with something 
that may serve you most 
profitably 


ry 
Ty 





This booklet is one of five, ¢ 
prepared on the same basis 
save you time as you inform yourself 
specific ways wherein the Proudfit idea may be applied where 
books are used. From the five you will become acquainted with 
the Proudfit idea sufficiently so that a demonstration by our 
representative wili complete your appreciation of Proudfit 
Loose Leaf devices down to the last detail 

You will observe from the foregoing that our method of bring- 
ing our story to you has been planned to sa the time 
possible in becoming acquainted with an advantageous propo 


The other four treat of 


er 


ou all 


sition 
Today, now, while it is in your mind, use the Postcard in ask- 
ing .\o have these booklets seat to you 


EfEAF @ 





Grand Rapids, Michigan 








The Paper That Is Vouched For 


A 


ledger paper is 
| 


By Banks 


NKERS have their sense of highly 
veloped. They know that the of the 
dwarfed by the pricelessness of 


de- 
best 
the 


value 


cost 


records it is used to preserve. 


Bankers have found Byron Weston Co.’s Linen 


Ledger Paper a sound paper value, and have certified 


to th 
stitu 


BYRON WESTON 


DALTON 


is fact by purchasing it for use in_ their 
tions. 


own 1n- 


Send I me F! ] F j t eart 


a Bank's Records escaped the Dayton F 


CO. 


MASS. 


** The Paper Valley of the Berkshires’ 
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The otl dealing yw e August Georg 
$10,000,000 re shows where | Sate-Cabinet tw 
different offices it Ss lled ¢ buildit 
by the way, were completely gutted, protected 
contents. [his re, one ot th I st ce istating 1 : 
destroyed the records of many siness institutions 
it will be next to impossibl ever to repl 
these documents 

Both of the folders mentions rinted in two colors 
and in large type The typog l arrangem« S 
unique 

Thess yiders were prepa e advertising 
ment ot The Safe-Cabinet ¢ nd w é sure 
that Mr. Stocking, the advertising manager, will 
pleasure in sending one or more of them to anyon 
may ask for them 

N. C. R. Company Offers Prizes. 

The National Cash Register Company is offering $1,004 
in prizes to the employés of retail stores for suggestions 
relative to the it rovement, sale or use of National S 
registers 

The announcement states t t the total amount w 
ve divided as follows among é netv-nine who s¢ 
in the best suggestions 
lor best suggestion $ 50.00 
For seco st suggestion $0.00 
For 2 next best sugges stions, $30 ea OOO) 
For 5 next st suggestions, $25 ea 125.00 
lor 10 next best suggestions, $20 eacl 200.00 
For 25 nex st suggestions, $10 each 250.00 
For 55 next est suggestions. $5 eacl 275.00 

Total, 99 $1,000.00 

\ll suggestions must reach the offices of the company 
at Dayton, Ohio, before midnight, July 15, 1916, in orde 
to be considered in the competition. Awards will be 
made by a committee of three department heads of the 
National Cash Register Company at Dayton, Ohio 

That company has had the suggestion system in 
at its factory for many years, in fact it was the piones 
in this kind of worl Each six months the employes ar 
gathered togetl for a distribution of $1,500 in prizes 
or the best suggestions pertainir to the work at the 
tactory 

This announcement for employés in retail stores will 
ndoubted! ‘ interesting rivalry throughout e 
country 

Baltimore Stationers to Buy Co-operatively. 

A committee has been appointed from among the mem 
bers of the Baltimore Stationers’ Association, of 
r. A. Steinmueller is president, t ike up the propositi 
of co-operative buying, forming pools to purchase larg 
quantities of goods when prices are favorable, the goods 
to be distributed among the members in such lots as Ly 
be desired. It is said that several leading manufacturers 
who have been consulted look with favor on the pla 
which is already in practice by some of the associations 
The active man in charge of this work is Henry Curlat 
of the Falconer Company 

Duplicator Company In New Quarters. 

The Duplicat Manutacturi ( pany, manut f 
ers of the Commercial duplicator, have moved into thet 
own building at 530 South Dearborn street, Chicago. TI 
building is known as the ¢ Duplicator | ‘ 
The con ny es four fl s iS a OX! e] 
our times the space occ 0 a ae 
vhe it s for ly locat 
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O== great National ee 
Advertising Cam- 
paign is teaching fifty 
million people to ask 
this question— 








ton 
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will be the prompt 
patronage of stores that 
| measure up to the mod- 


| ND their answer 


ern methods indicated. 








“Which store will give greatest value?” 


T is the store that sells good mer- 
chandise at fair prices. 

It is the store where you are waited 
on promptly. 
It is the store where they do not make 
mistakes in charges, nor ask you to 
pay bills twice. 
It is the store where you do not have 
to wait for change. 
It is the store where the proprietor 
has time to see that things run 
smoothly. 
Stores equipped with the up-to-date 
Cash Register give this valuable 
service. 
This machine furnishes every cus- 
tomer with a receipt or sales-slip. 


It prints on this the amount paid or 
charged. 


On this is also printed the date of 
sale and who made it. 


lt forces a duplicate, printed record 
for the merchant. 


Such stores do not have to skimp 
on help or delivery to make up for 
losses through errors or carelessness 
in handling money. 


Such stores make all their legitimate 
profit. 


It pays to trade in stores equipped 
with up-to-date National Cash 


Registers. 


The National Cash Register Company, Dayton, Ohio. 


MR. MERCHANT: The above advertisement has recently appeared in magazines and news- 


papers reaching fifty million readers. 


We are spending a vast sum of money to teach the public to co-operate with you in your 
efforts to protect your customers, your clerks, and yourselves by the use of modern 
efficiency methods in retail merchandising and accounting. 


Have YOU that kind of a store? 
educational work in your behalf. 


If only partly so, then let us show you how much 
cheaper and how much safer it is to bring your- 
self into complete harmony with the public’s 


NCR 


ideal. 


Service 


A printed receipt or sales- 
ship with every pur« hase 





will do this for you. 
how and why. 


Registration for trademark 
and pyright applied for, 


Look for this sign 


in store windows. 


Dayton, Ohio 


If so, you will get the FULL benefit of our 


One of our new 1916 Model Multiple- 
drawer, Receipt-printing Cash Registers 
Let us explain 
Use the coupon 


The National Cash Register Co 















The 
National 
Cash Register 
Co., Dayton, O. 


e read your adver- 
t, “Which Store?” 
t to know how you 
realize the ideal that 
t descrilx I request in no way 
gates me to | a Cash Register. 
e a National Cash Register 
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CARBON PAPER 


DEALERS AND AGENTS 
ATTENTION 








Are you the leader in your territory? 
Can you meet all fair competition? 
Can you depend upon repeat orders? 
These questions are of vital im- 
portance to dealers, but especially 
to progressive CARBON DEAL- 
ERS. We have a proposition that 
will interest up-to-date progressive 
AGENTS or DEALERS to handle 
our line. Exclusive territory given. 
If interested write for particulars, 
and descriptive booklet A-1. 


THE MERCURY MFG. CO. 


ROCHESTER, N. Y. 








The JIFFY Duplicator 


Works Like a 
Curved Blotter 










With this sim- 
ple, durable de- 
vice you can 
print 500 cop- 
ies, postcard 
size, from pen- 
cil, typewriter 
or drawing 
original at the 
rate of 30 cop- 
ies per minute. 


The Rotary 
Duplicator 
Simplified 


Quick, clean 
and easy to op- 
erate. Lasts a 
lifetime. Noth- 
ing to get out of order. Sells readily to club secre- 
taries, schools, churches, hotels, restaurants and every- 
where that notices, announcements, etc., must be 
gotten out in a hurry at a low cost. 


Each outfit of the Jiffy Duplicator includes 12 stencils, 
stylus, duplicating ink, all packed in a durable 
wooden box. Price $3.00, complete. 


Dealers and Agents —There is a big margin of profit for you. 


Jiffy Duplicator CO. 


29 So. La Salle St. : : : Chicago, ll. 
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PASSED AWAY DURING 
THE MONTH 


Brief Comment in Appreciation of ; 
Those Who Have Passed Away and 


MIE: 

















- E 
Whose Work in This World Is : 
| i Tinished. ‘ 

§ 
: 
Philo F. Pettibone. 
The many friends and acquaintances of Philo Foste 
Pettibone were rieved to learn of his death on Frid 
| April 14, at his home, 1818 Warren avenue, Chicago. Mr 

Pettibone was seventyv-four ot age t the il 
| his deatl He was born at Me: I Pa., and 

Chicago in 1863 Phe rm of Brown, Pettibone & Kelly 

was organized IS81, to er ‘ the stations d 

printing business This tirm was succeeded by P. F. Pet 

tibone & Co.,, 1890 In 1894 co-partnership was 
incorporated under the same nat with Mr. Pettibone 
as president He continued actively ected 

with the busines to tw ilf vea i é 

failing health necessitated his retirement from active pat 

icipation in at s The « : is survived 

brother Robert, one of the o ials of P. F. Pettibone & 

Co., and by a sister, who resides in Evanstot 

The funeral services were held on Monday afte 
April 17. at the New Conere tional Church \shlar 
and Washington boulevards ( uneral was attended 
V i. laren ot st 1 met S | 

Franklin 7 as lumint Beloit 
} colles . of \l Pett ster 
| her a 3 latereont % Rosehill c 
| 
Alfred J. Purvis. 
| J \lired J. Pt | 
i stati t | : ae & S ‘ hat 
| city on M 29, after a | Mr. Purvis, how 

eve a 1 I, 

( H s ( N. ¥ Fel 
ry 24, 1847 \\ \ Ove \l 
bar bre Civil i nto 
( l I < | \t 

t ed t \l ine ition 

is sales New \ \ 

cle | Yor S «6 

erv and high-class books 1870 he vent to 

Utica nd ( boo ] iw ssee street, 

enterin t ship wit Major Alonzo F. Miller 

under th Mill & Purvis Some ears 

later he \I ) Mi 1! est nd ed a 

rintt e establisl Late on n 
be i e | is M lte & ( sta mery 1st 

ness \fter t » \ s Mr. M etired and the I 

I ss ( | cted sol lame ¢ \ J 

Purvis Severa ears ago M I is hased the 

lock at &4 Ge street, w s |} ness 1st v lo 
cated At the esent time siness pi the 
entire building a is the larges 1ionery business in 

Utica 
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constitute a perfect sanitary system of letter 
press copies. The impregn ated stone composi- 
tion bath affords an absolutely even distribu- 
ti f isture to the cloth, at the same time 
precluding bad odor, mustiness or mildew. The 
wire net in the composition makes the bath 
pra unbreakable. They are ft urt iished in 
all sizes from correspondence to waybil 

The patent chemical surface cloth which we 
furnish with non-raveling edge, insures clean 
cL 

There are more Eureka baths in use than 


all others combined. 
Sold Exclusively Through Dealers 
Write for the Eureka Booklet 


_ EU REKA womntiaiaiaas BATH and THE EUREKA SANITARY COPYING LOTH 





THE EUREKA BLOTTER BATH COMPANY, 








6215-17-19 Wentworth Ave., CHICAGO, ILL. U. S.A. 

















EVERSHARP PENCIL CO. 


San 


CARDINELL VINCENT CO., 





PERFECT POINTED PENCIL PRODUCES PROFIT 


Now is the time to put in a line of these splendid pencils. The war is causing a shortage in 
mati or m pencils Ordi wooden indelible penci t rac off the market 
and the price « ck lead pencils is steadily advancing. We hav mmet upply of leads, 
bo k and indelible for the EVERSHARP, making it certain that you can take care of 

our trade on ¢ i leads. For this reason EVERSHAKP 1s 1 havi remarkable sale 
which will continue to increase. We hav pecial case offer for deale: L hear from you. 








Peoples Gas Blidg., CHICAGO 


Francisco, Cal., Sole Pacific Coast Agents 











Your Manufacturing *: 
*: Problems Simplified 


article, develop an1 improve it, de- 

tools and special machinery for its 
“luce it for you in our f 

ign e a complete equipment of 
dies, etc., for its production tm your own 











yeopled by 300 expert de- 


ng your proposition. Our advice 
¢ ‘ 








The Taft-Peirce Mfg. Company 
Main Of<ce Woonsocket, Rhode Island 


and Works: 
NEW YORK, 165 Broadway DETROIT, 1311 Majestic Bldg. 





— 
AN 
= 


\ WHY SO 
+) popuULAR? 


Ask Marshall! Field & Co., John 
M. Smyth & Co., and thousands 
of other firms, large and small, 
in this and other countries. 





The Serviceable Peerless 


A ver ef rt for in be u od for oy ere 
ps, ¢ ‘ es. fing f ‘ tive discounts to Dealers. 
Foreigt 5 I Adi ortisian: matter fur- 
Wt f Sample sent on 


PEERLESS MOISTENER COMPANY 
838 * Claremont Avenue Chicago, Ill. 
We have been compe t rals . ther | etn  pten & 80c on account of the 


price tu 
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Save Every Pound 


Of Waste Paper 


Enormous Prices Now 
Seing Paid for Baled Wast 


Paper mills everywhere are begging for waste paper—the U.S 










Department of Commerce is urging everybody t ave eve 
pound of waste. Never before in the history of the U.S. has there 
been such a shortage of paper-making materials. Never befor 
have such high prices been paid. You can't afford to waste a gle 


pound when it is worth $13.50 to $48.00 a t 


BALING 
PRESS 


PREVENTS FIRE RISK 
All stee mply built strong and durab! easy to operate 
on free trial— backed by a money-back guarantee. Made 
in 4 sizes. Good for baling paper, rags, cloth, leather, 
tin or any kind of scrap. Write for free booklet ‘‘Money 
in Waste Paper." 

Salesmen and Jobbers Wanted 


Davenport Mig. Co. 
Dept. A. DAVENPORT, IOWA 


Present Prices For Waste 


Per Ton 


Best way to save and bale wast 


Fe | 





Used in U.S. 
Post Offices 



















No. | Flat Book and Magazines ; $39.00 
Light Book, free of woody paper {7.00 
Ledger and Writing 39.00 
Ungraded Book and Magazines 28.00 
Nu. 1 Soft White Book Shavings 48.00 
Manila . 16.00 
Clean Newspapers Lee. 14.00 
Clean Dry Mixed Paper ............. 13.50 








Meilicke 
Active Phone List 


yer the device that will double the 
efficiency of your telephone Makes 


it unnecessary to flounder through a huge 
director) to worry about scratch paper 


Solves the Phone List Problem | 


Puts every nam every number right before you 

has a full alphabetical index. 99°% of your calls can | 

be listed in a Meilicke Active Phone List Think of 
time that can be sa 


‘ 


the telephoning time th ve 
Note These Features: 
Hinged te that reference and entri 






i 






Sold by most dealers or sent 
direct on receipt of $1.00 


Dealers—Geot Our Proposition 


MEILICKE CALCULATOR CO. | 


Mfr Meilicke Interest ¢ sla 
Room 442 Thompson Building, CHICAGO, ILL. | 


























George Purvis, of Newark, 


O Was asSsO lated with 


brother, James Purvis, lives 


children are living. Mr. P 


on and a Shriner He w 
Oddfellows and Maccabees 
byterian Church and was 


disposition 


Gustave A. Petre. 


The d 


wholesale stationer, occurre 


daughter, Mrs. C. H. Peters, at University Heights, New 
York 
Mr. Petre was born in France fiftty-nine years ago 


came to New York when 
time was associated with 
‘ 


tiring from that concern 


tionery department of the 


Later he assumed a_ similar 
Bowman, 225. Fifth avenue, New York, with which ho 


‘ 
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Henry G. Kiggins. 


Henry Guyon Kiggins died on Friday, April 21, at his 


sidence in Elizabeth, N 


of the late Henry Kiggins, 
Tooker Company of New York. He was connected with 
this company all his business life, and for thirty 


cars was secretary ot thi: 


is 


J 


Ins Was SIXty-SIx years ot 
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N. J nd Walter B. P 
s father in_ business 
it Hartford, and five grat 
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Iso a member of the | 


ith of Gustave Albert Petre, widely know1 
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American Specialty Compar 
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years he was vestryman of 


beth. His son, three brothers and three sisters survive 


Mr. Kiggins was a man of 


tion and had hundreds of 


states 
George S. Perry. 
The death of George S. Perry. a leading stati 
Binghamton, N. Y., occurred a few weeks ago as a 
of an attack of bronchial trouble Mr. Perry was bor 
in Connecticut seventy-three years ago At sevent 


vears of age he went to Binghamton and soon afterwati 


established a book and _ stat 


During his business career 


friends throughout the Unite 


more desirable quarters, his 


Spring Issue of Remington Notes. 


Bright with the suggest 
issue of Remington Notes, 
door. on the beautifully 


through to the end It is 
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tions in its “Practical Points 


ones in this issue than ever 


What P. L. Waters, he 


ion of spring is this newest 
tron the girl coming if 
colored title page, straig 
also bright with good sugges 

for Typists’”—more pra 
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ad of the Lemingtor Ly 


writer Company's speed dep: 


sentials in Rapid Typewriting” should be read by every 
operator The Pot and the Kettle” is another inte: 


esting feature which emp 


adding typewriter. 


The tiction feature introduc 


ington Notes is continued 


isizes the advantages o 


lie Was associated at the time of his deatl 
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Purvis married Miss |] 


He attended the First Pres 


haritable and 


April 17 at the home of hi 


young man and for sor 
srentano’s Book Store R 
ime manager of the sta 


position with Charles | 
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] 
of heart trouble. Mr. Kig 
age ind was the eldest sor 


founder of the Kiggins 


concern For twenty-on: 


St. John’s Church at Eliz 


pleasant and lovable disposi 


‘ 
itionery store in that cit) 
he several times removed 


present store having been at 


irtment, says on “A Few | 


ed in the last issue of Ren 





this month in an illustrate 


short story by Walter Scott Story [his author lives 


to the promise of his name 


story well. . “Compensation,’ 


story, has a moral by which every typist may profit. 


in his ability to tell a short 


which is the name of this 
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PACIFIC COAST DEALERS WANTED 


Exclusive Selling Contracts Given 





You can put the New Fox up against any kind of high 
class Typewriter Competition and win out —if necessary 
on a price consideration—and at a good profit on the sale. 

In Quality the New Fox Typewriter has never been equalled and the 
dealer who secures its representation for his territory has an undeveloped 


gold mine in his possession. 


The New Fox is the Lightest Running, Fastest Running, Most Quiet 
Running Typewriter ever built in the United States or in any other 
Country. 

\ eee And don’t forget— 


Sec, ~——-‘We are Making the Prices 
==a*’ that Get the Business 











We are living in a wonderful year of a 
wonderful age. Be optimistic enough 
to get our prices on New, Slightly Used 
and Rebuilt Fox Typewriters before 
someone else snaps up the agency for 
your territory. 


SLIGHTLY USED STOCK 


Our “Slightly Used’’ stock of Fox 
Typewriters represent the greatest type- 


writer values ever offered to dealers or operators. ‘These are practically new goods, 
up-to-the-minute in every detail—exactly like catalogue specifications and at nearly 
halt the regular selling price. 


REBUILT FOX TYPEWRITERS 


Our Rebuilt Fox Typewriters are sold only to our regular dealers. They look like 
new, write like new, are guaranteed for three years the same as our new ones and 
have been rebuilt right here in our own factory with from 40 to 50% of new 
parts. 

A Rebuilt Fox Typewriter is a better typewriter buy than any new typewriter 
selling for less than $100.00. 


Tell us how many typewriters you can use at once, how many monthly you expect 


to sell, and just how much territory you can handle. 


In replying mention OFFICE APPLIANCES for May. 


FOX TYPEWRITER COMPANY 


BUILDERS OF HIGHEST QUALITY TYPEWRITERS 
3105-3115 Front Avenue GRAND RAPIDS, MICHIGAN, U. S. A. 
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The Ideal Office Furniture—American Black Walnut 








" - 7 : + Lp — r ony! ‘ L- +1, | +41] : _ 
Every office equipment man knows of old walnut desks which are still in use in his 


community, after having given decades of service Their owners are reluctant to 


part with them, because of the sturdiness with which they have withstood rough 
usage and the rack of time. Walnut stands wear and tear and hard treatment better 
han any other wood, is easily refinished, and resists changes of temperature and 
humidity better than any other known material. That is why it is ideal for this purpose. 


YOUR CUSTOMERS WANT IT 


American walnut has come into popularity again for interior trim for office buildings, 
as well as for furniture in the home, and people are interested in it. They are ask- 
ing about it, and they want to buy office furniture made of this material. You can 
understand the advantages to you, as a business man, of being able to supply this 
emand. Your desk and chair manufacturers will be glad to furnish walnut equip- 
nent, if you say so, and you can get it without difficult And as a patriotic 
Americat n't it the logical thing to sell goods made of the best American hardwood ? 


Let us tell you more about walnut and 
its advantages to you as a merchant 


AMERICAN WALNUT ASSOCIATION 
400 Starks Building, Louisville, Ky. 

















The C/A Typewriter Cabinet 
offers a great opportunity to 
the live wire dealer 


, 
Cl 
{ 
al 
f 
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The Celina Specialty Co. 


ven canvas, making it absolutely dust proof. 


cial compartment for writing paper, stationery and 








ation of a steel base, and a wooden Cabinet. 
wood only, beautifully finishe 
; . 


1, caretu 


» of woor 





3 inch lf and 9 inche deep It is most con- 
inged, where each item 1s always in plain view 
easy rea h «¢ { the op¢ rator. 
vase is of extra strong steel tubing, handsomely 


lized copper, equipped with a moving device so 


an ber ed into any desired place at a mo- 


easurement of Cabinet is 16} inches 


For more information write to 


Celina, Ohio Profit to dealer is large. 


Selling price to consumer is low— 
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Coin Bags are the most efhcient method 
of handling money, either wrapped or in bulk. 

You can have your name printed on 
every bag, identifying each package of money. 

Bemis Coin Bags are standard the 
Country over, and have been for many years. 

Your dealer will show you samples. 
If he cannot, write to us for full information, 
mentioning your dealer’s name. 


BEMIS BRO. BAG CO. 


SAINT LOUIS. 


Established 1858 


D al There is money in coin bags for you. You should 
e ers know about our special dealers’ plan. No carrying 
of stock necessary. BEMIS COIN BAGS are fur- 
nished with your impriat, insuring repeat orders. 


Don’t Delay— Write Today. 
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Venus 


10¢ PENCIL 
Good Signs 


Retailers everywhere are lear 
ing that the public, as a whole, 
prefer to buy the best Because 
of the care exercised in their making and 
their quality, Venus and Velvet pencils 
enjoy remarkable popularity. The 
Venus is made in 17 standard degrees, from 

9H, hardest, to 6B, softest, also 2 copying. Thev 
are profitable, steady sellers 


















\ elvet 5<« pen il wth the blue ind is available 
legrees, with or wit it eraser t 





several « 








or hexagonal. This is an ideal pencil f 
all general writing | lis sold 
by the millions. 







American Lead Pencil Co. 
220 Fifth Ave., New York 


Also Clapton, London, England 
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a HE Minister is a man whose tendencies are to rise above details and yet those same details © 
have great influence upon the ease with which he prepares his sermons, writes his letters, etc: 
The Minister may not know what a mighty convenient thing a Sengbusch Automatic Self-Closing 
Inkstand is. He certainly feels the annoyance of a dried-up inkwell, thick, stringy ink, or ink pale 
and colorless through attempts to thin it with water. He knows 
the annoyance of a fountain pen run dry. 

Why not call to his attention the fact that a “Sengbusch” will 
remove all those irritations? It requires filling but once in six 
months or a year, and keeps the ink always clean, fresh, free- 
flowing. It prevents overloaded pens and consequent blots. 
It can be moved about without danger of spilling. The children 
can safely use it, and it’s an education in 
cleanliness and efficiency for them. 

It’s an economy right from the start, and 
with the price of ink advancing as it is, this 
point will have especial weight with the 

te tnat ~~ Minister, to whom waste is sin. 
n No man who has once used a Sengbusch 
will be satisfied with anything else. 
10 Get our free circulars, with your Sengbusch Self-Closing Inkstand Co. 
imprint. Mail them to all the ministers, 
—M<««-_,  ~ £eSteds Bids. Milwaukee, Wis. 
ws sy 














YOu and Your Customers 


WILL BE SATISFIED 
WITH( a O @ S BLANKS 
- STOCK CERTIFICATES: BONDS : DIPLOMAS -BANK FOLDERS - 


FOR, 
TYPEWRITER RIBBON anp CARBON PAPER COUPONS 
ANEW LINE CHECK BLANKS Now READY 


LITHOGRAPHED CALENDAR PADS 
165 STYLES anp 3 DAILY DATE PADS ror 1916 


a Corporation Record Book tnar 


CAN BE USED THRUOUT THE UNITED STATES AND CANADA 


GOES ("itt Cia 


i 
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EDISON 


Dictating Machine 








Press the button—dictate 
any time—any speed — 
any correction—while 
typing costs half. 


Proven free on your own work. 


Send for a file of our complete 
literature and advice on how 
you can assist the Edison Sales 
and Service Organization in 
your locality and elsewhere. 


«MADE BY 


EDISON” 





Thomas A. Edison, Inc., Orange, N. J. 


Dept. 7224 
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Every Office Should Use 
A BUMP PAPER FASTENER 


An Indispensable Office Necessity 





Net Weight—6 Ounces. 


The Bump inte Fastener is 


Ssonemtent—Caving space ar e, and is lerate in pric 
Efficient— Attaching neatly ar i permanent tw to eight sheets 
of ordinary letterh i paper with one pressure of the hand 
and without the sid f staples I r pit 
Sunsttent—Glesle in construction; 1 attachments to get out 
ot order. 
Foreign business handled p ica 
This specialty offers good lea 
FULL DETAILS OF OUR LIBERAL 
DEALER'S PROPOSITION WILL BE 
GLADLY GIVEN UPON REQUEST. 


BUMP PAPER FASTENER CO. 


La Crosse, Wisconsin, U. S. A. 


city, havine organized 
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Bilbao, Spain. 


R. G. Gorriaran, 10 Plaza Nui 
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Chicago, III. 
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J. J. Collins Sons, 1315-21 West 


have been railway printers sine 
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issu¢ a complete atalogue 
May 15. 
Fort Worth, Tex. 
C. Wemyss Smith, former] 
writer Company at Dallas, Tex 


Worth, where he has taken 
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partner being P. B. Wesson 
Smith & Wesson succeeds the 
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75 Perfect Copies a Minute 


Use the Rotospeed Here’s the best money-saving, money- 
ae earning investment you can make. A 
for Printing — Rotospe d stencil duplicator will enable you to print 
your own letters and forms at a cost of 20c a thous- 
Sales Letters and copies 
‘ ae P ; ; vriting and drawings or 
Collection Letters = I is ito! I et m It l on ts eos ee 
Ruled Office Forms to buy ar run than any other —— duplicator. 


Retailers, wholesalers and manu- 
ney oki pi mci tter, 


‘Ruled Factory Forms 
Price Lists 

Postal Cards 

Ieee Cor {ROTOSPEEDD 
Drawings 
Bulletins 
Announcements 











Price $30 with Full | Equipment 


ter aoe Y 
nk : 





ae Trial. Write at Once 


THE ROTOSPEED CO. 
702 W. Fifth St., Dayton, Ohio 











Success 


cannot be sustained unless it 
is backed up by merit. 





Corona sales are greater than 
ever before—due to honesty in manufacture and in 
sales policy. 


We take pride in manufacturing the best portable 
writing machine on the market. 


Corona Typewriter Company, Inc. 
GROTON, NEW YORK 


IM 
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PEEREESS 


The Dominant Carbon Paper 








PEEREESS 





**Mastergause’”’ 


Its beautiful work appeals to the par- 





ticular User. Its remarkable durabil- 





ity appeals to the economical Buyer. 





Its non-fading qualities appeal to the 





careful Business Man. Its unques- 





tioned cleanliness appeals to every 








Stenographer. 
F It idapta ‘ 
thy, one D rfecte 1 Carl n Pap ' 


Free Sample Sheet on Request. 


Peerless Carbon & Ribbon Mfg. Co. 
UNITED STATES 
113 West Broadway, New York 


CANADA, TORONTO 
176 Richmond St., W. 


EUROPE 
39-40 Shoe Lane 
London, England 


PEEREESS 

















PEEREESS 


TOTAAL a: Mi A 


You'll Find It Pays 


to be able to furnish your trade with a fire-proof receptacle 
which not only protects against fire, dust and theft, but 
is also convenient for storing things of value: Important 
papers, office and factory supplies, stationery, etc. 


Terrell’s Steel Cupboards 


have a practi- 
cal system of 
shelf supports 
at one-inch in- 
tervals permit- 
ting adjust- 
ment of the 
shelves to any 
distances be- 
tween shelves 
without the 
use of bolts. 


The large 
field offered for 
the sale of 
these cup- 
boards in of- 
fices, institutions, 
etc.,and the rea- 
sonable prices at 
which they are 
offered to the 
trade make the 
line a most profit- 
able one for the 
dealer. 
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For details write 


Terrell’s Equipment Co. 
Hilton Street | GRAND RAPIDS, MICH. 
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lrederi k \\ Mir cers has Start oO} at | Static 
establishment lerate s lk s t the 
low Por ese tithe Li < i | gel 
E Escola det W. M " S S 
shoy s R ( el Collares Moreira, 49 
Peking, China. 
Phi Pe Gazette” Press | s ell s 
Pel Chi open sent mar ( 
ol | ( p > » | is t\ > ete Stati 
nd « e supple ally iny publishes 
he le ily ~ CT | ) Chi ope 
ites ¢ ensive imtit vorks, s that it | . 
ntracts fo S lies to the ¢ Ve ent ( 
railways and other | lic institutio 
San Francisco, Cal. 
ne statior oncern to start in San Francis 
May s ( gram Stations inv, W is 
een i rporated witl i ca il $25,000 | 
incorp tors are | \. Ingra S. Adriar and | \ 
Wood. A store is been leas« } \lontgomery stre¢ 
nd 1s ng tte Ip tor bus < on 
specialize n ¢ nercial stat The membe 
the new firm are well knowr rade here | 
Ingram having been associate \. Carlisl 
mpany and Mr. Wood with the H. S. Crocker compa 
Wellington, N. Z. 
| A. J obse retary and director of the Excelsior | 
Supply Company, Ltd., expects ive in Cl g 
bout e first w June Mi »bsen is making 
ri \us | 1 Ne Zealand in the interest 
| com] | tories at S\ 
nev, N. S. W \l ( \ Wellingt 
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1 \ Ss 1 ri pm t 
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Berkshire [-ypewriter 
Papers 


ARE USED ALL OVER THE WORLD 


Extract taken from letter received from 
Munro's Typewriting Headquarters, cor- 
ner Queen and Edward Streets, Brisbane, 
(/ueens las 


“Enclosed you will find a sheet of your 
paper which although over ten years of 
age, you see, has kept its color. 

‘Besides typewriting papers, I use a good 
many hundred reams of Mimeograph Quick 
Drying paper every year, and the quantity 
is ever increasing. I have used yours and 
know that it is absolutely reliable.” 

In writing for sample book 


adaress 


Paton, ¢ C1 rane & Pike Company 


ter Paper Department 


PIT TSF IELD, MASS., U. S. A. 




















PLAYING 
Bicycle 


Ivory or Air-Cushion 
Finish. 


Fo] RIDER BACK }° 
PLAYING CARDS 





FOR GENERAL PLAY 











Front of Box 


Bicycle quality made Bicycle reputation. We 
Spare no expense to maintain this quality and 
give players the best popular priced card in 
the world. 





EAFOR SOCIAL PLAY 


CARDS 
Congress 








No.606 


Gold Edges. 
Air-Cushion Finish. 











Aiways Something New 
in CONGRESS. 





Congress’ on every box. 


With new picture designs in colors constantly 
coming, other popular designs revised, dealers 
can alweys supply their cnstomers with patterns 


suitable for any occasion 
Keep your stock of Congress up to date. 


The Official Rules of Card Games—Hoyle Up-to-Date-—a 
complete book of rules for all Card Games revised each year 


Aiso makers of 89 Treasury, 1 Bijou, 54 Initial, 202 Sportsman's, 88 Jumbo Bridge, 500 Five Hundred, TOT Cabi- 


net, 39 Trophy Whist, and many other grades of Playing Cards. 
Card Dominoes and Educational Games. 


THE UNITED STATES PLAYING CARD COMPANY 


CINCINNATI, 


U. S. A. 


Also Poker Chips—al! kinds end quatities— 
Write us for Catalogue Price List 




















Salesmen Wanted in 
CALIFORN 1A 


with or without experience selling office device 

We are distributor of the largest line West 
of Chicago Excellent opportunit l vor] 
and live under ideal conditi 


Susinese es Sales i. Inc. 


( ; ; 


Los ANGELES CALIF. 








The “B&P” 


Punch Press 


There are three Standard 
Gauges of 3/16” Post Bind- 
ers and three Standard 
Gauges of Prong Binders. 


It Punches 
Them All 





The Universal Punch 


is a practical, simple 
and strong punch for 
office use, and one 
that the office boy 
can operate quickly 
and without fear of 


breaking. 
Notice the simplicity 


$ l .00 
This Shows Method of Adjustment 


BOORUM & PEASE LOOSE LEAF BOOK CO. 
MAKERS OF 
“STANDARD” LOOSE LEAF DEVICES 
MAIN OFFICE: 109-111 Leonard Street, New York 
FACTORIES: Brooklyn, N. Y.—St. Louis, Mo 




















THE ADAMS IDEAL 
BOOK AND KEY RING 


‘ i 1 Ss 
Allow 
’ ler ‘ 
whe 
his ring 
in 
oi ur ; ‘ 
+} ‘ ke rir 
mn : é \ adit 
Stationers. If you do not carry them, write us ator Ord us 
your jobber. Manufactured by 


HENRY T. ADAMS, 6823 South Chicago Ave., Chicago, U.S.A. 





Stationery and office supplies, 14 
al r t ( ar / 
| 
Paper and office supplies, No. - 
} to repres \ d 
| May ( I | I r es 
Typewriters, etc., 20051 
writes that it ‘ ré 
rs and ex] VI i] 
writing, and printi 
Typewriters, etc., 20063 s 
\mericat ol li hee S 
l “ 5 i CT 
ture S 1 VI ran 
( espo le re | 
scar 0074.—A 
| al 1! Ss 
eX] price lis Amer i 
| stands. Qi i ld be 
| New York w est ( es 
| de Eng] SI s de 
| examined at r its ‘ 
| file No. 71863 
| Rubber stamps, fountain pens, etc., 
| in India int \mie n | 
sires r \ f 
| paint boxes, 1 imps, 
Stationery, No. 20 An \ S 
| India writ ri 
pli 1 \n 
pa 
Office supplies, etc., No 2012 i 
\met 
e W \n 
| 
dnets . rf 
S ( 
| Typewriter ribbons and carbon paper, No 
| ] t } ey , 
| France re weit ie 5 
place \me 
| writer ri nal | 
Office supplies No, 20171 \ 
Spait rte 
1] ' 
ds, et ( S NS) 
Pencils and stationery, No. 20371 \r 
1 ae is ee 
esit \1 
pe < 
{) 
cheapest grades 
Stationery, etc., 20388 
writes hat 
il ry S 
nad ( < 
1 should 1 
Files, N ctNV4 \ \me 
land writes his sit 
té< +} ‘ HY 
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JUS C CUERPO a 


Climax Numbering Machine Climax Livi Dater 


ented Other patents pending. 


NUTT ay 


Patent applied 


These are ALL METAL MACHINES with metal 


type and figures, self inking, dust and rust proof. 


The Numbering Machine operates consecutively, 
duplicates and repeats from | to 999,999. 


Exceptional in appearance, durable, compact, neat 
clear-cut impressions and nickel plated, with rose- 
wood handles. 


We also manufacture the 
Climax Name Plate Dater 


constructed along the same lines as the machines 
shown. 
These machines do identically the same work and in 
just as satisfactory a manner as the highest priced. 
Their simplicity and absolute accuracy is most pos- 
itive. Our guarantee is given with every machine. 


TECVUOEDEONT EERE 


Send today for catalog of our full 
line of Metal Stationery Supplies. 
You will be interested. 


The Traut & Hine Manufacturing Co. “ ; 


- New Britain Connecticut a 
4 
123456 Sales Office, 1 Union Square, New York JAN 15 15 


Showing full size imprint Actual size of machine and imprint 
" PS eo 











Ramune 











\ The Trap and the Trapper 


SOME WEBSTERIAN DEFINITIONS 


Cheap: purchasable for a low price; common; of 
small value. 
Shrewd: sharp-witted; sly. 
The first indicates the bait. The second the trapper— 
after the pelt. 
Value: that which renders anything useful or 
estimable; excellence; importance. 
Fair: of good reputation; just; equitable; openly 
honest. 


Our sales for the first nine months of 1915 exceeded those for any twelve months in our history. 
THANKS 
Our appreciation of this result will be shown in constantly bettered products and service. 
COMPETITION 
We never compete with the retailer, we are the only strictly wholesale rebuilding manufacturers 
in the world. The Best Always in Quality, Price, and Co-operation. 
UNDERWOODS of Quality in all grades. 


GENERAL TYPEWRITER EXCHANGE, Inc. 


70 Washington Street, BROOKLYN, NEW YORK 


European Distributors—Thorp & Martin Typewriter Co., 79 Queen St., London, E. C., England 
Mr. P. R. Chown, Balmes 12, Barcelona, Spain. Messrs. Liebert & Meyerhof, Hamburg, Germany 


No 











“The Service you will ultimately adopt” 
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Be sure your office equipment nciudes a 


BRADLEY CARD and PAPER CUTTER 


An everyday help, saving money, time and patience Cuts paper, card- 
board celluloid, cloth, leather-——all sheet materials quicker and neater 
than scissors or knife. Price, $1.25 to $30.00. Dealers wanted everywhere 
Write for circular 


MILTON BRADLEY COMPANY - SPRINGFIELD, MASS. 





~— 
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Without Doubt the Most 
Useful Machine in Its Field 


The variety of work that can be handled on 
the Commercial Dupli ator is almost unlimited 
It will speed up the order department, save 
rewriting the order, eliminate errors and help 
give customers better service 


No type Copies 
to set. direct 
from 
No original 
stencils matter 
to cut. made 
with 
Easily pencil, 
handled ink or 
by girl type- 
or boy. writer. 





THE 





Second to none for reproducing up to 100 copi f 
orders, accounting forms, specifications, invoices, pt 
lists, sales instructions, invent . reco ' 
drawings and other fe all pa 
f the work that can be done on tl Commercial 


a ! 
Duplicator 


, , 
Write for further information. 


Duplicator Manufacturing Co. 


147 Commercial Duplicator Bldg. CHICAGO 














GERMAN STYLE 


THUMB TACKS 





MADE IN U. S. A. 


Also Round Head Brass, Steel, Enamel 
and Celluloid, in Display Cartons, Gross 
and 100 in a Box. 

THE COMPLETE LINE 
HAMPDEN HOGE  *Foyenostreet: 


No connection with any other concern 
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[STATIONERY 

















Chicago, Ill. 
\. E. Riddle of the house of Riddle & Wunderle, a: 





retary ot the ( hicago Stat 1 rs’ \ssociation, is | 
contined to his home for about vo weeks last mor | 
illness 
r 
ne afterne last month glars entered the s 
ff E. Y. Horder of Oak Park the absenc« ‘ 
family and stole bout $500 yw I perty \lr 
der thi s e will take revla msura ‘ 
= a s Sons, 1315-21 W< (¢ ress stre ) 
have ( railway printers since 1878, have just organize 
a railway and oftice supply isiness and are il 
ssue a et atalogue, whi will be sent out May 
* ‘ « 
| ne N ( | los B ) 1k eo nery ( mpany 
rporates n ago, with a i] l stock placed it > 
OOO. The porators are N. C. Paulos, Mary E. Paul 
| | Lyon and W. M. Mercer 
Cleveland, O. 
The { le Cor Ipany I nee their 
‘ \pril 14 to room 625, ¢ ding, Hurt 
whe ( the vill l ve larger s 1 d car 
st } 
Columbia, S. C. 
The R. L. Bryan Company of 1427 Main street, a I 
ing Southern stationery house, expects to ren ( | 
soon to the company’s splendid new building next do 
to its present quarters. About a year ago the | | 
had a serious fire, since which time two separate st 
have been utilized while plans for the ne ig | 
been completed The new structure is three stories g 
finished in white marble. Thi uilding will be used 
the commercial stationery at k departments N 
fixtures will be installed and tl lirst ra inlgre S 
as to give customers an oppor ott Fs the lars 
Sto it i gia c Large s ( S pve | 
tunity for excellent displays pany's 
turing plant is located in the rear of the new Iding 
* * 
The Dixie Stamp Company has opened a store at I&T'l 
Faylor street, where they have put in a modern stat 
ery establishment carrying a full line of ofhce supplies 
and bank necessities. The fir: pes to make arrange 
ments with manufacturers t ntrol exclusive age! 
in this territory L. H. Kohn, for several years witl 
Columbia Stamp & Seal Company, is manager tl c 
concern [The manutacturing end is in charge B 
Barrett, who has had many years of business experi 
n Col nbia The resident the pa Ss \ 
Kohn, a business man of that city 
New York, N. Y. 
It is reported that Theodore S arding has ised 
the xtures and i mnery | vre e Press, I 
heretofore sacting business 24 | rtv stree Neé 
York (¢ r tures consis presses s 
Oo tvme ( t machines ( M fiarding S t 
I fiard g & He il, I rit Stat ( ] 
printers at 151-153 Greenwi s t. New Yorl i 
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UNIVERSALLY 
USED 








In vielen Geschaftskontoren in 
grossen Stadten benutzt man 


“Cook’s” Stenographenstuhle 


zu allgemeiner Refried:ging. 

So ziemlich jederman hat schon 
‘n seiner eigenen Stadt mehr oder 
wei'iger von “Cook’s” Stenographen- 
stuhlen im Gebrauch yesenen. 

Suchen Sie nach unsere Fabrik- 


marke, “Quality”. Sie ist ‘as Kenn- 
zeichen von Qualitat. 
Wir erteilen gern alle Auskunft 


auf Verlangen. 





Dans les bureaux de tous les pays 
principaux on trouve employées les 


Chaises pour Dactylographes 
“Cook” 


avec des résultats excellents. 

Vous avez vu probablement en 
votre ville bien des chaises “Cook” 
pour dactylographes. 

Cherchez notre marque de fabrique, 
“Quality”. Cela est l’indication de 
la qualité. 

Nous solicitons vos 
vous etes intéressé 


enquetes, si 





COOK 





VALUES 


IN REBUILT AND ROUGH 


TYPEWRITERS 


' 


Send in the Order | 





—— you will receive ample 
evidence of the quality of our 
product. 


—and you will eventually 
find that the promptness in 
handling the initial order is a 
part of our service, just as 
as the quality of the 
typewriter. 


much 


—and the prices will be 
satisfactory to your customer 
—and profitable, as well, to 
you. 


Write for our special 
price list. 











| Young Typewriter Co. 
62 West Madison Street 

| CHICAGO, ILL. 

Re ——— 














En las oficinas de negocios de las 
les se emplean las 


principales ciudades 
Sillas de Taquigrafos “Cook” 


con resultados excelentes 
Casi cada uno ha visto la 
taquigrafos ‘‘Cook”’ en 
ciudad 
Busque nuestra marca de fabrica, 
“Quality”. Es la sefia de cualidad. 
Invitamos la correspondencia de 
todos los que estén inte los 


sillas de 
pr pia 








Which means that Cook's “Quality” 
Spring-Back Typewriter Chairs are 
used in the principal cities of the 
world. Are you familiar with all the 
advantages whi I line 
offers? Get in touch with us. Our 
trade mark on every chair guarantees 
service. 


h the Cook 








C. A. Cook Company 


Manufacturers 
16-28 Osborn Street 
Cambridge, Mass., U.S. A. 

















The Executive's 
Time Is Saved 


the most 
regular 


—the time which is 
expensive — through 
use of the 


“EFFICIENT 
MAIL DISTRIBUTER” 


Mail and papers can be di 
uted with it more quickly than 
other 1 thods. It ‘ 
in easy reacl ; 

( ‘ 
‘ e ; 
ea 
\ Itsa | 
( 1t « quare inch. 
“EFFICIENT ma " 


tied in a lew secor 


The Bailey Mfg. Company 
West New Brighton, S. L, New York. 





DEALERS 














NIFORMITY of 

inking is one of the 
most important factors of 
a typewriter ribbon, and 
upon this we have 
reached the point — par 
excellence. 


Our ribbons are made 
in the following wniting 
strengths: 


Extra Light—No. 31 
Light—-No. 34 


Light Medium No. 37 
Medium No. 40 


Medium Heavy—No. 43 
Heavy—No. 46 


Extra Heavy—No. 49 


The above writing 
strengths can be abso- 
lutely depended upon 
and the particular user 
will always get what he 
wants. The different 
writing strengths are also 
known by the numbers 
shown. 


A trial order will display 
beyond doubt the abso- 
lute control under which 
our inking system 1s 
conducted. 





DIXON, HOLMES & DIXON 


Proprietors 


HEAD OFFICE and FACTORY 
69-71 Wooster St. 
New York City 

Also 


1305 Arch Street, Philadelphia, Pa. 
212-213 Upper Thames St., London, E. C. 
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—_ . Henry ( Bainbr lye, af. has cer elect ad r 
The Salesman of the New School : Trustees of the Stat  & I Boar 
delivers the goods. He is a good fellow sure enough. but his fellowship rade to succeed his tather 
S suppl Saeed by an act Aas h leds He ’ il he i the S 
we Be poor ather was a me The } | 
“ > 1¢ nl 
J flat (; r 
| Sterh ‘ ne 
ike the H \\ ‘ al ! 
Handy Portfolio I lr] Il 
W ‘ t tor lie ' il is S¢ 
ae amen \ San Francisco, Cal. 
t Phe /.¢ l] I | per { omy] 
THE CLEVELAND LEATHER GOODS CO. 7 i 
LIS Noble Court, Corner Weat Second Street CLEVELAND, OHIO 
preparatior 
@®eeeeeeeeose eee eoeeeeeese © sete 
Viniton Colton, tormerly i 
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e @ 5 ceaaie. 
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© & ) 1 | 
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( ] S 
fe 
4 THE COMMERCIAL PASTE CO. z 
@ °33 South High Street, COLUMBUS, OHIO @ Whittle Poo inagel 
eseeadeodooooooooooooo © 
Tulsa, Okla. 
One Member of the ‘‘Perfect’’ Family as Palnce Obice Susels | 
—_ Pr] Sta ee mpan\ 4 
Utica, N. Y 
] { ‘ i 
— ee 08 531 They 
rT ? ; eras 
be “Perfect” Line Wichita, Kans. 
fd : ai ~ ee! The Orr | & Statione: , 
, ee-story tilding at 23 Fast ) g 
we send you a cop r) 
CHICAGO BINDER & FILE CO., 118 S. Clinton St., Chicago S 1] t] 
ing 
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REMARKABLE. 


STEP FORWARD IN CHECK PROTECTION 


The National Cheek Writer 


WELTER PATENTS 


meur 


Qui 


183 St. Paul Street Rochester, N. Y. 





HALL-WELTER CO., Ine. 


























'DAN-DEE_| | THEPOLAR| | Sell the 
7 pe JES Ass JE 


POSTING LCEOGER 

















PATENTS PENDING 


oom: Oe IT BRINGS HOME 
No. 2—Size 20x34 | | | 7.50 THE BACON. 
Made in Three Popular Sizes Made in four st yles for all 





kinds of machine bookkeep- 
11 bank and mercantile. 


Fire Proof Waste Baskets 


THE DAN- DEE STRONG BOX 
Is More Popular Than Ever 


A Liberal Discount to Dealers 


Style ““M"' Open in Stand. 


DEALERS Write for particulars 





now. 
; wlan ling + eet gl mines Manufactured only by 
. Sx¢ Weight 10 Ibs eac? Sect ; ; : ~ ~ . 
Send for Catalog and Prices ealers write for complete information E. E. Boegli & Co. 


ERIE ART METAL CO. Polar Manufacturing Co. 317-319 Fifth Avenue, N. 
ERIE, PENNSYLVANIA a <= ee ee ee ee Nashville, Tennessee 
Philadelphia, Pa. 























A PERFECT WORKING DEVICE 


The McM. Push Button Binder 


“Tt works like an electric switch’’ 


Solid or Sectional Posts—Interchangeable 
Any Binding Style—Any Size 


Ask vour dealer or write to 





McMillan Book Co., Syracuse, N.Y, 
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Your business is 


vastly too impor 


7IGGINS 


Peerless Patent Book Form 
CARDS 
Ask for tab of specimer P 


by one ar 






represer ted b 









an ne saevlerit i Wlesins tners ‘ 
THE JOHN B. WIGGINS COMPANY 
Established 185 

Engravers Plate Makers Die Embossers 
1104 S. Wabash Ave., Chicago 
(downtown «fice, Peoples Gas Bidg. 





Fully Protected 


Patented Feb. 4. 1902 





The Improved 
University 
Book Ring 


The Ring with the Deep Locking Joints 
—A Deep, Steel-Jawed Feature which 
adds longer life to he Binder 


It meets every requiremertt for the 
temporary binding of student’s and 
stenographer’s note books, and various 
loose leaves. Simple, strong and neat. 
Made in four sizes. No. 1, 14 inches 
diameter, light weight; No. 1, heavy 
weight, 1} inches; No. 2, 1} inches 
diameter, light weight; No. 2, Ij, 
inches diameter, heavy weight. Un- 
jointed ring, Patented Nov. 24, 1908, 1} 


inches diameter. Write for particulars. 


OTTO KELLNER, Jr. 


4028 State St. CHICAGO 
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| TYPEWRITERS 























BL a 
Atlanta, Ga. 

J. H. Spillane, formerly with the Seattle, Washingt 
othce of the Underwood Typewriter Company, has bee 
transferred to the Atlanta office of that company 

Baltimore, Md. 

\. R. Davis, who has been with the office of e | 
derwood Typewriter Company at Cumberland, Md 
been transferred to city territory at Baltimore and w 
have his headquarters at 107 West Fayette street 


Baltimore ofttice of the Underwood 
Boston, Mass. 
jas. J. Sl representing the Visigray 


lannon WwW LO 


Bar-Lock typewriters, the latter for 25 years, have 


to enlarged quarters in the Rogers buildis 209 Was! 
ton street 
> + « 

The Wholesale Pype writer Ex nge, 15 School street 
Boston, 1s a recent incorporatiot They will ndl 
complete line of slightly used and rebuilt typewrite 
ilso machines for rental, and will iter to dealers 
schools The incorporators are ( E. Galley, whe 
been identified for the past twenty years with the t 
writer business in New York Boston: J. J. Shee 
for the past several years head of the mechanical dadepatl 


ment of the Office Apphance Company, and E. L 


man, tor several years connec 


ted with th 
Company and later with the Mor 
Brockton, Mass. 
N. M. MacLeod, formerly of the Boston Rebuilt Ty 
writer Company, 143 Federal street, Boston, Mass., 
now manager of the Brockton Typewriter Exchang 
Center street, Brockton, Mass 


Chicago, III. 





RUBBER-TIPPED COPYING CLOTHS (Patd.) 
a , WS 





pving bat 


10x12—85 Quantit heaper. Ask 


CO., Inc., 304 West 69th St., CHICAGO 


SPURGIN MFG. 








The Rebuilt Typewriter Company has moved 
tory from 328 North May street to 525 South Dearl 
street. Chiu 
Fort Worth, Tex 
( Wemyss Smith, former] vith the Olive 
writer ( ! at Dallas, Texas, has ret ved to 
Wortl where he |] s taken up | Id business 
citv, having organized the firm Smith & Wess 
partner bet | B Vesson of t Wortl ‘ 
Smith & Wess succeeds the | rly & Smith ¢ 
panv. The company deals tn oft li esa suppli 
ot all KI! s 
New Haven, Mass. 
\ d I I wl \“ . ect tly 
| T 0 N 1) | \N od br S \ Ma vet 
the New L onn., office ot the oOmpany 
Pittsburgh, Pa. 
I H. | \ s started in | iness agall by 
rol \\ re s w ma O ¢ vpew ( Mee 
( mpany 1 ] | es \ S¢ r¢ 
WW ichines ’ yene il ré <1 S< i sel 
Ons al I s. Mr. |] several year 
ited i T pell d | a 1 ‘ ( Tive etw ec 
Pitt 1 Cairo. Mrs. Lemley a pa 
Was st to to ft 
the ! eT < 1 F ew iF Ss pl < ini 
nv s oO \ \ ¢ repair might ( ¢ 





























YOUR OWN 
BRAND 



















TEA BATSON 
ee 
RS a Sea 
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ADVERTISE 
YOURSELF 


Your trade uses type- 
writer ribbons and carbon 
paper. You want to sell 
good ribbons and carbons. 
This combination can be 
worked out to result in 
more business and greater 
profits for you if you sell 
ribbons and carbons un- 
der your own name and 
brand. Then your cus- 
tomers will come back 
because they know where 
to go. 


Send for samples of our 
typewriter ribbons and 
carbon paper. Try them 
out thoroughly. Put them 
to the most difficult tests. 
You'll decide they are the 
kind you'd be glad to have 
associated with your 


name. 
Typewriter 
A q' Ribbon 
\, Mfg. Co., 
Sansom & 8th Sts. 
Philadelphia, Pa. 


CABLE ADDRESS —MUSTR 


Write today for samples. 
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“Just the Place” 






The 
**Sateliste”’ 
Typewriter 
Stand 


WHY IS THIS “JUST THE PLACE” 
FOR TYPEWRITERS? 


constant service [heir operators have 


I 

l k I cu db 

1 red he type 

r I al fice duties 
desk space required. The most effi 
lesks | 7 


cle 
The “SATELLITE” ‘theme Stand Provides 
“Just the Place”’ 

Thi — of any place where a type- 
Dealers wr is used—and you are also 
thinking of omic ‘e where this stand is needed 
and where it will save typewriting time 

Write us for proposition 


Adjustable Table Co. 


55 Mt. Vernon Avenue 
Grand Rapids, - Michigan 














Turn E-Z 








Claw plater knol 
W l 1 E-Za 
Gr i i 
E t D: i l 
Wi Ter 


WoRP & Marnin 


4YPEWRITER C 





Boston, Mass., U. S. A, 











159 





VUL-COTS Now 
An Even Better 
Proposition 


N\INCE t last announcement to the 
\ tra about Vul-Cot Guaranteed 


Waste Baskets, such progress has 
made that they. are now an even 

n for the dealer. 
prog! was brought about by 
“National Vul-Cot Week,” a special pub- 
t ri ul-Cots, in which several 
Irom coast to Coast co- 
window displays, special 


Da 


The week is announced by a full page 
ird Evening Post advertisement 
lat rT 

And the great publicity and sales effect 
is W en of lasting benefit. 
Great increase of immediate sales were 
Interest was aroused that will 
ncreases in the future. 

rinning of National Ad- 

I be continued through- 


a r may now consider 
elling Vul-Cots with even 
in ever before. 


intages which have 
rly 700 dealers to stock 


VU. “— CO Base Ss 


RAN TEED O YEARS 


Vul-( e the exclusive sales 
i 5-year guarantee. 


V ( the dealer liberal 
Vul-( lers, window display 
ete., are constantly 
to Vul-Cot dealers, 

1 

«lit 
new and increased 
il d | created by the greater 
National A rtising, and it 1s apparent 
V ii -( rr now con idered one of 
he be lit 1¢ ationery trade. 
Write for part lar No obligation, of 


American Vulcanized Fibre Co. 


520-525 Equitable Building 


Wilmington - Delaware 
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Pad Your Own Stationery ie ae oe a ee, ce 
| | | 
Makeup discarded = snows won auntied A> 9 | boat that he 1 tens at so! Se ; 
the a et] re P , ‘ ‘ sty? ’ a1 ol , es 
| 
| 





mn 


Stationery into in horizontal posit! 
handy, usable . 


scratch pads. | 
GOLDING Pi M | 
TABLETING | location : | 

| a pe e 1 





PRESS 


| your stationery and money St. Louis, Mo. 




















Let your off OV pi 
Vor\ | rif t ( «yt | ' t eT ¢ ' ; 
DEALERS her's argo prot in these omce requisites every omer, Ha dr, 10 : | 
Wi é’ San Francisco, Cal. 
GOLDING MFG. CO., Franklin, Mass. | | ry — 
stre g 1 g ews ‘ 
} coast t S Ss 
M | Brea , v 
lypewriter fesmn-whpiag rade is 
Pp ile i ] N 

Dealer .yp a 

here are Three R er \ t < 

1—Prompt Service ed S 

2—-Low Prices , S 

3-—-Good Goods hecieinial ‘Mie OT ' 
Machines, and with our nt tio ire prepa! , 
take care ot ‘ Ou 

i? ” 4 , VJ ] | ) { ' ‘ 
Special Price List Now Out—GET ITI ‘ I gy ( 
National Typewriter Exchange Co., Equitable Bldg., Boston, Mass c 
( 
\I 











| 
| 
LG US Pal OFF ' 
| 
FILE | 
| | IX w | s ¢ 
| 
Bind your correspondence and | we ’ 
loose-leaf accounting forms in | 
the Tengwall File | 
Its advantage is thata leaf may be inserted or | ee ] renr 
removed instantly without disturbing the . ‘ 


~ other leaves ' | \ngel rtland S¢ 
et ( ? er] " 


We are manufacturers of LOOSE LEAF LEDGER BINDERS SEC- | 
TIONAL POST BINDERS— Solid Post Binders, SPRING HOLDERS, | ( 
Purchase Order | 


Bills of Lading, Order Systems, Bill and Charge Blanks, 
Systems, Monthly Billing Systems, Combined Cash and Journals, Pay Roll, 
Leaves, Inventory Sheets, Voucher Records, Manifold Books, Bank State- 
menta, Accounts Payable Svstems, Indexes, Etc., Etc Ask for Catalog. 
BAMPLES FREE ON REQUEST. 


THE TENGWALL COMPANY 


OF ILLINOIS 
2952 Sheffield Ave., 109 Broadway, | Spokane. Wash 





















Chicago New York Diet e 
( 
GUIDE YOUR | . 
CUSTOMERS | 
RIGHT— 
Celluloid » 
Tipped | 
Guides Suit cle e. 
Particular ad 
People 1 
The 
Dut ible | 
ye | | \ ( eS : 
Write for Samp in? 
Prices of Betier Guide Cards - 


STANDARD INDEX CARD COMPANY vale - 
701-709 Arch Street - Philadelphia ew ttle. 
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THU 


DORNETTE DESKS 


Extremely 
Popular 
With 
Office 
Furniture 
Dealers 


Made as fine as 
the best kiln-dried 
hardwoods and 
skilled workman- 
ship can make 
them. 


Write for 
Catalog 











This basic patent always maintains the same length of bearing in 
the hub. This is the only known device that overcomes the wabbly 
action in a rotary chair. ‘The seat carrier is not fastened to the 
shaft by rivets that get loose from active use, but are welded. The 
seat carrier slides up and down on the post, 

thereby assuring the user of an absolutely 

rigid chair tron. 


THESE IRONS USED ONLY ON MARBLE & 
SHATTUCK HIGH-GRADE OFFICE CHAIRS 


SOLD ONLY THROUGH THE DEALER 
CATALOGUE SENT ON REQUEST 


[he stenographer’s chair iron makes both adjustments to fit the back in one 
operation, doing away with an unsightly screw on the back of the backrest. 
Height of seat adjusted to suit the operator by a very simple mechanism. ‘The 


stationary post, our basic patent, is also used on this iron. 


THE MARBLE & SHATTUCK CHAIR COMPANY, Cleveland, Ohio 
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ccocooooooooooooooooooCoCoCoCoCo00000000 


Morden Swivel Rings 
FOR LOOSE LEAF SHEETS 


Used with " t 


99000000000000 


°o 

4 M ade 10 ‘ad 

° pe - ane P ‘ - 00 

2 the trade. et 

°o 

° MANUFACTURED SOLELY BY 

4 The Morden Manufacturing Corporation 
WATERBURY CONNECTICUT 

So000000000000000000000000000000000 


SCOCOKCKCKCCNO0CCC00N0000000005 


n 





GOLD PENS--<-All Shapes and Styles 


Prompt 
Re pair 
Service 


Imprint 
Worka 
Specialty 





1 Cases perfectly 


All makes Gold. Fountain, Stylographic Pens. Pen 
n guaranteed. 


repaired and returned day received. Satisfact: 


GEORGE P. GAYDOUL, 50-56 John St, New York 











TRINITY CARBONS AND RIBBONS 
LET US SELL YOU SOME 


CARBON 
PAPER 
SERVICE 


A two cent stamp will get us together. 
Standard Carbon & Ribbon Co., Inc. 
New York City 
Business as Usual During Alterations to Map of Europe 


VUEOUAUUEEAAAOAEUUUOEGUOUEOGOOOEONOOOONEAOOOSONAOeENNOOONNOONONEEE 





SSUDGGAAUGGGRAEEAEEAAAARACCOGCCREERREEEEEAEOCUCORRRREREERGEAEEOOCECCRRRREEEREREAEOOECGEOEEREEEEEe 





The “Anco” Pen and Pencil Clip 





nickeled and highly polished Write for prices 


The Ansonia Novelty Ansonia, 


Co., 


High quality—low price. Made in one piece of spring steel, bal) point, heavily 


Conn. 








Arranged Especially 
for the Traveling Man 


BENNETT'S 


TRAVELERS 


EXPENSE BOOK 


For keeping a Daily and 
Monthly ExpenseAccount 
Vest pocket size A page 
for each day in the month 
Also pages for Collections 





Receipts, Addresses, Mile- 
age Account, with Month- 
ly Diary. ete It is called 
the Traveling Man’‘s 
Friend 





in a neat box’ a year's supply) with leather cover for hold- 00 

ing book, with pocket for cards and memo. pad. Complete 

set with YOUR NAME STAMPEDIN GOLD onthecover 7 
SPECIAL PRICE FOR QUANTITIES 


E. W. BENNETT, NEW BRITAIN, CONN. 


Publisher of Expense Book Specialties 
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The Chicago 
culating Macl 
way Exchange 
according to an 
trict sales manag 

It is announce 
eral supervisor 
and vice presiden 
ré signed both Pp 
sales force of tl} 
at Dallas 

\. ( Rerl 
roughs Austral 
bre eT Was a 
\ddin Machin 
Mr. Berkstresse 
iger o me FC 

The Business 
at te ile 
{ or 
ment w icle 
Dealt | 
skine superinte 
ally. The oftice 
solidatec Realty 
departments 
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Dallas, Texas. 
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1 leading adding 
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Detroit, Mich. 
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A Loose- Leat File 


at makes a be * COTTeS] vondence. 
“CADO” CLIP FILE 
HO Ids sheets firmly : ind 1 uts of their 
stant removal or in 
Wil! fit your vertical files. Any single 
sheet may be removed without disturbing 
‘ the rest. The ‘‘Cado” Cli Pit e holds one 
or a quantity of sheets with equal security. 
Resembling eal vyrain leather, size 
9x113”, 18c each, postpaid. All Station- 
ers OT 
ssuaiunane . 15¢ Fach CUSHMAN & DENISON MFG. CO. 
busy man needs C tac 240-242 West 23rd St., NEW YORK 





























The H & M Loose Leaf Typewriter Record Book 


for 
Official and Private Records, Corporation and at 
Minutes, Billing and Sales, Orders, Letters, etc. 
Absolutely without a Peer. 


HALL & McCHESNEY, Sole Manufacturers, Syracuse, N. Y. 




















Pe 


After all, no ink like 


Can you fill in the space in the above sentence? 
Most everybody unconsciously thinks Carter when the 
word ink is left hanging like this: 


Carter Inx 


QUALITY PRODUCTS 





have stood the test for more than half a century and today we 
find them the only nationally advertised ink line in the country. 


THE CARTER'’S INK COMPANY 


Boston New York Chicago Montreal 
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The Lightning Change Maker in Theatre Service 


Leadership Within a Year 


ear ago the Lightning Change Make 


market Today it ts the acknowledged leader among 
mechanisms in every branch of conmer al activit 

Phis teadership is based on performance not claims 
old was purchased afte t had demonstrated itsabilityt 
enere and had proven it weuracy tot nt 
customer After rigid tes 


plac 


hange making 





Has Been Adopted by These Representative Concerns: 


Boston Elevated Ralliwa Marshall Field & ¢ 
Armour & ¢ mpar (hicag I ‘ t " | 
U.S. Trust ¢ I i, Ma uo, I 
I Dearbo rru and Sa Southw rele 
Ka Chicag I gra La 
Jot Han k M al Life I Jevne & ( 

( la M Ihe 

rhe above are but a few of along list of Ad 
eque 

Made in Three Models 

1 pa il d bank mode changer mode ind a ea 
talls gladly mailed on request 


(Chicag I 


The Barrett Changer Co., 618 So. Michigan Blvd , Chicago, Ill. 
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“There is Money 





in Specialties 


99 


esmansh 
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The Rosco Glass Desk Pad 


is a convemience whose value canr 
memoranda it senvides a sie e which cannot 


because 1t 1S right in the line of vision of t 


ROSCO INADRAWR 


Steel Stationery File 


fills a real re- 






quirement 


in the 





work 
ands 


rapher 


‘ 
ains 


sortn 


re 
" 
enog 
eITr 
Ss ead 
serit 


of thous- 


ot stenog- 
It con 
a full as- 


ent of st 


and thei 
of pr 








As 
small x t Ss increa 
r i 
r salableness i WwW a 
Ait to vou Write for nformation and 


Ravenswood Office Specialties Co. 


West Ravenswood and Newport Aves., 


CHICAGO 


AT 
Chicago, IIl. 
| () ‘ ‘ s that 
vel \] Stayt 
\\ ) { 
; Los Angeles, Cal. 
SC] I me ¢ ‘ 1 ie 
| 
Le ere vac , , rece 
i 
+ 
sine | S ( 
rc, 
l st 
oe 4 > 
' ~ 
] 
New York, N. Y 
| ( 
t \ = 
Portland, Ore 
| _, 
; 
Washington, D. C 
{ 
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PELOUZE “STANDARD” POSTAL SCALE 


—_, With Adjustable Beam and Interchangeable Dial 


Ta — ‘ ae a al ; ’ 
——- _- A FINE. wire on the sliding poise indicates the cost in cents on all different classes 
‘ of mail matter. 






The beam can be instantly turned by the hand to any angle, so that t"> dial 
can be easily read from any position. 

In case the postal law should change at any time, a new enameled dial can be 
mailed and inserted by anyone. This insures a perpetual scale. 

All bearings and pivots are made of tempered steel and are absolutely guaran- 
teed. All mountings, including the platform, are beautifully nickel-plated. 
MADE IN TWO SIZES 
No. 2 “Standard” 


Capacity 2 pounds—$699 PELOUZE MANUFACTURING CO. 


SPRLLLD \o4 “Sundard” | 59 232-242 E. Ohio Street CHICAGO 


(Ante 






For Sale by Leading Dealers Everywhere. 





With the IECQCC Loose Leaf Line 
You Are Sure of Repeat Orders 








Ci loW an eo} d t 
realize inda i 
Cr Tor 1) 

Ea ( 
years i 

i; 


Are You a 
C&CC Dealer? 


Send today for Catalog 
and full particulars. 


The C. E. SHEPPARD CO. 


MANUFACTURERS OF 


LOOSE LEAF SUPPLIES 


303-311 Hudson St., New York, N. Y. 


CHICAGO PHILLADEPHIA 














The O. K. Manufacturing Co. 
Syracuse, N. Y. 


Stationers’ Specialties Sole Licensors and Makers of 


The “WASHBURNE” Patent “O.K.”’ Paper Fasteners 
The “SANITARY” Patent Erasers 
The “RIES” Patent Letter Openers 
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Your Jobber Has Them 
Mew LAVETTE’S 


Patent Photo-Mailing 
5 Envelopes 


For carrying safely in the mails 
A photographs, cards and other flat 
P ' 9. snes articles in danger of crushing. 
atented Sept. 29, 1 
Trade Mark 
Copyrighted Jan. 28, 1895 


H. C. LAVETTE 
224 S. Jefferson St. CHICAGO 


ESTABLISHED 1891 





For samples, prices, etc., write to 











Sample BigProfit 
250 to 
Dealers 





Postpaid 

The only brush that wili clean all parts of machines. Smal! end cleans type, 

arge end cleans in between keys, under carriage, the type rods and all hard-to- 

get-at places. For a billing and adding machines {t cannot be beat 
otal length 14 inches. All bristies 

Adopted by Business and Public Schools, Public Institutions, 

Hospitais, U. S. Government and City Departments and the 

Largest Concerns in the Country. 

If you use any quantity of wire twisted brushes, send samples and our prices will be interesting 


CLEANALL TYPEWRITER BRUSH CO. Mfg. of Wire Twisted Brushes, 946 TELLER AVE., NEW YORK 








All winter long office men and women must work under glaring 
artificial lights and it is worth considerable to them to _— 
themselves from the resulting eye strains and headaches. isplay 
the Eureka Eye Shade in actual use—post a notice in your store 
calling attention to the display and ooties the protection af- 
forded—and sales will be forthcoming. 

Retail price 25 cents—Sold by all first-class Jobbers. 


CHICAGO EYE SHIELD CO., 134 S. Clinton Street, CHICAGO 








if $10 to $20 a Day Profits 


LOOKS GOOD TO YOU 
Let Us Send You a Free Booklet of Our 


Automatic Card Printing Press 


It Prints 100 per Minute, 6,000 per Hour. It is 
Ever-lasting-ly Big Money Making Anywhere 


S. B. FEUERSTEIN & CO., Patentees and Manufacturers 
642 W. Jackson Bivd., Chicago, U.S.A. 




















Drawing Inks, Blacks and Colors 
Eternal Writing Ink 
Engrossing In 
Taurine Mucilage 
Photo Mounter Paste 
Drawing Board and Library Muciiage 
Office Paste 
Liquid Paste 
Vegetable Glue, etc., ete. 
Strictly Original Goods of the Highest Grade Only. 
Show Cards, Color Cards and Imprinted Matter Sup- 
plied to the Trade. Discounts and Trade Prices give 
good profits. 
Consumers, emancipate yourselves from the use of 
corrosive and Ill-smelling inks and adhesives and 
adopt the Higgins’ Inks and Adhesives. They will 
be a revelation to you. 
We protect the trade by referring 
all orders and inquiries thereto. 


CHAS. M. HIGGINS & CO., {sinsr220¢atpourctrer 
Main Office and Factory, Brooklyn, N.Y.,U.S.A. New York-Chicago-Lendos 
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PENS AND PENCILS 
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W. E Bill) Smi whall, both w 
known and esteemed in Chicago and the east, have 
ganized the Newhall-Smith Company and have opened 
suite of offices on the seventh floor of the Harris Trust 
building, Monroe and La Salle streets, Chicago Che new 
firm will cover thirteen states and perhaps the Pa 
coast \t the present time the represent the Bost 
Safety Pen Company, Ever Sharp Pencil Company, t 
Solidhed Tack Company, Gordon-Brown, Inc., “Perfect” 
paper pencils, and the Featherweight Eye Shade Con 
pany. They are in position to accept lines of concerns 
who want live and energetic representatives throughout 
the West They have provided mselves with con 
fortable offices and a commodius display room for 
ples. 

The Chicago Pencil Company has been incorporated 
with a capital of $2,500. Charles W. Tousley, W. | 


lousley and Frank E. Butt incorporators 

( P. Mueller, of the Chicag othce of the Josepl 
Dixon Crucible Company, is 
of the death of his little daug! 


many friends on account 
rious illness on April 20 


ter, who passed away alter as 
Los Angeles, Cal. 
Louise Wilkinson has succeeded to the tountain pen 
business of J. B. Wilkinson. 


Providence, R. I. 


The A. T. Cross Pencil Company has been incorpo 
rated at Providence with a capital stock of $10,000 r 
business is located at 53 Warren street The incorpo 
rators are Waltes R. Ross of Providence, \ltred S 
Rees, of East Provide nce, and George | Sawver, of N 
tor. 

San Francisco, Cal. 
M. J. Leonhardt, secretary and sales manager of the 


\merican Lead Pencil Company, with his wife, spent tw 
weeks last month among the famous resorts of Southern 
California, going from thence to San Francisco, whet 
he spent much of his time with J. S. Stephens and L. G 


he American Lead Pet 


Shafer, coast representatives 


cil Company. 
* 


E. H. MeCully. who represents the Paul E. Wirt foun 


tain pen, was a visitor to the local trade 


Lewis G. Shafer is just back from a very successful 


northern trip in the interests of Venus pencils. 
* » 
Wallace T Wetherby, assistant to (\ngy Thomas, rep 
resenting the Eberhard Faber line in this territory, has 
just been conducting an educational campaign on Var 
Dyke pencils in the Northwest. He was heard from not 
long ago at Boise, Idaho. 
* * 
James M. Howard, formerly with the Joseph Dixon 
Crucible Company on the Pacific Coast, has bought an | 


interest in the Borderland Auto Supply Company at El 


Paso, Texas 

















We Print Gummed Tapes 
for the Trade 


We will print your own paper or 
same at prevailing mill prices. 








furnish 


One or Two Colors 
at Very Low Cost 


We also manufacture sanitary, up-to-date 
ling and tape moistening machines. 


SCa 
WRITE TO-DAY FOR QUOTATIONS 


Gummed Products Printing Co., Inc. 
Bush Terminal Bldg. No. 19 BROOKLYN, N. Y. 





























Ideal Tubular Stands 


are now used by practically all leading 
manufacturers of office machinery ot 
every kind for which a stand is neces- 
sary 






If you are interested in a stand that will 
increase the value of your product, send us 
your specifications and we shall be pleased to 
submit sample with quotations at our risk. 

The cuts herewith show but two of a great 
variety of styles. 

Cut at left shows model No. 3 combination 
portable and rigid typewriter stand. Same 
model with all its advantages will be furnished 
for any other office machinery 

Mount your machine on our stand, roll it 
to your work, throw the crank to other side, 







i Burroughs 
and you have a rigid stand. Adding” 
Machine 
Write for circular with prices and discounts. > nd 
stan 





Fowler-Manson-Sherman Cycle Mfg. Co. 
1447-1455 W. Austin Ave., Chicago 


BLICKENSDERFER 
TYPEWRITERS 






No. 3 Combination 
Typewriter Stand 

















VISIBLE WRITING LIGHT ACTION 
INTERCHANGEABLE BACK SPACER 
TYPE 





Monet NO.B eS) 








Equipped With Decimal Tabulator The Blickensderfer Mfg. Co. 


| 

| 

| for Which no Charge Is Made. S ei 
SEND FOR CATALOG THIRTY-TWO tamiord, Conn. 
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ir 23 Bed | 
| TOWN ’ 


| FIRM NAME 









| STREET O6 ‘. 
| Business oe at ding any WHO, WHER \ . ad 
a 
-Graffco VISE SIGNALS 
in Ma 


instantly! 
Write for ‘ do! 


GEORGE B. GRAFF COMPANY, 294 Washington St., Boston, Mass. 


Mfrs. of Vise Index Tabs and ‘“‘Steel-Tye’’ Envelopes 











kither Agency or Price Protection Propesilion 


KEYSTONE CARBONS 
AMITY RIBBONS 


For All Pu 
R.A. BECK, GENERAL SALES AGENT 
727 South Dearborn Street, CHICAGO 


New York, New Orleans, Los Angeles 














Desk Pads 


We are manufacturers 
for over a quarter of 
a century and we 


Know how to make Desk Pads | 
| 











SIXTY STYLES ALL SIZES PRICES RIGHT 
Tell us what kind of Desk Pads you are interested 1n 
and we will gladly quote price ind send samples it 


you wish—Or—Order a small quantity 


L. Sainberg, 65-7 W. Houston St., New York ony 


1sk for circulars and discounts 


Also Mfrs. of Elsane Card Index Cabinets 
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This Typewriter Brush Sells Kapidly Because 
it is made right and the price is right. The bristles are non-breakable. The 
tapering end permits the brush to be inserted in the smallest openings without 
scratching the enamel. Retail Price per doz. $3.00 





eed 4k COTY +S Oeneneneeeenents ~) 


P) MORTON'S Washable Bristle 
TYPEWRITER CLEANING BRUSH 


Send 20c for sample postpaid and ask for dealer's terms. 






MORTON MANUFACTURING c 0., Louisville, Kentucky } 


we 


Pee 





Established 1875 Incorporated 1900 Still at it 191° 


We Make Covers 


For Typewriting, 
Computing and all 
Other Kinds of Ma- 
chines Having Bright 
and Polished Sur- 
faces. 

OFFICE FURNITURE and 
everything with bright 
surface should be so 
rotected. We are 
arge manufacturers of 
these goods and believe 
we make the greatest 
quantity and variety 

Send us one ¢ or diagram of your article and we will quote you 

nple of the material 


WREWRIIER CER 





prices and send s 
No article too hee or too small for us to make and figure upon. 


Wm. H. Wiley & Son Co., Hartford, Conn. 
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Brampton, Ontario. 


Chicago, II] 


{ \ 
1 
Kansas City, Mo. 
Vv WV 
New York, N. Y. 
Pease 
lustr 
| 
et st 
& | 
Pittsburgh, Pa. 
1 the Irv 


San Francisco, Cal. 





a en 
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For Adding Machines Pp L A -_ E-; N Ss For Typewriters 


f Do your customers ask for any one make of platen, you equip their machines with 
e| whatever you happen to gens, in stock 
Ifthe former, you and your customer both know Goodrich It the latter, stock up with 
Goodrich and give ang the best there is pl laten He will recognize familiar quality, 
rate you i ding vy, and you will secure a permanent customer, 


: 1 r: _ GooprRicH_ 


th Good cow Bi , ers- 
Platens Feed Rolls Rubber Feet 


Telephore Cushion Receivers 
Rubber Bands Cuspidor Mats Perforated Mats“ 





ere ele iety 
CCL et ra 


Cash in on them today 


pose The B. F. Goodrich Company et ae 








THE TRANSFER SEASON IS NEAR 


BE PREPARED! 


Order a Supply of 


BAY STATE 
TRANSFER CASES 
NOW 


THE CONCERN ABLE TO DELIVER THE GOODS 
GETS THE BUSINESS 


BOSTON INDEX CARD CO. 


113 Purchase St., BOSTON, MASS. 














YOUR 
CUSTOMERS 


will quickly rec- 
ognize the true basic 
principlesof making: 
quality and_ style. 


OUR DESKS 


are not thrown 
together to meet 
a price in con- 
struction, but are 
made to meet the 
highest standard 
required— the re- 
sult of many years 


Best let us mail you 
complete catalogue 
showing full line. 


of careful planning . 
for persistent bet- Tell City Desk Co. No matter what you 


terment. Tell City, Indiana want—we have it. 

















=“ 
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SIMONSON 


ADJUSTABLE METAL TIP 


for Cards, Folders, Card Indexes, 
Filing Systems, Follow-up, Check 
Files, Note Ticklers and all other 
purposes requiring an Adjustable Tip. 
Slips easily on and off 
but holds with firm grip. 
Has removable name 
slip, lasts indefinitely 
and does not mar card 
or folder. 
Liberal Quantity Terms to Dealers. 
Samples Free 
Roger A. Simonson & Co. 
22 South Michigan Ave., OHICAGO 

























“ARGUS” PEN AND PENCIL CLIP 


Try our new mode! | i 

MI 

. 

N 

7) t I 

- W 

~ * - 

4 ’ 

x W foe on 

wo 





ARGUS MFG.CO., 128 S.Honore St., Chicago, Ill. 








THIS SPACE CONTAINS 


fact that Byron Type- 





writer Cabinets are eco 


I 





tenoygrapnil en 
Dealers Have vou looke« 
into the Byron lin 
Catalogue and terme sent 


gladly on request. 


Byron Typewriter Cabinet Co. 
33 Washington Avenue MT. CLEMENS, MICH., U.S.A. 











Hl nee 93] LL 
__| May| iZ we} ™ 
\ = 








euls 2 original size 








CLOTH INDEX TABS Gummed 
a Made in A to Z (3 sizes) Jan. to Dee, Days of Week, Days Num- 
bered Ll to 31, Numbers 1 to 200, and States. Blank tabsin } in., 
lin., }} in and 2in. lengths. Popular price Good margin to 

stationers Write for our sample card and discount 


THE PRUDON SPEC. MFG. CO.. 921 Demott St., Norh Bergen, WN. J. i 


i TUESDAY 








Every Dealer and Jobber 


who handles offi qui ndred lines finds 


“DAISY” WIRE GOODS 





a, Massillon, 





UTTER, disline covers among other things: Wass 
\\ Hii up; artist _umbr a st wact reta ing at 
NTA Suse's i af 


$1.00 to £3.00 














’ 


Write ur itheralure and price-lt 
THE MASSILLON WIRE BASKET CO. 
Manufecturers 


Ohio, U. S. A. 














TFUR 





a PP 2, ANTE ATE AM i 


CL kA AE MT CL 











NITURE 








0 AM GEER TE a i. LF A TR A 


Boston, Mass 


The Osborne ©O Furniture ( pany has been 11 

T rate ‘ \ i capital st $10,000 Phe 

porators at Harry J. Osborne, | reve Francis Pow 
ers ind Claret < \\ Dealtry 

Cleveland, O. 

In the April 1 f this 1 é the typew 
news department it was stat ( Kloepter 
merly at the Erie, la t emingt Ty] 
writer Company, 1s now at ‘ 1 oftice 

mpany Phe é s rre e name 

( le il i places eter t sh ul i 
Cel S| cr | l ( | is 5s vered ( Vi 
Keminet to represe t Metal ¢ S 

n Company ! ern Vv, Wor 
thie Clevela | this ¢ Kas {) 
Gas buildi Ir. Nloepter ( nt employ 
he Remu ly writer ‘ \ it seve 
cars ali I i¢ ( his . © wi 
\1 Metal Cons n | i iS il ul 
he tice at | | Hie is re a t t ly 
perienced and competent salest 1 we are sure 
9 N make o is - , : 

Metal { | I 
Lima, O. 

The Don M. Burton Compa 1S \ is ‘ 
made the exclusive agent for Li t Yawman ¢ 
kerb Manufacturing ( mpany 5 ¢ the stablis 
ment last s met leir busines s gressed 
point which justifies the add uplete Ii 
ling device . ri re, et hey 
larzer quarters in the Parmenter Printir (ompany’ 

ding about tl rst June 

Philadelphia, Pa. 
\ & e Manufacturing Company has s 
Cl ed ne ers s | ] I i 1011 ( es 
stre | ew rs ire é Gg t 
‘ e Mri 1 | | e store 
ar sol Mat ( a 
hel ( 1 S r ( \ ‘ ne 
s < a | Ss S S 
Walnut street by Jur 
San Francisco, Cal. 

| Bens () e Supply ul of Aberd 
Wasl has mov ¢ H 
bran ‘ nce 

Cc. . Wat I S sco 
the Yaw & | \l o | S 
the S i < “< x rts lel]; 
tures S Francis \ \ 

( se an | 
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Every Alphabet You Sell Will Bring You a Reorder 
Each Year for Years Without Competition 

























DERBY DESKCO. | AH 
~ DIAMOND RUBBER + ee _ 


! LOER SPECIAL NAME FOLDERS 
— Guives: ee The Alpha-Merical Way 
ey 86 Wh TORK CENT L / . . 
ym aM. FEC. La CY “acvOPOUTAN wa 73 to Index a Vertical File 
. 73 Mo: ~ MASURT sous. 73N- 
f L =a ELE tN “LS Aes co “2aNX- ee CS “4N. It will index any number of drawers, fit any 
{ &« = rc “Y-SCHEERER co. //X _ KENNEDY VALYE CO. aN l lassify various kinds of papers, 
a TEN, " WM.G. JOHNSTON = /0\ y and bring you transfer sup- 
: “WEGER Mim UMP CD 7X, — Nl oe 2 
f i *ys pee “aren. PuPER CO. 2X, INGERSOLL RAND CO. 9\\j) tally. 
a H eX will PususMing co. 3X. MAMBURG.AM. UNE | Ask us for miniature salesman's outfit. Do 
a GENE # F. Gooonicy a >\ for the annual mid-year 
; Ral ELECTRIC CO. >X\— >) efor the annu: yes 
FEDERAL SUGAR REF.CO_ 6X, MARSHAL FELD & CO. 
‘ EDISON ELEC. CO. = S\] 
= UGE EAD CO. SN 


The Wabash Cabinet Co. 


EM CALMAN & CO. 3 














aa -CARBORUNDUM co a4 ae ‘BELDING SUK CO. ~ Main Salesrooms, Executive Offices and Factories : 
——) 5 so 2 AMERICAN TRADING Established 1883 Wabash, Indiana 
AMERICAN UIPRESS 68 / CO. 
aicnniiianenia a a red in this and foreign coun- 
MISCELLANEOUS it present represented. 
=< , : ‘ , : \ t ifact I highest quality Filing Cab- 
Indexing or Vertical File by Name and Number ts, S nd Supphes for Filing Cabinets. 

















Ficonomize 
by buying 
the best 





TO int ger I man will try to econor ny cheap off furnitur I } t ‘ " ide know this. When 
N mat I ur store and asks t f tin off t é \ I t. Joh l e t ‘please the discerning 
5 uver I ri e, simple designs, theit niet nd ptability to 1 ! peal to the practical business 

M n1 gar plain and quarters k, t et tell their stor {tq t t ne at a glance. Send for a 
JOHNS TABLE COMPANY, CADILLAC, MICHIGAN 


y 
res 











Ue CL Lae Ld 


Desks of Quality 


Roll Tops 
Standing Desks 
Flat Tops 
Typewriter Desks 


Bentley & Gerwig 
Furniture Co. 


Parkersburg, W. Va. 











CULO 


iammtani Ly n ba ee mary 
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fs TNL OES ATE UMS 


Moore Push-Pins | | RIBBONS AND CARBONS 


(Glass Heads, Steel Points) 3: 
Moore Push-less Hangers 


(The Hanger with the Twist) 
Moore Push Thumbtacks 
Moore Push Maptacks 

All in 10c Packets 




















Our Continuous Advertising in high samennenmmnameneait iat 
class Magazines means Chicago, III. 
Quick Sales, Big Profits be Newton-Ratherick Mai 
Send for Samples and Prices today . South Clinton street. ec Laue ianwed striking 
Moore Push- Pin Co. ng folder | i 


113 Berkley Street Phila., Pa. rane 


- Exgrayved 
| : Wedding 
| ‘ Invitations 
: ‘ and Ant- 
: " nouncementsa, 
: Social and Business 

{ . Cards, Steel Die_ Business 

’ 

‘ 








New York, N. Y. 


and Social Stationery. High grade 
stock and work. Buy direct from makers, 


Samples and prices gladly furnished. State kind 
of samplesdesired. The American Embossing Co., Buffalo, N.Y. 


*“+# @ ee eeenwee~ 





THE STRONGEST ARGUMENT 






San Francisco, Cal. 


THE IDEAL MOISTENER COMPANY 
Manufacturers 
FINDLAY, - OHIO 
Advert matt n Spanis! 














| Ribbons and Carbon Paper 


Writ 


APTER BROTHERS MFG. Co. Pic sscahgaplttacetseasts are ; 


412 So. Sth Avenue CHICAGO, ILL. 








Sleepless Nights 
lose their terrors 


| 
| 
| 

if you own one of these J | jyjs initial » hn 
. | 
night and day watches! | 


Radiur 


= oe : $2.50 Seattle, Wash 
H. D. PHELPS Ret tania ie | 
ANSONIA, CONN. | | | 














~ 
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A Team That Pulls 
For Profit 


There is a universal demand for 
The Chicago Pencil Sharpener 
Models shown are 
Twin Values. 
Retail prices are within the reach 
of everybody. 
Wholesale prices make it worth CHICAGO Pencil Sharpener 


exploit. Giant Model—Sharpens every 
pencil and crayon made 


CHICAGO Pencil Sharpener . 
Standard Model— Sharpens Your while to vigorously 


standard pencils Advertising matter——cuts and other 


$1.00 selling helps sent for the asking. $1.50 
AUTOMATIC PENCIL SHARPENER CO., 1405 Garland Building, Chicago, Ills. 


Steel—The Reputation Builder 


the higher class. 

ef T il Cabinet and Office and Fac- 
b] yrestige. It 
rade stock. Big 


UHL ARTSTEEL 


Office and Factory Furniture—“The Quality is cigher ee the Price’ 
t le ( net ‘Littl ) stands, Catalog 
r Chairs, B sete’ ond 1 Stools, Portable 
Sold to 

é | adver ising 


v 1 1 t ! I ] e pront 
Write for Details 
OPEN re) ij 
ToT 
P ) . Y 2659 Dorr St., 
The Toledo Metal Furniture Co., TOLEDO, o ] © 
EE 


Moving Time and the Office Furniture Dealer 












Free Trial 
at Re: ine ‘ 












2] 













CLOSED 


That is the time for the Office Furniture 
Dealer to push the sale of IMPERIAL DESKS 


IMPERIAL DESK COMPANY 
EVANSVILLE, INDIANA 
Export Office: 25 Whitehall St., New York 














es 


———o 
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OPEN 
NEW RIVAL SELF-FILLER Pen is filled by simply turning the collar 
fm center of barrel to opening. Press hard rubber bar, release and pen is 
filled. No metal parts to corrode or to rot rubber sack. Has all the good, 
reliable features to be found in any of our pens, plus the special advantage 
just mentioned. 


RIVAL NON-LEAKABLE—Perfect fitting, air-tight Joints form a per- 
fect, absolutely non-leaking writing instrument. Can be carried in any posi- 
tion without leaking. 


RIVAL DROPPER FILLER—From No. 1 to No 8 plain, chased, gold 
mounted with bands and sterling silver and gold filled filigree mountings. 
Very appropriate for Holiday trade 


SPECIAL FACILITIES FOR REPAIR WORK, 


Catalog illustrating our ful! line and giving Prices and Disc ay; will be 
gent to dealers on request. WE FULLY GUARANTEE EVERY PEN, 


Established 1884 
D. W. BEAUMEL & CoO., Inc. 


Office and Factory 35 Ann Street, New York 





POREIGN TRADE SOLICITED. 











e\pananiieeneniastaare UU re ul na, 


'EASY FASTENER | ‘$!MPLE and 


E EFFECTIVE = 
z for fastening letters, orders, = 
invoices, depogit slips and = = 
2 other papers It is easy tos 
Semples and prices free use and holds papers firmly = 

upon request. without possibility of slip- 

ping Used constantly by 

concerns who capitalize the 

importance of simplicity = 


iT) 


and system 
EASY FASTENER CO., Candler Bide. Atlanta, Ga. 














“OFFICE APPLIANCES” 


The Magazine of Office Equipment. Rates for 
subscription $1.50 a year domestic, $1.75 Can- 
ada, $2.00 foreign. Sample copy on request. 


OFFICE APPLIANCES, 417 So. Dearborn St., Chicago 








CLINCH PAPER CLIPS 





ir simplicity in ir inexpensiv 
1 ind grea ta 

Cry a tew prepaid at th pri 1,000, 35c; 
5,000, $1.50; 10,000, $2.75; F. O. B. Buffalo, 
i) a > - : 
yulK, 100,000 clips, $8.75: 500,000 clips, $42.50: 


1,000,000 clips, $82.50 


THE BLACKHALL Co., 


Life Size 
Buffalo, N. Y. 

















IDEAL 


STENC IL. MAC or gue marks 


niprmne V1 me lain ad 
lresse 1 iain at i 
trouble in pping 1 
: k. SAPE( ARD 
ING YOUR §$ MEN how 
irk As } k 
cheape t 1 P 
It tells w } t ' sunw $10,000 
000 annua poor marking It 
explains a I pping svstem that 
IS SAVING nd mor ) 
business Orms and telilshow YOU cansave 





time and money in your own shipping room 
A copy is freeto any shipper who writes 
" ' 





for the book on his letterhead 





IDEAL STENCIL MACHINE CO., 151 Ideal Block, BELLEVILLE, ILL., U.S.A. 











CATALOGUES 

















alae 
We are indebted to H. D. De general sales 
ager of the Monroe Calculating Machine Company 

York, for a copy of the interesting new instructio 

which has just been gotten up by the systems depart 
| of the Monroe ¢ ompany This is undoubtedly one of the 

best and most complete instruction books of its kind in 

the field It contains forty-eight pages and illustrates 
and describes the operation of the Monroe machine tor 

every arithmetical process, including the four prit I 

operations, the use of the machine in the computat 

decimals, special problems and rules for simplifying and 
shortening operations, figuring interest, pro-rating (rail 

road accounting), reverse divisior ulding up the divi 
dend, simultaneous multiplication and division, and, tinally 
a most valual le series ot table s I the back of the 
showing operators numerous short uts in the use 
machine Instructions for operating the machine 
caring to}. the machine are also presented in this « 1] 
box 

e Pol Mat turing | vy of Philadel 

| is Issue | i she t sin lar t i S 1 bla | ine 
on which they 1 e il Strate: I 1 lete line 
( nvenict cs 1 ny ¢ ] ip Ww ¢ | ind Tri¢ 
combination desk set tray, she tbsorber and typewrite 
| id, side des lrawe iv, cel It es ( ver tray 
ture top protectors, glass desk pad, desk calendar, po 

ndex card case, desk reminders, signature blotter book 
desk knife and ink eraser blade papel allets and cut glass 
paper weight and tray This poster is folded and used 
a mail folder, for which purpose it is a very effective 

f work Each de e is illustrate nd described 

* * 

The \ S|] ne ! Col il lade la | 
sent to 1¢ rade sheet aly ‘ I es W ( 
nches hig | s £ the s¢ Va ves 
Non-Shine chair nd ving : 
ing 

Jos S. | 48 Tall S se, N. \ 

( ~ ] ‘ ¢) ‘ ~ 

1 n es the Wells e 4 ( 

} nk ft S S\ . () aa S¢ 

ling units, Sy se lett s 
lat k « S I ré le n S ~ ] 
ontains rtv-tw ges, W 1 de iptions 

( flere Ss, an lars ( S e« } 
the detail o the ferent de ‘ vi 

1 e 1 ynstruct ind sl] ( \ 

nit ‘ 

We ! Cf the Wes S lv Ce 
Oklahoma City Tul () handsome «¢ 
logue of stationers’ goods This yntains 
t} Ow s and is a verv hens iffair it 
The West | gt ao ly ( S distri ted 1s 
book libe I]: 1 ts cust s Ss t ves 














ANC] 


BEVELED 


A 


P 
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ANEL INITIAL 


N the earlier ages a Plate Mark 
| was considered necessary to 
identify engraving. This cus- 

tom has recently been revived in 
many forms. Sunken panel, with 
your initial in gold, in a simple, 
dignified design, will appeal to 


those who are discriminating in the stationery used for personal corres- 


pondence. 


An attractive white box, containing 24 sheets, 12 gold-edged 


correspondence cards stamped with any Initial in the design illustrated 
herewith, and envelopes to match. 


BUNDE & UPMEYER CO. 


Milwaukee, Wis. 












1s 
ila 
j | 
No. 386. Oak 
Revolving Office 
Chair 
No. 386%. Oak 
Stationery Office 
Chair 


Write for 
exclusive 
Agency. 


Dealers Only 


We have been 
making chairs 
for 50 years. We 
ought to know 
how. 





No. 387. Oak Revolving 
Stenographers Chair 


The Buehner Chair Co. 


Evansville, Ind. 














Erases Ink Quick! 


Like a Magic Wand 


The RUSH-FRASER 


De Luxe 


Is the first Ideal Ink and 
Typewriter Eraser 


SELLS AT SIGHT ° 
Pine gig ~ 3 Price 50c 
7 


I 
Bookkeepe 
Bankers, i 


Pen and Ink ides 


Made in Solid Gold, 
Sterling Silver, 
Solid Gold Plate 








ee 


This Flexible Diamond 
Brush Has Over 10,000 


No Rubber, 


Diamond Points. Acid or 
**That’s The Reason.’’ Blades. 
Used by U. S. Government, Navy at 
St Depar 
I gant D ( a 
A an am” ~ , 
€ ++ + 
ERASER ha qual 
A high-gra apid ‘ t 
a d off I ‘ Samy 
gold plated nt { aid f 50c 
ampsa naine LLeT 
Reta and ial ty W 


RUSH-ERASER CO. 
825S. A. & K. Bldg. SYRACUSE, N. Y. 








BANISH THE 
PASTE POT 


AND BRUSH 


cient way 
Aste no 








Keller’s 
Elastic 
Spreader 
Tubes 


As convenient as a 
tain pen They 
est for the user 
irge quantities of 


aste they save his 
They are beat 
the intermittent 


they keep the 

paste in good con- 
er’s paste, mu- 
we and liquid glue 
are all supplied in 
ader tubes. The 
cilage and paste 

ire put up in ten and 
fifteen cent sizes; the 


giue in the ten cent 


This paste, mucilage 
ind giue is of super- 
iality. No prod- 

i w on the mar- 
ket can compare with 
t:on ou have used 
ir product, you will 
prefer toany other 
If ir dealer cannot 
supy ou, send ten 
s and we'll mail 
iasample tube of 
the adhe- 


The Robert 





22,1914 


Keller Ink Co. 


DETROIT, MICHIGAN 


PATENTED DEC 











THERE ARE RED RUBBER BANDS 





And there are RUBY RUBBER BANDS! 


There is a CHARACTER 


Yes! 


A difference? 


For the RUBY are essentially 


high grade 


to them which is the result of unrelaxed vigilance in every process 


best Crude Para Rubber only to st 
s our 5 year guarante 


lete without RUBY BANDS. 


25 i ~~ 
which maké¢ 


No dealer’s stock is now com] 
sizes and are put up in a variety 
Our tllustrated price list tells the whole 


art with It is the 
something more than a form 


of popular priced assortment 


tory 1 post card will 


EBERHARD FABER 


laintenance Ol 


The 


| brin 


of manufacture, with the 
this high standard 


are made in all desirable 


NEW YORK 
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SNOUUUENOUOOUOOOONOUONORUEOUOOEOOOONUUOOOOOSOOUSOUEOECUUONUOOCCUO COCO NCCC ECE eceaeoneeoe eet ea eae a " : 6 NT US 3 
: 7? | HOUSE ORGANS 
: Manufacturers of the : ' 
: Protectograph and : 
= Protectograph Check Writer 2°" -_ 
= (Todd Patents) = I} | 
= = | I \ \I ( 
= Peerless Check Writer E ! mber iustrati 
= ° = res, i | 1 
z PROTOD Registered Checks = | : © Shanes \ | 
= = the wint tl 1916 
: World's Largest Makers of | Rekase ennai iy nine pi 
= Check Protecting Devices. | execitent is Hi eg: Mf Mel 
2 1129 UNIVERSITY AVE. = | ‘til iv sports and the bi rs many. se 
= Rochester, N. Y. = | trip of G 1 Manage d M I | 
By cansenensesnnssnnnssnnnsnnnssenssensssnansnnsssnnsscesssncsssnsssensssnscsnnnsnncssscnsonsnseett Got thi . ht wrestl 
ot throwt1 ! | SO! A this 
is ] ] P. R. Lee te) { 
Just to remind you ! ins om | , posting ¢ 
of the fact that profit for you and permanent | bank at Hut l of wl Got is 
satisfaction for your customers lie in | The most recent issue of The Bus eee ee 


Summit, Apex, and Cyclo || 
BRANDS OF RE er OR nL eee 

Typewriter Ribbons Die RR tk eee Eis teealie aioe mally 

and Carbon Paper | aie Sill enlace whack distin » auesieas gil Manche ond ome 











and that we shall be glad to prove our contentions if you will but yvestive toc S ‘ Ime ipal 1 Cc! tith d l t 
make the request . . 
No live dealer ever fails to investigate a pr yposition which promises | Shooting ( | cs \ thie United St t 
permanent profits. There is no reason, is there, why you should not ppears with a neue { ” st across 
write us immediately? ay | 
| Canadian line Branch managers in the difterent s 
UNION RIBBON & CARBON COMPANY |f | hiss their sales avtllery pointed at the target. Th 
Main Office and Factory: Front and Laurel Sts., PHILADELPHIA ———- atin M June —_ 
he on among the bran« he 5. but t ‘ vill not supplant 
l incl on \ ( \ Cc Sil ( 








HIGHEST EFFICIENCY | grouped by batteries, the four largest offices i 
IN THE DISTRIBUTION OF YOUR CORRESPONDENCE battery, offices next in size in the secon tte 
CAN BE OBTAINED | Other interesting and suge 

BY USING | sented in this issu 


The Bristow Radial Distributor 





Phe April ( Phie ( t] 

| N nal Cash Register Ce . ‘ 

sanes mhe ighly i st ! 
oO phe the stage s the lay ! 
| ver t Davte 1 bye SOW) ‘ eT 
C1 Ss ti N. RR nve Vil 

ven the Ay C1 \ppl c 
| ictures c vi | S 

matte be ea S 

MODEL 8 PRICE $5.00 ae ee oe oe Pee a 
Clears the Desk of Baskets and Trays ncabeaeeciaieie 65 “ % 


The above cut illustrates our Model 8 Distributor when fully | 
= = Any number of compartments less than eight are ob- Cash Register ¢ nan 
tal by leaving out some of the partitions, al! of which are } : VCs : 
removable or insertable at will, Size of base, 12!n. x6; in «x | 
3¢in. All metal construction—finely finished. | 








An Indispensable Feature of Every Well Equipped Office Globe-Wernicke Doings for April is of consid 
If the sise shown above is not suited to your needs send for our | terest to dealers since it gives i et 
circular illustrating the other sizes. ti cin i wi , 
Liberal proposition to dealers and office outfitters. Hie B Cuts s é gare aye 
FREDERICK BRISTOW Lae 
54 Lawrence St., Newark, N. J. |} agency 5 ( sented i 
| th 








i el hn | 











The Chicago 
Glass Desk Pad 


Absolutely Dust-proof 





HE Chicago Glass Desk Pad 
provides a smooth, hard writ- 
ing surface, protects the desk, 


ig strictly sanitary and improves 
the appearance of the office 


The glass which extends to the 
edge of the pad and leaves neither 
pockets nor cracks to collect dust, 
is made of plain and beveled glass, 
and rests on a leatherette base. 
The glass can be raised easily with- 
out being pushed over top of desk 
or table 


Price $3.00 to $7.00 Attractive 
terms to dealers. 


CHICAGO MIRROR AND 
ART GLASS COMPANY 


Established 1890 


216-220 N. Clinton St., CHICAGO, ILL. 


N 















Index Cards 
Guide Cards 
Manifold Paper 
F olders 


i; TYPEWRITER 
PAPERS 


100 Different 
Lines 


Let's get @c 
quainied -Write 


ELSINORE PAPER €O., *SAe"¥oax airy’. 








iS THE 
BesT MADE 
Our sales of over 
144,000,000 
Attest this 
Made in 14 sizes, to 
fit U. S. and Canadian 
Comms 
DEALER We have attractive offers for youto handle our 
Wrappers, Coin Cards, Coin Bags, Bill Straps etc. 


COIN MAILING CARDS 


Best for sending Coins safely by mail. 
“Stock Form" (see cut) holds any frac- 
tion of a dollar. 12 prepaid 10c; 100 pre- 
paid 7 1,000 ‘any printing) $3.50 
é 








5,000, $10.00. Over 9,500,000 of our various styles sold 
THE DETROIT COIN WRAPPER CO 
371 Harper Ave., Detroit, Mich. 


70 Bond St., Toronto, Canada 











~ {Wii * 7 
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A Really 
Mechanical 
Calculator 


Most calculating machines demand to 
! 


some extent mental calculations to sup- 

plement the work of the machine itself. 

This not nly increases the time required 

to solve a given preblem but also in- 

creases the factor of liability to error. 
1¢ 


This is particularly evident in multiply- 
ing, dividing, and substracting on ordi- 
nary mact 


The Millionaire 
Calculator 


is diferent. It makes every mathematical oper- 
ation absolutely mechanical beyond the mere setting 
of the figures into the machine as one would write 
them on paper 


In other words, to Perform a cal ulation on the 
Millionaire requires less effort than writing on pa- 
per m ltipli and and multig ier, subtrahend and 
subtractor r whatever the case may be—and, 
furthermore, absolutely insures accuracy 


The M ynaire is a really remarkable ma 
chine You should see it in operation on some 
of your or problems 


Demonstration or booklet on request 


W.A. Morschhauser 


1 Madison Avenue NEW YOR, 





Hotel 
Charlevoix 


Detroit, Mich. 


A 200 room hotel 
completely furnished 
anc equipped. 150 
rooms with private 
} bath. An Idea} Loca 
tion. Absolutely Fire 
Proof. 

Rates, $1 and $1.50 
without bath, $1.50 
up with bath. 
GRINNELL BROS., 

Props. 
Horton M. Kellogg, Mgr. 











‘‘The Inn Beautiful’’ 


The Plizpah 


SYRACUSE, NEW YORK 


Montgomery and Jefferson Streets 


Modern in every detail—Centrally 


located — Fireproof construction. 
Room with hot and cold water, $1.00-$1.25 
Room with bath $2.00 


NO TIPS ALLOWED 























> “CLIMAX” 


The Clip That Grips 
/ \ - - ¢ ° 
Pat. Apoi'd For 


Packed 1,000 to the Box 
1,000 Postpaid on receipt of 25 cents 
6,000 Postpaid on receipt of one dollar. 


Packed 10,000 to the Box. 


10,000 lic per 1,000 
50,000 8c per 1,000 
100,000 6ic per 1,000 
500,000 6c per 1,000 


BUFFALO AUTOMATIC MFG. COMPANY 
457 Washington Street, BUFFALO, N. Y 














sired height 
















Adjust- 
able to 
any 
and after 
a 
By quickly 
simply and 
turn- = 
ing ace 
| this easy the Addiag 
ball-bearing on its 
; lect rollerst 
eo = desired 
ne stanc > or posi- 
adjustable ag Fs wep 


to any de- 


ADJUSTABLE TABLE CO. 


GRAND RAPIDS, MICH. 
Also from Adding Machine Agents & Salesmen 


























A Full 100% 
Expansion 


Every screwand 
every sleeve is 
full length of 
post, thus assur- 
ing 100 per cent 
expansion. No 
others like them. 


A trial order 
will prove the 
superiority of 
Barrett Posts 
and Sleeves. Ac- 
curately made 
from our own ex- 





clusive designs. 


BARRETT 
POSTS AND SCREWS 


packed together, 100 to a box. 
ire packed separately, 100 


Write for prices and 


BARRETT BINDERY CO. 


726 Federal St. - Chicago 
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gan, Chicago, IIl., assignor to Duplicator Manuia 
Company, Chicago, Ill, a corporation of Illinois 

P A T E N i S 1,141,753. Ink-Well. Walter Bailey, Smith River, C 
1,141,831 Pype-Writer William Ernest Russell 

Paragraphic Record of Recent Inven- per Wortley, Leeds, England 

tions in the Office Appliance Field. 1,141,837. Designing or Calculating Chart. Charles 

Schubert, Cleveland, Ohio. 

1,141,851 Pen Holding Device Benjamin | St 


; 
dill, San Francisco, Cal. 


1,141,857. Type-Writing Machin Clio B. Ya 


ton Typewriter Machine, a corporation of New \ 
1,140,360 Shiftable Sheet Binder James ( oe 
Kirkwood, Mz 
1,140,442 | se Leaf Binder. Fred. E. Cardy. ¢ 
go, Ill 














,Copies of any one of these patents can be obtained by 1,140,443. Cash and Autographic Register \\ 
sending 15 cents in stamps to E. G. Siggers, patent lawyer, \. Chryst, Dayton, Olio, assignor to The National | 
Suite 33, N. U. Building, Washington, D. C., and mention- Kevgister Company, Dayton, Ohio, a corporation of ¢ 
ing Office Appliances (incorporated in 1906), 
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1.176.680 
No. 1,178,225—sSelrf-inking hand stam; patented April 4, No. 1.175.649-—Loose leaf f stented March 14 
1f16, by Harry 8S. Folger and Joseph C. Julien of Chicago, Ill.,. Charles F. McBee of Athens. O} 
said Julien assignor to said Folger N > e >) } a ‘ P 
, Oo. 1,174,415 Blotter attaecl P or fountain p s ‘ 
No. 1,174,438—Relating to typewriting machines, and having March Lads - Samuel H. Heller of Lane nef : gs 
for its object to provide a simple nd low cost mechanism of one } ‘lf to Alfred H. Worrest of I caster I’ 
suitable for use as an educational typewriter and also for the ry ne oP : 
production of commercial work; patented March 7, 1916, by No. 1,178,66 Mani old né t ‘ . 
Halbert E. Payne of New York, N. ¥ ented. April 11, 1916, by A; V. Ma 
No. 1,179,463 Removable mount ne for tvpewriter carriages: issignor to . beet Registe ‘ il . lL) v v 
patent « April 18, 1916, ov Zalmon G Sholes of Wilmington, No. 1,179,921 re! filler \ 
Del.; assixnor to Sholes Standard Typewrite: Company of Wil Hiess of Philadelphia, Pa 
rmington, Del No. 1.177.943—Improvements « tv ne ritir ’ P 
No. 1,180,466—lKelating to improvements in typewriters, and to ke action and lever connect of front stroke 
particularly to means for insuring the registration of the orig- providir ' I ed « ibinat wheret Wor! 
inal and carbon copies with one inother patented April 25, and ke levers is so dist ted ti , 
1916, by England J. Barker of Chicago, II can be made easy. with type nimum distance fr 
No. 1,180,424 Self-filling fountain pen patented April 25. ng point, distri iting load or ‘ lever and separat 9 
1916, by KHMdward G. Peck of Sevmour. Conr shift means fror escapement means so that former 


No. 1.178,944—Eraser: patented April 11, 1916, by Neale Ran- vctuated to move ribbon to printing position by the f 


som of Jersey City, N. J. full stroke o7 ‘ n advar 
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Here’s How 
To Cut 
Costs in 
YOUR 
WET 
Department 


ERE’'S a book that 
tells how to ~- away 
with that last r Li, ish 





FREE 


y businesses big and little 
that will make your mailings more ef™- 
0k is FREE if you write for it on 


your business letterhead 
ACORN THEX TON ENVELOPE SEALER 


hat makes it possibie for one oper- 
your envelopes 






the machine 



















ator to do or peed te al—se% 
neatly, carefully, accuratel and 8s your mailing 
out—on the dot Mi stor driven »nzg—simple to 
operate—and always ready for work. Made in four 
models—a size for 
every business—$s80 

$65 $47.50 


27.50. Write for 
FREE book—and 
the facts on this 
money-saving ma- 
chine Nt »W 








DFALERS 
—Write for 
our special 
p. oposition 


M otor 
Driven 


$65 


ACORN BRASS MFG. COMPANY 
426 South Clinton St., Chicago, III. 
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Acme Gold Pen Co. 


Established 1884 


Manufacturers of Fine Gold Pens 





s a Specialty. 


Gold Pens for Fountain Pen 
Repairs on Gold Pens, Fountain Pens, 
Pencils, etc. promptly attended to. 


EXPORT TRADE SOLICITED 


35 Ann Street, New York 

















FEATHERWEIGHT EYESHADE 
The shade that takes your eye 
and keeps it in good health. 


Light Weight, Adjustable, Durable, Hygienic, 
Healthful. No metal or elastic band to press or 











POCKET NOTARY 





STEEL STAMPS 


1 


KEY CHECKS 








Manitectur 


SEALS, 
STENCILS, 
BADGES, 


Rubber = Steel 


“@ STAMPS, 
METAL METAL CHECKS 








BASGAGE CHECKS 





B BRASS SIGNS 


STENCILS 


{FOR SALE | 
MEYER & WENTHE 


108 ® DLARHORE ST 


MEYER & WENTHE 
STORE: 108 M. DEARBORN ST. CHICAGO 











' bind the head. Opaque 

for artificial light 
Transparent for natu- 
rai light. Lies flat when 
not in use, thus pre- 
venting being crushed 
out of shape by acci- 
dent; can be carried in 
hat or rolled up in a 
small package to carry 
in the pocket. Visor 
wider than other shades 
We recommend the 
opaque for those wear- 
ing glasses. 


The Featherweight 
Eyeshade Co. 














Merchantville, N. J. 
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Typewriter Ribbons 


The clean-cut writing of distinc- 
tive appearance and the long wear 
obtained from our Typewriter 
Ribbons give the user extra ribbon 
satisfaction. 


Write for Agency Propositior 


Canode & Hunt Mfg. Co. 


Manulacturers ot 
Typewriter Ribbons 
536-538 So. Clark St. CHICAGO 


6900000000000008088088 
C@OCCCCOCOOCCECESEEEES 





Multigraphs, Adding 
Machines, Office Devices 
at half price and less 


Rebuilders of typewriters, adding machines, 
time clocks. dictaphones, duplicating machines, 
new and second hand office furniture and safes 
Weenjoy facilities which enable ua to make 
low prices. The goods are cheap in price only 


Write for price list today. 
It will save you money. 


Chicago Safe & Merchandise Co. 
30 and 32 W. Lake St., Chicago 

















Trademarks and Copyrights 


Difficult and rejected 


cases } spe ially soli 


ited No misleading ir ents mad 
secure business ‘Over 30 years’ active pr 
tice Experier | nal, r ent 
service. Write for te tr Book lena e. Ad ir 


Specialty: —Ty pewriting and Adding Machines 


Address E. G. SIGGERS 


Suite 33 N. U. Bldg., Washington, D. C. 





The Reward of Merit 


THE U. S. GOVERNMENT 


has selected the TRINER “ALLSTEEL” I3u- 
Ibs. Beam Platform Parcel Post or See 
Room Scales for the equipment of the 





43,300 
TRINER “ALLSTEEL” SCALES 





have been installed in the different t offices 
throughout scountry. It means that unpre- 
judiced and competent judges made a selection 
hat should he a guide to anyone who uses 


parcel post or shi yping room scales and who 
S Whe ALLSTEEL” is con- 
with the beam below the platform 
ts the accurate weighing of any 

of package- -whether a letter or 

bile wheel. The rate computing 
anged that it can be changed by 


nart 1 arré 


ORDER THROUGH YOUR JOBBER 
Price $20.00 Each 


Write us for descriptive matter 


Triner Seale & Mig. Co. 


2714 W. 2ist Street Chicago, Hl. 











Bind Your Loose 
Papers in Book Form 





] 
I 
I 
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Al nding at little expense. 
Prong Shield Washer holds j 


4 
\ 


prongs flat. 
































FASTENER 


ount or kind of 


THE ACCO 


Pe rfect Filing Device. 
oom in the files. 
for free sample. 
MADE BY 
American Clip Co. 
Long Island City, N. Y. 
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Spring-Transfer Time— Wood or Steel Cases 


One Section of our New Steel Transfer C 


Note the solid appearance and 
construction of both cases. Each 
section or unit is a file in itself. 
Bill, letter and cap sizes, both 
makes. Top and sides, front and 
back, are solid, and when closed 
are entirely dusi-proot. 





With or without followers. 


Write for Catalogs and Pri 


Order now. Re-orders follow. 


imperial Methods Co 


teel Case Manufacturers of 


The complete 
» K O! pa ~ 
Sectional lranstet can also Filing Cabinets and Filing Supplies 
“~é 
| al Main 4872 Main 53 
( 


ig — Wood or Steel. eight. 204-06-08 West Monroe St. Chicago, Illinois ; 


hd © Sas be st Ke 
un ‘ ( ase ae Telephones / 

















NE a a “ port} (jt! ick; furniture salesman \ ted by pre ent fTic 
: ! coneern ! VMiiddle West Must ‘ i“ nites 


A N S firm's methods and shows proper inclination and abilit 
dress -i5, care Office Appliance Chicago 


NOTE—“Want"™ Advertisements are received for this AGENTS \NTED 











department at 4 cents a word. Minimum charge one wan 11 1. GHANT onel 
P 2 = aint ‘ cius ‘ ‘ I ct tor erritol oOucsice 
dollar, payable in advance. Only legitimate advertise- Cit nd Chie he Flexil 
| 7 AP nd wood filing cabinets at ccessories Agents 
ments received, and those relating to trade necessities. attr ot Mg emg Fas gg ne snepn aon meted 
eter ind ibilit The rlexiFilk stem of ling t 
displacis other syst s We |} ‘ Vide wna 
exclusive ‘ ered Chance rigl 
| ld ible per j ! 
Wr Ily rl FlexiFile ¢ West Adams 





H{ OHASHI & COMPANY } Le d St New Yor ‘ : 
* manufacturers ish to secure ood representation eve | 
vhere throughout the world for the tvpewriter 
paper and Japanese copying boo ete Best nad 
these lines 

















| YPEWRITER SAL iMeSM Ie AND REPAIRMEN, ine Se 

| incorne \ tal “ on or « r cushion speed eve at ¢ 

—— — per set No capital required one a | ‘ 
iddress Imperial Mf ca... ‘| Washington St Newall N 





HELP WANTED 





K ALI VJIIAN TELEPHONE HOLDER. Phone witl 
ree LL With bracket $ it Several patter = 


PTRACTIVE ELOSITION is open to a high-grade alesmat 












































H who can manage district office The proposition is new, of for parth rs "% Harrison Ay Bosto Mas 
exceptional demand and without competition Applicants must 
be BIG men who insist upon having their time well paid for FOR SAI | 
{ Replies will be treated confidentiall uit must contain full | 
; recora in ordet to obtain interview \ddress V-15, care Office M’ LTIGRAPHS (all models ; togranha Writes ay | 
) \ppliances, Chicago Mimeographs All at one-fe one-third os ‘ ’ 
: ghtl ised, but ertfect (G er Hiundreds otf ! 
j WANTED Combination typewriter repairman and salesmar commercial concerns. coileges \ the vovernment } 
or a repairman for work in good Indiana town \ good weught from me Rare areal . issell A. Ba 1) } 
opening for the right man \ddress B-12, care Office Appl delphia Bourse. Philadelphia. P ‘ 
f ances, Chicagro ° 
‘> s Cre dressowrant \lode oO ’ eone Ste 
| SITUATIONS WANTED ee fm ag eg re ee Se eee See 
1 blank othe plates, ~ used ‘ crie “s drawer Yy 
1 M \N OF 15 YEARS’ EXPERIENCE as salesman and manacet map cabinet, golden oak finisl ted Cigar Mfg. C% 9 ; 
iT or loose leaf department and branch offices for two leading loth St New Yorl ‘ 
| loose leaf manufacturers in large cit'« is open for a proposi a 
i tion of merit Will stand on his record of success Rest of FoR SALI Typewriter, addir ichine loose leat 
| references Large calibre propositions onl considered \d eral office « pment busine f siile (srowil 
dress G-10, care of Office Appliances, Chicago ne business Must sell at once for good reasons Cit 
in Wisecnsi: \ddress I-%, ¢ Office Appliances, © 
| SALESMEN WANTED HU : CUSHION TYPEWRITER 1 LL ke: } 
qq ¢ ~ ‘ i SWRI | 4 tt l tS) for i 
| ee £0 of machines, 31.00 cach. Specialty Sales Co.. $12 Pike S 
| 7 XCELLENT opportunity for man thoroughly acquainted with Seattic WW, ag 
/ 4“ stationerv and office equipment to invest $5.000 at sub 
stantial profit in growing city on Pacific Coast Business has TSM rE 
been in existence for twenty-seven vears and in last three vears \GENCIES WANTED 
volume has been doubled Man is wanted to take charge of 
; office and detail work This opportunity offers attractive pos T'; I} be RITER SALESMAN ane inager of lons 
sibilities to right person Address J-11, care Office Appliances fice equ ent fiel esires t repress 
: Chicago rs as ager he southerr Would pre 
| sie sis W ! Vee lv dra ! ! (fan g s 
OMPETENT salesman wanted to take charge of stationery references Address K-16, care Office Appliances, Chica 
’ department of prominent stationery, printing and office - 
appliance concern in Northwest Good salary to the man of CHICAGO AGENCY WANTEI) for good office s; 
/ the right sort The requirements include a thorough knowledve Have established office. sa force and displa ‘ f 
of the stationery business, food personality, good habit and oughly familiar with Chicago trade nd dealers M. Hu 
: honesty Address Y-5, care Office Appliances, Chicago 14 N. Dearbern St., Chicago 








: city salesman. wanted for well established office supply store FE XPERIENCED SALESMAN of character witl r 
: in Western city Salary and commission Citv is growing ae ‘ nec’ sal 
fast and prospects of advancement are bright for right person 
} 


equipped offices. desires excl e sale ine 


dle states and eastern territs Practica H 


\ddress M-12, care Office Appliances, Chicago Bld: New Yorl 





A Four- r-Way Combination That Makes All Figure Work Easy 





i Beer three qualities ab- dege added w 
olutel ( ential Lo first the credit sick 


n lomy in 
l addin 


machine are: th 
Speed, Ea nd Accuracy. C 
; ke 





‘Better Method 


Felt & Tarrant 
Mfg. Co. 


] debi% 


Division 


|b ~OR example, take a 
car of pig iron weigh- 


ind then Comptometer, th Pe ter ing 97,532 Ibs., which you 

ide, on the shows 786} dozen (786.50 tt to reduce to long 
ever, the be Ok- to be billed at 9Zc¢ per tons, as the first step in 
cae §6—dnaet Without cancel- billing. Just a few strokes 
a — 1 make the exten- onthe Comptometer 
ae a all n shows the result to be 
: , Mi dit + iltiplier, 43.541 long tons. The ma- 
Nil a allatlad 09875, in order from left chine shows you how 
oie oo Ou i many times the divisor 1s 
a ¥ al rit the contained in each quotient 
bv add place and you have only to 


r, $77.67 press the keys accordingly. 


t on Request. 


1729 N. Paulina St. 
Chicago 















“A MFIL” 


PLATENS-PARTS-TOOLS-SUPPLIES i 







AMFIL’ 
“Best By Test” E PLATENS 
} 


OUR SERVICE-PLAN TO DEALERS saad ie 


IS SUPPLYING A LONG NEEDED REQUISITE. 


PRICES are MORE THAN CONSISTENT WITH THE 
QUALITY OF GOODS AND THE SPECIALIZED 
SERVICE RENDERED. 


A PARTS CATALOG oF unequatep 


COMPOSITION. WRITE US ABOUT IT TODAY. 
TO THE TRADE ONLY 


THE sare bes FILSTEAD COMPANY 


CHICAGO 607 et SAN FRAN( isCO 
NEW Y‘ RK ho D Street Dt bee « A 
BOST* IN AC SENCY 141 Fr kil 
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A New Model Typewriter! 


Yes, the crowning typewriter triumph ts here! 


It ws just out and it comes years before experts expected it Por makers have striven a life-time to at 
this ideal machine. And Oliver has won again. as we scored when we gave the world its first visible writing 
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BUY IT Now! 
CAUTION WARNING 





The new-day advances that come 
alone on this machine are all con 
trolled by Oliver. Even our own 
previous models—-famous in their 
day—never had the Optional Du 
plex Shift 


It puts the whole control of 84 
letters and characters in the little 
fingers of the right and left hands 
And it lets you write them all wit! 
only 28 keys, the least to operate 


50,000 Local Agents This brilliant new Oliver comes 


Wanted 


Write at once for “Opportunsty 
FREE that shows how you 
both profit and prestige full time 


Book" 


a 





spare hours — as the agent for tl 
Oliver No. 9. How you car 
exclusive control and sale in y I e 
community Learn how we give you a 
sample Oliver 9" on the same attract 


ive basis as 15,000 who are now earn 


at the old-time price. It costs no 
more than lesser makes—now out 
of-date when compared with this 
discovery. 

Por while the Oliver's splendid 
new features are costly—we hav: 
equalized the added expense to us 
by simplifying construction 

Resolve right now to see this 
great achievement before you spend 
a dollar for any typewriter 








of any standard typewriter made ing incomes as Oliver agents 
No experience is necessary »*< i If you are now using some other 
Thus writers of all other machines not delay and let someone else get your make you will want to see how 
can immediately run the Oliver territory much more — one does. If ./ 
, Write for “Opportunity Book” at are usi an liver, it naturally 
Number @ with more speed and aie t pt aSy po Bic Be you want the finest 
model 





greater ease. 


1 r, i E N I S A D A Y ! Remember, this brand new Oliver 9” is 
bad the greatest value ever given in a typewriter 
ent plan—1I7 cents aday! Now every user can 


Yet we have decided to sell st lo everyone everywhere on our famous paym 
t, and with the famous PRINTYPE 


easily afford to have the world’s crack visible writer with Selective Color Attachmen 
that writes like print, included FREE if desired 


TODAY — Write for Full Details 326 be eons oe are tee oer tidcale eter cee cine qnachines 


the Oliver. Just mail a postal af once. No obligation whatever 


The Oliver 


Typewriter 
Company 


93 Oliver 
Typewriter 
Building, 
Chicago 
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